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Sell Storm Sash to Beat the Coal Shortage 


Now is the time for retail lumbermen to start a campaign 
to sell storm doors and windows. 


Jack Frost is painting the leaves with the colors of the 
rainbow. 


Jack Frost’s rainbow indicates that cold winds are on their 
way from the bitter, biting cold of the North. Soon the 


built of flooring—and short length flooring at that—by re- 
tailers. 


Recently 115 new portable metal wheat bins were counted 
in a certain territory and one new wooden bin! The men 
who sold the metal bins did not know they could not be sold 
—they just went out and sold them. 


Just because few storm 





the cold of early winter— 
and coal bins are empty or 
the bottoms are only 
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BLAT COAL SHORTAGE 


sash have been sold in 
your community is no rea- 
son why more can not be 








scantily covered. 


sold now. Try to sell 








The utmost care must 
be employed in burning 
coal; no device which will 











them and they will sell. 


During the war one re- 
tailer sold and delivered 








make the available supply 
go farther should be neg- 
lected. 











$5,000 worth of storm sash 
and doors in a territory 
where few had been sold 











Storm doors and sash, 
to say nothing of weather 
strips, will make the coal 


before. He sold them by 
making a house to house 
canvass! 




















go farther and so save a 
ton this winter. 


He found this plan 





This is the time to tell 
the people how to use 
them, and that their use 
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and windows are put out be 
in the open where every- 
body will see them, more 
interest will be aroused. If a rack, such as shown on this 
page, is put on the curb in front of the yard, or, better still, 
several racks displayed in prominent locations about the 
community, the people will show immediate interest. 


lating sales 


People like to see the price on each article and this is a 
good way to show how low in cost storm doors and win- 
dows are. 


Many dealers are ordering storm sash and doors now. 


Low priced, sturdy and good looking storm doors can be 


A Michigan retailer uses a rack such as this to display storm sa 
doors and windows and has found it very effective in stimu- 


has the price marked on it. 


An Ohio retailer will 
devote all October advertising to storm door and storm 
sash suggestions. 


Another middlewestern retailer will shortly hold a special 
sale to last a week, offering storm doors and windows, the 
orders to be filled later. Still another dealer is selling doors 
to match the siding of the house. 


A storm door and window selling campaign now will con- 
serve coal, help people to keep warm, and earn dollars for 
the retailer. 
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Taxes That Permit the Growing of Trees 


ETHODS OF TAXING TIMBER, and cut-over lands that 
should grow timber, bear so vital a relation to forestry that 
all attempts to perpetuate the timber supply, either by con- 

servation of present stands or by regrowth, have met in the general 
property tax as commonly applied an almost insuperable obstacle. 
In fact that tax as practically applied to other forms of property 
has long been recognized as inequitable and ineffective, and the 
tendency has been in all modern tax legislation to substitute for the 
general property tax an income or business tax. 

No tax ever will be popular, but as some form of tax is inevitable, 
and as the real value of any property must be proportionate to the 
income it is capable of producing, taxing the income would appear 
to be the most equitable means of reaching the value and at the 
same time of securing the revenue needed to finance governmental 
functions. 

As applied to timber the income tax would be collected when the 
trees are cut, and it would differ in no important respect from what 
is commonly termed a yield or severance tax. This form of tax 
has been strongly advocated and in fact has been adopted in a few 
States in a modified form. One serious objection-to it is that during 
the period when no trees are being cut the :ommunity is deprived 


of needed revenue; with all its defects the general property tax 
can be made to produce revenue. The problem in devising a timber 
or timber land tax has been to discover a method of taxing that 
will produce an adequate and fairly uniform revenue without unduly 
hastening the cutting of timber, which will indeed encourage the 
growing of timber. The problem is not, of course, so simple as is 
indicated by that brief statement, for many other minor but im- 
portant considerations are involved in its solution. 

Many proposals have been made for solving the timber tax prob- 
lem. In a series of articles recently completed in the AMERICAN 
LUMBERMAN, George H. Rhodes, secretary of the California Forest 
Protective Association, discussed the subject in an informative and 
suggestive manner, proposing methods of taxation that merit the 
most careful consideration. On pages 54 and 55 there appears the 
first instalment of a report of the committee on forest taxation 
of the National Tax Association that takes advanced ground in 
offering a suggested solution of the problem of timber taxation. For 
sound, even judicial, discussion of the tax problem this report has 
rarely been excelled. Whether the conclusions of the report be 
accepted wholly or not, they doubtless point the way toward an 
equitable form of timber taxation, and they have the merit of con- 
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forming to recent developments in taxation methods, being in fact 
of universal application. The report is recommended for careful 
reading by all lumbermen. 


The Buggy Still Jogs Along 


OUBTLESS MANY PERSONS, particularly dwellers in large 
cities, are under the impression that the buggy is practically 
extinct, along with the great auk and other relics of the past, 

and that soon one will need to visit a museum if he wishes to see 
a specimen of that ancient and honorable vehicle which has served 
past generations so well, both for pleasure and business. 

Any such idea, however, must be radically revised, in view of a 
recent statement by George W. Huston, of Cincinnati, Ohio, secre- 
tary of the National Carriage Builders’ Association, said to be the 
oldest industrial organization in the United States, which is sched- 
uled to hold its fiftieth annual convention in New York City, Oct. 9 
to 13. The carriage makers figure that it is fitting that the golden 
jubilee of their association should be held in the city in which it was 
born a half century ago, and furthermore believe that it is a good 
business stroke to demonstrate to the greatest city of the western 
hemisphere that the carriage trade is far from being dead. 

“The tremendous popularity of the automobile has not killed 
the buggy business, by a long shot, altho it has effected a great 
change in our markets,” said Mr. Houston. “While they have dis- 
appeared from the cities and towns, buggies still are widely used 
in the rural districts. In the South the buggy always will be a 
favorite conveyance. Wise farmers keep buggies in addition to 
their automobiles for use in inclement weather and on bad roads. 
We also do a large business with South America, where ‘buckboards’ 
can traverse roads that are impassable for automobiles.” 

Many woods are used in carriage making, but hickory forms 
perhaps the largest single item, being used largely for the spokes 
and rims of buggy wheels. Yellow poplar is extensively used for 
the bodies of carriages, being obtainable in large, clear pieces, be- 
sides working easily and taking paint and polishes well. Other 
woods used in this industry include oak, maple, elm, birch, ash and 
red gum. 


Training for the Building Trades 


HE TENDENCY DURING THE LAST decade or two for 
young men entering gainful occupations to seek “white collar 
jobs” rather than to soil their fingers with the grease and 

grime of manual labor has been a favorite theme for economists 
and others who saw in this trend a cause for the steadily rising 
cost of living during the same period. They said, and rightly 
enough, that to continue draining the country of potential farmers, 
carpenters, masons and other essential workers to augment the 
already huge army of clerical workers in the cities must inevitably 
enhance the cost to the ultimate consumer of food, buildings, and 
all other necessaries of life. 

While the tendency noted certainly existed, and to a lessening 
degree stills exists, the causes were largely economic rather than 
esthetic. That is, ambitious young men had their eyes on the pay 
envelope and the real or fancied opportunity for advancement, 
rather than being deterred by a vision of the soiled overalls and 
toil hardened hands that go with the mechanic’s job. The proof is 
found in the fact that the better paid mechanical occupations, such 
as railroad engineers, photo engravers and others have never lacked 
willing recruits, tho in the latter trade, as in many others, labor 
union restrictions have barred the way to many who would like to 
enter, a condition that has made some of the building trades 
practically monopolies. 

In recent years the shoe has been on the other foot as regards 
the relative desirability, from the pecuniary standpoint, of the 
office worker’s and the mechanic’s jobs, the latter having by far 
the best of it, even after giving due consideration to the greater 
stability and the larger opportunity for advancement that sup- 
posedly are concomitants of the former. Therefore there has been 
a tremendous rush of young men into the better paid trades, and 
many more would have entered but for the limitation of apprentices 
imposed by the unions. In Chicago this barrier has been partly 
broken down thru the establishment, by the Citizens’ Committee 
to Enforce the Landis Award, of a large trade school for the training 
of young men desiring to enter the building trades. For the present 
the instruction will be limited to the training of young men to 
become journeymen plumbers, this trade being one of those placed 
on an open shop basis because of its refusal to abide by the Landis 
award. 

The plumbing course as arranged will require two and a half 
to three years, for a youth of ordinary capabilities, as against four 
years under the former union conditions. This period can be shortened 
somewhat by young men of exceptional ability, as advancement is 
limited only by the facility with which the learner assimilates in- 








struction. The school will open Oct. 2,.with an enrollment of 
several hundred young men. According to Educational Director 
C. L. Bailey, of the committee, the applicants are of unusually 
high class, many of them having had two to four years’ training in 
technical high schools. After a short term of intensive training 
in the school shop the students will be assigned to Landis award 
contractors, from whom they will draw pay commensurate with 
their value as workmen while learning the finer points of the 
trade. While thus engaged they will return to the school for 
from four hours to one day a week for further instruction. Thus 
theory will be wedded to practice. 

After the school of plumbing is thoroly under way the organiza- 
tion of classes in the other building trades will be taken up. Numer- 
ous applications for instruction in carpentry have been received, 
one applicant writing the educational director as follows: “I have 
tried for years to get an opportunity to learn this trade but could 
not, on account of the unions not allowing shops to accept appren- 
tices unless their fathers did the same work.” 

A similar plan of training apprentices in the building trades is 
in successful operation in San Francisco, Minneapolis and possibly 
other cities. 

The operation of this new plan for providing trained workers to 
make up the shortage of competent men in the building trades 
will be watched with keen interest, as its success means much to 
the building industry and to all engaged in supplying materials 
for that industry. 


Poorly Camouflaged Bolshevism 


NASMUCH AS AN ORGANIZATION styling itself “World 
War Veterans,” with headquarters in Minneapolis, Minn., has 
from time to time appealed to the public for financial support 

on the grounds of patriotism, the AMERICAN LUMBERMAN has been 
at some pains to ascertain just what the organization stands for. 

A few weeks ago this organization sponsored a “poppy day” in 
Chicago, for the sale on the streets of poppies, the proceeds of 
which, it was announced, would be used for the relief of sick and 
disabled soldiers. The event was quite a success, financially, many 
thousands of dollars being contributed, but to what extent the 
sick and disabled soldiers have profited is unknown. Some un- 
pleasant things have been printed and said relative to the dis- 
position of these funds, but it is not the purpose of the AMERICAN 
LUMBERMAN to go into that phase of the matter. 

Many business men, some of them Rotarians and members of 
other organizations, threw themselves enthusiastically into the 
movement for “poppy day,” serving on committees and giving freely 
of their time and services in various other ways, and some of 
them have been kicking themselves ever since. The reason for 
their disgust and anger is found in the belated discovery of what 
the organization stands for, as set forth in its “declaration of 
principles,” adopted at its third annual convention held in St. 
Paul, Minn., last July, and the further discovery that the recently 
elected national chairman, John Bradon, is a man of extremely 
radical views. As a matter of fact some of the planks in the 
platform or declaration of principles adopted at St. Paul read as 
tho they might have been lifted bodily from the platform of soviet 
Russia. Others, such as condemnation of “the exploitation of child 
labor,” are merely platitudinous. 

A careful reading fails to disclose in the entire declaration one 
word that reflects the slightest degree of patriotism or loyalty to 
the Constitution and flag of the United States. On the other hand, 
it expresses sympathy with bolshevistic Russia; demands an im- 
mediate investigation by Congress of all war profits exceeding 25 
percent, the sum in excess of the allotted 25 percent to be “Federal- 
ized” (in Russia they would say “nationalized”) and distributed as 
a bonus to the ex-service men and unemployed generally; denounces 
the open shop as “anarchistic in principle, hypocritical in pretence, 
cowardly in action, and voicing the language of slavery.” Other 
paragraphs in the declaration declare loyalty—not to the flag or the 
Government—but to the workers of the country, reiterating the 
shibboleth of the “solidarity of the working class.” The declaration 
closes with the bombastic statement: “We pledge ourselves for the 
achievement of an Americanism based upon economic, political and 
social freedom.” 

In view of its declared principles and the entire absence of any 
pledge of loyalty to the United States, the World War Veterans, 
which appears to be made up of disgruntled service men of social- 
istic tendencies to whom the robust patriotism of the American 
Legion does not appeal, should secure its funds from those who 
are in accord with its views, and not appeal to the general public 
on the grounds of a patriotism which its tenets fail to disclose. 

It should be added, lest injustice unwittingly be done to a worthy 
organization, that the World War Veterans is entirely distinct 
from the Veterans of Foreign Wars, the latter being a patriotic 
order founded in 1898, at the close of the Spanish-American War. 
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INFORMATION ON LUMBER AND USES 


I am getting in touch with as many sources as 
possible on “lumber and its uses’ with a view of 
improving our course in manual arts during the 
coming year. I am informed that you are in posi- 
tion to put me in touch with some literature on 
the above subject. 

I would greatly appreciate your kindness in 
assisting us in this respect. If you have any liter- 
ature for general distribution which you may con- 
sider helpful along the line above indicated I shall 
be glad to receive it.—INQuiry No. 736. 


[The foregoing inquiry comes from the super- 
intendent of an Iowa public school. He has 
been given the titles and prices of a number 
of books that should be useful in his work and 
has been supplied with reprints of articles that 
have appeared in the AMERICAN LUMBERMAN, 
as well as particulars regarding the blueprints 
of miniature houses supplied at nominal cost 
by the AMERICAN LUMBERMAN. 

This query and others that occasionally come 
to the AMERICAN LUMBERMAN suggest the op- 
ese angen that are open to the industry for 

ringing to the attention of the younger genera- 
tion the multitudes of uses and advantages of 
lumber as a building material. It is the one 
material that lends itself readily to manipula- 
tion with simple tools in the hands of even the 
youngest children. The experience of the AMER- 
ICAN LUMBERMAN has been such as to justify 
the assertion that every manual training teacher 
will welcome the help of the local lumberman 
in making his course in manual training more 
interesting and instructive to the students and 
the community. An inquiry similar to this one 
came to the AMERICAN LUMBERMAN this week 
from the principal of a township high school 
in Indiana, where manual training is being 
made a feature of the school work.—EpITor. | 


CUTTING-UP AND PLANING CHARGES 


As we have no planing mill connected with our 
retail yard we send all work to a nearby mill. All 
lumber and other material coming to our yard is 
charged to “lumber.” Our bookkeeper has been 
instructed when we have lumber milled in any way, 
to charge the millwork also to “lumber.” I 
argued, so we may keep track of the actual ex- 
pense of doing business, that when lumber is sent 
to the mill simply to be ripped into sizes we are 
short of, and the millwork in no way increases 
the value of the material and we make no addi- 
tional charge for it, such work should be charged 
as an absolute expense; but should material sent 
to the mill be in any way increased in value, and 
we receive an additional price, it is perfectly 
proper to charge it to “lumber.’’ This subject was 
forcibly drawn to my attention, when about a 
thousand feet of 8x8 was sent to the mill to be 
manipulated into 6x8 and 4x6 cutting the surplus 
into 2x3 and 2x4 so as to make as little waste as 
possible. For this material we received no higher 
prices than we would have received for it as 8x8. 
In fact for the small sizes we would receive a lower 
price. The mill bill for a thousand feet so manu- 
factured was $17.50. We wish we might have a 
age on this question when convenient.—INQuIRY 

0. 683. 


[The foregoing inquiry from an eastern retailer 
Opens up a very interesting subject. It is one 
im which accounting may and may not enter. 
So long as there is no uniformity in accounting 
systems different lumbermen will make this 
charge in different ways. Theoretically, it 
should not be necessary to cut up large stock 
simply to supply a demand for small stock, 
that should have been on hand. Every practical 
lumberman knows, however, that it is not always 
possible to have a complete stock available and 
consequently some cutting must be done. Actu- 
ally when stock is cut up in this way, it is 
either to secure trade or to serve a good cus- 
tomer. In either case it seems reasonable to 
charge any loss developed to the department that 
caused it. In other words, if it was purely a 
sales service, the loss should probably be charged 
to the sales department. Opinions may differ 
a8 to the department responsible and as a good 
deal of splitting of hairs and possibly some 
friction may result, it would seem best to have 


an agreement that such expenditures as this 
shall be charged to service, to general overhead 
or to some one account. However, it should not 
be necessary to make such charges frequently 
for cutting up large material, and a way should 
be found to keep track of stock. Possibly the 
best method is to maintain a perpetual inventory 
and have a level below which the buyer does 
not permit stock to go. If the planing is done 
simply to increase the value of the stock, the 
cost of the work, of course, should be charged 
to the lumber account. This is a rather difficult 
question to answer exactly as circumstances alter 
eases. Opinions of other lumbermen are invited 
on the subject.—EDITor. } 


SOUTHERN LUMBER PRODUCTION 

We are looking for a source of information 
from which we can learn about the details of the 
production of lumber in the South such as (1) 
feet cut per day, (2) kind of wood cut ete. In 
addition we want to know something about the 
production of pulp, paper, rosin and turpentine 
by the various companies. Can you tell us where 
we may be able to obtain a list of these companies 
and associated companies operating in the South, 
together with the executives of these companies ?— 
Inquiry No. 697. 

[The above inquiry comes from an organiza- 
tion of chemists, engineers and managers. Day 
by day statistics regarding the production of 
individual species of wood in the South are dif- 
ficult to obtain. Practically no figures are avail- 
able on hardwood production. Figures on 
southern pine production, at least of subscrib- 
ers of the Southern Pine Association, may be 
obtained readily. Many small mills and some 
large mills do not belong to the association. 
Consequently the figures do not show the total 
production. For detailed and complete figures 
State by State, the annual Forest Service report 
on lumber production is the best available. 
However, Government statistics are slow in 
being published. The detailed report for 1919 
is the latest available. In it is given the pro- 
duction by States of the various species of 
woods. By dividing the totals of the States or 
the group of States in the South by the number 
of working days the average production a day 
may be obtained. 

Not very many southern pine companies so 
far have gone into the production of paper. 
Naval stores production is ordinarily handled 
by entirely separate or subsidiary companies. 
The Forest Service also issues reports dealing 
with the annual production of naval stores. A 
source from which to obtain names of large 
producers of southern pine has been suggested 
to the inquirer.—EDIToR. ] 


WHY JUMP ONLY ON THE COAL MAN? 


There is no more reason for penalizing the coal 
man extra than any other shipper. A car of tile 
or hollow blocks can be easily unloaded by two 
men in one day. A high sided dump bottom open 
coal car makes two men with strong backs and 
weak minds hump themselves hard for two days or 
more. More men in a car and they get in each 
other’s way. It used to be two days’ free time on 
little 20-ton cars. It is still two days’ free time 
for 50- to 70-ton battleships. We’d like to see 
some of these white collared fellows that tell us 
to hurry up and unload our coal have to get inside 
of some of the cars we get and heave coal three 
or four feet higher than their heads over into a 
coal bin, the far side of which is 16 to 20 feet 
away. There are hundreds of dealers so situated 
that they can’t afford to invest $5,000 to $10,000 
in buildings and unloading machinery.—J. T. 
GRANT, Rolfe, Iowa. 

[The above communication was inspired by a 
recent editorial in the AMERICAN LUMBERMAN 
headed ‘‘Suggests Penalty to Expedite Unload- 
ing of Coal Cars,’’ in which a sales manager of 
a prominent southern mill was quoted as urging 
reconsigning and demurrage penalty charges on 
coal cars whether held for reconsigning, loading 
or unloading and when loaded with any com- 
modity. This question of unloading coal cars 


is one that always has given much concern 
to dealers who are not equipped for rapid un- 
loading of the modern large capacity ears. 
Surely no one desires to add to the burdens 
of such dealers, but there is a wide difference 
between a dealer who sincerely endeavors to 
unload promptly all cars coming into his plant 
and other consignees who use the cars for 
storage purposes and especially those who 
peddle out coal from such cars.—EpITor. ] 


LASTING QUALITIES OF HEMLOCE 

We notice in your issue of July 29, Inquiry No. 
680 covering first machine sawn hemlock, and 
altho this matter is somewhat foreign to what we 
want to mention, it brings a matter to our atten- 
tion which may be of interest to you; namely, last- 
ing qualities of hemlock when cut in winter. 

The writer was in western Pennsylvania re- 
cently and noticed a barn that had been roo‘ed in 
1875. At that time very little hemtock was peeled 
in that section and there were no shingle mills 
whatever in operation. The farmers for putting 
up barns and other buildings cut the timber in 
winter and hauled it to local mills for manufac- 
ture into lumber. Part was usually sawn about 
%-inch or %-inch thick and then was crosscut 
into about 3-foot lengths to be nailed on shingle 
style; and, I think, laid with 8 or 10 inches to 
weather, As noted, the barn referred to was built 
in 1875 and the roof is still in a serviceable con- 
dition. 

The barn siding also was hemlock and it is still 
sound. In fact, many barns thru that section, 
built at that time, are in the same condition as to 
siding, but we can not state as to length of time 
other roofs have been on or the quality of mate- 
rial used for that purpose.—MsLL & Sons LUMBER 
Co., Philadelphia, Pa. 


PINE OR FIR FOR BARGE BUILDING 

I am desirous of learning something of the 
advisability of using fir timber and lumber in the 
construction of a dredge hull and scow. I have 
been informed that it is subject ta dry rot inside of 
bulls. If this is really the case what preservative 
would you advise to use for prevention? It is 
quite expensive to creosote or rather to have it 
done at mill, and perhaps not necessary. 

Would putting timber in freshly sawed from 
the mill have any deleterious effect? 

I have been advised that longleaf southern pine 
is best (that has not been tapped), but it seems to 
be out of the question to secure prompt shipment. 
— Inquiry No. 733. 

[ Differences in strength between southern pine 
and fir are so small as to have little practical 
significance, and the two woods are used inter- 
changeably. The same may be said regarding 
their durability. However, the durability of 
each wood in exposed situations is so vastly ex- 
tended by proper preservative treatment that 
the life of the untreated wood is relatively 
short. Specialists in wood preservation consider 
creosote the best preservative to use for barge 
timbers, which should be framed before treat- 
ment. The Mississippi River Commission began 
building pressure creosoted barges in 1900, and 
it claims that the oakum holds better in the 
creosoted timber, the cost of calking creosoted 
wood barges having averaged not over $60 
annually for the twenty years, as compared 
with $1,000 to $1,200 every three years for 
steel barges. The commission still has some of 
its original creosoted barges in service. 

Preservation with creosote is merely a prob- 
lem of penetration, which of course is best 
obtained by pressure. Farmers’ Bulletin 744 of 
the Department of Agriculture discusses the 
brush and open tank methods of treatment, 
which the inquirer would likely have to use 
if he has the timber on hand. He has been 
supplied with the names of mills prepared to 
do the framing or creosoting of the timbers or 
both and of concerns that do custom ereosoting 
of the kind here discussed. All timber given 
brush creosote treatment must be first seasoned. 
There are a number of southern pine concerns 
that make a specialty of longleaf timbers for 
ship building and which can give reasonably 
prompt shipment.—EbITor. } 








38 AMERICAN LUMBERMAN 


SEPTEMBER 30, 1922 











The General Business Situation 


Conditions having become generally stabilized 
following settlement of the coal and railroad 
strikes, a steady recovery is being noted in most 
industries and trades in which operations had 
been curtailed as a result of protracted labor 
troubles. Restricted fuel supplies and poor 
transportation continues to hamper production 
and distribution, but reports show that these 
handicaps are becoming steadily less formida- 
ble and that both output and traffic movements 
are increasing. The various business barometers 
give proof that the aggregate volume of current 
trade is large, and the reduction in commercial 
mortalities revealed by insolvency returns is 
indicative of strengthening fundamental condi- 
tions. Speculative markets have been adversely 
influenced by foreign political developments— 
tho to a lesser extent than could have been 
expected—but these have had little effect in 
other fields, and there appear to be good reasons 
for believing that with labor difficulties largely 
settled the trend toward better business will 
continue. A quickening demand on the part of 
the consuming public is evidenced by the greater 
number of orders being placed for many im- 
portant commodities; and it is noticeable that, 
while conservatism still is the policy of most 
buyers, there is greater confidence in the future, 
leading to their entering more freely into for- 
ward contracts. 


In the Hardwood Field 


Strength continues to feature the hardwood 
market, practically all important consumers 
actively searching for supplies available for 
quick shipment. Such are hard to secure, as 
the transportation situation in the hardwood 
producing territories has shown no improve- 
ment. Railroad business is becoming an im- 
portant factor, car builders and repair shops 
sending out large inquiries and following them 
up with wired orders whenever suitable sup- 
plies are located. Not only car material, but 
large quantities of crossing planks and ties 
are sought. The furniture interests are dis- 
playing keen interest once more in securing 
lumber. Their business has shown a gratifying 
increase, and the manufacturers express the 
opinion that better times are ahead for the 
furniture industry. Demand from the automo- 
bile trade is still good; exports hold up to the 
recently established level; flooring and inte- 
rior trim makers are taking up practically every- 
thing suiting their purposes that is offered, and 
the miscellaneous trade is of satisfactory vol- 
ume. Hardwood manufacturers look for a 
good business thruout the fall, and for higher 
prices as a result of the interruption in pro- 
duction, the scarcity of stocks and the persistent 
demand. A’ number of advances have been 
noted during the last ten days, especially in 
northern hardwoods. Basswood in all thick- 
nesses and grades is up $2 to $5; thick hard 
maple has advanced approximately $5, and 
birch is easier to sell at mills’ quotations. 


Southern Pine Industrial Features 


Tho demand for southern pine from retail 
yards has declined markedly during this month, 
that from industrial sources has increased, and 
all the business that they can care for is being 
offered the mills. While a progressive tapering 
off in building construction in many of the 
lerger cities is the principal reason for the 
recent drop in retail orders, another factor is 
that retailers, in their efforts to protect them- 
selves against eventualities in connection with 
the transportation situation, bought twice as 
many cars of lumber as they really had need 
for, and as these cars have in many instances 
been delivered sooner than was expected, the 
yards are well stocked up for the present. .How- 
ever, an enormous volume of construction is 
still in progress thruout the country, and yards 
are rapidly moving out stocks, so that few of 
them are in overstocked condition and may be 


expected to return on the market before long. 
Further, the vast majority of retailers appear 
to be very sanguine regarding the building pro- 
gram of the future, expecting not only more or 
less of a boom in construction activities next 
spring, but that any early recession in material 
prices—which not a few are really looking for 
—will be immediately followed by a burst of 
late fall building. The mills are in a strong 
position, and appear able to weather any tem- 
porary slump in yard business. Most of them 
carry heavy order files. Recent statistics show 
that unfilled orders at reporting mills average 
3,000,000 feet, which under present manufac- 
turing conditions means enough business to 
carry them for more than five weeks. Indus- 
trial demand is strengthening, especially for car 
material, timbers and various forms of special 
cuttings. Export business is of good volume, 
and local requirements are expected to become 
heavy following a close of the cotton season. 
While prices on some items of shed stock are 
reported to show a little softness here and 
there, due largely to the number of transit cars 
on the market, the price situation as a whole 
remains strong and advances are not infrequent, 
especially on the lower grades, which are in big 
demand and are becoming steadily harder to 
find. Unsold stocks of all kinds are unim- 
proved, and retailers who need material for 





Statistics on production, orders and 
shipments appear on page 47 





immediate shipment have to scout around rather 
lively, as have buyers of car material and other 
industrial items. Transportation conditions ap- 
pear to have improved somewhat in some sec- 
tions, but as a whole are as bad as heretofore, 
and premiums for prompt delivery are by no 
means a thing of the past. 


Douglas Fir Trade Features 

Predictions of a weakening Douglas fir mar- 
ket have had a big circulation during the last 
week, but have not been substantiated by de- 
velopments. While there is expectation of some 
readjustment in prices consequent to the sub- 
stitution of industrial and cargo business for 
retail rail trade as a predominating factor, no 
authentic reports of lowered prices have so far 
been received. One market authority suggests 
that rumors of softness possibly might have 
originated because it is now less difficult to 
buy yard stock than it was some time ago, due 
to the recent decline in yard trade with the 
middle West. The demand for car material is 
now the feature of the fir market, and such 
material is exceedingly scarce and strong in 
price. Export prices have been advanced as a 
result of the increasing demand from foreign 
sources. The California market is still ex- 
cellent. Arrivals by water are heavy—at San 
Pedro they numbered eighty cargoes during the 
first eighteen days of September—but are 
quickly absorbed, and prospects are unimpaired. 
The demand on the Atlantic seaboard is un- 
abated. Rates on intercoastal water shipments 
are increasing, necessitating somewhat higher 
prices, but this does not seem to have affected 
the call. The volume of lumber now being con- 
sumed in New England is fully up to normal for 
this season. Retailers there state that the 
transportation situation has proved a very seri- 
ous handicap to them, and that they could in- 
crease their sales considerably were they able 
to get ample supplies of lumber. Similar re- 
ports of very active building operations and 
lumber consumption come from practically the 
whole Coast section, which explains the great 
success in marketing fir there. Fir production 
is heavy, during the week. ended Sept. 16 top- 
ping normal by 8 percent, at 122 representative 
mills. Orders booked were 13 percent below 
normal, while shipments were 5 percent below, 
more than one-third moving by water. 


Western Pines and Redwood 


Retail demand for western pines has fallen 
off quite markedly during the last two weeks, 
according to reports from the Inland Empire, 
but the industrial requirements are heavier and 
the market for shop is active and strong. A 


pronounced scarcity prevails in the upper 
grades, both of shop and finish, and orders are 
being taken subject to mill acceptance only. 
No. 1 is reported to have advanced $5 to $10 
during the last ten days, and No. 2, $5. The 
California manufacturers report an insistent 


‘eall for No. 1 white pine shop from sash and 


door manufacturers for December delivery. 
These interests are preparing for an unusually 
big business in 1923, and a large business from 
this source is looked forward to. White pine 
shop meanwhile has become so scarce that a 
number of mills have found it necessary to ad- 
vance prices. Sugar pine clears show a slight 
accumulation, but a good business in these is 
expected a little later on. Box lumber is scarce 
and strong in price. Demand for redwood holds 
up well, with siding and shop items the leaders 
in trade. Prices are firm thruout the list, and 
one large manufacturing company has advanced 
clear and A siding and finish by $1 to $2, and 
wide boards and tank stock by $5. 


The North Carolina Pine Market 


Very good business during the last week is 
reported by the manufacturers of North Caro- 
lina pine. Orders are not fully up to produc- 
tion and shipments—which are practically equal 
—but this is due to the disinclination of the 
mills to book additional business, as they 
already have order files that will keep them 
busy for several weeks. Prices hold up strongly, 
and manufacturers predict that on account of 
the very poor stock situation no notable decline 
will set in this year. They believe that even 
if a lull in demand should develop, old orders 
and business that would continue to come to 
hand would take care of the entire production 
during the next three months, and would not 
give them the much desired opportunity to re- 
build their broken stocks. Demand for flooring, 
thin ceiling, partition and other building items 
continues to be very heavy, as indeed it is ex- 
pected to be until unfavorable weather puts a 
definite stop to construction activities; but 
many of the mills are forced to refuse to book 
any more business of this character because of 
the overloaded condition of their planing mills. 
The shortage of kiln dried pine is turning a 
great deal of business to the air dried product, 
and prices on this are moving upward, prac- 
tically to the same level as those for the former. 


| eeeeneeeeenseaeaee: 


May Restore Penalty Charge 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 27.—The possibility 
that the Interstate Commerce Commission may 
restore the $10 penalty charge on lumber 
shipped in open top cars and held for recon- 
signment is seen in a letter addressed to R. H. 
Aishton, president of the American Railway 
Association, yesterday by Clyde B. Aitchison, 
chairman of Division 5 of the commission, 
which has immediate supervision of car service 
matters. The text of the letter follows: 

There has arisen in our minds, in Division 5, 
the question as to whether at the present time 
and in view of prevailing conditions there should 
be some modification of the reconsignment prac- 
tices on shipments in open top cars. We will be 
glad if you would give us your opinion on the 
subject, and thru you the opinion of other carrier 
representatives. We would also like very much 
to have your best information as to the extent to 
which the reconsignment practice is used and iD 
what sections of the country, and as to the amount 
of delay caused by the practice. 

Any view you may care to express should be re- 
ceived by the commission not later than Friday 0 
this week, to be serviceable. 


It will be noted that no mention is made of 
reconsignment practices on shipments in box 
cars. 





Ha 
on 


Uni 
whe 
lum 


the 
dut: 


hem 
Pro’ 
part 
duty 
prov 


atel, 


“wv 


ree 
ids 
ers 


-ed 
ind 


. is 
\T0- 
jue- 
jual 
the 
hey 
nem 
ly, 
ra 
line 
ven 
ders 
> to 
tion 
not 
» Te- 
ring, 
tems 
} ex- 
ts a 
but 
book 
3e of 
nills. 
ng @ 
duct, 
prac- 
rmer. 


NJ 
bility 
may 
mber 
‘econ- 
R. H. 
jlway 
hison, 
ssion, 
ervice 


ion 5, 
r time 
should 
prac- 
vill be 
yn the 
carrier 
much 


and in 
mount 


be re- 
day of 


ade of 
n box 





SEPTEMBER 30, 1922 


AMERICAN LUMBERMAN 39 








Heavy Movement of Car Material 


[Special telegram to AMPRICAN LUMBERMAN] 


SHREVEPORT, La., Sept. 28.—Southern pine 
mills in Louisiana and Texas are wrestling with 
a serious car shortage that is slowing down 
shipments materially, in the face of an active 
demand. The heaviest movement is of railroad 
and car material, for which cars are more easily 
obtained. In some cases mills accept orders for 
car material only with the understanding that 
the buyers will supply cars in which to move it. 
These cars then are billed direct to the mills 
with specific instructions that they are to be 
used for no other purpose. There is a big de- 
mand for timbers, including stringers, bridge 
material and factory timbers, the demand for 
the latter coming largely from eastern terri- 
tory, where timbers from the west Coast are 
competing strongly with southern pine. Many 
of the mills in this territory are disposing of 
large quantities of low grade lumber for grain 
doors, some supplying the completed doors, 
others only lumber for the doors. An item 
that is in heavy demand is edge grain flooring, 
mills finding it impossible to take care of all of 
this business. Some buyers in New England 
territory are bombarding mills with urgent re- 
quests by mail and wire for flooring. Prices 
generally are holding firm, altho there is a 
noticeable lull in the call for building lumber, 
and some yard stocks are beginning to accumu- 
late at the mills. Retail yards in the South- 


west generally report business this year better 
than for several years, except in the cattle sec- 
tions of Texas, where they have not recovered 
from the losses following the slump in the cattle 
market last year. Manufacturers generally be- 
lieve that except for occasional price adjust- 
ments that are going on all the, time there will 
be no marked decline and it is believed that 
the present basis of values will continue, as 
every effort will be made to stabilize the mar- 
ket on the present basis. Hardwood demand 
is improving, the call for the better grades 
especially being about as heavy as mills can 
eare for, with an increasing demand for lower 
grades. Prices generally are satisfactory. 
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Coal Production Increases 


According to the preliminary estimates of the 
United States Geological Survey, the soft coal 
output last week approximated 9,750,000 tons. 
The rate of production is now above that of a 
year ago and the calendar year deficit to date 
is only 27,000,000 tons—an inconsiderable ton- 
nage if railroad service can be maintained. 
The bare spots are being taken care of, notably 
the Northwest. Dumpings at the lower lake 
ports for the week ended Sept. 18 totaled over 
1,000,000 tons. Waterborne coal, principally 
from Great Britain, is in New England ports 
in greater quantities than can be readily han- 
dled, and the total receipts of all kinds of 


bituminous up to Aug. 31 were only 215,000 
tons behind 1921. 

As regards price trend the Coal Journal this 
week will say: ‘‘In spite of the tendency upon 
the part of many critics to stress the occasional 
unreasonable spot quotation, the general level 
continues to decline. Last week, as compared 
with the week preceding, changes were regis- 
tered in 55.82 percent of the prices listed. Of 
these changes, 65.27 percent represented re- 
ductions, ranging from 10 cents to $1 a ton 
and averaging 51.1 cents. The advances ranged 
from 19 cents to $1 and averaged 41.6 cents 
a-ton. The explanation for the advances is to 
be found in the widening differential in many 
fields between the prices on prepared coals and 
mine run and screenings, due to active domestic 
demand and slow steam buying.’’ 

Anthracite operators are making good head- 
way in striving for maximum production. The 
output for the week ended Sept. 16 is estimated 
at 1,064,000 net tons and for the last week at 
1,850,000 tons. 


Penn Retailers Set Date 


PITTSBURGH, Pa., Sept. 27.—Announcement 
has been made by Secretary W. B. Stayer, of 
the Retail. Lumber Dealers’ Association of 
Pennsylvania, this city, that the 1923 annual 
convention of the association will be held at 
the William Penn Hotel, this city, on Feb. 14, 
15 and 16. 





WOOD SCHEDULES OF NEW 


WASHINGTON, D. C., Sept. 23.—President 
Harding affixed his signature at about 11 o’clock 
on the morning of Sept. 21 and the tariff bill 
became a law, effective at midnight following. 
Under the law shingles remain on the free list 
where they were placed by the Senate and 
lumber in general is admitted free of duty, 
tho provision is made for retaliatory duty where 
the exporting country imposes a duty. The 
dutiable wood schedule follows: 


Par. 401—Logs of fir, spruce, cedar or western 
hemlock, $1 per thousand feet board measure; 
Provided, That any such class of logs cut from any 
particular class of lands shall be exempt from such 
duty if imported from any country, dependency, 
province, or other subdivision of government which 
has, at no time during the twelve months immedi- 
ately preceding their importation into the United 
States, maintained any embargo, prohibition, or 
other restriction (whether by law, order, regula- 
tion, contractual relation or otherwise, directly or 
indirectly) upen the exportation of such class of 
logs from such country, dependency, province, or 
other subdivision of government, if cut from such 
class of lands. 


Par, 402—Brier root or brier wood, ivy or laurel 
root and similar wood unmanufactured, or not fur- 
ther advanced than cut into blocks suitable for the 
articles into which they are intended to be con- 
verted, 10 per centum ad valorem. 


Par. 403—Cedar commercially known as Span- 
ish cedar, lignum-vitae, lancewood, ebony, box, 
granadilla, mahogany, rosewood, satinwood, Jap- 
anese white oak, and Japanese maple, in the log, 
10 per centum ad valorem; in the form of sawed 
boards, planks, deals, and all other forms not fur- 
ther manufactured than sawed, 15 per centum ad 
valorem; veneers of wood and wood unmanufac- 
tured ;\not specially provided for, 20 per centum 
ad valorem. 


Par. 404—Hubs for wheels, posts, heading bolts, 
stave bolts, last blocks, wagon blocks, car blocks, 
heading blocks and all like blocks or sticks, rough- 
hewn, or rough shaped, sawed or bored, 10 per 
centum ad valorem. 


Par. 405—Casks, barrels, and hogsheads (em- 
Pty), sugar box shooks, and packing boxes (em- 
Pty), and packing box shooks, of wood, not spe- 
cially provided for, 15 per centum ad valorem. 


Par. 406—Boxes, barrels, and other articles con- 
taining oranges, lemons, limes, grape fruit, shad- 
docks or pomelos, 25 per centum ad valorem; Pro- 
vided, That the thin wood, so called, comprising 
the sides, tops, and bottoms of fruit boxes of the 


growth or manufacture of the United States, ex- 
ported as fruit box shooks, may be reimported in 
completed form, filled with fruit, by the payment 
of duty at one-half the rate imposed on similar 
boxes of entirely foreign growth and manufacture; 
but proof of the identity of such shooks shall be 
‘made under regulations to be prescribed by the 
secretary of the treasury. 


Par. 407—Reeds wrought or manufactured from 
rattan or reeds, whether round, flat, split, oval, or 
in whatever form, cane wrought or manufactured 
from rattan, cane webbing, and split or partially 
manufactured rattan, not specially provided for, 
20 per centum ad valorem. Furniture made with 
frames wholly or in part of wood, rattan, reed, 
bamboo, osier or willow, or malacca, and covered 
wholly or in part with rattan, reed, grass, osier or 
willow, or fiber of any kind, 60 per centum ad 
valorem ; split bamboo, 1% cents per pound; osier 
or willow, including chip of and split willow, pre- 
pared for basket makers’ use, 35 per centum ad 
valorem; all articles not specially provided for, 
wholly or partly manufactured of rattan, bamboo, 
osier or willow, 45 per centum ad valorem, 

Par. 408—Toothpicks of wood or other vegetable 
substance, 25 per centum ad valorem; butchers’ 
and packers’ skewers of wood, 25 cents per thou- 
sand, 

Par. 409—Porch and window blinds, baskets, 
chair seats, curtain shades or screens, any of the 
foregoing wholly or in chief value of bamboo, wood, 
straw, papier-mache, palm leaf, or composition of 
wood, not spectally provided for, 35 per centum ad 
valorem; if stained, dyed, painted, printed, pol- 
ished, grained, or creosoted, 45 per centum ad 
valorem. 

Par. 410—Spring clothespins, 15 cents per gross; 
house or cabinet furniture wholly or in chief value 
of wood, wholly or partly finished, wood flour, and 
manufactures of wood or bark, or of which wood 
or bark is the component material of chief value, 
not specially provided for, 3344 per centum ad 
valorem. 

Forest Products on Free List 


The Fordney bill as it passed the House 
of Representatives carried a duty of 50 cents 
a thousand on wood shingles. This was taken 
off in the Senate and shingles admitted free 
of duty. When the bill went to the joint con- 
ference House representatives made a strong 
fight to restore the duty on shingles in part, 
but .without success, and the bill as signed by 
President Harding places shingles on the free 
list. The free list of the wood schedule fol- 
lows: 


TARIFF LAW 


Par. 1699—Wood charcoal. 


Par. 1700—Wood: Logs; timber, round, un- 
manufactured, hewn, sided or squared otherwise 
than by sawing; pulp woods; round timber used 
for spars or in building wharves; firewood, handle 
bolts, shingle bolts, and gum blocks for gunstocks, 
rough hewn or sawed or planed on one side; sawed 
boards, planks, deals, and other lumber, not fur- 
ther manufactured than sawed, planed, and tongued 
and grooved ; clapboards, laths, ship timber; all of 
the foregoing not specially provided for; Provided, 
That if there is imported into the United States 
any of the foregoing lumber, planed on one or more 
sides and tongued and grooved, manufactured in 
or exported from any country, dependency, prov- 
ince, or other subdivision of government which 
imposes a duty upon such lumber exported from 
the United States, the President may enter into 
negotiations with such country, dependency, prov- 
ince, or other subdivision of government to secure 
the removal of such duty, and if such duty is not 
removed he may by proclamation declare such fail- 
ure of negotiations, and in such proclamation shall 
state the facts upon which his action is taken to- 
gether with the rates imposed, and make declara- 
tion that like and equal rates shall be forthwith 
imposed as hereinafter provided; whereupon, and 
until such duty is removed, there shall be levied, 
collected, and paid upon such lumber, when im- 
ported directly or indirectly from such country, 
dependency, province, or other subdivision of gov- 
ernment, a duty equal to the duty imposed by such 
country, dependency, province, or other subdivision 
of government upon such lumber imported from the 
United States. ‘ 

Par. 1701—Paving posts, railroad ties, and tele- 
phone, trolley, electric-light and telegraph poles of 
cedar or other woods. z 

Par. 1702—Pickets, palings, hoops, and staves 
of wood of all kinds. 

Par. 1703—-Woods: Sticks of partridge, hair 
wood, pimento, orange, myrtle, bamboo, rattan, 
India malacca joints, and other woods not spe- 
cially provided for in the rough, or not further 
advanced than cut into lengths suitable for stocks 
for umbrellas, parasols, sunshades, whips, fishing 
rods, or walking canes. 

The House bill had placed a duty of %4-cent 
a cubic foot on timbers and 25 percent on 
wood pulp, American valuation, but the Senate 
placed both on the free list and eliminated a 
provision authorizing retaliatory duties on wood 
pulp. It was a Senate amendment also that 
placed the items mentioned in paragrapli 1,701 
on the free list. 
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HANDLING OUTPUT OF MONTANA MILLS 


KALISPELL, Mont., Sept. 23.—The G. W. 
Slack Lumber Co., this city, manufacturer and 
wholesaler of lath, lumber, posts, poles and 
ties, was organized in December last by George 
W. Slack and Phil W. Pratt, and is handling 
the output of the following mills in this 
vicinity: Montana Lath Co., lodgepole pine lath; 
Coram Lath Co., lodgepole pine and spruce lath; 
P. C. Russell Lumber Co., fir and larch lumber; 
Hutchinson Lumber Co., Idaho white spruce and 
western white pine; Findell Lumber Co., Idaho 
white spruce. The Slack company is also getting 
out a large quantity of cedar poles near Belton, 
Mont. Mr. Slack, who looks after the woods 
and mill operations, has been in the timber 
and cedar business in Kalispell for the last 
fifteen years, and during the World War he 
served as captain in the 20th Engineers (For- 
est). Mr. Pratt, who has charge of the sales, 
was formerly connected with the Star Lumber 
Co. at Great Falls, Mont. 


CLOSE DEAL FOR MICHIGAN TIMBER *LAND 


HovucHTon, Micu., Sept., 25.—One of the 
largest sales in recent years of Michigan land 
and timber was closed last week in Duluth when 
66,500 acres, a substantial part of Isle Royale 
in Lake Superior, covered with virgin timber, 
changed hands. The tract was sold by the 
Island Copper Co. to the Minnesota Forest 
Products Co. Next to the Ford purchase 
of upper peninsula lands, this is the largest 
deal, in point of Michigan acreage tho not in 
value, to be consummated in more than a decade. 
The consideration was not announced. Negotia- 
tions for the transfer have been in progress for 
the last year and a half, Fred W. Nichols, of 
Houghton, secretary of the Island Copper Co., 
representing the owner, and George Rupley, of 
Duluth, representing the purchaser, these two 
men formally concluding the deal in Duluth. 


A most important announcement in connec- 
tion with the sale is that the island is not to be 
despoiled. Its natural beauty is to be preserved 
so that the island may continue to be one of the 
greatest natural beauty spots on this continent, 
This was the only condition on which the own- 
er would dispose of the land and timber, in 
complete deference to the wishes of those who 
want the primeval grandeur of the island safe- 
guarded and the island itself preserved as a 
wonderful outing place for the people not only 
of Michigan but of the entire country, and as 
a veritable paradise for numerous species of 
wild animals and many kinds of birds. The 
purchaser is fully in sympathy with this ob- 
ject and the forests will be perpetuated. 

The sale takes the greater part of the Island 
Copper Co.’s tract of 92,000 acres, the company 
retaining 25,500 acres of land and timber. The 
total extent of the island is 120,000 acres. Of 
the land sold, the Island Copper Co., retains the 
mining rights, also the right to repurchase any 
part of the surface which may be needed at any 
time in the future for mining purposes. 

All last summer and fall, up to Dec. 1, and 
from early spring this year to July 1, twenty- 
one cruisers were employed to make a complete 
survey of the timber resources of the tract 
transferred last week. The timber includes 
considerable white pine, cedar, spruce and mis- 
cellaneous hardwoods. A curious fact is that 
there is no hemlock. 

The holdings of the Island Copper Co. were 
acquired from an English syndicate in 1909, the 
sale being closed in Liverpool, England, by 
F. W. Nichols and Oscar J. Larson, now Du- 
luth’s representative in Congress, as attor- 
ney. Mr. Nichols has represented the com- 
pany’s interests ever since as secretary. The 
principal owners of the Island Copper Co. are 
copper country and Duluth men, the latter 
headed by Thomas F. Cole and his associates. 
The Minnesota Forest Products Co., owned by 
Minneapolis and other Minnesota interests, has 
large land and timber holdings in the northern 
part of Minnesota. 

The purchaser of the 66,500 acres of Isle 
Royale land has announced its intention of 
following the most modern practice in conserva- 
tion and reforestation, bearing in mind the 


movement that has been under way to some day 
make Isle Royale a national or State park. 
The company has no plans for the immediate 
cutting of timber, that being a matter for fu- 
ture consideration. But when the timber is 
cut it is understood only mature trees will be 
harvested. 

The Island Copper Co. retains the shore 
rights and land surrounding practically all the 
principal bays and harbors of the island, in- 
cluding Washington Harbor, Todd’s Harbor 
and all harbors on the northeast end of the 
island, including Tobin’s Harbor, Rock Harbor, 
Duncan Bay and numerous smaller bays. There 
is not a great deal of timber in this acreage, 
but it is valuable for its mineral possibilities. 
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SEEK REDUCTION IN MAHOGANY DUTY 


Boston, Mass., Sept. 25.—The directors of 
The Mahogany Association (Ine.), were in 
Washington, D. C., last week, following a meet- 
ing of the board in this city, endeavoring to 
secure the elimination or modification of the 
10 percent import duty on mahogany agreed 
upon by the conference committee of Congress 
which whipped the tariff bill into shape to go 
before the President for signature. 

At present, imported mahogany is selling 
for about 15 percent less than American wal- 
nut, and about 11.7 percent less than American 


vantages of mahogany for fine house finish and 
paneling in homes, offices and banks. The circu- 
lar is illustrated with a full page cut in the 
natural colors showing the mahogany wainscot- 
ting in the famous old Lee mansion at Marble- 
head, Mass., which was built in 1768. The solid 
mahogany panels, door frames, doors and 
cornices in this old New England home show 
no trace of warping or checking after 154 years 
of service, exposed to the extremes of heat 
and cold, dryness and moisture, characteristic 
of the rugged New England climate. 

In collaboration with the Tyler, Chapman 
Co., of Boston, the Palmer & Parker Co. has 
prepared comparative costs of figuring a room 
20 feet by 16 feet in six different woods, the 
same as the room in the old Lee mansion at 
Marblehead shown in the illustration. The prices 
inelude the woodwork complete and set up, 
cornice around the room, panel work, cap, base 
and doors, trim for windows, doors and open- 
ings. These interesting figures are as follows: 
American walnut, $1,000; quartered oak, $950; 
mahogany, $850; plain oak, $700; birch, $700; 
poplar (to paint), $700. Hence the published 
statement: ‘‘ Mahogany is 15 percent less ex- 
pensive than American walnut, 11.7 percent less 
expensive than American quartered oak and 
only 17.7 percent more expensive than birch, 
plain oak or poplar.’’ The circular also states: 
‘*Mahogany, at present-day prices, is not ex- 
pensive. It is the best wood for the home, 





Mahogany wainscotting in the Lee Mansion, Marblehead, Mass., bullt in 1768. The joints of the 
paneling and finish are practically perfect, and there is no evidence of warping or checking. 


quartered oak; but the mahogany dealers be- 
lieve that a 10 percent ad valorem duty would 
more than wipe out this favorable differential, 
so that the selling price to consumers would 
make mahogany more expensive than any wood 
produced in this country, and thus have a ten- 
dency to increase the consumption of the Amer- 
ican cabinet woods which, it is claimed, are 
already being consumed faster than this timber 
is being grown. 

While in Boston the directors of the asso- 
ciation were the guests of Frank Sawyer, active 
head of the Palmer & Parker Co. Their sessions 
were held in the large and handsomely fitted 
board room of the company, which is finished 
and furnished entirely in African mahogany, 
the paneling showing some especially beautiful 
figuring. 

Reports from all sections of the country re- 
garding the present demand for mahogany were 
uniformly optimistic. Business has improved 
steadily since the last meeting of the board in 
March at Cincinnati, Ohio. Copies were distrib- 
uted of a circular recently prepared by the 
Palmer & Parker Co. for general distribution 
among lumber dealers, architects, builders and 
the general public setting forth some of the ad- 


office or bank interior. It is not affected by light 
or heat, and will retain its beautiful character- 
istics longer than any other wood.’’ 


ELECTS TWO NEW VICE PRESIDENTS 


Kansas City, Mo., Sept. 26.—Two new vice 
presidents have been elected and seven men 
added to the directorate of the Long-Bell Lum- 
ber Co. With two exceptions the new officers 
have been with the company many years, five 
for more than fifteen years. W. L. Prickett, 4 
Kansas City Club director, was elected vice 
president. S. M. Morris, of Kelso, Wash. 
western representative, was elected vice presl- 
dent and director. Other directors elected were: 
L. L. Chipman, Beaumont, Tex.; R. W. Stith, 
George A. Houston, J. H. Lane, Jesse Andrews, 
all connected with the company and R. P 
Combs, vice president of the People’s Trust 
Co. SPREE EEEEEEEE: 

THE MOUNTAINEERS of West Virginia distill 
the twigs of the yellow birch for a fragrant 
and volatile oil which under the name of oil 
of checkerberry brings $4 or more a gallon, 
on the spot. 
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Would You Want Your Boy to Be a Retail Lumberman? 


The three letters that were deemed by the 
judges to be worthy of first, second and third 
prizes in the AMERICAN LUMBERMAN’S contest 
for best letters by retail lumbermen on the 
above subject were printed in last week’s issue. 
From the many letters received a number of 
others that deal in an interesting and helpful 
way with the retailers’ problems have been 
selected, and will appear during the next few 
weeks. With the annual conventions of the 
several retail associations not far away these 
discussions by live retailers of questions per- 
taining to the industry are especially timely. 
It will not be surprising if some of the more 
important of the problems that are occupying 
the minds of retailers should find a place on 
the convention programs, where the united ex- 
perience and wisdom of many can be brought 
to bear toward their solution. One of the 
letters selected for printing this week deals 
with the difficult problem entailed by the de- 
mand for estimates by many who really have 
no serious idea of building. Where shall the 
line be drawn? Here is a practical question 
that affects almost every retailer of lumber. 
How have you solved it, or what plan have 
you worked out as being best for meeting this 
situation? 


SMILE IF IT KILLS YOU 


What makes me wail the loudest? Well, let’s 
see. I am an agent for a line yard concern— 
all praises, no kick, on them. It can’t be the 
‘*boss,’’? for he is a Prince (spell it with a 
capital, please!). ‘‘G. O.’’ kicks? No, we 
deserve all we get. Buying? Collecting? Con- 
tractors? Mail order houses? Local competition? 
Employees? Deliveries? Price cutting? Hard 
boiled customers? Customers who want all 
the lumps and no slack? Lack of profit? Hard 
labor? No, not that, everything else but that. 
Now listen. The thing that makes me wail the 
loudest is that I have found the cure for all 
the ills of the retail lumber business, and can’t 
put it over. That cure lies largely within myself. 
Oh, dear, dear, isn’t that dreadful; the fault 
is all in me. I just don’t care, I won’t admit 
it, I’ll just kick and lay it all on some one 
else. That is the easiest way out—not necessary 
of course, but very customary, you know. 

Yes, I think I have been against most all the 
ills of the business, yet I like it and believe 
that there is no more essential or honorable 
vocation. Its drawbacks are no more numerous 
than found in any other calling, trade or 
profession. You can find trouble always, if you 
take in enough territory, and plenty of it too. 
But on tlie other hand, your troubles are bubbles 
if your mind is only trained to act and your 
eyes to see. 

How can I train them? First of all, if you 
can’t already do so get out where no one will 
catch you—for at your age it will be terrible 
if caught just starting—and learn to smile. Say 
boy! if you crack your old mug don’t quit, 
some of you old duffers may have a bloody ap- 
pearance, but just stay put and your battle 
will be half won and then—‘‘Gosh darn it! 
what do you expect?’’ you say: ‘‘I can’t feed 
the kids on smiles and people would think I 
was an idiot; I ain’t grinned for ten years 
and don’t propose to now; the lumber business 
ain’t fit for any man to follow, ain’t I tried 


it??? Tut, tut, old man, pull up your sus- 


penders, keep on your shirt, you are just ready 
to start. All smilin’ now? Well, let’s go! 

Now get busy and educate yourself in the 
retail lumber business. Study every crook and 
turn, read everything that pertains to your 
business. 

Some books—one that I have especially in 
mind that says little about the retail lumber 
business—won’t hurt you to read and practice 
too. Talk to your friends in the game, com- 
petitors have ideas too sometimes. Read the lum- 
ber journals, don’t borrow them either. Study, 
go at it from every angle, keep on smilin’ old 
man, look for every ill you can find, dig out the 
remedy, then apply it. 

I can’t take time to tell you how in every 


instance, nor could I if I had the time, for 
that, my dear sir, is my loudest wail. I am 
not educated to the last degree in the game, 
the fault is largely in me, but I am still trying 
and will succeed. Yes, I want my boys—I 
have two—to be retail lumbermen, real ones 
too, for it is an essential, honorable vocation, 
and ain’t it fine?—C. G. Powers, Boise Payette 
Lumber Co., Nampa, Idaho. 


BURDEN OF FRUITLESS ESTIMATING 


In the twenty odd years that I have retailed 
lumber both in Wisconsin and western Canada, 
my greatest complaint has been against the 
enormous amount of useless estimating that 
must be done if one is to give the service that 
brings the sales. The bulk of our customers 
have very little idea of the amount of work 
entailed in figuring out even the simplest of 











Would we want our boy to be a retail 
lumberman? 

Yes, for why else are we working to 
build up a good name and a business to 
expand as young blood comes in? 

There is nothing wrong with the lumber 
business as a vocation. The trouble is 
that some of us confuse VOCATION with 
VACATION and think we can succeed with- 
out hard work. 

Given proper attention and intelligent 
effort a lumber business in an average 
community must succeed. 

There may be more money in boring 
for oil—if you strike it. Dealing in 
foodstuffs may be a more steady trade, 
without the rush of summer and the dull- 
ness of winter, but where is there another 
such clean business as lumber, one that 
not only will yield you a living but afford 
opportunity to guide home building and 
to enter into the life of the community? 

Troubles? Of course there are troubles, 
but they are made to overcome, so that 
we may better appreciate our successes. 
We have got to take our knocks and come 
up smiling. We can’t get all the jobs 
that there are. Of course, we shouldn't 
feel satisfied; we all want to improve. 

Perhaps our hardest problem is to buy 
and get the right kind of material, milled 
as we like it. When we ask our mill fore- 
man why he has so much waste he says: 
“Why don’t you buy better lumber?” 
Then there is the problem of working up 
this waste. 

The lumber business is all right if we 
treat the other fellow as we would be 
treated. 

—J. E. CHatmers, president Chalmers 
Lumber Co., Auburn, Me. 














buildings, and think nothing of shoving in a 
picture of a house or barn that has caught their 
fancy, with a request for an estimate. 

In a great many cases I know that the person 
does not intend to build, and in other cases 
that they can not afford what they want, but 
it would be mighty poor business to turn 
them away as they are all customers in the 
making and when the time comes that they 
have made up their minds to go ahead, or when 
they can afford their dreams, they will naturally 
come back to the one with whom they figured 
before, and that as a rule means that the 
estimating has to be done all over, as our 
prices and their ideas have both changed. 

To the owner or manager of a large plant 
this estimating is usually a very simple problem 
as he only has to turn the prospective customer 
over to his estimators and draftsmen, but with 
the thousands of us who are running small shows 
this useless work is at times really quite dis- 
couraging. 

We have a large and elaborate building de- 
partment in connection with our retail associa- 
tion, but it not only is a long distance away, 
but the time consumed in making sketches and 


giving detailed information necessary for it to 
make anything like an accurate bill is more 
than would be used if I made up the estimate 
myself, and besides it usually takes this de- 
partment a week or ten days to get the in- 
formation back to me, whereas by doing the 
work myself I can give the figures in a day 
or two at most. 

I have tried out several books that pur- 
ported to be time savers in estimating as well 
as in standardizing different sizes and designs 
of buildings and then working out the cost 
in cubic feet, but none of the short cuts that 
I have ever tried can compare with the in- 
dividual estimate for accuracy, as there is al- 
ways some change wanted that shoves my figures 
out of gear. 

The retail lumber business in small towns is 
practically the only business that has this extra 
work to contend with in making sales, as the 
bulk of the customers don’t know how to do 


.their own figuring and the contractors and 


carpenters are either too busy, too lazy, or too 
ignorant to make up their own bills of material, 
and so they pass the work along to the lumber- 
man with whom they deal.—M. N. Cuasg, Mon- 
arch Lumber Co., Watrous, Sask., Canada. 


PREPARATION POR LIFE WORK 


One of the saddest things in life is that a 
person just by chance drops into a business 
or calling and hammers out a fairly successful 
career without any predisposition to or natural 
inclination toward the tasks of his life. Many 
a man has gone into the lumber business with- 
out the vision of its greatness. Many a man 
has retired or dies out of it with eyes yet 
unopened. Too large a number have never 
loved it and drawn great happiness out of it. 
The great drawback with countless thousands 
of business men in the lumber business and 
all other businesses is that the selfish desire 
for profit is the outstanding feature and the 
great rewards of satisfaction that come from 
real service and genuine constructive work in 
the world never come to them to bring 
abundance and fullness of life. 

May my boy love his fellow man and un- 
selfishly and intelligently serve and all the 
needful things will be added unto him! I 
want the lad as he grows up to see how much 
happier little folks and big folks are made 
by having nice new homes to live in or by 
having their old homes touched up and changed 
to meet their varying needs. I want him to 
realize the importance and the responsibility 
attached to: ‘‘I am the home expert for my 
little world.’’ I want the little fellow to be 
one with the mechanics and to acquire a certain 
amount of mechanical skill as he grows up. I 
want him in school to study those things that 
will help him to plan and figure out completed 
homes. I want his life to be a happy prepara- 
tion for his life work and then I feel he will 
be successful. I feel he will be a master lum- 
berman. I take it that he will be thereby 
equipped to meet the specific problems of busi- 
ness as they arise. I would have him to love, 
appreciate and thoroly know the business. Then 
by trying and adapting business systems to his 
changing and varying needs he will win. The 
outstanding and leading difficulties in the re- 
tail lumbermen’s way are lack of preparation 
for and knowledge of business, absence of 
fondness for their work and the non-realization 
of their great, great work in and for the world. 

I would like to see my boy take the benefit 
of my mistake and shortcomings and carry on 
better than I did. 

It is a natural hope in the heart of man that 
my boy shall continue my name and my work. 

In ambition, I want my boy to be a great, 
great success. All that and more I want him 
to be—but most of all I want him to be my 
true, true man, for 

How’er it be, it seems to me 

’Tis only noble to be good ; 

Kind hearts are more than coronets, 

And simple faith than Norman blood. 
—Rosert KINGSBURY, 

J. T. Cross Lumber Co., Moberly, Mo. 
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Buying by Farmers Is Slowly Increasing in the East—Banks Have Plenty of 


Money to Lend to Builders—Retailers Are Conservative in Extending Credit 


The city of Oneida, N. Y., is located between 
two large neighbors, Syracuse and Utica. The 
presence of large and wealthy neighbors is 
sometimes an embarrassment. If the neighbors 
are families it not infrequently results in a case 
of keeping up with the Jones; if they are cities 
it is sometimes hard to keep trade contented 
at home. Lumber dealers do not have the trou- 
ble that some other merchants do. I am not 
thinking of Oneida at present but of several 
other towns where I happen to know that cer- 
tain local retailing projects are starved into a 
feeble and ineffective existence by the presence 
of larger stores with complete stocks in a near- 
by city. This is particularly true, I suppose, 
of stores patronized by women.’ The dear ladies 
spend most of the family money and spend it 
wisely; but they are avid shoppers. They 
love to see many things before buying 
one. Perhaps they are right, and per- 
haps mere man who buys hurriedly the 
thing he must have without looking about 
to see if he can not be more completely 
satisfied as to design, quality and price 
is simply an ass. We don’t say about 
this. But we are rather sure from some 
observation that the shopping habit which 
the ladies indulge with such sure confi- 
dence in their buying wisdom has some 
results of which they do not think. 


In the first place it adds an extra over- 
head to retailing. It means a larger staff 
of clerks to show goods, since each shop- 
ping lady looks at so many before buy- 
ing. It also means that larger stocks are 
necessary to satisfy a given volume of 
trade. In other words the turnover is 
slower, and hence the margin of profit 
must be wider. In the second place, it 
means a heavy handicap to the merchant 
in the small city that is neighbor to a 
large city. With a rather small possible 
volume of trade the local merchant can 
not afford the help and the stock he must 
have to compete with the merchant in the 
nearby large city. Hence it often hap- 
pens that in a rather large town that is 
overshadowed by a metropolitan neigh- 
bor a person will find scarcely a single 
drygoods store of any size or merit. No 
doubt if the ladies want it this way and 
are willing to pay the price it is their 
affair. The wishes of the customer are 
the law of the merchant. 


Value of House Plans as Drawing Cards 


Fortunately for us, this is not true of lum- 
ber retailing; and the phenomenon of ladies 
entering more actively into the purchase of 
their houses and into the determination of 
house plans has not changed lumber retailing in 
this respect. Thanks to a number of factors, 
one of which is the work of the service depart- 
ments of associations and another of which is 
the service departments of individual manu- 
facturers, the local retailer has or can have 
as great a variety of the goods the ladies are 
interested in as does the city retailer. For in 
buying a house a lady is not interested in piles 
of lumber or warehouses full of windows and 
doors. These are raw materials which she does 
not understand. What she wants to see is 
something that will help her visualize the fin- 
ished house; and for this purpose she will look 
at samples of finished floor and plaster and 
siding, and she will pore over pictures of front 
and side elevations and pictures of finished 
rooms. These are within easy reach of any 
retailer who needs them, and once he is so 
equipped he need not fear that his women cus- 








tomers will rush away to the nearest metropoli- 
tan yard. 


Advantages of Having a Service Room 


He does need to fear that his men customers 
will go to the city yard, but in that case the 
drawing card will not be a bigger and more 
varied stock but rather a smaller price. A man 
must of course think of price. He will let serv- 
ice influence him to a certain extent over and 
above price; but there comes a point in the 
spread of cost between two yards where the 
customer will undertake to supplement the serv- 
ice by other agencies if he feels that by doing 
so he will save a substantial block of money. 
The dealer in the smaller city needs to fear 
his big competitor primarily on this count. 

















pect. 





Sometimes the modern retailer finds it necessary to pick 
up his service room, as it were, and take it to the pros- 


While we are on the subject of lady custom- 
ers the Realm would like to add just one more 
word, and then we’ll go back to the city of 
Oneida from which we have wandered so far. 
It is this: A service room is an excellent 
thing, and among its.excellences is the fact that 
it is a splendid point of departure. Sometimes 
a& lady customer will voluntarily come to the 
service room as the result of good advertising; 
but in more cases the service room must first 
go to the lady customer. We have a small 
hunch that tells us the future of retailing lum- 
ber will see a greater and greater use made of 
the salesman who goes out to the prospect. 
This may be a regularly installed salesman who 
is hired by the month, or in the case of the 
smaller yard it may be the owner himself. In 
a number of small yards we have seen this work 
undertaken in a more or less complete way with 
excellent success. So in equipping the sales 
room we suggest that a number of samples such 
as small flooring panels be prepared so that 
they can be carried out to the prospect’s home. 
Naturally plans and photographs will be so ar- 
ranged that they can be taken along, too. Plans 


A number of retailers have had excellent success 
thru taking their building helps to the homes of pros- 
pects and there discussing tentative plans for homes 


and pictures come first. Once the prospects are 
interested perhaps they can be induced to come 
to the sales room to look at the finish; but a 
few attractive panels that ean be taken along 
on the first visit may be of value. 


Notable Amount of Building Around Oneida 


We jumped off of Oneida and talked about 
quite foreign subjects, merely because its loca- 
tion suggested to us a few things about which 
we have been thinking. In the office of G. A. 
Marcellus, who has been a friend and reader of 
this journal for many years, I was told that 
business has been very good, especially during 
the first part of the season. In the latter part 
of the summer there was a little slacking off 
for a time, tho apparently this was merely be- 
cause the early trade was all finished up 
at about the same time. In these parts 
the rush of trade is rather likely to be 
in the spring, both in town and in the 
country. There has been a _ notable 
amount of building and repair in the 
summer settlements on the lakes. This 
is a good farming country, running to 
alfalfa and dairy cows; a plutocratic 
combination. 

‘*T can remember,’’ remarked the 
young man in charge of the office, whose 
name unfortunately I did not get, ‘‘that 
a number of years ago before the days 
when motors were common we used to 
keep a driving horse. I’d have one of 
the yard men drive me around the coun- 
try to see farmers who owed us small 
sums of money. Usually I’d get them 
to give us a note, or to renew one, for 
$10 or $20 in settlement for a little lum- 
ber bought to make repairs. Collections 
were hard to make. Now these same 
farmers do their plowing with tractors, 
haul their milk to town in trucks and 
drive fine motor cars. Alfalfa has proved 
a pretty fine thing for country people in 
these parts. I’m glad to say that the 
farmers whom we carried along in the old 
days remember that service. They are 
among our good customers now.’’ 

Oneida has a number of industries, but 
the one probably the most widely known 
is the Community silver plate works. 
Probably Mrs. Retailer. has some Com- 
munity plate as a subsidiary assistant to 
the sterling table ware; iced tea spoons, 
picnic knives and forks and the like. The 
excellent patterns and the fine quality of this 
plate have made it a splendid thing for the 
bride who likes nice things but who doesn’t like 
to pay the prices asked for sterling. She can 
set her table daintily and wait a few years 
until she feels better able to afford sterling. 
Community plate is sold all over the United 
States. Indeed there is hardly a town or vil- 
lage so small that some shop doesn’t keep it 
in stock. This industry is said by Oneida peo- 
ple to be their ‘‘life saver.’’ It has run pretty 
steadily all these years of lean pickings. How- 
ever, there has been some criticism of their 
policies in relation to their employees to the 
effect that they have been over generous. Such 
a criticism is always assailed by a certain group 
of people who insist that capital can not be 
over generous to labor. Perhaps not. But the 
criticism in this case is that during the times 
of opulence the company by means of its profit 
sharing plan paid such overwhelmingly big 
wages that people unused to handling money 
did many unwise things. They rather took it 
for granted that this sudden prosperity would 
last forever. Some bought cars. Some, more 
wise than the rest, started to pay out on houses. 
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Some merely developed expensive tastes. When 
the reaction came it caught many of them only 
partly thru paying for their houses or their 
ears and loaded with monthly payments of a 
size they could not meet on their decreased 
wages. It made necessary the cutting off of 
their new habits of living. The going up was 
easy, but the coming down was hard. In addi- 
tion to what it did to these particular em- 
ployees it made other laborers, employed by 
other concerns, dissatisfied that they, too, were 
not getting such high wages. Truly, the mat- 
ter of being generous to employees has many 
conditions attached to it, and it is a wise em- 
ployer who always knows the right thing to do. 


Retailers Select Risks Carefully 


In the attractive office of R. B. Ruby I met 
Walter B. Ruby, who said that the summer’s 
business had proved to be quite good. He 
added that if they cared to take unusual risks 
they could sell many more houses; but he pre- 
ferred safety to this kind of speculation and 
so turned down much of this business. 

‘There are men here,’’ he said, ‘‘who are 
quite willing to undertake the task 


addresses the delinquent in such form as this: 


Suppose WH Owed YOU 
What would YOU want US to do? 
Thank You. 


A rather clever way of putting the matter. 


The city of Rome, N. Y., is both an industrial 
and a farming point. The Edward Comstock 
Co. is both a retailing and a wholesaling con- 
cern, and in the office of this company I was 
told that a very considerable part of the retail 
trade this season has been with farmers. The 
company wholesales a good deal of Canadian 
spruce. I asked Mr. Comstock how it happened 
that the price of this lumber has been com- 
paratively low in this territory, and he said 
that one rather potent reason is that the Gov- 
ernment had pretty large stocks that were 
released, following the close of the war. It 
has taken the trade quite a while to absorb 
this surplus but it has about got the stuff 
used up. Probably before this gets into print 
the readjustment in price will have taken place. 
Mr. Comstock stated that the industries in 
Rome were running at about full capacity and 
that in time this would have its effect upon 


war time levels; and until there is a reasonable 
and just equalization as between industries no 
one can hope to prosper to the extent that 
otherwise would be possible. 


Model House Displayed at Industrial Show 


The industries of Rome are many, but the 
largest center around the manufacture of 
copper. It is stated that one-tenth of the 
copper articles, notably wire and cables, made 
in the United States are manufactured in 
Rome. I was fortunate in that my visit came 
at a time when the city was holding an in- 
dustrial exposition for the purpose of teaching 
its own people to know their own city and 
what it does. A huge tented space was divided 
up into booths, and in these booths the various 
manufacturing and retailing concerns displayed 
their wares. It was an enlightening and a 
wonder-inspiring experience to walk up and 
down the aisles and to see evidence of the 
volume and diversity of Rome’s commercial and 
industrial interests. The copper companies had 
most imposing booths. Canned foodstuffs, 
cheese and other dairy products and all sorts 
of retail lines were represented. 





of paying for a house if they can 
get some one to finance it for 
them. Some of these men no 
doubt would come out on top of 
the undertaking. But if a person 
is a pretty good risk the banks 
will loan up to about 60 percent 
of the value of his property, and 
when you think of it 60 percent 
of indebtedness is quite a load 
and not one to be undertaken 
lightly. No doubt there are men 
who are good risks and who have 
only about 20 percent of the cost 
of the house they want saved up. 
If they are helped thru they must 
be exceptional men and must be 
known as exceptional men. A man 
who has no savings now may be 
a good man and merely have been 
in a hard place; but the burden 
of proof is on him. But a number 
of people who have a lot only 
half paid for come in and want to 
build a house on it. Ordinarily it 
ean’t be done. It isn’t fair either 
to the customer or to the lumber 
dealer, I don’t want to seem un- 
friendly to these persons who are 
eager to get a home of their 
own, and I don’t believe it is being 
unfriendly to steer a man away 
from an undertaking that is quite 








gles, roofing and wall-board. 3 


Phone 22 


Those needed 
repairs won’t 
be expensive 


—not half so expensive as further neglect. 


Just make sure what they WILL cost. We will 
be glad to talk-the matter over with you and 
give you an estimate on what will be needed to 
put your house, garage or barn in Al condition. 
You are welcome to this service—it won’t put 
you under any obligation to talk things over. 


You'll find our prion Right—on lumber, shin- 


Brown. & Hedge 


Holton Larkinburg 


A coal company had sent an 
elaborate miniature of mining ma- 
chinery. Sporting goods were 
there, and automobiles had a whole 
tent to themselves. 

But naturally we were interested 
in the lumber display. The Edward 
Comstock Co. and the Beach Lum- 
ber Co. had wisely joined forces in 
preparing one of the most at- 
tractive booths in the exhibit. It 
was housed under a pretty pergola 
that just fitted the space. A model 
house was the center of the dis- 
play; and attached to the model 
were the floor plans and a guaran- 
teed price for which it would be 
furnished by either company. As 
is often the case, these companies 
found it easier to advertise cer- 
tain sidelines than to advertise 
lumber itself; tho the little house 
and its lump-sum price is the very 
best possible advertisement of lum- 
ber, and many sidelines are educa- 
tional in the art of home building. 
I remember particularly some in- 
sulating materials that both com- 
panies are selling and also the 
eedar lining that has rather re- 
cently been placed on the market. 
The stuff is instantly popular with 
housewives when they see it and 












likely to be too much for him. 
We help some of these men along 
by selling them stuff and taking 
their notes for the margin between their savings 
and the baak loan. We arrange it so they make 
monthly payments. These men come right up 
to time, but of course we select them carefully. 
But even then it’s a heavy load for them, and 
everything must go exactly right if they are 
to raise these monthly payments and keep up 
the interest on the first mortgage. We do some 
of this financing but not a great deal. It 
runs into money pretty fast.’’ 


Fir an Old Favorite 


Mr. Ruby tells me he has been buying a 
considerable amount of spruce this year. This 
stuff comes from New England and from 
the Provinces and is proving a rather popular 
buy. When this stuff gets into print the price 
levels may have been readjusted, but as it is 
written the price of spruce is low as compared 
with other competing woods, and the dealers 
tell me it grades up well and is well manu- 
factured. Mr. Ruby is also getting quite a 
bit of stuff from the west Coast, via the canal. 
Fir is rather an old favorite in these parts, 
and western hemlock is getting started. Mr. 
Ruby told me he had ordered 200,000 feet of 
this hemlock to try it out and to learn whether 
or not it would sell in Oneida well enough to 
become a staple stock. 


Mr. Ruby smilingly showed us a card he is 
sending out with some of his statements. It 


With the harvest over, farmers will have time to think of repairs, as sug- 
gested in this ad prepared by Holton (Kan.) retailers 


local house building. In Rome, as in some 
of the other points mentioned in these columns 
recently, rents are low in comparison with the 
cost of new houses. There is quite a large num- 
ber of people of foreign birth in Rome, and 
many of these men are unskilled laborers. There 
are many highly skilled men in the various 
industries, but they are probably in the 
minority. The rent that an unskilled laborer 
can pay is limited very strictly by the wages 
he receives. A speculative builder feels that 
he must get a gross return of at least 10 per- 
cent if he is to clear 6 percent on his invest- 
ment, and in many cases he can not do this at 
prevailing rents. Until there is some readjust- 
ment there will be little or no speculative 
building in the city. But without doubt this 
readjustment will take place and house building 
in the city will begin. 

Mr. Comstock inquired about conditions in 
the middle West and seemed gratified to know 
that they are steadily on the mend. He stated 
that in his opinion the farmers of the entire 
country have just cause to complain that the 
period of readjustment bore too heavily on 
them. In his opinion there can not be a com- 
plete return of prosperity until a more even 
balance is effected between the things the 
farmer sells and the things he buys. Labor, 
in Mr. Comstock’s opinion, is standing in the 


- way of its own best interests when it fights 


so stubbornly to keep the level of wages at 


learn how little a lining for a closet 
will cost. The whole display was 
tasteful and attractive and caleu- 
lated to draw into conversation with the per- 
son in charge the man or woman desiring to 
build a home. 

Let me commerd especially the codperative 
spirit that prompted these two companies into 
uniting on an educational booth. I don’t believe 
the usual objection, that such a bit of teamwork 
would convince the public that there is no local 
competition, would hold good. The display was 
educational. It was intended not so much to 
represent a direct bid for sales as to represent 
lumber and the interest which lumbermen have 
in assisting the public to find the thing it wants 
and the thing that will give it the most lasting 
satisfaction. It is another example of co- 
operative competition which the public can 
understand and appreciate. 

Unfortunately for me, when I called at the 
Beach Lumber Co. Mr. Beach was away; so I 
failed of an opportunity to talk to him. 


[The next instalment of the Realm of the 
Retailer will describe how lumber is sold in 
two typical Empire State towns, one the home 
of famous industries, the other rich in historic 
lore —Epiror. | 





SPORTS AND GAMES provide a big market for 
many woods. More than 25,000,000 feet of 32 
species of wood are consumed annually in the 
United States for equipment for sports and 
games. 
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Building Is Community Building 


Business 


Community building does not necessarily re- 
quire community organization in the formal 
sense in which the term is commonly used. 
Community building is done by insiders—those 
who really ‘‘make up’’ the community. De- 
velopment often connotes efforts of outsiders— 
something of the idea of promotion. The best 
kind of community building, the only really 
permanent kind, is that done by those who find 
@ permanent interest in doing it. This is not 
objectionable selfishness. To be selfish in an 
ill sense is to profit to another’s loss. Trade 
of the right sort means profit to both buyer 
and seller; it consists, in fact, of an exchange 
of services. 

Let us illustrate: In a given community is 
a newspaper that is not patronized by either 
subscribers or advertisers; a hotel that is only 
a blot on the landscape; a church without a 
real congregation; and merchants who get only 
such trade as residents see fit to withhold from 
outside merchants. 

In such a place everybody appears to be at 
loggerheads with everybody else. The farmer 
thinks the merchant a robber; the merchant 
thinks the farmer has no interest in the com- 
munity; the editor thinks the merchant is 
blind to his own interest in not advertising in 
the paper; the merchant thinks advertising in 
the local paper is money wasted; and the land- 
lord ignores them all because the little patronage 
he receives comes from outsiders. 

All are partly right, and all are to some 
extent responsible for their condition. There 
is, however, a way out; and the editor is the 
man who sees it. He wants to make some 
money, and to do so he realizes he must get 
advertising. Hence he reasons in about this 
fashion: Interest in the contents of the paper 
makes readers; readers become subscribers; 
readers and subscribers make advertising value; 
advertising then pulls trade to his advertisers 
and in turn brings advertising patronage and 
income to him. That is all simple enough in 
theory. 

Editor Is Big Factor in Building 


This editor has some capital, some business 
sense and considerable initiative. The real busi- 
ness of his community is farming; every other 
interest is dependent upon the farmers. He 
infers that farmer readers are what he wants, 
and of eourse to get them he must have some- 
thing of interest in his paper for them. He 
gets a flivver, and instead of going down to 
the railroad station with the town loafers to 
see the varnished cars go thru and make a few 
notes about the folks going to the city to 
patronize the department stores, he drives out 
into the country where the farm folks are 
working. Being a real salesman, he sells his 
program to the farmers by showing them that 
thru his paper he can do a great deal that 
the farmers want done. 

He goes after some real farm news. He finds 
out how much land there is in each farm; 
whether the farmer owns or rents it, and if he 
rents on what terms; what crops he has in and 
the acreage of each; what kind of live stock 
and how much of each he raises, as well as the 
nature of his facilities for taking care of it; 
how many children he has, how old they are 
and what they are doing or intending to do in 
the world; the names and number of hired 
workers, both men and women on the farm. 
He gets all these facts and others, and from 
among them he selects those of community in- 
terest and publishes them. The editor who has 
never considered the farm as a place for getting 
news may not at first recognize the value of 
this sort of news; but farm news is the most 
important news there is anywhere, not only to 
the community but to the whole world; and this 
kind of news is to be got in only one place— 
on the farm. Too many editors can recognize 


a. 


the value of this news from other communities 
but not from their own. The best example is 
the example next door. A single progressive 
farmer can do more to promote good farming 
in his community than can a dozen equally 
good farmers in another community. Example 
does indeed speak louder than words. The 
editor can tell all the farmers in his com- 
munity about the most progressive and profit- 
able methods of each, and each can then see 
what the others are doing. The pride, interest 
and rivalry thus aroused will produce millions 
in practical results. 

When the editor has covered his community 
in this way he has acquired the knowledge and 
the acquaintance which constitute the founda- 
tion for the making of a great community 
newspaper. With the requisite industry and 
persistence he can make his paper the most 
interesting and useful that comes to the farm- 
er’s table. It will be so interesting and useful 
that the farmers of his community will sub- 
scribe for it and read it. When they have 
become both readers and subscribers the paper 
is valuable to them, to the merchants who 
advertise in it, to the editor who produces it 
and to the community as a whole. 

Frequent visits to the farms bring about a 
mutual understanding and acquaintance between 
the editor and the farmers that means every- 
thing to them and to the community. They 
find that they have much in common; they 
understand one another and they find many 
ways in which they can help one another. 


Farm News Gives Advertising Pull 


Many rural merchants know little about ad- 
vertising or selling and the same goes for 
many editors. Our editor, however, knows the 
value of the kind of advertising he has to 
offer and he is willing to demonstrate that 
value. On this basis he sells some space to the 
local merchants. He writes the ads and puts 
the push and pull into them that get business. 
It is not long until other merchants see the 
point. Likely as not they have already begun 
to find something of interest to them in the 
news columns of the paper; for farm news of 
the right sort has a value to the merchant as 
well as to the farmer. 

Much of the information that the editor got 
on his farm visits was of the utmost value 
for a mailing list as well as a subscription 
list. It is information of just the kind that 
out of town merchants have long known how to 
use to their advantage and to the detriment 
of the local merchant. It is the editor’s job to 
teach his merchants how to use it, in fact to 
use it for them. He has the mailing list, he 
has the type, the ink and the presses for print- 
ing advertising matter that will supplement the 
advertising used in his paper. He must show 
these merchants that Uncle Sam will werk for 
them as well as for merchants hundreds of 
miles away to get the business of their com- 
munity. He arranges and classifies his informa- 
tion until he can use any part of his mailing 
list that is useful to a particular merchant or 
class of merchants. Frequent subsequent trips 
enable him to keep it up to the minute. The 
acquaintanceship he acquires puts him in pos- 
session of information that the merchants them- 
selves could hardly get. Eventually, the editor 
becomes the center whence all important in- 
formation radiates, and the busier his printing 
presses are kept the more trade there will be 
coming to the local merchants. 

We have not forgotten the landlord; nor the 
preacher, tho we did not mention him. Rural 
churches are poor because folks who ought to 
go to church, in fact would like to go to 
church, do not go; they do go elsewhere on 
Sunday, however. Perhaps they are not wholly 
to blame for not going to church. It should 
not be necessary for those in the church to 
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persuade others to come in; but it appears to 
be so. There are many ways of inducing folks 
to attend church, some of them spectacular and 
others of a different character. One way is to 
make church services interesting and helpful. 
Unfortunately, all preachers are not able to do 
that. But this community, and there are many 
such, has a preacher who can both instruct and 
entertain; yet the folks do not come. 


The automobile has revolutionized the habits 
of many people. It should have increased church 
attendance, owing to the ease and speed with 
which folks can get from farm and home to 
church and back again. Doubtless it would 
have helped the churches if so many rival 
attractions had not sprung up. Most churches 
hold their services late in the forenoon and 
end them just when everybody is hungry for 
dinner. Before the advent of the motor, to meet 
this situation church goers, farm folks and 
town folks too, often left one member of the 
family at home to prepare the dinner, or they 
had to take dinner an hour or two later than 
on other days of the week. Folks who did 
not like this arrangement did not go to church 
regularly. Churches complained of nonattend- 
ance long before the auto took folks elsewhere. 


Gas Buggies Bring Many Changes 


Gasoline has lifted many people out of the 
ruts of centuries; but strangely enough some 
preachers and landlords have been among the 
last to see how that affects them. Thousands 
of farmers who before the advent of the gas 


motor ate every meal at home except the few . 


taken with their neighbors during threshing 
time now go to supper and the movies many 
miles away nearly every Sunday. Forty miles 
are nothing for the young folks to drive to 
dinner, movie or dance. Preachers and land- 
lords who know this still see no connection 
between the changed habits of the people and 
their own troublous situations. But the editor in 
this community did see the connection. 

He had talked over the situation with both 
landlord and preacher, because he made it his 
business to know the whole situation in his 
community. He knew that the preacher owed 
his job and the church owed its existence to a 
little band of the faithful; he knew also that 
nobody but an occasional traveling man ate a 
meal at the hotel, and that nobody stayed there 
over night if he could get out of town before 
bedtime. 

The editor went to the landlord and said 
to him: ‘‘See here, Jim, a lot of folks are 
driving down to Podunk every Sunday for din- 
ner; how’d you like to feed ’em?’’ ‘‘Fine,’’ 
said Jim; ‘‘but how come?’’ The editor ex- 
plains to Jim that if he will promise to get 
up a good Sunday dinner as the Podunk land- 
lord does and serve it just as the church services 
end he will see what the preacher thinks about 
it. He speaks to the minister, who sees the point 
instantly and promises to announce the dinner, 
the price and even the menu if Jim wants him 
to do so. He says he and Mrs. Preacher will 
go there for dinner every Sunday and he’!II tell 
everybody he knows to do likewise. Pretty soon, 
he says, he’ll show all the housewives that 
going to church will be a good excuse for not 
cooking Sunday dinner at home. The preacher 
— the dinner propaganda right off the 

at. 

The editor’s next move is to put into his 
paper a conspicuous announcement that every- 
body is going to eat at the community hotel the 
next Sunday; everybody invited to church and 
the dinner. He announces that preaching will 
stop at precisely 12 o’clock and that dinner 
will be served immediately afterward and he 
names the price. 

When this announcement appears the mer- 
chants who do not see their opportunity are 
reminded of it by the editor and before Sunday 
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comes they have invited some of their non- 
church going farmer friends to be their guests 
at the dinner. This is just to get them started. 
After that the farmers come without coaxing, 
and all the preacher and the landlords have to do 
afterward is their duty anyhow—provide good 
sermons and good dinners. This home patronage 
puts Jim on his mettle and he serves meals that 
hold his home folks, make the occasional travel- 
ing men stay as long as possible, bring in the 
automobile tourist and Sunday diners from 
other towns. Everybody who is asked to name 
a good hotel names Jim’s, and Jim makes 
good. 

Don’t these country folks and city folks get 
acquainted? We’ll tell the world they do, and 
where there is acquaintance of the kind that 
is made face to face at a good dinner there 
is no place for doubt, suspicion and enmity. 
So long as the merchants, the preacher, the 
landlord and the editor play square Podunk 
won’t sell all the good dinners on Sunday, the 
church mouse in this community will no longer 
typify the extreme of poverty, business will 
stay at home generally, and there will be 
money to spend for the kind of improvements 


that people want in the place they think well 
enough of to live in. The community will be 
thus built up by the folks who find profit in 
building it. 


(SREB: 


Exhibits Pictures of Completed Homes 


FiLorA ParK (Lone ISLAND), N. Y., Sep. 25.— 
—One of the most attractive signboards on 
Long Island fronts on Jericho Turnpike at the 








Attractive Sign Board Strategically Placed by 
Henry W. Burt Lumber Yard 


lumber yard of Henry W. Burt in Fleral Park. 
The Turnpike vies with the Merrick Road as- 
being the most traveled thorofare leading down 
the island from New York City. 


Mr. Burt conceived the idea of exhibiting 
colored paintings of completed homes to at- 
tract motorists to his lumber yard and hag 
been well repaid for his foresight. Under- 
neath the paintings in bold type is printed: 

‘*Suggestions for Home Builders. Try Our 
Service. ’? 


Mr. Burt’s yard is piled to capacity at the 
present time. It is located in the center of 
one of the most attractive suburban districts 
within commuting distance of New York City, 
and he has been handicapped to a certain ex- 
tent by inability to obtain nearby land for 
expansion purposes. 


However, he expects to overcome this state 
of affairs and to play an even more promi- 
nent part in building activities in the future. 
He believes that an attractive yard is one of 
the greatest assets for a retailer and his little 
establishment is the equal in respect to beauty 
of any other on Long Island. 





NEWS AND 


Metropolitan Yard Made Attractive 


NEw York, Sept. 25.—The Prever Lumber Co. 
(Inc.), Twenty-third Street near Seventh Ave- 
nue, whose establishment may be called ‘*The 
Lumber Yard Adjoining the Great White 
Way,’’ has introduced another innovation in 
the matter of attractiveness that perhaps differs 
from anything of the kind known to the lumber 
field. 


Already the place has been called ‘‘the lum- 
ber yard office that looks like a bank,’’ but 
it has gone even this one better. An electric 
sign in the shape of a tree has been set up 
in front of the pretty little office building, 
so that the Prever place is distinguishable for 
blocks around. From a ‘‘bank’’ the Prever 
yard has taken on the appearance of a res- 
taurant. The approach is equally as attractive 
as many of the better places on Fifth Avenue. 

Not infrequently the stranger in New York 
will walk blocks out of his way to reach the 
‘‘restaurant,’’ only to find that the tree de- 
notes the place of business of a lumberman 
who has found ‘‘something new under the 
sun.’? 

Phillip Prever is treasurer of the company, 
of which his mother, Mrs. Dora Prever, is 
president. Mr. Prever says he finds business 
flourishes better if the place is kept up to 
the last minute in the matter of improvements 
and that moreover he is still engaged in the 
process of proving to certain persons who 
complained of having a lumber yard in their 
midst that the said lumber yard can be made 
just as attractive as any other place of busi- 
ness, 

As a result of Mr. Prever’s farsightedness 
not a murmur of complaint against the estab- 
lishment has ever been heard. Creeping ivy 
covers the front of the office now and behind 
the green is a bank of flaming red geraniums. 

Inside the attractive office has been erected 
a miniature bungalow of redwood and Mr. 
Prever says it has been the means of bringing 
many orders his way and incidentally in placing 
a number of beautiful bungalows of redwood 
at -* beaches in the near vicinity of New 

ork. 

The company has recently taken on a line 
of hardwoods, including poplar, oak, chestnut 
and basswood in building sizes. From the nature 
of the location, the Prever company relies 
chiefly on industrial orders, principally from 
theaters and factories. Of business, Mr. Prever 
said: ‘‘The summer has been better than 
usual and prospects are very bright for the 
fall and winter. The building people are com- 
ing to us more and more. The piano people 
have started buying and I have inside informa- 
tion that the furniture people will be coming 
along soon.’’ 

Mr. Prever says he is looking for a new idea 


POINTERS FOR 


in the matter of decoration for his place and 
will spring it just as soon as he hits upon the 
right one. He is open to suggestions, 


(S@aagaaaaaasa: 


Lumber Utilized to Beautify Office 

The illustrations presented herewith show how 
a Park Ridge (Ill.) real estate company used 
lumber to screen its office from dwelling. One 














Full View of Park Ridge Real Estate Office 


of the accompanying views shows one wing 
with its sheltered seat. There is another wing 
exactly like it on the opposite side of the office. 
The other illustration shows the office and its 














Close-up View of One of the Wings 


two wings and the large dwelling screened off. 
Note that extended flower boxes are placed 
under the windows to add to the attractiveness 
of the office. This office is located at the in- 
tersection of four principal streets, all of them 
automobile highways. 


RETAILERS 


Consolidate Three Plants on New. Site 


New York, Sept. 25.—A series of inter- 
locking realty deals has been consummated in 
the last few months that will give to George 
H. Storm & Co., lumber dealers with offices 
at 545 East Seventy-first Street, one of the 
finest plants possessed by any member of the 
trade in this country. 

The Storm company has just arranged with 
George Ehret for the large parcel of land be- 
tween Fifty-eighth and Fifty-ninth streets, 100 
by 500 feet, extending from the southeast 
corner of Avenue A and Sixty-ninth Street to 
Exterior Street. This has been let by the 
Ehret interests to the Storm concern for a 
period of twenty-one years at net rentals gradu- 
ating from $5,000 to $11,000 a year, with option 
to purchase the block front any time within 
ten years for the fixed price of $220,000. 

The importance of the lease is reflected in 
the plaus of Storm & Co. to consolidate three 
of the large plants on this property, and they 
have engaged William H. Gompert to design 
the various required improvements. 

These will consist of a hardwood flooring 
mill, planing mills, steam heated warehouse, 
stable, garage, office building and 1,000 feet 
of lumber storage sheds. These structures will 
cover the entire plot and it has been estimated 
that the cost will be considerably more than 
$100,000. 


Reports Business Best on Record 


INDIANAPOLIS, IND., Sept. 25.—August wit- 
nessed the largest month’s business ever 
transacted by his company, reports O. D. 
Haskett, president of the Haskett Lumber Co. 
With the fall building season now under way 
Mr. Haskett expects that the large volume of 
trade will continue. 

‘‘TIndustrial business in our line improved 
appreciably during August,’’ said Mr. Haskett. 
‘“There have been gradual gains in this phase 
of the trade for some time, but until last month 
the improvement was not marked. Residence 
construction is continuing in the same volume 
that has marked its progress since early fall. 
Business transacted by this company so far this 
year bears out predictions that 1922 will preve 
a record year for construction in Indianapolis. 
I believe that the remaining months of the year 
will hold their own, not only in the building of 
homes but in other phases of construction.’’ 





REsuLts from demonstrations of extension 
agents working with farm women are reported 
in the remodeling of 12,500 homes according 
to suggestions; 7,000 kitchens rearranged; 
65,000 homes screened; and 5,000 water systems, 
4,000 septic tanks and 7,000 lighting systems 
installed. 
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Explains Method of Arriving at Cost of Sales 


If it is not too much trouble, we would like 
very much to have you take it up with Mr. Hafner 
and advise us just how a retail yard would arrive 
at the “Cost of Sales’? or—the “Cost of Goods 
Sold’’—especially if no perpetual inventory was 
kept. It would seem to us that the only way 
would be to take an arbitrary percentage or an 
estimated percentage of profits on the sales or the 
cost. This, of course would be entirely “guess- 
work” and this percentage could only be verified 
by taking an actual inventory. The keeping of a 
perpetual inventory for a small yard is quite a job, 
especially where one’s help is limited. If you 
or Mr. Hafner could enlighten us on this subject 
it certainly would be appreciated. Thanking you 
very kindly, we are—WaLter S. KABHLER, Kaehler 
Lumber Co., Indianapolis, Ind. 

The above letter, was referred to G. W. Haf- 
ner, manager G. W. Hafner (Inc), auditor and 
industrial engineer, of Chicago, who is the 
author of the series of articles on cost account- 
ing that have appeared in the AMERICAN LuM- 
BERMAN. In his article on ‘‘ Accounting for Pur- 
chases,’’ which appeared in the AMERICAN LuMm- 
BERMAN of Feb. 4, 1922, pages 43-45, Mr. 
Hafner deals with the keeping of stores records 
—or a perpetual inventory. His article on 
‘¢ Accounting for Sales’’ appears in the issue 
of March 4, 1922, pages 40-51. In the first of 
his articles, ‘‘ Accounting—the Trade Mirror,’’ 
which appeared in the issue of Nov. 26, 1921, 
the importance of live, uptodate information 
is emphasized. 

Mr. Hafner has replied to the above inquiry 
as follows: 

Your correspondent has touched upon a ques- 
tion concerning which the majority of dealers 
are apparently still in the dark. 

If ‘‘an arbitrary percentage or an estimated 
percentage of profits on the sales over the cost’’ 
are used in arriving at the cost of the sales, 
the results obtained are nothing more than a 
mere guess. If the percentages are worked 
out on an average of past performance, and 
the current performance does not equal the 
average of the past, the inevitable result is a 
loss; at least the dealer will not be earning as 
much profit as he thinks he is. 

Fallacy of Percentage Method 

In other words, what you are dealing with is 
estimates only which, tho substantiated by ac- 
tual figures of past periods, are based to a 
very large extent upon hypothetical develop- 
ments of the present and future. 

In order to illustrate this, let us assume that, 
by analyzing a past period, it was ascertained 
that your expenses amounted to 15 percent of 
the total sales, and that a profit was made of 
10 percent net. This would give the basis for 
the arbitrary or estimated percentage. But, 
assume further that the material sold during 
this past period was 1,000,000 feet of No. 1 
shiplap at $80 a thousand feet, or a total sales 
value of $80,000. In this case your expenses 
would have totaled $12,000 and your net profit 
would show as $8,000. 

On the other hand, let us assume that during 
the current period your sales are 1,000,000 feet 
of No. 3 shiplap at $40 a thousand feet. Your 
total sales value in this ease would be $40,000 
and the gross profit therefore $10,000. But if 
your expenses are equal to the previous period, 
or $12,000, you have suffered an actual loss 
of $2,000. Assuming that the expenses were 
normal in the first instance, there has been no 
opportunity for reducing them, since you 
handled the same volume of lumber during both 
periods. 

Now, why is this? Because you are using 
averages of past periods, while what you are 
dealing with currently’ is not averages at all, 
but specific quantities of particular kinds of 
lumber. So that, if lumber sold during this 
period is not marketed at as high a price as 
the average of past periods, the profit you ex- 
pected to make does not materialize; in effect, 
. Vanishes into thin air. Thus, if you try to 
arrive at the amount of profit you are making 
by any such method as this, you are blinding 
yourselves to the fundamentals of good busi- 
ness. 

The modern method is to keep a perpetual in- 
ventory, so that the quantities and value of each 


kind of lumber or other stock carried on hand 
may be known at all times, without interrup- 
tion to current business. And very few lumber 
dealers, who have not tried the modern method, 
realize how expensive the old method of stock- 
taking is, considered from the standpoint of 
accuracy, time, effort and worry. It may seem 
costly to have -a bookkeeper or clerk spend 
enough time to keep a going inventory, but 
the fact is that the cost of doing this does not 
begin to equal the loss thru lack of exact current 
figures, which the old method entails. 


Value of Perpetual Inventory 


Every lumber dealer ought to have current 
monthly information—exact, complete informa- 
tion, mind you—on the movement of his goods 
in and out, if for no other reason than that 
of keeping close watch over his turnover by 
lines, which can always be determined easily 
from the right kind of going inventory records. 
Such records enable the dealer to segregate 


the fast moving lines from those that move 
more slowly. These records indicate commodi- 
ties for which there is a ready demand, as 
against those for which there is less demand. 

This shows the dealer where to concentrate 
his sales effort. It enables him to apply dif- 
ferent sales methods to different kinds of ma- 
terial handled. Above all, it provides him with 
the facts regarding the cost of each and every 
kind of commodity dealt in. 

You see, then, that by the use of this modern 
method, the profit and loss account can be split 
into its significant factors, and these can be 
expressed day by day for the information of 
the dealer, and in such form that no vital aspect 
of the things which are transpiring in his 
business shall escape him. Then there is all the 
exact statistical information concerning sales. 
But* unquestionably the dealer requires, and 
should have the means of knowing currently, 
and as fully and promptly as possible, just 
where profits are being made and where losses 
are being suffered. And this can come about 
only thru the operation of a perpetual inven- 
tory. 





Ready-Cut House Price Is “Sky High’’ 


A ready-cut house concern offers to furnish 
material for the 5-room bungalow shown in the 
accompanying cut, including all lumber, mill- 
work, interior trim, doors, windows, molding, 
hardware and paints, for $1,724, according to 
a circular of the concern sent to the AMERICAN 
LUMBERMAN by an Iowa retailer who received 
it in his home mail. 

The circular is headed ‘‘ Now Is the Time to 
Build,’’ and presents some very forceful argu- 


——— = - ee a 


cluding millwork, hardware and paint. We 
have sold many such houses this year, the prices 
ranging from $1,100 to $1,250 delivered to the 
job when the buyer wants it, payment to be 
made the 10th of the month following deliv- 
ery; and furthermore, our prices include oak 
floors, finish and doors for the two main rooms. 
We did not include hardware and paint in these 
prices, but those items for this class of house 
would not, aceording to our experience, exceed 














Ready-cut concern offers to furnish pee: for this house for $1,724. lowa retailer regularly sells 


such houses, with oak floors a 


trim in two rooms instead of southern pine as specified by 


the ready-cut concern, at $1,200 to $1,350 delivered on the job 


ments showing why the general trend of lum- 
ber prices is bound to continue upward, as for 
many years past, due to the steady reduction in 
the supply of standing timber and the increased 
cost of manufacture. 


Commenting upon this part of the circular 
the retailer who sent it in says: ‘‘I wish that 
the lumbermen could get before the public in 
the proper manner such matter as that which 
this concern is playing up. It is excellent stuff, 
and for our part we are mighty glad that the 
ready-cut house people are footing the bill for 
putting it before the public.’’ 

Taking up the offer contained in the circular 
to supply the materials for the house shown 
herewith for $1,724, the retailer writes: 

*«Just for fun we checked up on this house 
which they offer for $1,724 finished in southern 
pine thruout, with southern pine floors, and in- 


$100, making our prices $1,200 to $1,350 com- 
plete, as compared with $1,724 asked by the 
ready-cut concern. 


‘Our regular retail prices are lower in every 
particular than those offered in the ready-cut 
house proposition. The only way the ready-cut 
people can seem to undersell us is on their de- 
tailed price list; there occasionally, simply as 
bait, their price per thousand on some items 
may be lower than a retailer can make.’’ 

CHAAEEBEERABRaBaAaAaaBS 

Will a saw log weigh as much on top of a moun- 
tain as it will when rolled to the bottom? 

It will not weigh quite as much on top of the 
mountain because farther from the center of the 
earth, and the force of gravity is thus lessened; 
and also because the centrifugal force due to 
the revolution of the earth is greater as the dis- 
tance from the center increases. 
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‘ Lumber Movement for Thirty-seven Weeks* 
1 Production Shipments Orders 
4 1922 1921 1922 1921 1922 
© BOwutnerh: Pine BeBOGigOs os. o6 hic i i ectewewundedwaras 2,648,998,003 2,525,303,893 2,624,924,651 2,598,009,370 2,790,564,569 2,607,993,995 
° OL ee ee ere hee ee a ee ee eee ft 80,931,969 9,241,006 . 55,802,098 79,339,575 53,926,224 101,835,313 
L- ME G8 6 CESAR O 6s Ob clas CeRe ea eaee OS CER wee aaes 2,729,929,972 2,594,544,899 2,680,726,749 2, 677, 348, "945 2,844,490,793 2,709,829,308 
h West Coast Lumbermen’s Association................008 2, = 9834,331 1,785,642,065 2,847,265,392 1,905,353,291 2,890,795,887 1,874,651,924 
, I EM Gia & Sapo hs aa ord WOES UO. oe AO RK Dawa. cle eo 86 Slaee aie 89/374 1992 58,275,239 76,365,196 49/343,746 70,838,097 »583,158 
y UNE ai okh ca: SINC G Oe ars Cielo alethie ECs die eR ee ta nse SRS 3,007,209,323 1,843,917,304 2,923,630,588 1,954,697,037 2,961,633,984  1,938,235,082 
! Western Pine Manufacturers’ Association...............- 785,018,000 513,026,082 884,500,000 458,609,728 910,225,000 448,500,000 
n BUEENS, VEG Uke se LP a oie eda Re we whiiwd oes waehe «nd Om maoe 31,319,000 18,185,000 28,882,000 18,531,000 20,€00,000 19,375,000 
it PIs Foe 6 bus We ora ah Gh Ge WW: aha Aca die S WE RRA aw Senta eae 816,337,000 531,211,082 913,382,000 477,140,728 930,825,000 467,875,000 
e California White & Sugar Pine Manufacturers’ Assn...... 326,169,000 201,639,000 , 236,382,000 149,188,000 481,932,000 314,751,000, 
yf SERINE, «BOS aid rear ha ea Neo ede Bae OO 6 aeK eae dees aa plea ian »487, No Report 7,735,000 No Report 7,427,000 Not Reported 
ot EE G66 de VESREAL ERM EAS ONS MOE CS CHORE a DEe DOOR eeeE 335,656,000 244,117,000 , ’ 
: Callfornia Redwood Association... ccc cccccscccccceses 272,453,000 189,567,000 250,708,000 128,749,000 261,614,000 114,148,000 
18 ME Rein orale 6 KES Re VERMA OME CR wy 2 wh epladinenuee eee 3751,000 7,685,000 6,267,000 ,695,000 3093,000_ 4,649,000 
1e EO SACOe Wea Ree astnd eas ebaen ad kw KEK at nue eames 282,204,000 197,252,000 256,975,000 134,444,000 268,707,000 118,797,000 
S. North Carolina Pine: AsgoCiations. ..cccccccccssecsscssees 296,397,235 208,870,268 287,242,414 195,737,868 293,377,397 181,402,360 
id Mi EPC wen’ bs CENCE Oak Roe TEEN HE Rese CaS Ree RweeS 7,424,204 8,032,507 8,580,936 8,210,880 6,430,649 12,288,916 
y HOUNE Chee PEne heme dade tae dd Ca cw le os. oe ee Te we 303,821,439 216,902,775 295,823,350 203,948,748 299,808,046 193,691,276 
4 Northern Hemlock & Hardwood Manufacturers’ Assn..... 73,209,000 75,866,000 101,216,000 59,269,000 95,206,000 51,707,000 
. ON Bhs o Hecate eke e bi cwlsnle vena ad Meme wa eew ae wale ar 1,830,000 1,178,000 1,960,000 2,643,000 2, J 2,491,000 
es CROs Satins eich OWN EMA d +S kadleue sdtioRWNRe ane menateue 75,739, 77,044,000 103,176,000 61,912,000 97,410,000 54,198,000 
ut Northern Pine Manufacturers’ Association..........+... 313,285,675 No Report 280,860,706 No Report 274,301,000 Not Reported 
n- RNs 664, CASO Ue Edw a WEE e OS Mudra ed <lelSbS ce eke we 9,433,758 No Report 10,566,748 No Report 10,409,000 Not Reported 

Mage ae ta ey etait eo ig ier) ER HR Oe 322,719,433 291,427,454 284,710,000 

Total for One Week (Cut, Shipments and Orders)......... 247,596,923 165,452,752 195,564,978 167,100,201 178,927,970 206,795,387 
wii Total for Thirty-seven Weeks (Cut, Shipments and Orders) 7,881,661,167 5,662,511,060 7,709,258,141 5,658,679,458  8,176,943,823  5,797,376,666: 
Michigan Hardwood Manufacturers’ Assn., Jan.-July, 1922 

TIRE OROMID. Cie Ui ots Cee ct dnd dluveetes ay waees . Temesee No Report 65,837,000 No Report Not Reported Not Reported 

SORCWOGGR: iiiiiias cacihvidnadacaue ed eaawedder ceececaael 33,416,000 No Report 33,100,000 No Report Not Reported Not Reported 
, Grand Total (Cut and Shipments)............... 7,985,745,167 7,808,195,141 
We * The 1922 figures begin with the week ended Jan. 7 and include those for the week ended Sept. 16. The 1921 figures are for the corresponding 
28 period. Compiled by the National Lumber Manufacturers’ Association. 
the 
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iv- Record of Direct Sales of Douglas Fir 























- SEATTLE, WasH., Sept. 23.—Direct sales of Douglas fir from Sept. 11 to 16, inclusive, as recorded by the sales reporting department of ‘the 
mn West Coast Lumbermen’s Association, were: 
—Orders— ———_——Prices——————_- —Orders— 
186 V. g. flooring— No. Feet No. High Tow Spread Drop siding— No. Feet No. High Low Spread 
ed TRG INGs Beaccccestovcsses 10 86,000 6 $57.00 $52.00 $5.00 1x6No. 2 and better..... 95 710,000 9 $43.00 6.00 0 
UNGe Dace t ees asic exes 79 523,000 11 54.00 45.00 9.00 ING. Bac eccnviedsidne ds 8 72,000 4 39.50 36.00 3.50 
— Ge Co seaaccecicsdaues 19 127,000 5 43.00 39.00 4.00 Common— : 
. g. flooring— SSG I Re sececcaes 63 454,000 8 19.50 14.50 5.00 
4” No. 2 and better...... 22 123,000 5 42.00 36.00 6.00 7? gp oe 107,000 8 23.00 16.00 
SE SSR ere 5 35,000 4 36.00 31.00 5.00 2x4”, 12-14’, No. 1 -- 129 458,000 7 20.50 15.50 5.00 
6” No. 2 and better...... 35 117,000 7 44.00 33.00 11.00 2x4”, 16’, No. 18 . 124 419,000 9 23.00 16.50 6.50 
ONE eevee dele wanndass 6 ,000 4 40.00 35.00 5.00 2x4”, 18’, No. 1 S&E 80 207,000 5 23.50 20.50 3.00 
Ceilin ng— 2x4”, 20’, No. 1 S&EB.... 48 90,000 6 23.50 18.50 5.00 
x4 No. 2 and better.. , . 9. 11.00 2x6 & 8, 22-24, No.1 S&E 34 4,000 7 5. f 5 
—_— 2 d bet 61 279,000 8 40.00 29.00 84,00 25.50 20.50 5.00 
BOM Wie Uensceesn<s 8 23,000 3 32.50 30.50 2.00 2x6 & 8, 26- 32, No.1S&E 56 16,000 3 26.00 24.50 1.50 
e e e e 
California Redwood Data California Pines Sales STATISTICAL ABSTRACT OF MOBILE 
San Francisco, Cauir., Sept. 23.—The fol- | San Francisco, Cauir., Sept. 23.—The Cali- What is claimed to be ‘‘the most complete 
lowing information is summarized from the | fornia White & Sugar Pine Manufacturers’ | 224 accurate survey ever made of a southern 
California Redwood Association’s statistical | Association reports for the week ended Sept. 16 seaport’’ is contained in a 24-page booklet de- 
report for the week ended Sept. 16: 7 - ied scribing the P ort of Mobile recently published 
“ wart — average prices received (siding, battens and lath by the Mobile (Ala.) Chamber of Commerce. 
Member mills reporcent Industry | 20t included) as $45.80 on total sales of 9,436,- | This statistical abstract gives interesting de- 
No. of s Ere. estimated 000 feet and $37.35 on California sales of | tails of the harbor, such as depth, tidal varia- 
a es y 9,751 600 — 13,200,000 | 2,881,000 feet. Total sales by grades were as | tion, anchorage, quarantine, lineal frontage, 
Shipments .». 14 6,267,000 64 8,500,000 | follows: ae bs Se eget po gfe Somes oa several 
rders— oreign ports, and rail distance from repre- 
Received ... 13 7,093,000 73 10,100,000 California White Pine i i P A ¢ P aad s 
On hand... 13 67,852,000 82,600,000 | Fee Mixed P a sentative inland points in competitive territory. 
Detailed Distribution for Week Nos. 1 & 2 clr. 238,000 Common— The port administration is described, and ter- 
C select....... 176,500 INGE Scie dees 9.500 | minal facilties and charges are also set forth. 
Shipments Orders D select 000 No. 2 103.500 $. us : 
14mills 13 mills | 4o°9“Séar.... 234:000 og bees 841,200 | & map of Alabama’s river system is shown on 
Northern Californias bisre.4 pigs ee po Inch shop..... 44,000 No. 4////2!2 379'000 | page 9, and in this connection it is stated: 
ern AlLTOrNia™...+-+6 ’ , ” 
Westernt coer ia.0n0  “-ta'po0 | No P'shop.:.", 580,000 4% ati width “12000 | | The increasing movement of freight of all kings 
Hastern$ ........seeeseeeees 1,986,000 1,843,000 | NO 3 Shop...” 296,000 No. 1 dimen. * 975'500 a fram than nae ae Ge Cae, te Ee 
Foreign .....s.cseeccseseees 485,000 978,000 | Gone neds: ”s'000 Sidica— Lim Ft, | wee of the Wairler River apetems fer the tranaper- 
Total 6,267,000 7,093,000 | Stained ...... 50,000 Bébtr. bev.. 156.000 | tation of coal, iron and steel products from the 
gaa ll lala al _— nets DL cacncenns 310,000 © bev....... 19.000 | Birmingham district and of Brazilian manganese 
_ *North and south of San Luis Obispo-Bakersfield Sugar vue _— D bev Saudade 193.088 = pe gen RB gg — Ff my me 
sd by <n Arizona, Oregon and Washington. ea : pi 129,000 Gabtr. short 100 {09 port, both from the interior and from the Pacific 
All ether States and Canada. No. 3 clear 130,500 Stained a coast, give indications that the additional termi- 
Inch shop..... 10,000 MGS: *. exits 11000 nal facilities that are planned will be needed at 
com- No. 1 shop... 473.500 Feet ae ata ae bo be acquired, even under the 
: : No. 2 shop.... 660,000 most favorable conditions. — i 
the National Analysis No. 3 shop....1,200.000 White pine 1,000 Data on steamship service to foreign coun- 
‘ Stained ....... 156,500 i i i i , 
Wasnineton, D. C., Sept. 25.—The National | Mise. .......1. WOO Pine secceee sence | ee ee ee eee 
very L >; Kuen 4 th obile’s ship repair plants, appear on pages 
cut follo nae pence peg" — ao ge the White Fir Cedar 50.099 | 12 and 13. On the last five pages of the book- 
ollowing analysis o res appearing in the | No.3com. and —=—_—se_ eeeeeterecers ’ r ati 
y-eut tabl & y ¢ thi gu bea S. a shi a pesebauen 129.500 Meuntain Pine let, under the heading of ‘‘Port Statistics,’’ 
% able at the top of this page. Orders and ship- 
r de ment h below as percentages of pro- | No. 4 com 100,000 jbvucagueneae 140,500 | foreign exports and imports of principal com- 
y as a shown be 8 p g p Mixed efecto tad 302,908 Moldings dee modities for the last ten years are given, from 
tems During During 37 a) ia aa | a which the following information is extracted: 
Week Ended Wks. Ended | No. 2 dimen.. 41,000 ae se eee 8,000 Exports from Mobile During 1921 
Sept. 16 Sept. 26 Douglas Fir Lath Commodities Short Tons Value 
No. of Ship- Or- Ship- Or- C&btr 000 Pieces LOMREP oop cccccsccescocnse 134,621 $3,221,189 
noun- mills ments ders ments ders | Gommon _!.*: ‘500 No. 1 pine 95.000 | Railway track material..... 85,060 3,876, 
Southern Pine......... 134 69 67 98 104} ,ommon ..... : "3 35,606 | GROOMS 20. 2cccrccscccceees 37,959 1,161,307 
West Coast........... 122 85 79 97 98 | Dimen. ....... ae. 5 ae Pitch pine sawed timber..... 35,858 455,069 
; ae Restern ages Resigned s = ae e se bh Staves and heading...... «+» 10,713 321,399 
) e alifornia Pines....... i 
ned: California Redwood.... 13 64 80 91 96 K. A. WrvEGREN, a forest engineer of Seattle, The wales of etparts, Sram. Mabie tent yeas 
— No. Carolina Pine..... 40 116 87 97 99 . ae aos tad was $32,044,693, with imports for the same 
ue to Nor. Hemlock & Hdwd. 15 107 120 136 129 | Wash., has a plan for equipping certain kinds | period given as $2,706,359. The total number 
g dis- Northern Pine......... 9 112 110 90 88 | of logging railroads with wooden instead of | of vessels entering Mobile harbor in 1921 was 
381 82 75 98 104 | Steel rails. 800, with a gross tonnage of 2,263,434. 
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SOUTHERN PINERS ASK COMMISSION FOR MORE CARS 


WasHineTon, D. C., Sept. 27—A. G. T. 
Moore, traffic manager of the Southern Pine 
Association, following conferences with mem- 
bers of the Interstate Commerce Commission 
and other officials of that body, today filed with 
the commission an extensive memorandum out- 
lining the car situation as it affects the mem- 
ber mills of the association. 

At the outset Mr. Moore makes it clear that 
the Southern Pine Association does not come 
before the commission as complainant or 
critic. On the contrary, the memorandum is 
designed merely to show the situation by which 
Southern Pine Association members find them- 
selves confronted. 

Figures in the memorandum show that the 
average weekly shipments per mill have been 
decreasing since the week ended June 2, when 
the average was 737,787 feet. For the week 
ended Sept. 15 the average was 416,434 feet, 
despite the large stocks on hand and accumula- 
tion of orders on the books. The average weekly 
shipments per mill have not been above 600,- 
000 feet since the week ended June 30. For 
many weeks prior to June 2 the average was 
more than 700,000 feet per mill. 


The memorandum continues: 


Notwithstanding the steady decline in shipments, 
we have not heretofore submitted our problem to 
the car service section because we felt that the 
general economic conditions prevailing by reason 
of the strikes taxed not only the ability but the 
patience of all who were wrestling with the prob- 
lem, and it therefore fully occupied their time. 
We felt that local and industrial issues should be 
submerged, and it may be said in passing that we 
did our bit to help. Bad order cars were delivered 
to our mills. We repaired them. Engines out of 
condition were delivered to our machine shops and 
we placed them in running order. 

Now, however, the strikes are over, motive 
power is being quickly restored to its maximum 
efficiency and bad order cars repaired. Various 
branches of industry have come to Washington in 
large delegations asking for special consideration 
of their problems. The southern pine lumberman 
does not ask preferential treatment, but does, 
however, not wish to be overlooked or by con- 
tinued silence permit it to be inferred that all is 
well with him when in truth the reverse is the 
case, 

Six Months’ Building Record Made 


Until the railroad strike became an actuality 
we had looked forward to unprecedented building 
activities. During June 164 cities issued permits 
for $250,172,411 worth of new construction. Dur- 
ing the first six months of this year in 163 of the 
principal cities of the nation practically a billion 
and a quarter dollars’ worth of building permits 
were issued. No six months in the history of the 
country have equalled this total, which is an in- 
crease of 75 percent over a like period in 1921. 
This great increase in building construction is not 
in value alone but also in the number of square 
feet of floor space. Using area as a basis, the 
increase has been greatest in residence construc- 
tion, particularly to frame dwellings. 

With the settlement of the labor troubles in the 
building trades and the cessation of strikes now 
behind us, the country should be carried forward 
on a continued large building wave, especially in 


view of the fact that money is now readily avail- 


able and seeking secure investment. 


Mr. Moore then points out the astounding 
gains in building activity in individual cities, 
Hartford, Conn., leading the list with a gain of 
628 percent over June of last year. 

Pointing out the difficulties encountered in 
presenting intelligently a car situation cover- 
ing a territory as large as that represented by 
the Southern Pine Association, and reverting to 
the fact that the usual practice to order more 
cars than can be handled with existing loading 
facilities in the hope of getting as many as 
possible, Mr. Moore tells how the Southern Pine 
Association set about ascertaining the exact 
requirements of member mills. Mills were asked 
how many cars they could actually load daily 
if furnished. The first request for informa- 
tion from member mills covers the period Sept. 
1 to 15 and the results are embraced in exhibits 
filed with the memorandum. Data will be sub- 
mitted later covering the period Sept. 16 to 30. 
It is expected that many more mills will fur- 
nish car data for the latter period. 


Data of Cars Ordered and Received ~ 


The first exhibit shows the mills reporting and 
their car situation by States with respect to cars 
ordered and cars received. Fifty-eight mills 
reported. <A total of 8,790 cars were ordered 
and 2,612 received, or 30 percent of the aggre- 
gate requirements of the reporting mills. Based 
on reports from 11 Alabama mills, 20.3 percent 
of their requirements were filled. Four mills in 
Arkansas reported 29 percent of orders for 
ears filled; 14 mills in Louisiana, 39.3 percent ; 
24 mills in Mississippi, 23.4 percent; 5 mills in 
Texas, 40.2 percent. 

Exhibit 2 shows the situation by railroads 
and separates the mills east and west of the 
Mississippi River. It shows that 4,958 cars 
were ordered by 38 East side mills, and 1,132 
cars received, or 22.8 percent, while 20 West 
side mills ordered 3,832 cars and received 1,480, 
or 38.6 percent. 

Exhibit 3 shows the track loading facilities 
and daily loading capacity of reporting mills. 
It is not as complete as the association hopes 
to make it when the figures for the latter half 
of September are reported. For example, some 
mills do not differentiate between track load- 
ing facilities and daily loading capacity, re- 
porting only under the latter caption. Differen- 
tiation between the two, Mr. Moore points out, 
is largely a matter of available labor and 
physical conditions encountered in switching 
ete., as against actual track and shed facilities 
available. Thirty-nine mills are covered in 
this exhibit, and are reported as ordering 5,764 
cars, whereas their loading capacity for 13 
working days is 4,953 cars. Therefore, they 
appear to have ordered 811 cars more than their 
loading capacity. Mr. Moore points out that 
the track, shed, platform and loading facilities 
of these 39 mills would permit of a maximum 
loading performance of 9,503 cars for that 
period. With additional labor etc., therefore, 
they could very easily have loaded the number 
of cars ordered, whereas they actually received 
but 1,438 cars. 

Exhibit 4 shows the average car loading per- 
formance per mill during the first two weeks 
of September as far back as 1915. The same 
mills did not report for the various years em- 
braced in this exhibit, the number varying from 
6 to 8 from time to time. Since the figures are 
taken from the regular statistical statements 
printed and distributed thruout the industry, 
Mr. Moore states, the variation in number of 
mills does not materially affect the conclusions 
or interpretations which may be drawn from the 
reports. In other words standard statistics are 
employed. It is noted that for the first two 
weeks of September, 1922, the average ship- 
ments per mill covered were 872,680 feet. This 
is a lower average loading performance than for 
any similar period since 1915. The figures shown 
covering normal production, Mr. Moore states, 
represent what those mills which reported in 
the respective years would have produced had 
their operations been similar to the first four 
months of 1916, which are conceded to have 
been normal months. 


Average Production Exceeds Loading 


Digesting the figures in Exhibit 4, Mr. Moore 
states it will be noted that in the first two weeks 
of September this year the average mill pro- 
duced 35 percent more lumber than it was able 
to load. The relation of shipments to the nor- 
mal production of these mills is 63.6 percent, 
or a less ratio than in any other year for the 
last seven years, the average relationship of 
which is 80 percent. 

Mr. Moore’s statement says further: 

The same condition applies in contrasting Sept. 
1 to 15, 1922, shipments with actual production 
for the last 7 years. The present percentage of 
actual shipments to actual production is 73.9 per- 
cent less than any other year for the last 7 years, 
for which the average relationship is 98.4 percent. 

An analysis of this statement with relation to 
orders and stocks on hand as of Sept. 1, together 
with the introductory comments touching upon the 
national building program, will be both illuminat- 
ing and conclusive in that it will be manifest that 
the car situation is the only factor seriously re- 


tarding our ability to meet the national demand for 
building materials. 

That the situation confronting our industry is 
not transitory or sporadic, and that the relief 
necessary should not be temporary in nature but 
rather a steady and continuous effort to move our 
traffic, is clearly indicated by Exhibit 5, from 
which you will note that were we supplied with 
sufficient cars to load to our maximum capacity 
it is estimated on past performances that 6 weeks 
would be required to work off orders on hand as of 
Sept. 1 and booked on that date, whereas 16 
weeks would be required to exhaust the stocks on 
hand as of Sept. 1. 

Lumbermen Defer to Fuel Needs 


In the light of these conditions we have at- 
tempted to study in Exhibit 6 the performance of 
the carriers with respect to box cars. In this 
connection we wish to make it clear that while we 
are greatly interested in having the greatest pos- 
sible number of open cars made available for the 
loading of lumber, we do not at this time wish to 
press our demands as against the need for coal 
transportation. We would, of course, like to see 
the measurement requirement of 42 inches raised 
and thus release more open top cars for lumber 
loading. We are not in a position to say what 
the new measurement should be, because we are 
not in possession of the facts of the emergency 
which you have before you. We feel that we can 
but leave that matter entirely in your hands, hop- 
ing for your prompt action in this connection as 
soon as conditions permit, 

Reverting to Exhibit 6, it will be noted that the 
percentage of requirements furnished as reported 
by the carriers under CS 62-A No. 28 does not 
agree with the requirements furnished by lumber 
mills as reported to the Southern Pine Association. 
Of course, No. 28 ends at Sept. 1, which is the 
date our figures begin, and it is possible that No. 
29, ending Sept. 15, will more closely approximate 
our figures, because it is a fact that the situation 
has grown worse since Sept. 1. That is a matter 
which may be gone into when the Sept. 15 figures 
are available, and we request that you do so. 

The relationship of our reports of requirements 
filled and the carriers’ reports of requirements 
filled is briefly this: The Kansas City Southern, 
for example, shows, as per Exhibit 6, that it is 
furnishing 90 percent of the cars required by ship- 
pers for loading. If this is true for the ensuing 
15 days, then the lumber mills which have been 
receiving only 51.8 per cent of their requirements 
should have got more cars from the Kansas City 
Southern, from which it would appear that that 
road’s empty box cars are going more largely in 
proportion to other industries on its line. We 
appreciate the difficulties of arriving at absolutely 
positive conclusions as to the relative distribution 
of cars to the lumber industry and others by any 
road. Nevertheless, we submit that as a general 
proposition and as an illuminating fact these figures 
have a bearing one upon the other, and we ask 
for an open-minded consideration thereof. 


Asks Southbound Movement of Empties 


Mr. Moofe points out that from CS 61-A No. 
37 it appears that the major portion of southern 
owned cars are on foreign lines. So far as the 
trunk lines are concerned, he adds, Exhibit 6 
shows that they are not, as a general proposi- 
tion, securing an even break in the matter of 
ears, and their situation is much worse than it 
was for a similar period in 1921. From this 
showing the conclusion is drawn that if the car 
service rules wore more vigorously enforced the 
situation of southern pine shippers would be 
materially helped. By reason of southern pine 
loadings exceeding receipts, Mr. Moore earnestly 
urges that the movement of empties from the 
congested territory north of the Ohio River and 
east of Buffalo, especially thru the Potomac 
Yards and the Southern Railway be ordered. 

‘*Recently,’’ he states, ‘‘a complete embargo 
was placed against shippers on the Southern 
and intensive and, indeed, very commendable 
efforts and efficient results have been secured in 
cleaning the line of its congested cars under 
load. Something else must be done, however, 
because the vacant rails of the Southern Rail- 
way will not operate to meet the requirements 
for cars in the South. However, the clearing 
off of the loaded cars will open a wide and un- 
obstructed channel for the relief of the conges- 
tion north and east thru the Potomac Yards. 
We understand, of course, that the carriers pre- 
fer to handle loads going and coming as a reve- 
nue proposition, but in this connection we 
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would commend to the consideration of the car- 
riers principles observed in any other line of 
business during the peak of demand. 


Summarizes Remedial Measures 


Mr. Moore in summing up makes the follow- 
ing specific request on behalf of the association: 


First—That the side-height limitation of 42 
inches on open cars made available for lumber 
loading be increased as greatly and as quickly as 
the coal emergency permits. 


Second—More rigid enforcement of the car serv- 
ice rules to the end that foreign cars on a line are 
not used in local traffic or loaded in any direction 
other than home. 


Third—That the congestion north of the Ohio 
River be relieved by the movement of empties 
south, especially thru the Southern Railway, which 
will be the most open available artery, but thru 
all southeastern and southwestern trunk lines. 


Fourth—That a sympathetic interest be evinced 
in our problem by a careful study of the facts and 
figures presented herewith, and if additional data 
are required we be promptly notified. 


Fifth—That the fact of our presenting our situ- 
ation along lines in which propaganda, delegations 
etc. are not a part be not misunderstood as reflect- 
ing a condition less acute or disastrous to our in- 
dustry than may be presented to you by other in- 
dustries thru propaganda and large delegations. 

In conclusion permit me to say in behalf of our 
industry that our needs are serious, that we want 
to impress this fact upon you, that we have exer- 
cised Christian forbearance heretofore, that we 
are endeavoring to present our problem to you in 
such a way as to give you the most concrete infor- 


mation possible and to conserve as much of your 
time as possible. 

Our representative will from time to time call 
your attention to particularly aggravated local 
conditions, and every 15 days it shall be our pur- 
pose to present to you our situation in the aggre- 
gate along lines similar to this, and, indeed, with 
improvements. If, however, we do not succeed 
in impressing you with our needs, and if it be 
felt that you want first-hand and direct expres- 
sions from the mills to verify our statements of 
their needs, or desire a large delegation to come 
to Washington and emphasize by their presence the 
statements we make herein and will continue to 
make hereafter regarding their requirements, you 
have but to express the thought and we will be 
governed accordingly. 


SEEK RELIEF FROM CAR SHORTAGE 


MEMPHIS, TENN., Sept. 26.—Owing to the 
very severe shortage of cars for handling out- 
bound shipments of lumber and forest products, 
the Southern Hardwood Traffic Association and 
the Southern Pine Association have united in 
an effort to bring about a freer return of 
empties from northern roads to lines serving 
the producing territory in the South, South- 
east and Southwest. They are appealing to the 
Interstate Commerce Commission and other 
authorities at Washington for relief. J. H. 
Townshend, secretary-manager of the former 
organization, has sent out a questionnaire to 
members asking what percentage of their car 
requirements they are receiving for outbound 
movements. 

Mr. Townshend asks members to give this 


questionnaire prompt attention for the reason 
that information received by the association 
‘shows that the situation will become much 
more acute in a few weeks unless pressure 
can be brought to bear to force northern roads 
to deliver to lines serving southern producers 
empty equipment.’’ 

It is estimated by the association that hard- 
wood lumber shippers are receiving less than 
one-third of their requirements for outbound 
loading. There has been some improvement in 
the supply of cars for loading logs and the 
movement of the latter shows pretty substantial 
increase. It is emphasized by producers, how- 
ever, that inability to ship outbound products 
is just as important a factor in hardwood 
production as is the difficulty of transporting 
logs to the mills. A number of firms have 
had practically to stop manufacturing because 
they have neither the capital nor the space 
to continue piling up lumber indefinitely. 

B. F. MeCamie, manager of the Memphis 
district offices of the association, says there 
is little change in the embargo situation as 
outlined in recent issues of the AMERICAN LuM- 
BERMAN. .The Baltimore & Ohio has modified its 
embargo to some extent and the Chesapeake 
& Ohio is now accepting under permits lumber 
shipmerts destined to points in West Virginia 
moving via Cincinnati. It is generally admitted 
by hardwood interests, however, that shortage 
of cars for loading is a far more serious re- 
stricting factor than the slowness of move- 
ment due to embargoes and other causes. 





NEWS FROM THE NATION’S CAPITAL 


Production Stabilizes Market 
(Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 28.—The National 
Lumber Manufacturers’ Association today an- 
nounced that the stimulus of returning peace in 
the fuel and transportation fields, together with 
the lifting of certain restrictions on the use of 
ears for lumber shipments, resulted in a marked 
acceleration of the lumber industry during the 
week ended Sept. 23. Production during the 
week as reported by the leading regional asso- 
ciations aggregated 237,718,945 feet, a slight 
decrease from the preceding week, while ship- 
ments totaled 211,133,351 feet, an increase of 
14,278,373 feet, and orders amounted to 200,- 
250,134 feet, an increase of 20,800,164 feet 
over the week before. 

The fact that production even with an appar- 
ent decrease from the preceding week, is so 
high as to show a gratifying excess over ex- 
panding orders, is considered highly signifi- 
cent. ‘‘The public significance of this surplus 
of production,’’ says the National association, 
‘*ig that the larger manufacturers of lumber, 
who constitute the membership of the regional 
associations, are bending every effort to stabil- 
ize the lumber market by replenishing depleted 
stocks, thus denying speculators the ‘bull’ 
argument, and relieving consumers of the fear 
of an increasing accumulation of unfilled orders 
or a runaway market.’’ 

Assuming that the mills of the five large asso- 
ciations which have established a normal pro- 
duction figure are representative of the indus- 
try, there being 337 out of the 369 reporting 
for the week under review, and their normal 
production being 221,200,478 feet, the lumber 
industry is producing 98 percent of its normal 
capacity, while shipments are 86 percent and 
orders 83 percent of normal production, not- 
withstanding current increases in the actual 
amounts of the last two items. 

All of the reporting mills, 369 (numbering 
eighteen less than the revised number of the 
preceding week) give shipments as 89 percent 
and orders as 84 percent of actual production. 
_ During the last thirty-eight weeks, produc- 
tion has aggregated slightly more than 8,000,- 
000,000 feet, compared with less than 6,000,- 
000,000 feet during the same period last year, 
an increase of more than 2,225,000,000 feet. 
Shipments have aggregated 7,900,000,000, an 
increase of more than 2,100,000,000 feet. Or- 
ders have aggregated upward of 8,400,000,000 


feet, an increase of nearly 2,500,000,000. 

While shipments generally showed an in- 
crease of more than 14,000,000 feet last week, 
those of southern pine mills were approximately 
30,000,000 less than shipments for the same 
week of 1921. Southern pine orders likewise 
were 30,000,000 behind those of same week last 
year, and production very slightly lower. North 
Carolina pine production was considerably 
lower, as were both shipments and odrers. 
These two associations have been experiencing 
much difficulty in getting cars, and their failure 
to obtain sufficient empties has affected ship- 
ments and is having a reflex influence on orders 
and to some extent on production. 
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States to Share in Forest Revenue 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Sept. 27.—Governors of 
twenty-eight States have been notified by the 
Forest Service that 25 percent of the $3,421,531 
received from timber sales, grazing permits and 
other sources of national forest revenue during 
the last fiscal year will be prorated among their 
States in proportion to the receipts from na- 
tional forests. 

In addition 10 percent of the total receipts is 
transferred to the Forest Service for the con- 
struction of roads and trails in national forests. 
This sum amounts to $338,576, which together 
with the 25 percent totals close to $1,000,000 
to be expended in the twenty-eight States. 

The amount returned to the States containing 
national forests to date aggregates nearly 
$14,000,000. 

California heads the list of States this year, 
Federal timber land receipts in that State dur- 
ing the fiscal year ending June 30 having ag- 
gregated $628,756. California will receive back 
$157,191 for the State school and road fund 
and $62,876 for national forest roads and trails. 
Oregon is second and will receive $110,015.21, 
plus $44,006.09 for forest roads and trails. 


Names Lumber Standards Committee 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Sept. 27.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, today announced 
that all members of the central committee on 
lumber standards have indicated that they will 
be present when Secretary. of Commerce Hoover 
calls the committee together in conference on 


Oct. 3. Members of the committee probably 
will remain here several days considering the 
problems involved in working out a reasonable 
standardization program to be submitted to 
regional lumber associations and other interested 
organizations for ratification. 

The personnel of the committee follows: 
Chairman, John W. Blodgett, president of the 
National Lumber Manufacturers’ Association; 
John H. Kirby, former president and now head 
of the Southern Pine Association; John E. 
Lloyd, of Philadelphia, president of the Na- 
tional Retail Lumber Dealers’ Association; 
Dwight Hinckley, former president of the Yel- 
low Pine Wholesalers’ Association, representing 
lumber wholesalers; Charles A. Goodman, Na- 
tional Hardwood Lumber Association; W. E. 
Hawley, of Duluth, Minn., representing the As- 
sociation of Railway Executives & Building 
Engineers, and E. 8. Hall, of Chicago, represent- 
ing the American Institute of Architects. 
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Early Conference on Forestry Law 


WASHINGTON, D. C., Sept. 25.—Plans are be- 
ing formulated for calling another conference 
to consider forestry legislation here in October. 
The date has not yet been fixed. 


A report from the sub-committee on forestry 
of the House committee on agriculture and 
forestry is hoped for soon after Congress con- 
venes in December. 


As heretofore noted, the plan most discussed 
embraces a limited forestry program along lines 
worked out by Col. W. B. Greeley, chief of 
the Forest Service, which is confined to co- 
operative fire prevention and protection, exten- 
sion of national forests by purchase, codperative 
tree planting, and certain forest investigations. 
The additional appropriations required for such 
a program would be less than $2,000,000. 


The report of the sub-committee may be along 
these lines. The prospective conference is in- 
tended further to develop and solidify senti- 
ment behind a definite program, and while some 
of the industries interested would like to see 
a more comprehensive policy enacted into law, 
it is realized by many of those most keenly 
interested that a definite start in the right 
direction is most important. 

The situation was canvassed at a conference 
a few days ago between Col. Greeley and Wilson 
Compton and L..C. Boyle, representing the Na- 
tional Lumber Manufacturers Association. 
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What Color Is Piner 





Misunderstandings concerning the identity 
of different kinds of pine sold under various 
trade names seem to be increasing rather than 
otherwise. It is now a common occurrence for 
a purchaser of pine lumber to find the quality 
of a shipment quite different from what he 


[By H. 8S. Betts and W. D. Brush, Forest Service] 


‘‘longleaf’’ or ‘‘soft’’ pine, which are sup- 
posed to indicate quality instead of names 
which refer to a particular species or distinct 
kind of lumber. Many years ago, when the 
New England States were the center of the 
lumber industry, true white pine (Pinus 
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of other timbers in the Southeast and in the . 
West were opened up and white pine began to 
have competition. Many of these new woods 
were as good as white pine for many purposes, 
but in some cases it was apparently the feel- 
ing that designating them by the well estab- 
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expected to get under a certain common or 
trade name. Complaints concerning such ship- 
ments are increasing, and it is only natural 
that consumers should ask for a clarification 
of the whole subject. 


Various Names Under Which Pine Is Marketed 


The serious confusion which exists concern- 
ing the different kinds of pine lumber put on 
the market under different names is largely 
due to the use of such names as ‘‘white,’’ 


Fig. 2—Cross section of the True White Pines—[Top] (Eastern) White 
Pine (Pinus strobus); [Center] Western White Pine (Pinus monti- 
cola); [Bottom] Sugar Pine (Pinus lambertiana) 
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Fig. 1—Range of the True White Pines 


strobus) was the principal wood cut and used 
in the United States. Since there was plenty 
of white pine of the best quality, the name 
‘¢white pine’’ came to stand for a wood that 
was very satisfactory for a wide range of uses. 
When the white pine of New England was 
largely cut out, more was available in the 
Lake States, and the name became more 
widely known. In time the white pine from 
the more accessible stands in the Lake States 
was also cut out, and in the meantime stands 








Fig. 4—Western Yellow Pine (Pinus ponderosa) 


lished name ‘‘white pine’’ would make them 
sell better than to attempt to sell them under 
their true name on their own merits. 


Three White Pines of Commercial Importance 


This in brief is the reason why such species 
as western yellow pine (Pinus ponderosa) and 
Norway pine (Pinus resinosa) are very fre- 
quently sold under the name white pine. As a 
matter of fact, there are three true white 
pines of commercial importance in the United 
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Fig. 3—Range of Western Yellow Pine 














States, viz., white pine (Pinus strobus), Idaho 
white pine (Pinus monticola), and sugar pine 
(Pinus lambertiana). The wood of all of them 
is light in color and weight and is of even, 
close texture and grain with comparatively 


little difference between the spring and sum- 
mer wood in the annual rings. In Fig. 2 are 
shown cross sections of typical pieces of the 
three white pines. The outline maps in Fig. 1 
show the range of the three white pines. 


Characteristics of Western Yellow Pine 


Western’ yellow pine (Pinus ponderosa) has 
a wide range in growth, as indicated on the 
map in Fig. 3. It also has a wide range in 
quality. Some western yellow pine closely 
resembles white pine both in appearance and 
in grain. Other western yellow pine is more 
like the southern yellow pines, with compara- 
tively wide and strongly marked annual rings 
and considerable resin. Views of cross sec- 
tions of western yellow pine indicating the 
range in quality are shown in Fig. 4. In a 
series of naval stores* experiments conducted 
in Arizona and western yellow pine the yield 
of crude gum, from which turpentine and 
rosin are made, was about two-thirds as much 
as is ordinarily obtained in Florida operations, 
and in experiments conducted in California 
even better yields were obtained than in Ari- 
zona. Western yellow pine grown in Califor- 
nia quite frequently approaches white pine in 
appearance and grain, and such material is 
often sold as ‘‘California white pine.’’ In 
the Northwest the softer, lighter colored, fine 





*Turpentine and rosin. 








* 
€ 
AY 
i a. 
~— 
' st 

* 

a) “4 y / 
Namal? ec 
De wr A 
a ra \. 
wea Eran’ 
GF EAL 
Ng Tine 
‘ai 
5 
? 
° 
) >. 
| AI 

















Fig. 5—Range of Norway Pine 


grained western yellow pine with very little 
resin is frequently called ‘‘ western white 
pine.’’ 

The Norway pine of the Lake States, which 
is also a yellow pine, is seldom sold under its 
real name. It is frequently mixed with white 
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Fig. 7—Southern Yellow Pine of High Quality. All Longleaf Pine 


Fig. 6—Range of the Principal Southern Pines 
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Fia. &—Southern Yellow Pine of Poor Quality; A and C Are Shortleaf 
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pine and sold as white pine. The wood of 
Norway pine is not greatly unlike that of 
white pine (Pinus strobus), but is somewhat 
coarser in grain and texture, with more 
strongly marked annual rings, and is some- 
what resinous. Norway pine is also known as 
red pine, Canadian red pine, and hard pine. 
The range of Norway pine is shown in Fig. 5. 


Principal Species of Southern Pine 


The principal southern yellow pine species 
are longleaf pine (Pinus palustris), shortleaf 
pine (Pinus echinata), and loblolly pine 
(Pinus taeda). Less important species are 
slash pine, pond pine, and Virginia pine. 
There is great confusion in the names com- 
monly applied to these different species both 
in the woods and in the various lumber mar- 


quently used in specifications may cover any 
or all of them. The terms ‘‘longleaf’’ and 
‘*shortleaf’’ are frequently used to indicate 
southern pine lumber and timbers of first and 
second quality, respectively, from the struc- 
tural standpoint. Longleaf pine timber is in 
general dense, resinous, close grained wood of 
high quality suitable for purposes where 
strength and durability are required. The 
name ‘‘shortleaf pine’’ is applied principally 
to lighter, less resinous material not so strong 
but highly suitable for finish, trim, light 
framing etc. The term ‘‘loblolly pine’’ is gen- 
erally used to designate wide ringed, rapid 
growth material suitable for temporary con- 
struction where the strength of high grade 
longleaf is not necessary. ‘‘Arkansas soft 
pine’’ is a trade name applied on the market 


(generally from Arkansas) which is soft 
grained and light in color, resembling the 
wood of the true white pine. Fig. 6 gives the 
range of the principal species of southern 
pine, and Figs. 7 and 8 show cross sections of 
the wood and indicate the variations in rate of 
growth and density which may occur. 

Table 1 gives the botanical and accepted 
common names of some of the pines discussed 
and also some of their local and market names. 
The considerable number of these local and 
market names and the practice of using the 
same names for different species often makes 
it difficult for the manufacturer to know what 
the consumer wants and causes the consumer 
to be dissatisfied with what he gets. Both the 
manufacturer and consumer would be dis- 
tinctly benefited by the standardization of 


kets. The term ‘‘southern pine’’ as fre- to the timber of shortleaf and loblolly pine the trade names of the commercial pines. 
Table I—Nomenclature of Some of the Principal Native Species of Pines 
Common Botanical Common Botanical 
name name Local or market names name name ' Local or market names 
White Pinus White pine, eastern white pine, soft pine, Wey- Sugar _—, Sugar pine, California sugar pine 
pine strobus mouth pine, northern pine ‘ pine lambertiana 
. Longleaf Pinus Longleaf pine, sengnent ellow pine, southern 
Norway Pinus Norway pine, red pine, hard pine, Canadian pine palustris hard pine, southern heart pine, hill pine, 
pine resinosa red pine pitch pine (export — ongstraw pine 
Western Pinus Western white pine, Idaho white pine, white Atlantic), North Carolina pitch pine, 
white monticola pine, British Columbia real white pine eorgia pine, Florida pine, Texas yellow 
pine pene, emeares — —_ omy heart pine, 
Western Pinus Western yellow pine, western pine, western ; ee ae: oer eee 
yellow ponderosa soft pine, western white ine, Idaho west- Shortleaf Pinus Shortleaf pine, shortleaved yellow pine, short- 
pine ern pine, California white pine, Oregon pine echinata leaved pine, yellow pine (N. C., Va.), Vir- 
western pine, Oregon white pine, Washing- ginia yellow ~_— North Carolina pine, 
ton western pine, Washington white pine, spruce pine, bull pine (Va.), rosemary pine 
Montana pine, Montana western pine, Ari- Loblolly Pinus Loblolly pine, oldfield pine, North Carolina 
zona soft pine, Arizona white ay New pine taeda pine, sap pine (Va., N. C.), slash pine (Va., 
Mexico white pine, Mexican white pine, N. C.), Virginia pine, rosemary pine, short- 


British Columbia white pine 


leaf pine 





CONSTRUCTING NEW MILL IN ALABAMA 


New Or.EANS, La., Sept. 25.—The Swift 
Lumber Co. has discontinued its operations at 
Knoxo, Miss., and has closed the office there, 
moving to its new mill at Warnerton, La., where 
the main office has been established. The per- 
sonnel of the company consists of G. R. Swift, 
president; W. A. Hunter, of Hunter, Benn & 
Co., of Mobile, vice president, and J. B. Kim- 
ball, secretary and treasurer. Mr. Kimball is 
in immediate charge at Warnerton, while Mr. 
Swift is looking after the construction of the 
new mill at Atmore, Ala., which will be in 
operation early in 1923. The Warnerton mill 
has about five years’ cut ahead, while the At- 
more mill will run a decade or more. 


WATER TRANSPORTATION PLAN ADOPTED 


BaepaD, Fua., Sept. 25.—The acute car short- 
age, which has made it impossible to ship lum- 
ber by rail, has given considerable concern 
to the Bagdad Land & Lumber Co. The com- 
pany’s yards occupy a considerable area in 
town and also line the water front: for some 
distance. The yards have become overstocked 
and rumors have been afloat that the mills 
would shut down. In a recent interview with 
W. B. Harbeson, president, and W. H. Pick- 
ard, general manager, of the Bagdad Land & 
Lumber Co., it was stated that after thoro 
investigation and careful consideration they 
had devised a plan for shipping lumber by 
water to the Atlantic ports. Most of the lum- 
ber manufactured at these mills is for the in- 
terior market, therefore, it is necessary that it 
shall be distributed in the United States. 
Many mills in Louisiana, Mississippi and Ala- 
bama are closing down on account of the car 
shortage and many men are idle, thus the de- 
velopment of this plan is very gratifying to 
this community. The first consignment of 
lumber to move by water is being loaded now 
and will depart shortly for its destination, Port 
Newark, N. J. It is calculated that this ship- 
ment will take care of a considerable amount 
of lumber, judging from the number of barges 
being loaded and the unusual activity around 
the plant here. It is also stated that the com- 
pany has large export orders for shipment to 
Cuba, and the situation of the mills on the 
bay permits the lumber to be loaded without 
the use of cars. The officials of the company 
state that the orders now in sight and the plan 
for water transportation will make it possible 


to keep the plant operating without difficulty, 
and even when the car shortage is less keen 
shipments by water will be continued in large 
volume for the interior markets. 
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Coal Savers 


For Cold Days 


We know from experience, as 
do a lot of our customers, that 
the saving in coal effected by 
equipping a house with 


Storm Sash 
and Doors 


is close to a third and the added 
comfort is above 50%. That's 
why we urge their use and al- 
ways put in a good stock of 
them this time of the year. Let 
us estimate on fitting you out. 





(Name and Address) 














The above is one of the number of advertise- 
ments, emphasizing the saving in coal made 
by the use of storm sash and doors, prepared 
by the AMERICAN LUMBERMAN. Full de- 
tails regarding them will be sent upon re- 
quest. Retailers are finding that it pays to put 


on a special campaign this fall 


“SELF INSPECTION” FOR FIRE HAZARD 


Frequent inspection and removal of condi- 
tions that increase the fire hazard are the best 
known means of reducing fire loss. The dis- 
order and waste of business increase fire haz- 
ards. Order and cleanliness reduce them. Fre- 
quent cleaning up of rubbish and checking up 
of practices that increase fire hazards are prac- 
tical methods of reducing fire losses. To aid in 
this ‘‘self-inspection’’ the insurance depart- 
ment of the Chamber of Commerce of the 
United States has prepared the following self- 
inspection blank for mercantile establishments: 


1. Are there any accumulations of dirt or rub- 
bish on the premises? 
2. Is the basement clean? 
8. Are the packing and shipping rooms cleaned 
up thoroly at closing time? 
. Is there any unnecessary combustible mate- 
rial in the yard or court? 
5. Is there any oily waste or other greasy mate- 
rial outside of approved waste cans? 
. Are any waste cans not emptied daily after 
closing hours? 
7. Are there any broken windows, plastering, 
partitions, flooring, or other similar defects? 
. Are any aisles obstructed? 
9. Are any entrances obstructed ? 
10. Is any woodwork or other combustible mate- 
rial too near steam pipes, boilers, flues or furnaces? 
. Is the fuel supply safely stored? 
12. Are there any open flame lights near com- 
bustible material? 
18. Are there any broken electric fixtures or 
loosened wires? 
14. Are electric cords looped over nails or in con- 
tact with any other metallic objects or surfaces? 
15. Are any electric fuses replaced by wire or 
eno improper current-carrying materials or de- 
vices 
16. Are fire doors or shutters ever left open at 
night, or on Sundays or holidays? 
Bae fire escapes obstructed, broken or out of 
order 
18. Are there any violations of rules on smok- 


ng? 
fo. Are all water pails, hose, nozzles and chem- 
ical extinguishers in place and in good condition? 
20. Are any sprinkler heads coated or corroded? 
21. Are any sprinklers obstructed by partitions, 
piles of goods etc.? 
. Are an ee or sprinkler pipes ex- 
posed to freezing 
23. How many sprinkler heads are kept in re- 
serve? 
24. Is there any part of the premises that the 
watchman fails to visit? 
Are window openings protected from ex- 
posure fires? 
<n Is combustible stock storage isolated by fire 
walls 
27. Where is the nearest fire alarm box? 


The foregoing form has the approval of the 
National Board of Fire Underwriters, which 
has prepared also a suggested’ form for self 
inspection of factories that is designed to serve 
as a daily report for plant owners. A copy of 
the form may be obtained from the underwrit- 
ers’ office, 76 William Street, New York City. 
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PURCHASE SHIPPING BOARD VESSELS 


San Francisco, Cauir., Sept. 23.—There is 
much interest displayed in the future disposal 
of the large fleet of Shipping Board steamers 
which have been sold at auction in Washington, 
D. C. James Tyson, president of the Charles 
Nelson Co., of San Francisco, and other Pa- 
cific coast shipping men, formed a syndicate 
which obtained the vessels for $750,000 which 
had cost many millions. More than two hun- 
dred of these vessels are anchored in the James 
River in Virginia and others are in the Gulf 
of Mexico. 

Attorney G. D. Perry and James Tyson state 
that it is not yet decided what will be done 
with the hulls after the engines are removed. 
There are restrictions against using the steam- 
ers on the regular trade routes, but it is pos- 
sible that a number may be brought to the Pa- 
cific coast to be dismantled. They could be 
converted into barges and be towed along the 
coast with lumber cargoes from the North. 
The same interests bought seventy-five steam- 


be put to work at once clearing away the debris 
of the burned plant. Special bills will be cut 
at the various other plants of the company for 
use in the erection of the new plant and it is 
hoped to have it in operation on or before 
Jan. 1. 


OPPORTUNITIES FOR SALE OF FIR SHOP 


SEATTLE, WASH., Sept. 23.—John D. Collins, 
president of the John D. Collins Lumber Co., 
conducted the regular luncheon of lumber whole- 
salers Thursday, introducing as guest H. S. 
Stronach, manager of the industrial department 
of the West Coast Forest Products Bureau. At 
the outset of the meeting Roy A. Dailey, secre- 
tary-manager of the Pacific Coast Shippers’ 
Association, stated that while in Portland early 
in the week he had seen some attractive in- 
quiries for west Coast shop. Mr. Stronach’s 
talk emphasized the opportunities opening to 
wholesalers in the increasing demand for shop 
stock, particularly from the Atlantic coast. He 
stated that he is now making an effort to place 


RITE-GRADE BOOK GIVES PRIZE WINNERS 


SEATTLE, WAsH., Sept. 23.—From the head- 
quarters of the Rite-Grade Shingle Associa- 
tion, Donald H. Clark, secretary-manager, is 
distributing the Rite-Grade Book of Prize All- 
Shingle Homes. The publication is an at- 
tractive pamphlet of twenty pages featuring 
the winners in the shingle house prize contest 
announced s6me months ago in national adver- 
tising. A total of $1,000 was distributed among 
twelve prize winners in all parts of the United 
States, the awards having been made by four 
architects from different sections of this coun- 
try and Canada. In addition, there are illustra- 
tions covering the entries made by four con- 
testants entitled to honorable mention. The 
book is splendidly illustrated with reproduc- 
tions of the prize winning shingle homes, to- 
gether with the floor plans, and it is rated as 
a most valuable dealer’s help. The contest has 
brought’ out in remarkable fashion the points 
sought to be demonstrated by fhe Rite-Grade 
Shingle Association—the superiority of red 
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During the course of its 6,000-mile trip in July to the mill ‘properties, the sales force of the Weyerhaeuser Sales Co. stopped at Spokane, 
Wash., the accompanying official photograph of the group having been taken on July 12, 1922 





ers and Shipping Board hulls on the Pacific 
coast last February for $150,000, and so they 
have nearly all of the Government’s wooden 
steamers. 


TO REBUILD BURNED PLANT WITHOUT DELAY 


ORANGE, TrEx., Sept. 25.—Fire, supposedly 
from sparks out of one of the stacks or from 
the trash burner, totally destroyed the double 
circular and gang pine mill of the Peavy-Moore 
Lumber Co. at Deweyville, eighteen miles from 
Orange, at 5 o’clock Saturday afternoon. The 
planer, dry kilns and 10,000,000 feet of lumber 
were saved. The company has enough material 
on hand to take care of its orders for the next 
sixty days, after which it can continue to fill 
practically all orders thru the use of its other 
three mills in Orange County, its Louisiana 
properties and the affiliated plants of the 
Peavy-Byrnes company. 

General Manager R. J. Wilson issued a state- 
ment Sunday that a complete double band, gang 
and latest improved auxiliary machinery plant 
would be ordered by wire and that a crew would 


an accumulation of 1,000,000 to 1,500,000 feet 
of vertical grain fir shop on the Atlantic sea- 
board, so that a supply would be available the 
moment demand might develop. 


At the close of Mr. Stronach’s talk, Mr. 
Collins conducted a discussion of market con- 
ditions, bringing out the points that while buy- 
ing was somewhat easier from the standpoint 
of the wholesaler, there was no sign of any re- 
cession in prices. Car shortage, it was shown 
is a stubborn fact, and very likely the famine 
of transportation facilities would tend to be- 
come more acute. Mr. Collins gives this sum- 
mary: 


It seems to me that the mills are now showing 
a little more interest in orders, but they can not 
promise any shipments. Transit cars that appeal 
to the trade are selling at a good figure, but there 
is no sale whatever for transits that are not attrac- 
tive. Some of the shipments are moving very 
slowly, as for instance a car shipped July 21 
has just reached Minnesota Transfer; but other 
shipments are going thru in two to three weeks. 
It is my own opinion that we are going to have 
satisfactory business. The inquiry at present does 
not originate with the rural districts so much as 
with the large cities, which, as nearly as I can 
judge, will come into the market for quite a lot of 
timbers and other materials for heavy construc- 
tion. 


cedar shingles of standardized quality as both 
roof and side-wall covering for houses of all 


‘types, in any climate. Also, it produced striking 


evidence of the widespread popularity of all- 
shingle treatment. The first prize winner, in- 
stead of being located on the Pacific coast near 
the center of the red cedar shingle industry, is 
to be found in New Rochelle, N. Y. A note- 
worthy fact is that almost all divisions of the 
American continent are represented among the 
twelve prize winners. Careful examination of 
the booklet will repay the prospective home 
builder of taste and discrimination. It is be- 
ing circulated by the association in the hope 
of inducing the readers to realize the intense 
satisfaction of America’s thousands of proud 
owners of Rite-Grade red cedar all-shingle 
homes made possible by ‘‘the roof of ages; 
the side-wall covering of increasing beauty.’’ 


Are we indebted to the cocoanut tree for any 
useful articles besides the nuts? 

The cocoanut tree supplies products, besides 
nuts, that are of great use to man. Among 
them is fiber, and there is mueh value in other 
building material obtained. 
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Finding Solution of Forest ‘Taxation’ 











IL—INTRODUCTORY—THE PRESENT 
PROBLEM 


For a generation and more there have been com- 
plaints from those interested in forestry of the un- 
fortunate effects of the American tax system upon 
forests and the enterprise of forestry. The scien- 
tific study of the subject in America as a problem 
in the economics of taxation may be said to have 
started when the matter was taken up jointly by 
the National Conservation Commission and the 
United States Forest Service in 1908. The chair- 
man of this committee was delegated by both or- 
ganizations to make an investigation and report. 
That report appeared in 1909 as part of the report 
of the National Conservation Commission, and a 
preliminary statement of the substance of it was 
presented to this association at its second annual 
conference in Téronto in 1908. At that conference 
papers were read also by A. C. Shaw, of the Forest 
Service, and Dean B. E. Fernow, of the University 
of Toronto. Four years later the chairman again 
addressed this association, at the sixth conference 
in Des Moines in 1912, giving at that time some 
suggestions for a practical plan of forest taxation 
based upon his further study of the problem for 
the United States Forest Service. At this meeting 
a committee on forest taxation was authorized, 
whose report was presented by the present chair- 
man at the seventh conference in 1913. 

In the same year there appeared the report of the 
subcommittee on forest taxation of the fifth Na- 
tional Conservation Congress, whose main conclu- 
sions followed substantially the principles laid 
down in the report of your own committee. Fol- 
lowing this 5-year period of activity, the subject 
has been permitted to rest for a decade except for 
the report of the subcommittee of the committee 
on national forestry policy of the Chamber of Com- 
merce of the United States, which appeared last 
year (1921). This report contains an interesting 
account of the state of forest tax legislation in the 
several States, but makes no attempt to carry 
further the study of economic principles. At the 
conference last year (1921) the subject was re- 
opened by the paper of Prof. H. H. Chapman and 
considerable interest was aroused, resulting in the 
authorization of the present committee. 


Summary of Conclusions Established 


It is not necessary at this time to go over the 
ground already covered in previous addresses and 
reports before these conferences. Suffice it to say 
that the earlier study of this problem succeeded in 
establishing certain conclusions which may be sum- 
marized briefly as follows: 


1—That as a rule forests were assessed far below 
their true value, and that, owing to this circum- 
stance combined with lax administration of the tax 
laws, forests had not generally been subject to ex- 
cessive taxation. 


2-—That barring certain localities and some indi- 
vidual cases, taxation had not been responsible for 
destruction of the forests or for failure to reforest 
cutover lands or to practice forestry. These results 
have been due to other causes more potent than 
taxation. 

3—That the property tax is fundamentally de- 
fective when applied to the total value of land 
and trees of a growing forest, resulting, if strictly 
administered, in grossly excessive taxation of for- 
ests as compared with other forms of property 
yielding annual incomes. 


4—That, if at any time other conditions should 
become favorable to the practice of forestry as a 
private business enterprise, continuance of the pre- 
vailing property tax upon growing forests would 
prove an insufferable obstacle. 


5—That the remedy lay in the relief of growing 
forests from the rigors of the property tax thru the 
more or less complete application of the yield tax. 


6—That the attempt to promote forestry by tax 
exemptions, as embodied in earlier legislation, was 
quite futile. 


7—That the mature or virgin forest presented a 
distinct problem, toward the solution of which lit- 
tle had yet been accomplished. 


Progress Made in Last Decade 


Our first task now is to take stock of what prog- 
ress has been made during the last decade. We 
note first of all that the principal conclusions of 
your previous committee, as just summarized, have 





*Report of the committee on forest taxation, 
presented at annual meeting of the National Tax 
Association, Minneapolis, Minn. 


[By Prof. Fred R. Fairchild, Chairman] 


stood the test of time and gained very general ac- 
ceptance by those who have given attention to this 
subject, a result in which this association may take 
justifiable pride. 

On the practical side of legislative achievement 
the result is less gratifying. A few States have 
passed laws aimed to relieve the forests from the 
worst hardships of the general property tax, and 
in these laws there has been a timid application of 
the yield tax principle. (Note details of State laws 
since 1913.) But these laws have not gone to the 
root of the matter and they have failed to produce 
any important practical results. They have usu- 
ally been optional and for one reason or another 
have generally been ignored by forest owners. 


In spite of the general acceptance of the prin- 
ciple of the yield tax as a theoretical proposition, 
there can be no doubt that the plan of the pure 
yield tax, as recommended in the report of the 
National Conservation Commission of 1909, has 
been generally regarded as too extreme and involv- 
ing too many practical difficulties from the view- 
point of the public revenue. There has developed 
an unmistakable public opinion to the effect that all 
forests must continue subject to the property tax 
at least upon the land, and that the application of 
the yield tax must be limited to the trees. This 
position was accepted by your former committee, 
which in 1913 recommended for “new forests” a 
combination tax consisting of an annual tax on the 
land, valued as bare land and taxed at a rate equal 
to half the prevailing rate of the general property 
tax, together with a 10 percent yield tax upon 
forest products. It is safe to say that the funda- 
mental idea of this plan has gained general accept- 
ance among the advocates of forest tax reform. 
And yet there has been a disappointing lack of leg- 
islation along this line. 


Need of Tax Reform More Widely Recognized 


On the other hand, the need of reform has in- 
creased alarmingly and is more widely recognized 
than ever before. The dependence of the nation 
upon timber and other forest products, the rapid 
decline of our forest resources, and the impending 
future famine are subjects which this committee 
feels it need not enter into in view of the presenta- 
tion made by Prof. Chapman at the last conference 
(1921). These matters are of vital interest to the 
nation; attention has been given them by such 
bodies as the United States Forest Service, the 
Chamber of Commerce of the United States, the 
American Forestry Association etc. The present 
crisis is not due primarily to taxation. But the 
burden of taxation has grievously increased in the 
last ten years, and the necessity of reform, to 
clear the way for the practice of private forestry, 
was never so urgent or so well recognized as today. 

The committee has therefore set itself the task 
of answering these questions : Why has the progress 
of forest tax legislation been so slow? Is the plan 
proposed by the committee of 1913 still worthy of 
our recommendation? Is the lack of results to be 
ascribed to weaknesses in that plan? If so, how 
may the plan be so modified as to bring, not merely 
recognition of its theoretical correctness, but adop- 
tion by the legislatures of the States? In all of its 
inquiry the committee has had in view the same 
objects as were before the former committee: 


Objects Outlined in Previous Report 


“1—It is proposed to place upon forest owners 
their fair burden of taxation as compared with 
other taxpayers. No subsidy or special favor to 
forest owners is contemplated. The legitimate 
objects of correct forest taxation may be obtained 
by a change in the method of taxation without 
generally involving any reduction in the taxes 
paid at present. 

“2—-The forest'owner should be guaranteed that 
his burden of taxation will be reasonable and that 
its amount will bear a fairly definite ratio to the 
income from his forest and be fairly predict- 
able in advance. 

“3—The various political bodies involved 
(States, counties, towns etc.) should be guaran- 
teed against “_ serious irregularity of income 
= from the changed method of taxing for- 
ests. 

“4-The method of taxing forests should be 
such as will impose no obstacle in the way of 
the best use of existing forests and the invest- 
ment of capital in new forests. So far as con- 
sistent with the other objects stated the tax plan 
should be a direct inducement to these ends.” 


It has become evident that the taxation of for 
ests involves two distinct problems, relating re- 
spectively to growing forests and to mature or 
virgin forests. We shall divide our following dis- 
cussion into two parts accordingly. 


II. THE TAXATION OF GROWING 
FORESTS 


The idea of the former committee was to find a 
method of taxation that should take the place of 
all existing taxation upon forests. This meant 
practically to find an equitable substitute for the 
general property tax. It was recognized that theo- 
retically such a substitute might be either (1) an 
annual tax on the original capital value of the 
forest, what the foresters call the “expectation 
value,” which practically amounts to the value of 
the bare land, or (2) a tax on the yield of forest 
products whenever obtained. In the first alterna- 
tive the rate of the tax should be the prevailing 
rate of the property tax on wealth in general. The 
yield tax in order to impose a burden equivalent to 
the tax on other wealth, should be at a rate deter- 
mined by dividing the prevailing rate of the prop- 
erty tax by the rate of interest. Thus, if the rate 
of interest were 5 percent, an annual tax on 
original capital value at 1 percent is equivalent to 
a yield tax of 20 percent. Recognizing the practica) 
obstacles to both of these alternatives, the former 
committee proposed a compromise involving an an- 
nual tax on the land at half the rate of the pre- 
vailing property tax and a 10 percent yield tax on 
forest products. This recognized the principle that 
a combination of the capital tax and the yield tax 
should impose the same total burden as would re- 
sult from either of these taxes alone; hence the 
rates recommended. 


Chief Obstacle to Acceptance of Yield Tax 


In the opinion of your committee analysis of this 
plan brings to light two features to which may be 
ascribed its failure to gain more general acceptance. 
In the first place, the yield tax under American for- 
est conditions would necessarily be irregular as a 
revenue producer. In spite of practicable devices 
for correcting this irregularity which were sug- 
gested,j the public and the legislatures have been 
extremely cautious about accepting any plan which 
even remotely threatened to introduce an element 
of uncertainty or irregularity into the local revenue 
system. This is undoubtedly the chief obstacle to 
the practical acceptance of the yield tax. 


The other feature which appears as an obstacle 
to the adoption of the former plan is this. The 
plan, as proposed, was a compromise between the 
annual land tax and the yield tax. As such, it gave 
a redwood land tax, at half the rate paid by other 
property, to be made up later by the yield tax. 
This was, at the start, a concession to the forest 
land owner. It could be granted only where there 
was reason to expect the future yield tax. It was 
essential to make careful provision to prevent 
resort to the law as a means of escaping taxation 
on agricultural or other nonforest land. The plan 
therefore involved complicated provisions seeking 
to restrict its application to true forest lands, lim- 
iting it to lands not exceeding a certain value, re- 
quiring that the lands be properly planted or other- 
wise stocked with suitable species of trees and that 
the young forests be properly maintained. The 
special forest tax was optional, to come into force 
only after application by the owner and inspection 
and approval by the State forester and to terminate 
whenever the owner should desire to withdraw or 
the State forester should decide that the forest 
was not being properly maintained. All of this 
meant complicated procedure and red tape, and has 
doubtless gone far to cool the interest of the forest 
owners in the plan. 


Favors Plan of Universal Application 


Of course any arrangement which involves a 
concession in the way of reduced taxation must be 
safeguarded in some such way as this. Some of 
the earlier plans of forest tax reform involved spe- 
cial favors to the forest owner in return for certain 
specified management of his forest under a contract 
with the State. Forest owners have been very 
reluctant to bind themselves by such contracts, and 
the laws containing this feature have everywhere 
failed to produce results. But even where there 
is no intention to give any ultimate favor to the 
forest owner, the presence of an initial concession 
requires some safeguard against abuse. Hence 
nearly every plan of forest taxation that has ap- 
peared in the last ten years has involved restric- 
tions upon its application similar to those con- 
tained in the plan of the former committee. This 
is believed to have been the chief reason for the 
failure of all these plans to obtain more general 


+Cf. Fairchild, “Suggestions for a Practical 
Plan of Forest Taxation,” Proceedings of the Na- 
tional Tax Association, Vol. VI, 1912. 
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acceptance. Your committee believes it is of the 
utmost importance to develop a plan which shall 
be of universal application, which shall be com- 
pulsory and not optional, and which shall not be 
hedged about with the red tape of applications, in- 
spections and official sanctions. 

This goal, which seemed quite unattainable to 
those of us who were working on the problem ten 
years ago, has, we believe, been brought within our 
reach by certain developments of the last decade 
in the general field of taxation. Two things have 
happened. One has been the unexpectedly rapid 
disintegration of the general property tax with the 
corresponding rise of taxes upon incomes and earn- 
ings. The other is the development of new ideas, 
regarding the whole system of State and local 
taxation under the imspiration and guidance of the 
model tax committee of the National Tax Associa- 
tion. 

These developments have greatly simplified the 
problem of forest taxation. The old general prop- 
erty tax was intolerable in its application to grow- 
ing forests. The task was to find some substitute, 
assuming that the general property tax would long 
continue for other property in general. The one 
great achievement of our earlier efforts was to 
develop the idea of the yield tax. Yet, rather 
curiously, the practical outcome has been not the 
adoption of a special yield tax for forests, but the 
remarkable spread of the income, earnings, or 
yield basis for taxation in general. While we have 
been struggling to secure the yield principle as a 


has been pointed out, the annual tax on the land at 
the rate of the ordinary property tax is all the 
burden that can fairly be placed upon the growing 
forest. To impose an additional yield tax is ex- 
cessive. Those who have proposed this have ap- 
parently had the feeling that to grant entire ex- 
emption of growing timber without any compensa- 
tion was too great a concession or else have had 
in mind the mature forests, which, as we shall 
show, must be called upon for more than the land 
tax. As regards growing forests there is no prin- 
ciple either to justify a yield tax or to measure 
its amount, if the land is already subject to annual 
taxation like other property. Such an additional 
yield tax is justified only in consideration of a 
reduced rate of the land tax, as proposed by the 
committee of 1913. 


Annual Land Tax Serious Hardship 


When we were seeking a special forest tax in 
lieu of all other taxes, it was felt that the annual 
tax at the regular rate, paid for many years in 
advance of an income from the forest, was a serious 
hardship. Now we are assuming that forests are 
to be subject to the individual income tax and the 
business tax, and we are seeking only an adapta- 
tion of the property tax. This is not the whole 
tax on forests but only a part of the system. The 
simple solution becomes practicable and not unduly 
burdensome; i. e., the annual tax on the land only 
at the regular rate of the property tax, with entire 
exemption of growing trees. No additional yield 


no higher than similar bare lands in the neighbor- 
hood. 


8—All forest products (with the exception of 
certain small quantities taken by the owner or the 
tenant for his own use) shall be subject to a yield 
tax at a rate corresponding to the business tax on 
other businesses. The rate would perhaps ordi- 
narily be in the neighborhood of 5 percent. The 
yield tax should be administered by State officers, 
and the proceeds distributed to the town or coun- 
ties. 


4—It is assumed that if there is an individual 
income tax, forest incomes will be treated exactly 
like other incomes. 


5—Certain administrative problems will arise, 
particularly in connection with the yield tax. 
Since this matter has been fully treated in previous 
reports and addresses, already referred to, the 
committee regards further discussion unnecessary. 
No serious obstacle is to be anticipated. 


Defects in Old General Property Tax 


At two points this plan may require further 
defense : 


1—The ‘old general property tax was defective 
because (a) by taxing the total value of land and 
trees it imposed an excessive burden upon the grow- 
ing forest, and (b) it placed on the owner the 
inconvenient obligation to pay annual taxes for 
years before any income was realized. The first of 














Representatives of New Orleans lumber interests—retailers and purchasing agents—and their ladies were guests of the Great Southern Lum- 
ber Co. at Bogalusa, La., Sept. 21, spending the day in inspecting the lumber plant and that of the Bogalusa Paper Co., with luncheon at 
the famous Pine Tree Inn. The party was also taken for a trip around the city and shown the nursery where pine trees are grown from 


seed on cut-over land 





special concession to the forests, the general tax 
reform movement has caught up with us. 


System of State and Local Taxation Proposed 


The problem today is no longer to find a special 
method for taxing forests in lieu of all other taxa- 
tion, but to fit the taxation of forests into a general 
tax system which is itself destined to rest more and 
more on the yield or income basis. For example, 
the model tax committee proposes a system of 
State and local taxation resting on three founda- 
tion stones: (1) The individual income tax, (2) 
the property tax, upon tangible property only, and 
(8) the business tax. The individual income tax 
would of course treat forest incomes like any other 
income. The forest owner can have no grievance 
here. So far as the peculiarities of his business 
are concerned this is the most favorable kind of tax 
for him. ‘There is no special problem for us here. 
Likewise the business tex, where such a tax is in 
effect, will rest upon the income or yield basis, the 
one best suited to the peculiarities of forest enter- 
prise. Some special adaptations to the business of 
forestry may be desirable, but at any rate the yield 
principle is secure. 

The only problem remaining is to find a modifi- 
cation of the property tax which shall be suited to 
the peculiarities of forest enterprise. The weak- 
nesses of the ordinary property tax as applied to 
growing forests have been carefully studied and the 
results presented in previous reports and papers 
before these conferences, to which reference has 
been made. Reference has also been made to the 
generally accepted remedy, namely, the combination 
of an annual tax on the land and a yield tax. As 


tax 1s required so far as the property tax is con- 
cerned. With such a tax there remains no neces- 
sity for any optional feature, for applications or 
inspections, for contracts or official interference 
with the owner’s management of his forest. The 
law would apply to all lands and would simply 
have to provide that in assessing real estate no 
account should be taken of the value of growing 
trees. 


tax in lieu of the property tax, but in the place of 
the business tax. The forestry business is fairly 
simple. It is doubtful if the complicated system 
that has been worked out for manufacturing and 
mercantile business is necessary or desirable for 
forests. The simple tax on the stumpage value 
of forest products corresponds fairly well to a tax 
on net income and would probably be the best 
means of applying the business tax principle to the 
forests. *The rate of the yield tax should corre- 
spond to the rate of the business tax on other en- 
terprises. Five percent is suggested as a reasonable 
rate where circumstances do not indicate the proper 
rate. 


Plan for Taxation of Growing Forests 


We summarize our plan for the taxation of grow- 
ing forests as follows: 

1—The law shall provide criteria for determin- 
ing what is ‘“‘mature timber.” 

2—All trees other than mature timber shall be 
exempt from taxation, and in assessing land no ac- 
count should be taken of the value of any trees ex- 
cept mature timber. Forest lands shall be assessed 


The yield tax would appear, not as an additional 


these defects is avoided by exempting the trees. 
The second remains, tho greatly reduced. Under 
all the circumstances it is felt that this incon- 
venience must be accepted by the forest owner. In 
return he is guaranteed a reasonable tax burden 
made up of a small and fairly certain annual tax 
on his land and a yield tax at a definite rate. 


2—The chief objection to the yield tax, as al- 
ready stated, is the irregularity of the resulting 
revenue. This difficulty is present in the com- 
mittee’s plan. It should be noted, however, that 
the irregularity resulting from a moderate yield tax 
(in the neighborhood of 5 percent) combined with 
a steady annual tax on the land is quite different 
from the result of an exclusive yield tax (at the 
rate of 20 percent or thereabouts). If neverthe- 
less this difficulty appears serious, there are ways 
by which it may be avoided. Six possible methods 
were suggested by the chairman in his address 
before the sixth conference in 1912. It is not 
necessary to rehearse them here. One of these 
suggested methods, involving advance annual pay- 
ments: by the owner to be later deducted with in- 
terest from the yield tax, has recently been taken 
up and skillfully developed by Mr. Murphy of the 
Forest Service. The committee believes that in 
most States the irregularity resulting from the 
yield tax as recommended will not be serious, 
whereas for any State which finds this a serious 
matter there are adequate remedies. 


[Note: The second and concluding instalment 
of this article will appear in an early issue of 
the AMERICAN LUMBERMAN.—EpiTor] 
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CUTTING SHOP OUT OF JAPANESE SQUARES 


SEATTLE, WasH., Sept. 23.—Harry S. Stron- 
ach, manager of the industrial department of 
the West Coast Forest Products Bureau, has 
stirred up so much discussion on the merits 
of high grade fir stock which under present 
practices is being marketed as common, that 
they are now calling him ‘‘V. G. Shop’’ Stron- 
ach. Mr. Stronach is devoting his attention 
to the typical Jap square, with a result that he 
is ready to prove that this standard article of 
fir manufacture contains a large percentage of 
high grade material and could be sold for much 
more money if cut into shop stock. Not only 
has he prepared figures demonstrating the point, 
but he is now working on a celluloid model 
which will do to the Jap square exactly what 
his first model did for the No. 3 log. ‘‘V. G. 
Shop’’ Stronach’s discussion proves that Jap 
squares ought to bring more money. On this 
subject he has written an article which he calls 
‘*Gold Nuggets for Lumbermen.’’ It follows 
in part: 

How many millmen know what a large Japanese 
square will cut up into, and its value? 

How many millmen can actually tell you how 
much extra per thousand feet it will cost them to 
cut this Japanese square up and sell it on grade? 

How many sales managers can answer these two 
questions ? 

How many millmen have taken a square and re- 
manufactured it to find out? 

How many will acknowledge that the selling 
value of the large Japanese squares was based 
merely on a guess on their part and they have 
never checked it up? 

The industrial department of the West Coast 
Forest Products Bureau asked one of the mills to 
cut a regular Japanese square 25x25-inch and save 
it. This square was cut out of the regular stock being 
used for Japanese squares and was made 25x25- 
inch 24-foot. Our reason for asking for the 25x25- 
inch was that we were going to remanufacture 
this on a circular rig and we wanted enough mate- 
rial so as to allow for saw kerfs and have a stock 
size piece left after remanufacturing. This square 
was taken up the log slide into the mill and, as 
the heart was boxed merely in the center, the 
sawyer was instructed to go around the square and 
take off four 6-inch cants, leaving a merchantable 
12x12-inch 24-foot in the center. These 6-inch 
cants were then sent to a gang saw and cut into 
2x6’s and graded out as follows: 


Product of Cants Cut off Square and Timber 


No.1 No. 2 Mer- 
Cant No. 1— Select Shop Shop chan. 
7 pes. 2 x6—24 Select .... 168 
1 pe. 1%x6—24 Select .... 18 
4 pcs. 2 x6—24 No. 2 shop 96 
Cant No. 2— 
8 pes. 2 x6—24 Select .... 192 
1 pe. 1 x6—24 Select .... 12 
Cant No. 3— 
8 pes. 2 x6—24 Select .... 192 
Cant No. 4— 
4 pes. 2 x6—24 Select .... 96 
2 pes. 14%4,x6—24 Select .... 30 
1 pe. 2 x6—24 No. 1 shop 24 
Cant No. 5— 
1 pe. 12x12—24 Merch. ... 288 
708 24 96 288 


This fir was an average Japanese square grade 
and will give a little idea of the relative values of 
the same remanufactured. We have seen far bet- 
ter material in Japanese squares; for instance, the 
writer remembers seeing a square which showed 
the heart on one face and on the opposite face 
there was absolutely no question but that a step- 
ping cant could have been cut to very good ad- 
vantage. We have actually seen cars of timbers 
being shipped and sold as No. 1 common when 75 
percent of them would make structural grade. This 
75 percent will compare with the best longleaf 
pine for which the average pine mill seems to be 
getting approximately $10 a thousand feet more 
than we are getting for our No. 1 common. Now 
do not blame the buyer at the other end for this 
as he is only too glad to get these gold nuggets 
thrown in at a less price. But why give these 
nuggets away? Why not realize on them and keep 
the red ink off the ledger? 

It is a very nice business to sell and manufac- 
ture large sticks if you are getting a proportionate 
price for them. A proportionate price is one that 
can be obtained for the stick remanufactured, less 


the additional manufacturing and handling costs. 
Otherwise, you are ahead to remanufacture and 
save the nuggets you are giving away. ' 
Based on the footings of the columns into 
which the products of each cant have been 
distributed, Mr. Stronach has estimated the 
additional returns possible thru converting a 
Japanese square into shop lumber, his figures 
appearing in the table at the bottom of this 
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ORGANIZED TO DEAL IN FIR EXCLUSIVELY 


SEATTLE, WASH., Sept. 23.—Back into the 
lumber business goes Harry I. Worth, widely 
and favorably known thruout the Coast coun- 
try as general manager of the J. E. Pinkham 
Lumber Co. When that well known concern, 
three months ago, decided to restrict its opera- 
tions to cedar, Mr. Worth took advantage of 
his opportunity for a vacation. He recently 
completed an automobile tour of California, 
going as far south as Tia Juana, and covering 
4,500 miles. With his 
return to Seattle, he 
authorizes the announce- 
ment of the incorpora- 
tion of the Worth Lum- 
ber Co., which will soon 
open offices at 6632 
White Building, and 





HARRY I. WORTH, 
Seattle, Wash. ; 


Who Organizes Worth 
Lumber Co. 








will deal in fir exclu- 
sively. 

It may be said ap- 
propriately that no lum- 
berman has a_ better 
right to specialize on 
the premier wood of 
the west Coast than has 
Mr. Worth, for he has been in the business 
practically thruout his career and is backed by 
the good will and enviable standing of three 
generations of Worths in this line of activity. 
So far as forest products are concerned, the 
history of the Worth family dates back to good 
old Isaiah G. Worth, who in ante-bellum days 
was a manufacturer of wooden shoe pegs at 
East Vasselboro, Me. Isaiah was a Quaker 
preacher, and one day, prior to the Civil War, 
attended a quarterly meeting of the Society of 
Friends, and when he returned to East Vassel- 
boro he found that his manufacturing plant 
had burned. The fire had started from friction 
in a wooden cylinder in which the shoe pegs 
were polished. It happened that the concern 
carried rather heavy accounts on the other side 
of the Mason and Dixon line, and with the out- 
break of the war the southern customers all 
repudiated their debts. Thereupon Isaiah, be- 
ing fertile in resource, conceived the idea of 
specializing on window and door frames; and 
carrying his idea into effect he located in 
Philadelphia, established his factory, and wrote 
himself into the annals as the first man in the 
City of Brotherly Love to make wooden sash 
and door frames exclusively, for up to that 
time the carpenters had made their own. Fol- 
lowing the war, Isaiah Worth moved to Iowa. 
It was about the time that the American Gov- 
ernment, having in mind the successful treat- 
ment of the aborigines by William Penn during 








Profit Possible Thru Cutting Japanese Squares into Shop 


Tables I and II show shop figured at different prices. 


Table III provides for grading as “mining” 


the Colonial era, had turned the management of 
Indian affairs over to the Quakers. Old Isaiah 
Worth, responding to the missionary call, en- 
tered the movement, went to Indian Territory, 
lived among the Indians, taught them agricul- 
ture, instructed them in the arts of home build- 
ing and in general did his best to raise the na- 
tive tribes to a higher educational plane. He 
lost his health and went back to Iowa to die. 

In Iowa, George A. Worth, son of Isaiah, had 
begun his business career as a contractor. From 
that line he gravitated logically into the retail 
lumber business, which he conducted success- 
fully for twelve years. ‘Then in partnership 
with his son, Harry I. Worth, he expanded his 
concern into a wholesale lumber firm at Cedar 
Rapids. 

Harry I. Worth continued in business until 
America entered the World War, and then he 
went into Red Cross work as a dollar-a-year 
man. His official title was field director of the 
Red Cross with the rank of major on the staff 
of the commanding officer, and his station was 
the army hospital at Fort Des Moines, Iowa, 
with the task of caring for a total of 1,500 
soldiers wounded overseas. 

Following the armistice, Mr. Worth closed 
up his business, which had been conducted under 
the name of the Harry I. Worth Co., and came 
to Seattle to become manager of the lumber 
department of the J. E. Pinkham Lumber Co. 
On the death of Mr. Pinkham, in 1920, Mr. 
Worth became general manager, which position 
he retained until the reorganization of the com- 
pany July 1, 1922. 

So the Worth Lumber Co. enters the field on 
the solid foundation of three generations of 
Worths in the lumber business. The new con- 
cern has an attractive slogan, ‘‘Buy Fir of 
Worth,’’ which no doubt will make a strong 
appeal to the long line of business connections 
built up during more than sixty years of ap- 
plied Quaker principles and practice. 
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EMPLOYEES HONOR RETIRING EXECUTIVE 


Tacoma, WASH., Sept. 23.—W. Yale Henry,. 
retiring vice president and general manager of 
the Clear Fir Lumber Co., was presented with 


‘a diamond stick pin and a pair of binoculars 


by the employees of the company on Friday 
of last week. Chief Engineer C. E. Walters 
made the presentation speech. Mr. Henry has 
sold his interests in the company. He is suc- 
ceeded in the management by Frost Snyder. Mr. 
Henry has not divulged his plans for the future,. 
further than that he expects to reéngage in: 
the mill business in Tacoma soon. 


TESTS MADE OF FIRE RESISTANT PAINT 


SEATTLE, WASH., Sept. 23.—A. J. Wartes, of 
the Gray Lumber & Shingle Co., presided at 
Wednesday’s luncheon of shingle manufactur- 
ers and wholesalers and introduced as guests. 
two ‘visitors from British Columbia. They 
were R. T. Narien, sales manager for the 
Huntting-Merritt Lumber Co., Vancouver, and 
H. Springate, sales manager for the Garrett 
Lumber Sales (Ltd.), New Westminster. Each 
of the visitors gave a critical and highly in- 
structive analysis of conditions in British Co- 
lumbia, bringing out the points of car shortage, 
rail embargoes, intercoastal shipments and log 
supply. 

Jack Drescher introduced J. L. Shannon, a 
Seattle manufacturer, who owns the formula 
for a fire resistant paint which has not yet 
been placed on the market, but for which some 
wonderful claims are made. Following the 








luncheon, a number of shingle men adjourned 
to a vacant lot where Mr. Shannon put the 
flame of an acetylene blow torch on a vertical 


the hearts of the squares; some claim that the center will seldom grade “merchantable” altho Mr. 
Stronach’s observation is that most centers will so grade. 














TABLE I TABLE II TABLE IIT ° P 2 ? 

Feet Graded Price Amount Graded Price Amount Graded Price Amount ain shingle painted with the new prepara- 
= Select gonecsses on o58.53 Belect sane o ns => $33 98 ae sans x ree — tion. The test required eight minutes before 
Oo. 1 shop...... 25. 6 Yo. 1 shop..... 0. .96 No. shop..«.. j i ame 
96 No. 2 shop...... 15.00 1.44 No. 2 shop... 32.00 3.07 No. 2 shop..... 32.00 soz the mp 4 a a oo as oe so. 

288 Merchantable ... 19.50 5.62 Merchantable 19.50 5.62 Mining ........ 10.00 2.88 Went out the instant the torch was removed. — 
—— _ similar test of a composition shingle with which 
vals * nme 4 ' ‘ te " ; - oc an exclusive Seattle club was recently reroofed, 
verage price per M........6% yt verage price per M..$39.0914 verage price per o « 0 $00. i -e1 s 
Japanese square*® ..........4. 22.00 Japanese square* ... 22.00 Japanese square* ..... 22.00 ae oot Forget ga preter 

ssid . ] 

NB ies 5 xk cistsoiss ear, lore $10.24 RCEBB 504%). Se $17.09% MIRCGHE, 2h cee $14.64 composition shingle burst into flames the in- 





stant the torch struck the surface and it con- 


*—One Japanese square, 25x25-inch, 24-foot, contains 1,250 board feet, of a total value of $27.50 tinued burning when the Diane was sensoved 


—equal to $22 a thousand board feet. 
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Oct. 3-4—Central Committee on Lumber Standardi- 
zation, Washington, D. C. 

Oct. 18-20—National Association of Box Manufac- 
turers, New York City. Semiannual. 

Oct. 18-20—National Association of Farm Equip- 
ment Manufacturers, Congress Hotel, Chicago. 
Annual, 

Oct. 24-26—Southern Logging Association, New 
Orleans, La. Annual. 

Oct. 25-27—National Retail Lumber Dealers’ Asso- 
ciation, Hotel Winton, Cleveland, Ohio. Annual. 

Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 

Oct. 28—California Lumbermen’s Association, San 
Francisco, Calif. Annual. 

Nov. 8-10—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semiannual. 

Nov. 15-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Atlanta, Ga. Annual. 

Nov. 23-25—Western Planing Mill and Woodwork- 
ing Congress, Palace Hotel, San Francisco, 
Calif. 

Jan. 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. Annual. 

Jan. 17-18—Retail Lumber Dealers’ Association of 
— Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 18-19—Southern Illinois Retail Lumber Deal- 

ers’ Association, Vandalia, Ill. Annual. 

24-25—Canadian Lumbermen’s Association, 

Mount Royal Hotel, Montreal, P. Q. Annual. 

Jan. 24-26—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, 

Jan. 31-Feb. 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa. Annual. 
Feb. 14-16—Retail Lumber Dealers’ Association of 

Pennsylvania, William Penn Hotel, Pittsburgh, 


Pa. Annual. 
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NORTHWESTERN DATES ANNUAL 


MINNEAPOLIS, MINN., Sept. 26.—The next 
annual meeting of the Northwestern Lumber- 
men’s Association will take place in this city 
Jan. 16, 17 and 18. The directors have fixed 
the dates and arrangements are under way 
already for the big gathering. 
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WESTERN PINE GRADE COMMITTEE 


PORTLAND, ORE., Sept. 23.—Inspectors and 
members of the grade committee of the Western 
Pine Manufacturers’ Association, with manu- 
facturers, will meet in Spokane, Wash., Tues- 
day, Oct. 3, for the purpose of discussing 
grades and inspection work. The meeting will 
be held at the Davenport Hotel after which 
those present will go to the mill of the Mc- 
Goldrick Lumber Co. where various subjects 
will be brought up for discussion. It is prob- 
able that the conference will last two days and 
possibly longer as there are a number of vital 
questions in connection with grading that will 
be taken up. 
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WESTERN RETAILERS’ DATE 


WinnipPEG, Man., Sept. 25.—Secretary F. 
W. Ritter, of the Western Retail Lumbermen’s 
Association (of Canada), this city, announces 
that the next annual convention of the asso- 
ciation will be held at the Fort Garry Hotel, 
Winnipeg, on Jan. 24, 25 and 26, 1923. 

FARM EQUIPMENT MANUFACTURERS 


Advance registration indicates that the 
twenty-ninth annual convention of the National 
Association of Farm Equipment Manufacturers, 
which will be held in Chicago at the Congress 
Hotel, on Oct. 18, 19 and 20, will be one of 
the best attended in years. The program has 
been completed, the first business session on 
Wednesday morning to include the reports of 
the officers. At the afternoon session a mem- 
ber of President Harding’s cabinet will make 
an address as also will C. H. Markham, presi- 
dent of the Illinois Central Railroad. Presi- 
dent R. L. Lathrop, of the National Federa- 
tion of Implement Dealers’ Associations, Hope, 

. D., will make an address on ‘‘Our Mutual 
Problems.’? A number of very interesting dis- 
cussions and addresses pertaining to the imple- 
ment industry will be made on Thursday by 
Well known implement men and William A. 
Durgin, chief, division of simplified practice, 


epartment of Commerce will make an ad- . 


dress on ‘‘The Promise of Simplified Practice 





James 


in the Farm Equipment Industry.’’ 
R. Howard, president of the American Farm 
Bureau Federation, Chicago, will address the 
Friday mornicg session on ‘‘ Agricultural Con- 


ditions in America Today.’’ A very elabor- 
ate program of entertainment has been ar- 
ranged for, and all delegates attending are as- 
sured a royal welcome. 


PLANS FOR NATIONAL RETAIL MEET 


CLEVELAND, OHIO, Sept. 25.—J. V. O’Brien, 
secretary and treasurer of the Cleveland Board 
of Lumber Dealers, announces the appointment 
of the following committee in charge of the 
reception and entertainment of the National 
Retail Lumber Dealers’ Association which will 
hold its annual here Oct. 25 to 27 at the 
Hotel Winton: Tom Grey, Chairman; B. 
Briggs, Chester Gynn, E. Williamson, E. Rosen- 
dale, Halsey J. Teare, E. P. Potter, N. R. 
Snell. Mr. O’Brien also states that Adolph 
Pfund, secretary of the National Retail Lum- 
ber Dealers’ Association, was present at a 
meeting of this committee last week, when de- 
tails for the coming convention were arranged. 

A committee to take charge of the reception 





ANOTHER RECORD 
LOADING 
The Finkbine Lumber Trustees, of 
Jackson, Miss., report the loading of 


49,352 feet in Union Pacific box car No. 
172769, composed of the following items: 





Feet 

B&better flooring, Ix3”........... 3,288 
B&better flooring, Ix4”........... 3,932 
B&better ceiling, 5gx4"........... 10,112 
BObotter S63, 1a8” .....cccccccees 6,358 
BObetter S4S, 128”... cccccces 3,955 
BSbetter S48, 1x10” ............2. 1,070 
B&Sbetter S48, 1212”..........22.. 996 
RS Or 2,060 
FEE Eo kckn ddan deka bwikes 2,933 
Co ee ener” 4,667 
B&better door jambs, 54%4"........ 5,050 
B&better window jambs, 3),”..... 2,416 
B&better window jambs, 442”..... 2,515 
PR sien auiiitiies tesa ene 49,352 


This is believed to be a record for this 
class of loading. 











for the Ohio Association of Retail Lumber 
Dealers, a meeting of which will take place in 
either January or February, is soon to be ap- 
pointed by E. P. Potter, president of the 
Cleveland Board of Lumber Dealers, it was 
annnounced here this week. 


PERMANENT ORGANIZATION MEETING 


LITTLE Rock, ARK., Sept. 25—Hamp Wil- 
liams, of Hot Springs, temporary president of 
the Arkansas Forestry & Game Association, 
recently organized, announces that a perma- 
nent organization meeting of the association 
will be held at the State capitol at Little Rock 
on Thursday, Oct. 12. Citizens of the State 
are invited to be present and to take part in 
the discussions and to present their ideas, sug- 
gestions or criticisms so that out of the meet- 
ing may come an association which will grow 
steadily in value and service to the State. 


WESTERN PLANING MILL CONGRESS 


PORTLAND, ORE., Sept. 23.—Invitations are 
being sent out by Secretary George M. Corn- 
wall of this city to planing mills to attend 
the Western Planing Mill & Woodworking Con- 
gress to be held at the Palace Hotel, San Fran- 
cisco, Nov. 23-25. The object, the letter of 
invitation states, is to help forward the planing 
mill business by basing values on actual cost 


rather than by comparison, and cost figuring 
will be the keynote of the convention. W. P. 
Flint, secretary Millwork Cost Bureau, of Chi- 
cago, will be among the men who will help 
present this subject. The Forest Service will 
provide representatives who will speak on the 
subjects of dry kilning, veneer and glue. D. 
O. Druffle, of the San Francisco Listing Bureau, 
will speak on listing bureaus. Foremanship 
training in the sash and door industry will be 
presented by W. C. Hobert, superintendent of 
the Wheeler, Osgood Co., Tacoma, Wash. The 
letter suggests that group meetings be held 
by manufacturers of stock sash and doors, 
stock moldings, frames, veneer and cabinet 
makers, so as to permit each branch of the 
planing mill and woodworking industry to have 
direct contact. Other officers with Secretary 
Cornwall of the Congress are C. D. LeMaster, 
Fresno, Calif., president; C. E. Cowdin, Port- 
land, Ore.; Clark W. Thompson, Tacoma, 
Wash., and A. E. Nickerson, Los Angeles, vice 
presidents. 


TO DISCUSS NAVY SPECIFICATIONS 


WASHINGTON, D. C., Sept. 26—On Tuesday 
of next week officials and experts of the Navy 
Department will meet representatives of the 
lumber industry to discuss lumber specifica- 
tions. The idea of the conference is to agree 
upon changes in specifications for navy con- 
tracts which will make them conform more 
closely to standard practice in the lumber in- 
dustry, and at the same time be satisfactory to 
the Navy Department. 

Navy specifications are of such a character 
as to restrict the number of bidders, and the 
department is anxious to receive more bids. 
Wilson Compton, secretary-manager National 
Lumber Manufacturers’ Association, has been 
discussing this matter with department officials 
and experts for some time. 

All regional associations have been advised 
of the meeting and invited to send representa- 
tives. 


NATIONAL SUBSIDIARIES TO CONFER 


WasHineTon, D. C., Sept. 26—A meeting 
will be held in Chicago, Oct. 17, of representa- 
tives of the National Lumber Manufacturers’ 
Association, the Inter-Insurance Exchange and 
the Credit Corporation to consider the relations 
between the three organizations. An effort will 
be made to reach some basis for extending the 
Blue Book service. 


SOUTHERN LOGGING PLANS 


NEw ORLEANS, La., Sept. 26.—Oscar Marsan, 
president of the Southern Logging Association, 
reports that replies to letters which he sent to 
logging superintendents indicate that the at- 
tendance at the annual meeting of the Southern 
Logging Association to be held at the Grune- 
wald Hotel, New Orleans, Oct. 24, 25 and 26, 
will be the largest in the history of the organ- 
ization. 

The program will take up for discussion the 
following subjects: Log cutting, scaling, skid- 
ding and loading by machinery and trams; 
track laying, main line and spur operations; 
the best and cheapest way for reclaiming steel 
rails; motor trucks and tractors; hiring men, 
handling men, labor turnover, foremen’s meet- 
ings, prevention of accidents, welfare work. 
There will be time allotted for the diseussion of 
subjects of special interest to loggers of cy- 
press, hardwoods and pine. 

A topic to be given considerable attention is 
‘‘Organizing a Logging Job.’’ Alfred Sears, 
of the Joseph Rathborne Lumber Co., Poncha- 
toula, La., will discuss accounts and explana- 
tions for foremen, time keepers and office. 
‘*Conservation by Utilization,’’ will be dis- 
eussed by C. W. Ten Eich, B. 8. M. F., Cornell 
University, who has had considerable experi- 
ence as forest engineer in connection with pri- 
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vate companies and also in the fire service of 
the United States Forest Service in the West. 

J. M. Vernon, of W. P. Brown & Son, Fayette, 
Ala., will diseuss the subjects: ‘‘ How to handle 
hardwood logs that are hollow, what sizes are 
passed up, the sizes that are profitable to bring 
to the mill; also profit and loss in handling 
small hardwood timber.’’ 

Some other questions that will be brought 
up are: Who do you term your best man in 
the woods? How do you determine the worth- 
less log? What is your trouble? President 
Marsan says that there are a number of other 
features to be added to the program that are 
not ready for announcement. 


NATIONAL RETAILERS’ PLANS 


Preliminary announcement of the plans for 
the sixth annual convention of the National 
Retail Lumber Dealers’ Association, to be held 
in Cleveland at the Hotel Winton on Oct. 25, 
26 and 27, indicate that it will be devoted 
strictly to business and will not consist of a 
lot of set speeches. Everyday problems of the 
retailers will be placed on the program for dis- 
cussion and those who have any pertinent sug- 
gestions to make are requested to ‘‘shoot them 
along.’’ 

Special provision will be made for the enter- 
tainment of the ladies and the Cleveland com- 
mittee is working hard to perfect arrangements 
that will make their city long remembered. 

Retailers intending to come are advised to 
make their hotel reservations now. Fare and a 
half will be granted by the railroads if 250 
or more turn in certificates. Further details of 
the program to be carried out will be announced 
later. 


_@ house plan service. 


ONTARIANS TO START PLAN SERVICE 


Toronto, OntT., Sept. 25.—The directors of 
the Ontario Retail Lumber Dealers’ Associ- 
ation held an important meeting in Toronto 
recently at which President J. C. Scofield pre- 
sided. The secretary suggested to the directors 
that the association should consider the em- 
ployment of an assistant with a view to ensur- 
ing the continuity of the work. The secre- 
tary was instructed to look over the field of 
applicants and be prepared to report at the 
annual meeting which will be held in Windsor 
in January. 


Another matter decided on was that the sec- 
retary’s annual report should be printed in 
advance of the annual meeting and distributed 
to the members. It was agreed that the direc- 
tors should in the future meet at least four 
times a year and that those attending should 
have their railroad fares and hotel bills paid. 


It was decided that J. C. Scofield, the presi- 
dent, and H. Boultbee, the secretary, should 
attend the annual meeting of the National 
Retail Lumber Dealers’ Association at Cleve- 
land on Oct. 25 to 27. 


Another matter of importance was the pass- 
ing of a resolution appointing all past presi- 
dents of the association to the office of honorary 
president. 


A discussion took place in connection with 
The secretary reported 
that the president and himself had got into 
touch with those who could furnish a plan 
book and merchandising service on a basis that 
would be acceptable, they thought, to the mem- 
bers of the association. There was a lengthy 
discussion of this matter, and it was finally 


decided to prepare a complete plan book and 
merchandising service under the auspices of 
the association. This service will be submitted 
to individual members by a representative in 
the near future. It is believed that the service 
will be one of the very best of its kind. 


Gsaaaaaaaaan 


HARDWOOD MEN CONFER 


ALEXANDRIA, La., Sept. 25.—Representatives 
of more than fifty hardwood manufacturing es- 
tablishments of Louisiana met here Friday with 
J. M. Pritchard, secretary-manager of the 
Hardwood Manufacturers’ Institute, to discuss 
its inspection service and formulate plans for 
interpretations of the rules, so that the manu- 
facturers may plan the work from the stump 
to the shipping department in such a way as to 
reduce loss to the public, the trade and the 
manufacturers themselves. 


Mr. Pritchard opened the discussion with an 
illustrated talk on all the most acceptable prac- 
tical economies, new to many of the manufac- 
turers, first in cutting the logs, second in saw- 
ing, and third in inspection. The cutting of 
logs in the past has been done with a view 
toward getting the longest possible cuts, but 
Louisiana and Texas manufacturers say that 
their logs are cut with a view toward getting 
as much as possible of the lumber of even 
grades in the same piece, with the better qual- 
ities at the butt and the worst at the top. 
Much information was disseminated by Mr. 
Pritchard and the manufacturers themselves 
about how to saw the logs in such a manner 
as to get the most quality, and quantity when 
not at the sacrifice of quality. It developed 
that the different mills had used quite varied 





Suggests Subjects for Retailers’ Conventions 








Timely and interesting are the suggestions embodied in 
the following. communication addressed to the AMERICAN 
LUMBERMAN by F. A. Good, Lincoln, Neb.: 

“As the open season for lumber conventions is just in the 
offing, we are wondering what they may all be about. In the 
past the topics discussed have ranged from eugenics to the 
tariff, and from tuberculosis to trademarked lumber. 

“It occurs to us that while it is a happy condition to have 
one’s business so very satisfactorily in hand that one has 
plenty of time to reach out and study the world beyond, yet 
we venture the suggestion that there are some few fertile 
topics directly pertaining to the lumber business that may 
well be discussed; some open problems that merit attention. 

“We therefore are suggesting two topics that might easily 
and profitably bear discussion at the conventions of the retail 
lumber dealers to be held during the fall and winter months. 


Would Outlaw the 6/2 Shingle 


“First, the court asks why sentence of extermination shall 
not be pronounced upon all 6/2 shingles? Perhaps the sole 
merit that may be urged for the use of these wafers is their 
initial cheapness; yet this consideration is so small as almost 
to be negligible as a factor in the total cost of a completed 
roof, the cost of rafters, sheeting, nails and labor being the 
same whether the light or the heavy shingles are used. This 
reduces to a minimum the item of saving in first cost by using 
the light-weight shingle. 

“We have often been impressed by the fact that fully twice 
as much service is obtained from 3-inch as from 2-inch bridge 
plank; but the economy of the heavier shingle is much more 
pronounced, for the 2-inch plank has a margin of one inch of 
service, while the 6/2 shingle has no service reserve whatever. 

“Most shingles are kiln dried (some are hurried a bit thru 
the kilns). It is needless to argue that thick shingles do not 
split so readily, either thru nailing or thru climatic changes, 
as do those that are thinner. 

“The same reasoning that prompts a builder to make a good 
roof because the expense of a poor one is about the same, 
should inspire the manufacturer to produce a good shingle, 
for the emaciated one has nearly identical production costs at- 
tached, the additional raw material and the extra freight be- 


ing all that is saved by turning out the thin shingles. 
“So we are for outlawing the 6/2 shingle. Query: Then would 
traffic in them cease, or would we have bootleggers of shingles? 


Scant Sizes in Dimension Lumber 


“And when the subject of 6/2 shingles becomes shopworn 
at the conventions, let us revamp other contentions and use 
our original arguments all over again in the question ‘Why 
scant the scantling ?’ 

“Would it not help much toward returning to normal, to re- 
store some of those dimensions on lumber the reducing of which 
puts the West in a class by itself—below normal? 

“While there are very many things that might be made 
interesting at any convention we would suggest that, so far 
as practical, we stick to our own domain, and not feel that 
the broadcasting of general knowledge is our chief objective.” 


Other Convention Suggestions Invited 


The AMERICAN LUMBERMAN feels that the value and interest 
of the addresses and discussions at the coming retailers’ con- 
ventions will be greatly enhanced if dealers generally will ex- 
press themselves freely as to the subjects that they would like 
to have taken up at these meetings. Any suggestions that 
lumbermen care to’ offer along this line will gladly be pub- 
lished, so that the program committees and the executives of 
the several associations may avail themselves thereof if they 
care to do so, and in any event may know what their constit- 
uencies are thinking about in connection with the coming meet- 
ings. The purpose of the AMERICAN LUMBERMAN of course is 
to aid, not to dictate or even advise, but simply to act as a 
channel thru which suggestions may reach those who can 
make use of them. 

In this connection the AMERICAN LUMBERMAN suggests that 
its contest on the subject “Would you want your boy to be a 
retail lumberman?”, the three prize winning contributions in 
which were commented on and published in full on front cover 
page and page 32 of the issue of Sept. 23, together with other 
letters resulting from that contest appearing in this issue and 
to follow in subsequent issues, offer a veritable mine of sug- 
gestions and material for discussion at the approaching re- 
tailers’ meetings. 
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methods of handling different types of logs, as 
well as of preserving the lumber after being 
sawed. 

There had been no attempt at establishing 
any new inspection rules, according to Mr. 
Pritchard. The conference was merely to ac- 
quaint all the manufacturers with the interpre- 
tations, and to familiarize all with the most 
efficient methods of meeting them without loss 
of resources. 

All those present were invited to be the 
guests of Hillyer-Deutsch-Edwards (Inc.), Oak- 
dale, La.; Sherrill Hardwood Lumber Co., 
Merryville, La.; Ferd Brenner Lumber Co., 
and Brewer-Nienstadt, of Miltonberg, La., at 
a luncheon at the Bentley Hotel, where the 
meetings were held. 

Mr. Pritchard made a brief speech after the 
luncheon, in which he outlined the idea behind 
the institute. The greatest work of the insti- 
tute, he said, would be to build an organization 
that will enable the hardwood industry to 
render efficient service to all parties concerned 
in any manner. 

H. D. Edwards, chairman of the Louisiana 
membership committee, read a report that 
showed Louisiana well up with its percentage 
of memberships in the institute. 

A part of the afternoon was spent at the 
yards of the Ferd Brenner Lumber Co., where 
practical inspections were made and discussed. 
This explained many interesting and none too 
well understood practices in modern inspection 
work, 


(SEREEEBAAaa: 


APPROVE STANDARDIZATION PROGRESS 
In an open letter to the industry sent out 


‘by the National Retail Lumber Dealers’ As- 


sociation over the signature of President John 
E. Lloyd, great satisfaction is expressed over 
the progress made in the movement for standard- 
ization of lumber sizes, simplification of grades 
and guaranties of quantity and quality. The 
letter tells of the central committee of seven 
appointed by the National Lumber Manufac- 
turers’ Association to work out the standard- 
ization movement and then goes on, in part, 
as follows: 


The National Retail Lumber Dealers’ Association 
believes that any obstacles or controversies of 
whatsoever nature in the progress of this standard- 
ization movement can be threshed out and solved 
in the sessions of the central committee of seven 
and that nothing is to be gained for the lumber 
industry or for = other interest by procedure 
in any other way. If some phase of the standard- 
ization movement appears unfeasible or unneces- 
sary, the branch of the lumber industry so holding 
should have little difficulty in achieving full con- 
sideration of its contentions, for the central com- 
mittee of seven is composed almost entirely of men 
actually engaged in some phase of the lumber in- 
dustry and all phases and branches of the lumber 
industry are fully represented on it. 

This letter is an appeal to all branches of the 
lumber industry and to all men engaged in it to 
keep themselves epen minded at every juncture 
and regarding all phases of the movement. It is 
particularly an appeal that all expression with re- 
gard to any phase of the standardization move- 
ment be made within the industry itself. Final 
conclusions must have genuine and practical merit. 
The public, to whom the lumber industry is ac- 
countable, and the official servants of the public 
will not ask for any conclusions or decisions as 
to standardization, which the lumbermen them- 
selves in their councils can not, from their prac- 
tical knowledge, find feasible or ‘to be an improve- 
ment over existing standards or practices. 


LOYAL LEGION’S FIFTH ANNUAL 


Tacoma, WASH., Sept. 23.—The fifth annual 
convention of the "Loyal Legion of Loggers & 
Lumbermen was held in Tacoma Sept. 19 and 
20, delegates from all parts of western Wash- 
ington attending. The principal business was 
the election of five district boards representing 
both employers and employees. The convention 
was held at the new clubrooms of the Tacoma 
district of the legion. 

District No. 6, which includes Tacoma, 
elected the following board members: 

Employers—J. D. Buchanan, Everett G. Griggs, 
George Osgood, Ernest Dolge and RB. 7 m- 
plo ees—F rank Wilsom, H. D. Sage, W. B. Mills 

A. M. Lehigh. 

"The other district boards chosen gre as fol- 
lows: 

2 4. Employers—R. H. Burnside, W. S. Cram, 

W. Hart, T. D. Lewis. Employees—L, Storey, 


Ba Robinson, A. C. ares David Neilson. No. 5. 
Employers—J. C. Shaw, A. E. Middleton, Thomas 


Soule, W. H. Westover. Employees—Bert Brad- 
field, Howard Cox, O. J. Senter, James Murphy. 
No. 7. Employers—E. T. Vard, F. R. Titcomb, L. 
Fredericks, Jesse Brown, Fred Johnson. Em- 
ployees—O. L. McElvain, H. Cathcart, E. S. 
Walker, H. Kammeyer. No. 8. Employers—Archie 
Morrison, Ed Gierin. 7-4: . Wright, 
W. Meyers, Fred Kline, J. W. Hart. 

Executive officers for the continual district 
were elected as follows: 

Norman F. Coleman, Portland, president; W. C. 
Reugnitz, Portland, executive secretary J. B Fitz- 
gerald, Portland, editor of the Four L Bulletin, 
and E. N. Wightman, Portland, executive treas- 
urer, 

George S. Long, vice president of the Weyer- 
haeuser Timber Co., addressed the convention 
on the first day. Mr. Long spoke on ‘‘ Timber 
Conservation.’’ He urged a State forestry 
policy and a reforestation program for logged- 
off lands. 

Norman F. Coleman, president of the organ- 
ization, outlined the work done during the last 
year and discussed some of the problems of the 
organization. 

‘<The entrance of a large number of 10-hour 
a day mills is causing considerable unrest 
among our men,’’ said Mr. Coleman. He urged 
greater efficiency by the individual workers in 
the 8-hour mills. 

Reports of the other officers were read. 

The field workers from each district met in 
secret session following the convention. Those 
present included H. D. Sage, Tacoma; R. 8. 
White and George B. Sypher, Seattle; A. T. 
Hayes, Bellingham; J. H. Pond, Spokane; 
Steve Brown, Aberdeen; J. E. Hellenius, Ray- 
mond; W. A. Pratt, W. D. Smith, W. M. Miller 
and J. A. Converse, Portland. 

The newly elected district boards also held 
sessions, at which conditions in each district 
were discussed. 


ORGANIZE NEW ASSOCIATION 

Vancouver, B. C., Sept. 23.—The British 
Columbia Wholesale Lumber & Shingle Asso- 
ciation held its regular weekly luncheon at the 
Citizen’s Club on Wednesday of this week. The 
general discussion revolved around the new 
American tariff bill and subjects of credits and 
credit reports and reinspection of lumber ship- 
ments to eastern Canada. The wholesalers ex- 
pressed themselves as pleased with the tariff 
bill as far as shingles were concerned. They ex- 
pressed surprise that the United States should 
place a duty on logs, which they really consid- 
ered as a joke and at the same time expressed 
some concern regarding the probability of, or 
possibility of the President invoking his author- 
ity to place a retaliatory duty on lumber. 

R. H. Underhill, of the Underhill Lumber 
Co., and vice president of the Wholesale asso- 
ciation, was chairman of the luncheon. 

The British Columbia Wholesale Lumber & 
Shingle Association is a new organization, 
which came into being on Sept. 1, and numbers 
among its members a good proportion of the 
principal lumber and shingle wholesalers of 
Vancouver. The officers of the organization 
are: 


President—R. P. Shannon, R. P. Shannon Lum- 
ber Co. 


Vice president—R. H. Underhill, Underhill Lum- 


ber Co. 
Secretary-treasurer—E. M. Dearing. 
Directors—W. B. Tomlinson, Tomlinson & 
Mitchell; J. M. Allen, Allen-Stoltze Lumber Co. ; 
= K. Agnew, Retail Lumbermen’s Purchasing 
gency. 


JAPANESE OAK FOR EUROPE 


WasHINGTON, D. C., Sept. 25.—The latest 
issue of the Canal Record, official publication 
of the Panama Canal organization, contains 
this item: 

Practically all of the lumber shipments thru 
the Panama Canal have been from the west Coast 
of the United States and Canada. In the fiscal 
year ending June 30, 1922, such shipments aggre- 
gated 692,974 tons, as compared with 3,912 tons 
moving from Atlantic to Pacific and 53 tons from 
the Far East. 

A novel shipment in the canal trade is that of 
3,704,353 feet, board measure, or approximately 
6,572 tons, of oak and ash lumber, shipped at 
Otaru, Japan, for Dunkirk and Antwerp. It was 
carried thru the Canal on Aug. 1 on the steamer 
Haveisan Maru. 











A Chance $y 00 


o SAVE LS 


Don’t pass up this opportunity to add 
$2.00 profit to every 1000 feet of floor- 
ing you sell. Simply clip this ad and 
pin it to your order for any quantity 
of the items listed below and we'll allow 


you $2.00 per M. 
One of the best sellers today is 


Bue Oak Flooring 
be Best Oat oon 


SPECIALS 


[1] 7x14 Clear Plain Red Oak $79.75 
[2] %x114 Select Plain Red Oak 67.50 
3] %x2 Clear Plain Red Oak 79.75 
4] %x2 = Select Plain Red Oak 67.50 


This offer is good as long as stock 
lasts. Act quickly—order now. 


E. BARTHOLOMEW HARDWOOD Co, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 


WE SELL TO DEALERS ONLY 











Clean ur Bags 
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cleaned. Let us tell you how to, 


SAVE F2cigee 


Titustrated Folder on Request 
Handy Sack Baler Company, Cole 
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Timber Estimates 


CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


GEO. DROLET 


Forest Engineer 
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Jasper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
19-20 . 
1310-20 Witeoy Beck Bide. NEW ORLEANS 
















SAFE, RELIABLE 
TIMBER ESTIMATES 


at a few cents an acre 

JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bldg., Washington, D.C. 
Largest Cruising House in America 





LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De 
partment will reach the people. 
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GANDY is a BETTER BELT 











BREAKDOWNS COST 
MONEY 


Lumbermen use hundreds of 
Gandy stitched cotton duck belts 
because they last longer. Gandy is 
the original; the standard of the 
world for forty years. 

Try a Gandy on one of your con- 
veyors or drives and compare results. 


“It’s the Belt with the Green Edge” 








THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
552 WEST ADAMS STREET 





CHICAGO: 
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Time 
For Lumbermen 


Good crops sug- 
gest prosperity and 
that means more 
building. Right now 
you should have a 


Monarch Meal 
and Feed Mill 


Then invite the farmers to bring in their corn, 
oats, rye, buckwheat, etc., for grinding. You 
can broaden your acquaintance in this way 
and land many a profitable bill for lumber. 


Write for testimonials and catalog. 


Sprout, Waldron & Co., Muncy" PA. 


Harvest 














In conjunction 
with Clancy’s 
RED BOOK 
Service we 
maintain an 
efficient legal 
staff to handle 
your claims 
and delinquent 

accounts. ] 


Ask for 
Pamphlet 





Address Legal Department 
LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 


CHICAGO, ILLINOIS 
\ New York Office 157 East 44th St. 











Eastern Lumbermen Adopt Resolutions 
Fixing Standards of Width and Thickness 


New York, Sept. 25.—Ten resolutions de- 
signed to standardize sizes and grades in lumber 
for the benefit of the ultimate consumer were 
adopted at a conference held last Friday in 
the rooms of the New York Lumber Trade 
Association. Thirty-five delegates representing 
twelve New England and middle Atlantic States 
attended and every man present expressed favor 
with the idea of giving the purchaser ‘‘sixteen 
ounces to the pound.’’ 

The meeting was held under the auspices of 
the Pennsylvania Lumbermen’s Association and 
the Lumbermen’s Exchange of Philadelphia, 
whose delegates came to New York with their 
plan of campaign already mapped out in detail. 
They found the representatives of the several 
associations ready and willing to do all in their 
power to reach an agreement that would find 
sanction in all sections of the country. 


A Fruitful Source of Trouble 
It developed that the lumbermen themselves 


‘are extremely interested in some system that 


will eradicate from the industry the annoyances 
and inconveniences that result in the building 
trades from irregular sizes and mixed grades. 
Difficulties have arisen chiefly with lumber that 
has been shipped when it was not dry and 
did not meet requirements in the rough, but 
the joint aim of lumber associations from all 
parts of the East is to eliminate these diffi- 
culties under any and all circumstances. 

The general proposition, as evidenced in the 
discussion from first to last, was what to do 
for the full protection of the consumer and in a 
nutshell the idea is to give the buyer every- 
thing he pays for. 


To Lay Foundation for National Standards 


It was the first regional conference on 
standardization ever held and it is intended 
that it shall be a forerunner to similar dis- 
cussions in all parts of the United States, before 
a national meeting of lumbermen is held in 
Washington. Sponsors of the New York gather- 
ing believe that they have laid the foundation 
for a system of standardization that will be- 
come general. 

It is more than probable, it is asserted, that 
the conference to be held in Washington will 
be delayed until regional conferences have been 
completed and their opinions put in concrete 
form, so as to guide the authorities in coming 
to definite and satisfactory conclusions. 


Hope for Large Resulting Benefits to All 


J. Harkey Reiter, field secretary of the 
Pennsylvania Lumbermen’s Association, issued 
the call for the New York meeting and the 
chairman was Harry J. Meyers, of Bethlehem, 
Pa. Mr. Meyers, in opening the conference, very 
briefly stated the objects for which the lumber- 
men had been called together and pointed to 
action that had been taken by the Pennsyl- 
vania organizations. 

Herbert B. Coho, secretary of the New York 
Lumber Trade Association, was called upon to 
read a review of what had been done at a 
conference in Washington with Secretary Hoover 
and other Government officials. Mr. Coho said 
that his observations had been that standard- 
ization was essential and he voiced the hope 
that concrete action would be taken without 
delay. 

The New York secretary said he spoke from 
a thoro study of the question and he believed 
an agreement among the lumbermen on 
standardization would prove one of the biggest 
boons their industry could have. 

Edward Hamilton, president of the New 
Jersey Lumbermen’s association, argued that 
the duty of the lumberman is to give the con- 
sumer dollar for dollar, and that he and all 
other New Jersey lumbermen would stand 
solidly for any system that would have that 
result. Mr. Hamilton said the builders of 
homes deserve every consideration and when 
they realize the lumbermen are working in their 


behalf there will be a better general feeling 
and all sides will reap the benefit. 

‘¢We travel around and view with pride the 
houses and homes that are now one hundred 
years old,’’ said Mr. Hamilton. ‘‘How many 
of the present day buildings will be standing 
when their age reaches the century mark if 
they are built with scant sizes? It is our duty 
to assist in building a house that will be 
durable and we can do our part if we adopt 
standardization and live up to it.’’ 

E. A. Richards, of West Haven, Conn., spoke 
for the Lumber Dealers’ Association of Con- 
necticut, which he termed a pioneer in the fight 
to standardize. Mr. Richards said that the 
lumbermen of Connecticut are a unit ‘‘in the 
cause’? and he predicted that the movement 
launched here will spread like wild fire and 
find general favor wherever it is brought up. 


Would Cease at Once Cutting Scant Sizes 


Chas. Hill, of the Southern Pine Sales Cor- 
poration, said he favored standardization, but 
insisted the movement would fail unless the re- 
tailers of the country got behind it and kept 
pushing for all they are worth. Mr. Hill told 
the story of a man who kept cutting the rations 
of his horse shorter and shorter. From day to 
day he noticed no difference in the appearance 
of the animal, but ultimately it died from lack 
of sustenance. He said that if sizes gradually 
become scanter and scanter, with the mill 
cutting sizes smaller and smaller to enable it 
to reduce the price, that ultimately the ‘‘lumber 
horse’’ will perish. 

Mr. Hill said the mills with which he is 
identified can cut their lumber as small as any- 
body else, but he favored absolutely the objects 
sought by standardization and was thoroly in 
favor of giving sixteen ounces to the pound. 
He declared all scant cutting should cease im- 
mediately and that the consumer should get 
what he thinks he is getting and what he 
thinks he is paying for. ‘‘Lengths and widths 
should be cut to standard sizes,’’ he concluded. 
“*Let the horse thrive.’’ 


Committee Named to Attend Other Conferences 


J. A. Mahlstedt, of the Northeastern Retail 
Lumbermen’s Association, moved that a com- 
mittee of seven be appointed to present the 
aims and views of the eastern conference to 
all regional meetings that may be called on 
standardization. The motion was adopted 
unanimously and the appointment of the com- 
mittee was placed in the hands of the chair- 
man. 

The committeemen are William C. Reid, presi- 
dent of the New York Lumber Trade Associa- 
tion; Edward Hamilton, president of the New 
Jersey Lumbermen’s Association; E. A. Rich- 
ards, of the Lumber Dealers’ Association of 
Connecticut; J. A. Mahlstedt, of the North- 
eastern Retail Lumbermen’s Association; Lemon 
L. Smith, of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania; Pembroke M. Womble, 
of the Baltimore Lumber Exchange, and Fred 
H. Ludwig of Reading, Pa. 

After a full discussion of resolution No. 1, 
which was considered by far the most im- 
portant and far reaching of all resolutions to 
be considered, Mr. Womble and Mr. Reid were 
appointed by the chairman to draft and submit 
a resolution covering the ideas expressed in 
several talks. 


Resolutions Adopted by Conference 


This resolution, which was adopted unan- 
imously, reads as follows: 

“All rough plank and all rough timber 2-inch or 
over in thickness shall be delivered full to the 
thickness and width specified, except that % inch 
variation in thickness or width, or both, shall be 
allowed for imperfect manufacture or uneven dry- 
ing in not over 10 percent of the number of pieces 
in each shipment.” 


Nine additional resolutions were adopted. 
They are: 


No. 2—All 4/4, 5/4 and 6/4 boards in the rough 
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shall hold to full size when dry, except that 7 
inch secant in thickness will be allowed in not ex- 
ceeding 10 percent of the quantity. 

No. 3—All 2-, 3- and 4-inch thick lumber shall 
dress, to hold when dry, not more than 4 inch 
scant in width and thickness. 

No. 4—All sizes 5 inches in thickness and up, 
shall hold, when dressed and dry, not more than 
% inch scant in width and thickness. 

No. 5—All 4/4 square edge boards shall dress 
4%x% inch scant in width, when dry. 

No. 6—AIl shiplap to be worked }3x4 
scant in width over all. 

No. 7—AIl tongue and groove fencing, roofers 
and drop siding shall be worked }%x% inch scant 
in face. 

No. 8—Flooring, lining and partition shall be 
worked }#x% inch scant on face. 

No. 9—Two-, 3- and 4-inch factory flooring 
shall be worked not more than % inch scant in 
thickness when dry. If tongue and groove, shall 
be % inch scant in width when dry. If worked 
slip tongue, shall be % inch scant in width when 


ry. 
No. 10—Plastering lath shall be %x1%4 inches. 


All resolutions were adopted unanimously with 
very little discussion. 

Just prior to adjournment, it was voted to 
send a telegram of sympathy to Samuel Roberts, 
of the Grater-Bodey Lumber Co., of Norris- 
town, Pa., who is ill at a hotel in Atlantic City. 
Mr. Roberts had been very active in arranging 
the conference in New York. The message ex- 
pressed hopes for his early recovery. 


inch 


Associations Represented at Conference 


The associations represented at the confer- 
ence were: 

Pennsylvania Lumbermen’s Association, Phila- 
delphia Lumber Exchange, Retail Lumbermen’s 
Association of Philadelphia, New Jersey Lumber- 
men’s Association, Northeastern Retail Lumber- 
men’s Association, Wilmington Lumbermen’s Ex- 
change, Retail Lumber Dealers’ Association of Penn- 
sylvania, Baltimore Lumber Exchange, Lumber Deal- 
ers’ Association of Connecticut, Boston Lumber Trade 
Association, National Retail Lumber Dealers’ Asso- 
ciation, North Carolina Pine Association, Building 
Material Men’s Association of Westchester County, 
Long Island Dealers’ Association, New York Lum- 
ber Trade Association, Southern Pine Association, 
West Coast Forest Products Bureau and Eastern 
Woodworkers’ Cost Information Bureau. 


In the recess, the delegates and others at- 
tending the conference were guests for luncheon 
at Delmonico’s of the New York Lumber Trade 
Association. 

It was announced in the meeting that ar- 
rangements are already under way for a 
regional conference on standardization of the 
lumbermen of the South and Southwest to be 
held later this fall, perhaps in New Orleans. 
The eastern conference will be represented by 
one or more committeemen. 





Hoo-Hoo Activities and Plans 


MAKES SPLENDID YEAR’S RECORD 


St. Louis, Mo., Sept. 25.—In commenting 
upon the excellent showing of the Concatenated 
Order of Hoo-Hoo during the year ended Sep- 
tember, 1922, Secretary-treasurer H. R. Isher- 
wood states that more new members were 
secured and more reinstatements made during 
1922 than perhaps any other year since 1914; 
and that it has been many years since the or- 
ganization has had as many paid-up members 
as are on the lists today; moreover indications 
are that a record will be made in 1923 that will 
exceed any past year. Mr. Isherwood calls at- 
tention to the fact that in the report of the An- 
nual held recently at Detroit, appearing on 
pages 54-57 of the Sept. 16 issue of the AmMER- 
ICAN LUMBERMAN the actual figures were incom- 
pletely given. Herewith is Mr. Isherwood’s 
complete statement of the figures from his 
report: 


Members paying dues to Sept. 9, 1922....... 4,398 
— initiated from Sept. 9, 1921, to Sept. 


A SA er rete ee 767 
Reinstatements from Sept. 9, 1921, to Sept. 9, 
Members paying dues to Sept. 9, 1921....... 851 
Number holding life memberships........... 78 
Number holding honorary life memberships.. 185 
Gain in new members over 1921............ 56 
Increase in reinstatements over 1921........ 179 


HOO-HOO ACTIVITIES 


Sr. Louis, Mo., Sept. 26.—Plans and arrange- 
ments have been completed by John C. Light, 
State counselor of Arizona, and Vicegerent 
Merithew for holding a concatenation at Phoe- 
nix on Friday evening, Nov. 3. This day will 
be featured as Hoo-Hoo and Lumbermen’s Day 
at the State Fair and will be followed in the 
evening with a dinner at Hotel Adams at 
6 o’clock. The principal speakers will be Su- 
preme Senior Hoo-Hoo C. D. LeMaster, of 
Fresno, Calif., and Parson Simpkin, of Santa 
Monica, Calif. 

Plans are now under way for a meeting of 
the members and lumbermen of Grand Rapids, 
Mich., for the purpose of organizing a Hoo- 
Hoo elub, it is announced by William Verhey, 
Vicegerent Snark of the Grand Rapids district. 
It is reported that the number of members 
who have signified their willingness to support 
such a club is ample to assure success. 

Ted T. Jones, State counselor for Minnesota, 
a prominent and popular lumberman of the 
Twin Cities, is making plans to revive Hoo- 
Hoo activities in his State. Arrangements are 
now under way for a concatenation to be held 
in Minneapolis on or about Nov. 15, and com- 
mittees will be appointed and a drive made for 
new members. One of the principal speakers 
on this occasion will be Parson Simpkin. 

Last month at a concatenation held at the 


Peacock Cafe in Atlanta, Ga., M. McEvans was 
unanimously nominated and elected Vicegerent 
for that district for the coming year to ‘suc- 
ceed George W. West. Mr. McEvans is one of 
the livest and most popular lumbermen in the 
Atlanta district and one of Hoo-Hoo’s most 
energetic workers, having given much time to 
promoting the activities of the order. 

Frank R. Prince, Vicegerent Snark of the 
Bend (Ore.) district advises that on Sept. 14 
they held a very enjoyable meeting and dinner 
at the Emblem Club at which fifty live members 
were present. The fixing of the date for the 
next concatenation was the principal feature 
of the evening. Oct. 9 was decided upon and 
already they have prospects for a large class 
of candidates. Herbert E. Allen, of the Brooks- 
Scanlon Lumber Co., was elected Vicegerent 
Snark of the district to sueceed Mr. Prince. 


ST, LOUIS HOO-HOO HONOR SNARK 


St. Louis, Mo., Sept. 27.—The St. Louis 
members of Hoo-Hoo today gave a luncheon at 
which the guest of honor was W. 8S. Dickason, 
of Kansas City, Snark of the Universe. “Mr. 
Dickason came to St. Louis to confer with 
Henry R. Isherwood, secretary-treasurer of the 
order, and Julius Seidel and Laurent M. Tully, 
Past Snarks. Mr. Seidel presided at the lunch- 
eon. 

While here Mr. Dickason announced the ap- 
pointment of L. R. Putman, of Chicago, secre- 
tary-manager of the American Wholesale Lum- 
ber Association, as a member of the Supreme 
Nine to succeed F. M. Baker, also of Chicago; 
who resigned because he was unable to give the 
necessary time to the duties. The office is that 
of Arcanoper. 

One of the results of Mr. Dickason’s visit 
was a move to organize a Hoo-Hoo club in St. 
Louis, a committee, composed of J. H. Allen, 
chairman; Mr. Seidel, Mr. Tully and E. E. 
Eversull, being appointed to look after the mat- 
ter. 

Following a short talk on the great service 
Hoo-Hoo is rendering the lumber industry, 
Snark Dickason thanked the St. Louis members 
for their loyalty to the order and particularly 
to the support given Past Snarks Seidel and 
Tully, whose work for the order he lauded. 

Mr. Seidel told of his recent trip to Cali- 
fornia and of the fight of the lumber interests 
there in the campaign against the wooden shin- 
gle. He said that if the lumber interests there 
won in the referendum in November to wipe 
out this law, the victory belonged to Hoo-Hoo, 
as it was the only order combining all interests 
in the lumber industry thru which the fight 
could be made. 
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| Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


Clark & Lyiford 


FOREST ENGINEERS, Lid. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block, 
VANCOUVER 


BRITISH COLUMBIA 
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Double Strength 7 | 


ad 
MORTAR COLORS 


Chocolate—Black—Buff—Red 
NON - FADING — VERY STRONG 
TAMMS MORTAR COLORS should be one of your build- 
ing supply lines. Excellent profits obtainable, Many lum- 
ber yards now selling. Prices on color cards upon request. 


*y: Stock Ex. ° 
Tamms Silica Co., Suidine Chicago 
Mines and Mills, Tamms, III. 

q Also manufacturers of whiting, silicia and dry earth colors. 











WE MAKE 


os 2*0 
STENCILS 33 
®eneene? 
Log Numbering Wheels, 65 
Subse Sienna, Badges. R: H 
Complete catalog sent 8 68 
upon request. H ° 
W. J. Cooley & Co. @ 8 
P. O. Box 295 3 
MEMPHIS, TENN. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quic dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Fn oA Shipments 
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MAKE ANOTHER ROOM 
IN THE ATTIC 


; 
SLIDING STAIRS (+) 
\ = 
* 


Sell the Presto 
stairs and make 
extra profits. The 
most practical stairs 
made. Excellent & 
market for it in every 
town, Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 
any home already built.@ No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG.N 
DUBUQUE — IOWA 
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Ralph Lane Lumber Company 
7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 

Oak Douglas Fir 

Yellow Pine Spruce 

N. CG. Pine Red Gedar 

Arkansas Soft Pine Shingles 
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Lummbermen's 


Building Estimatnr 





/ 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thorol 
peste it out before it was gnally printed in boo 
orm. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed builliing may be 
arrived at by figuring the number of squares and the univ 
cost per square in its Pp it bers. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barna. 


Bound in red leather, size 534 x 8 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 





American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















LUMBER CLUBS AND EXCHANG 











WORKS FOR CUT IN STATE TAXES 


Tacoma, WasH., Sept. 23.—The Taxpayers’ 
Association of Washington is working for a 25 
percent reduction in taxes and is pledging all 
candidates to the State legislature to vote for 
this cut, according to Victor H. Beckman, for- 
merly secretary of the West Coast Lumber- 
men’s Association, who spoke before the Ta- 
coma Lumbermen’s Club at the regular meeting 
Sept. 20. Mr. Beckman was urging the lumber- 
men to give their financial support to the asso- 
ciation. He said that the association had 
raised $9,000 of the $16,000 needed for its cam- 
paign, and that $2,000 of this sum is expected 
from Tacoma lumbermen, who have already 
contributed $900. ‘‘The labor unions are urg- 
ing higher taxes for the lumberman and timber 
owner,’’ said Mr. Beckman. ‘‘The granges 
are declaring for more taxes on timber and 
less on farm lands. The lumberman must be 
prepared to defend himself if he does not want 
to be taxed out of existence.’’ 

W. I. McKee, president of the McKee Lum- 
ber Co. of Quincy, Ill., was a guest at the meet- 
ing. Mr. McKee said that conditions in his 
district were good and that the demand for lum- 
ber, especially from the cities, had been very 
heavy for the last four months. 

The meeting closed with a general discussion 
of market conditions. It was agreed that the 
California and eastern markets were stronger 
and that the demand continued heavy from all 
consuming territories. 


TO DISCUSS RAILROAD CONDITION 


CINCINNATI, OHIO, Sept. 26.—The Cincinnati 
Lumbermen’s Club will resume its monthly din- 
ner meetings at the Hotel Metropole, on Mon- 
day night. The guest of the evening will be 
John A. Morris, chairman of the Cincinnati in- 
ternational committee, who will tell the club 
members about railroad conditions, with par- 
ticular reference to conditions at Cincinnati. 


LUMBER TRADE EXTENSION IN PERU 


NEw Or.LEANS, La., Sept. 26.—Victor Pezet, 
consul general of the republic of Peru, was the 
speaker at the Tuesday luncheon of the New 
Orleans Lumbermen’s Club, before whose mem- 
bers he read an important paper on lumber 
trade extension in that country’ and the prob- 
ability of increasing the consumption there of 
woods of the Gulf States. The important mes- 
sage Senor Pezet had to deliver concerned the 
proposed establishment of a Louisiana and 
Peru lumber and construction company, a mil- 
tion dollar corporation, to handle American 
lumber and American ready-cut houses, and 
the development of suburbs at Lima and other 
places in the South American republic. 

Senor Pezet first detailed the remarkable 
natural resources of Peru, told of the improved 
political conditions there that rendered invest- 
ment more secure and explained that altho that 
land possessed tremendous forests they were 
so inaccessible that practically every foot of 
structural timber had to be imported from the 
United States. Until now almost all of those 
imports have come from the Pacific coast. The 
consul showed, however, that New Orleans lies 
2,000 miles nearer to Callao, the port of Lima, 
than the average distance from that place to 
Seattle, Portland and San Francisco. While 
those ports, however, have been shipping lum- 
ber by the millions of feet the shipments from 
the Gulf have been negligible. Senor Pezet 
believes this entirely unnecessary and that by 
taking a chance and by breaking into the busi- 
ness on a large scale an excellent market may 
be created for southern pine, cypress and hard- 
wood in the southern republic. 

There is no danger, he added, that later, 
when the Peruvian forests have been developed, 
the demand for American softwoods will be 
cut off, because the forests there are of high 
value hardwoods suited to cabinet use but not 
for home building. 


The speaker told of options held on tracts of 
land adjoining built-up sections of Lima and 
along the highway leading from the capital to 
Callao. His idea is to erect large numbers of 
ready-cut houses to meet an important present 
need for more housing facilities at a moderate 
price. To facilitate such a movement the 
Peruvian congress has recently cut the duty on 
such ready-cut structures from 30 percent ad 
valorem to only 5 percent. Senor Pezet out- 
lined the proposed financing of the enterprise. 
The address was so extended that there re- 
mained no time for the customary discussion of 
the matters presented. 


CLUB ASKS ROADS FOR CARS 


JACKSON, Miss., Sept. 25.—At last Thurs- 
day’s meeting of the Jackson Lumbermen’s 
Club there was a general discussion of a talk 
made before the club last week by T. P. Good- 
win, manager Jackson Traffic Bureau, wherein 
he advocated the establishment of a lumber di- 
vision of the bureau. The majority of lumber 
companies in Jackson seemed to favor the 
project. A committee was appointed to report 
at next week’s meeting. 

A further discussion of the car situation 
was had. It was stated that the hardwood and 
pine mills in this immediate section were seri- 
ously handicapped because of shortage of 
flat cars to transport logs to the mills. Some 
of the mills were forced to shut down on that 
account. Resolutions were adopted, addressed 
to railroad officials, requesting that Jackson’s 
quota of flat cars be increased. Gondolas are 
being used for this purpose, but no appreciable 
quantity of them are available. 


WOOD FEATURES EXCHANGE BANQUET 


AKRON, OHIO., Sept. 25.—Members of the 
Akron Builders’ Exchange dined on ‘‘wood’’ 
at their monthly banquet last week, the lumber- 
men’s committee of the exchange being in 
charge of the meeting. Admission tickets con- 
sisted of 6x8-inch slabs of wood. The meal was 
on wooden plates and saucers, with wooden 
spoons. The tables were decorated with bou- 
quets of shingles and shavings. 

J. E. Diamond, Cleveland lumberman, was 
the principal speaker. He said the ear short- 
age was hindering the building trades work 
thruout the country, stating that southern mills 
with a capacity of sixty-five cars of lumber a 
day had only been able to get seven cars for 
shipment of their product in the last seven days, 
and yet they had over one thousand orders on 
their books. He characterized the car shortage 
ra acute in southern States than in the 

orth. 


NORTHWESTERN DISTRICT ACTIVITIES 


MINNEAPOLIS, MINN., Sept. 25.—Secretary 
William H. Badeaux, of the Northwestern 
Lumbermen’s Association, this city, reports that 
the district organization plan is meeting with 
distinct approval among Iowa dealers. 

About forty retailers in the Fort Dodge 
district attended an initial meeting on Sept. 
13, the meeting being called to order by E. 
H. Townsend, of the Townsend-Wheeler Lum- 
ber Co. Both Harry Graefe, of the Green Bay 
Lumber Co., Des Moines, president of the 
Northwestern Lumbermen’s Association, and 
Secretary Badeaux discussed the plan proposed. 
It was decided to meet again the last week in 
October, and Ed. Townsend of Fort Dodge, 
was appointed chairman of the district, with 
O. I. Kleaveland, of Jewell, J. T. Grant, of 
Rolfe, and Sam Weitzell, of Gowrie, Iowa, as 
his advisory board. 

The initial meeting of the Cedar Rapids dis- 
trict was held on Sept. 20 with F. H. Henry, 
of Belle Plaine, and Secretary Badeaux making 
the principal talks. Sid Moore, of the Build- 
ers’ Material Co., Cedar Rapids, was chosen 
chairman of the district with F. H. Henry, of 








SEPTEMBER 30, 1922 


AMERICAN LUMBERMAN 





Belle Plaine, H. 8. Risser, of Mount Vernon, 
and L. O. Hatch, of Cedar Rapids, as his advis- 
ory board. Another meeting will be held about 
Oct. 18. 

The dealers of the Newton district, organ- 
ized a little over two months ago, have al- 
ready held three snappy get-together meetings, 
the last on Sept. 19 at Grinnell. President 
Graefe and Secretary Badeaux, of the North- 
western association, discussed the need for 
cooperation, especially for greater knowledge 
of credits, filing of liens, collections and terms 
of sale. R. Y. Kerr, editor of the ‘‘Realm of 
the Retailer’’ department in the AMERICAN 
LUMBERMAN, was also present and gave an 
interesting talk on general conditions in the 
East. He had just returned from an extensive 
eastern trip. The Newton dealers have started 


an extensive membership campaign and guar- 
antee to secure all non-members in their dis- 
trict. : 

Iowa dealers located in Pottawattamie and 
Harrison counties met in Council Bluffs on 
Sept. 22 for the purpose of district organiza- 
tion. Among those who spoke after listening 
to Secretary Badeaux and J. R. Fraine, field 
manager of the Northwestern association, were 
W. T. Shepherd, of the Green Bay Lumber 
Co.; Elmer Milligan, of D. Milligan & Sons, 
Jefferson, Iowa; Mr. Crawford, of the Fuller- 
ton Lumber Co., Council Bluffs; E. H. Doo- 
little, Bluff City Lumber & Coal Co., Council 
Bluffs; and W. S. Richardson, secretary of 
the Southwestern Iowa Retail Lumbermen’s 
Association. Another meeting will be held in 
the near future. 





Lumber Clubmen Golf and Bowl 


WINNERS IN GOLF TOURNAMENT 


St. Louis, Mo., Sept. 27.—R. L. Bridges, of 
the Great Southern Lumber Co., won first prize 
in the regular tournament of the Lumbermen’s 
Golf Association, held yesterday afternoon at 
the Kirkwood Country Club. W. S. Dickason, 
of Kansas City, Mo., Snark of the Universe, 
was one of the players. 

The prizé-winning scores follow: 


Gross Handicap Net 
1 A Ce 81 6 75 
eer 108 30 78 
a OO Sarr 100 22 78 
H. E. Linneman........ 99 20 79 
R. A. McClintock....... 98 17 81 
We Ge PORGE s osc vices 110 29 81 
ES BEM oiiies «nese ee 97 15 82 
P.. d.. LAWreneé......25..- 95 13 82 
oS re 102 19 83 
| a A ae 103 20 83 
T. C. Whitmarah....... 103 20 83 
WN; ©. WAGSOn OP so.0606 5 96 12 84 
ey A er 88 4 84 


GOOD GOLF AT CINCINNATI PLAY 


CINCINNATI, OHIO, Sept. 26.—The second an- 
nual tournament of the Cincinnati Lumber- 
men’s Golf Association was held today at the 
Ft. Mitchell Country Club, just across from 
Cincinnati in Kentucky. About forty members 
and guests were present. The weather was ideal 
and the course in excellent shape, so there was 
good golf and very interesting play thruout. 
Following the play there was a dinner at the 
clubhouse. Officers were elected for next year 
as follows: 

President—W. H. Hopkins. 

Vice president—E. M. Bonner. 

Treasurer—George W. Hand. 


Secretary—H. M. Spielman. 
Director for three years—E. O. Robinson. 


Following is a list of the winners in the 
various events and prizes awarded, the trophies 
being presented by E. O. Robinson, retiring 
president: 


Championship trophy, lowest gross score 36 
holes—Won by V. B. Kirkpatrick, medal score 
173; runner up, A. L. Peters, medal score 187. 


President’s trophy, lowest net score 36 holes, 
full handicap applied—Won by: Harry Lewin, net 
— 141; runner up, E. O. Robinson, net score 
vl. 

First National Bank trophy (presented by the 
First National Bank, Covington, Ky.), matched 
play against bogey, 36 holes, three-quarters handi- 
cap to apply—Won by A. H. Cordes, 3 up. 


Mowbray & Robinson cup, matched play against 
par, 36 holes, three-quarter handicap applied— 
Won by Harry Lewin, even. 

Morning event, lowest gross score 18 holes—Won 
by Thomas Thames, medal score 89; runner up, 
George W. Hand, medal score 96. 

Afternoon event, lowest gross score 18 holes— 
Won by E. M. Bonner, medal score 80; runner up, 
W. H. Hopkins, medal score 93. 

Morning handicap, lowest net score 18 holes, full 
handicap applied—Won by H. S. Needham, medal 
score 70; runner up, Louis Doster, medal score 79. 

Afternoon handicap, lowest net score 18 holes, 
full handicap applied—Won by Arthur Freiberg, 
medal score 70; runner up, Harry Browne, medal 
score 72 

Consolation prize, lowest net score 36 holes, full 
handicap applied, competition limited to handicap 
of 22 or more—Won by Louis Lewin, net score 145. 


The runner up in the championship event was. 
Thomas Thames, but as only one prize could 
be awarded any member, and Mr. Thames won 


the lowest gross score in the morning, this prize 
went to Mr. Peters. 

A prize was also awarded for the lowest net 
score on each course made during the season’s 
play, and for the courses indicated the awards 
were as follows: 

Makatewah, Dwight Hinckley; Hillcrest, Harry 
Lewin; Losantiville, Arthur Freiberg; Cincinnati, 
Harry Browne; Western Hills, David Willey ; Hyde 
Park, W. H. Hopkins; Highland, Earl Hart; Ft. 
Mitchell, George Hand; Wyoming, William Bass. 


COAST ASSOCIATION BOWLING TEAM 


SEATTLE, WASH., Sept. 23.—The Pacific Coast 
Shippers’ Association bowling team has been 
formed with the following lineup: E. H. Luke 
(captain), J. E. Pinkham Lumber Co.; H. M. 
Hallenbeck, Puget Mill Co.; H. W. Hill, Mack- 
intosh-Truman Lumber Co.; C. H. Dun, Krauss 
Bros. Lumber Co.; Paul Snapp, Pacifie Coast 
Shippers’ Association; Jack Drescher. Capt. 
Luke’s team is a member of the Commercial 
League from which the winners will qualify 
for the Pacific Northwest Bowling Congress 
next April. The team made its entry into the 
limelight Wednesday night, winning 2 and 
losing 1, in a contest with the organization of 
the American Railway Express. 


MANY SEEK GOLF HONORS 


MEMPHIS, TENN., Sept. 26.—Plans are pro- 
ceeding rapidly in connection with the fourth 
annual tournament of the Lumbermen’s Golf 
Association to be held over the links of the 
Colonial Country Club here Friday, Oct. 6, 
and the entry list is already assuming pretty 
substantial proportions. Up to last night there 
had been fifty-nine entries, including a great 
many devotees of the ancient Scotch game in 
other centers. Among the out-of-town players 
who have registered are the three champions 
in former contests—W. J. Foye, Omaha, Neb.; 
F. Crager, Helena, Ark., and A. G. Gill, Hum- 
phreys, Ark. However, of the men who have 
entered, fully half claim Memphis as their 
home. 


Final details of the tournament will be — 


worked out at a meeting of the chairmen of 
the various committees and the directors of the 
association to be held here at noon Wednesday, 
Sept. 27. It may be stated, however, that 
there will be more than sixteen different events 
for which prizes will be awarded and that 
there will be a distinct innovation in the form 
of an award for the best ‘‘ poker hand’’ score 
turned in on five consecutive holes, which will 
not become known to the players until after 
the thirty-six have been played. This is a 
thoroly unique feature. 


PORTLAND TO ORGANIZE CLUB 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Sept. 27.—At a meeting and 
luncheon, Tuesday noon, of local wholesalers, 
with F. S. Cutler presiding, the subject of or- 
ganizing a Portland lumbermen’s club was 
broached and it was decided to hold a special 
luncheon meeting on Oct. 3 at which time the 
matter will be fully discussed. 








Everett 
WASHINGTON 


which manufactures 4,700,000 
shingles and 2,500,000 feet of 
lumber per day, has big tracts 
of land tributary to both rail 
and water facilities for}shipping. 


The 


_ Everett 
Improvement 
Company 


has a large acreage of 
desirable 


Saw Mill 
Locations 


Accessible to both deep water shipping 
and to three trans-continental railroads, 
and is prepared to treat manufacturers, 
contemplating a change of location, 
liberally and on favorable terms. 


We invite correspondence andwill 
gladly furnish maps and full 
data and answer any inquiries. 


Everett Improvement 


Everett, 
Washington 





Company 





Eee ee eee 











British Columbia 
Opportunities 


We have several attractive properties—large 
and small — logging and milling — that we 
will be glad to place before you if interested 
in British Columbia and Vancouver Island - 


STUMPAGE 


Crown Granted and Licenses. What kind 
of a proposition would be most interesting to 
you ? 

We have owned and dealt in 

B. C. Stumpage for ten years. 


Service Trading Co. 


L. C. SMITH 
BUILDING SEATTLE, WASH: 








We are manufacturing Six 


Million a Month of Our 


PERFECTIONS, EUREKAS AND XXXXX 


B.C. Red Cedar Shingles 


from selected timber, in a modern mill by 
experienced operators, carefully supervised. 
We want one dealer in each town to handle 
them exclusively. We do not stop when we 
mail you an invoice, but we help you sell 
them by assisting in your local advertising. 
Let us tell you more of this plan. Let us 
prove our value to you by a trial order. 
Shipped promptly from the mill, or if in a 
hurry can usually supply you out of transit. 
Write or wire your requirements, our expense. 


Brunswick Lumber Co., Ltd. 


810 Dominion Building, Vancouver, B.C. 








“Brunswick Brand” 


“I 
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MICHIGAN 





q@eece 

















A Brand to 


Tie to— 


Peerless 


Mane Fosrng 
ROCK MAPLE, BEECH 
AND BIRCH | ag 








FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 

or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Velen, Vsnend ieniod ten Bask. Abstending 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mili Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 














Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 
[ REMEMBER 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 








Pine for direct shipment from Idaho. 











17 Northern 17 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
17 Grand Rapids Office, Chicago Office, J 7 
Perkins Bidg. No. 1329 Peoples Gas Bldg. 





“THE LUMBERMEN'S 
SEARCHLIGHT 
BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 
90 pages. size 4x9 [hip pocket edition 
Bound in Cloth. Price $2.00 Postpai 
ORDER YOUR COPY TODAY 


Americagfiunberman 


431 So. Dearborn St., CHICAGO 














LUMBER TRAN 








CAR SURPLUS WIPED OUT 

WASHINGTON, D. C., Sept. 25.—The Associa- 
tion of Railway Executives last night announced 
that ‘‘for the first time since November, 1920, 
the number of surplus freight cars has been 
virtually absorbed by the growing demand for 
transportation facilities due to increased in- 
dustrial activity.’’ 

This statement is based on reports received 
by the car service division of the American 
Railway Association from the railroads of the 
country. 

Continuing, the statement from the railway 
executives says: 

Such a situation at this time is seasonal and 
normal, however, for there is always a heavier 
demand for freight cars in the fall than at other 
times owing to the increase in the movement of 
crops and fuel, as well as all other commodities. 

On Sept. 8 there were 43,168 surplus freight cars, 
27,287 fewer than on Aug. 31. At the same time 
there were requests from shippers for 67,899 cars 
which could not be complied with just at this time. 
This was 9,229 cars more than the request out- 
standing Aug. 31. 

Surplus coal cars numbered 34,685 on Sept. 8, 
a reduction of 19,881 since Aug. 31, while unfilled 
orders for cars on that date totaled 18,554. Surplus 
box cars totaled 2,187, a reduction of 1,703 in the 
same period, while unfilled orders for cars on Sept. 
8 totaled 39,032. 

While the accumulation of surplus freight cars 
began in November, 1920, the peak was not reached 
until April 8, 1921, when there were 507,427 cars. 
Since then there has been a steady decrease, which 
has been more pronounced since April this year, 
when loading of revenue freight began to increase. 


FORMAL DECISION ON RECONSIGNMENT 


WASHINGTON, D. C., Sept. 25.—In a formal 
decision in Investigation & Suspension Docket 
No. 1,573—Reconsignment of Lumber and other 
Forest Products at Dupo, Ill—Division 3 of 
the Interstate Commerce Commission today held 
that the proposed reduction by the Missouri 
Pacific railroad of reconsignment charges at 
Dupo is not justified. The suspended schedules 
are ordered canceled and the proceeding dis- 
continued. 

The decision embraces Docket No. 13,921— 
National Retail Lumber Dealers’ Association 
vs. Baltimore & Ohio Railroad Co., et al.—in 
which Division 3 states the complaint is satis- 
fied by the establishment by defendants’ of 
uniform reconsignment charges heretofore ap- 
proved by the commission in the Reconsign- 
ment Case. 

It will be recalled that the Missouri Pacific 
proposed to reduce from $7 to $3 a car the 
charge for reconsigning lumber at Dupo when 
the reconsignment instructions were received 
either before or after the arrival of the car. 
The schedule proposing this reduction was pro- 
tested by the retailers and suspended by the 
commission until Nov. 7 pending investigation. 

Division 3 calls attention to the fact that the 
reconsigning charges heretofore approved by it, 
as changed by general increases and reductions, 
are in effect thruout the country. 

The National Retail Lumber Dealers’ As- 
sociation feared that the whole reconsignment 
situation would be thrown into chaos if the 
Missouri Pacific were permitted to reduce its 
charges below the cost of the service. 

When the case came on for hearing in Chi- 
cago counsel for the carriers made it clear 
that they proposed to satisfy the complaint of 
the retailers by continuing the established re- 
consigning charges. 


HAGUE RULES ON TIMBER REVISED 


WasHIneTon, D. C., Sept. 25.—During a 
hearing late last week before officials of the 
shipping board on the proposed rules for the 
carriage of goods by sea, designed to develop 
American sentiment preliminary to the meeting 
of the Comite Maritime at London Oct. 9-11, 
in which American official delegates will par- 
ticipate, Harvey N. Dickson, secretary of Na- 
tional Lumber Exporters’ Association, stated 


that his organization, which comprises the 
largest exporters of hardwoods in this country, 
desired to file a protest against the adoption 
of the Hague rules. He stated that the organiza- 
tion was influenced in this position by the atti- 
tude of affiliated organizations in Great Britain, 
whose members were instructed not to accept 
bills of lading in which the Hague rules were 
included. 

Charles 8. Haight, chairman of the bill of 
lading committee of the International Chamber 
of Commerce, who was the principal speaker 
at the opening meeting, directed Mr. Dickson’s 
attention to the fact that bulk and timber 
cargoes have been included in the revised rules 
and that the objections of the British organ- 
izations have been withdrawn. Mr. Dickson said 
this changed the situation. His organization 
had not been advised of the changed attitude 
of the affiliated English organizations. 

The movement is in the direction of securing 
a uniform bill. 


RAILROAD INQUIRIES AND ORDERS 


Recent railroad inquiries for freight cars, ac- 
cording to the latest issue of Railway Age, 
were as follows: Grand Trunk, 250 refriger- 
ator cars; Santa Fe, 50 caboose cars; Western 
Pacific, 100 automobile cars. ‘The Wabush 1- 
repairing in its own shops 500 box ears, 300 
stock cars and 250 automobile cars. The Rock 
Island will soon issue inquiries for 500 box 
cars, 500 coal cars, 500 automobile cars, 250 
flat cars, 250 ballast cars, 250 refrigerator cars 
and 250 stock cars. The Pittsburgh, Shawmut 
& Northern is inquiring for 200 stock cars of 
40 tons’ capacity, 50 box cars of 50 tons’ 
capacity and from 150 to 200 stock car bodies. 
The Frisco has ordered 1,500 hopper cars, 1,200 
box cars and 300 stock cars. 


CUT COAST RATES TO SOUTHWEST 


PORTLAND, ORE., Sept. 23.—Effective Oct. 16, 
lumber and shingles going into Arizona by way 
of the Southern Pacific and the Arizona- 
Eastern roads will move on reduced rates, it 
was announced here yesterday by H. N. 
Proebstel, manager traffic bureau, West Coast 
Lumbermen’s _ Association. The Phoenix 
(Ariz.). Chamber of Commerce some time ago 
applied to the Interstate Commerce Commis. 
sion for reductions, and as a result the railroads 
have in some instances made reductions even 
greater than asked for and the Phoenix com- 
plaint has been withdrawn. The reductions 
apply from Portland and all Willamette Valley 
points on the Southern Pacific, including the 
branches. The Tillamook and Yaquina Bay 
branches have been given especially satisfying 
reductions on ties, mining timbers and rough 
timbers to certain districts. The Santa Fe has 
signified its intention of granting reductions 
on lumber and shingles moving into California, 
but as yet the Southern Pacific has not agreed 
to absorb a portion of these reductions. 

The following table shows the old and the 
new rates into the Arizona district from Port- 
land and Willamette Valley points: 

(Rates in — a 100 Ibs.) 


UMBER SHINGLES 

Old New Ol New 

To— rate rate rate rate 
PEO sii-Kncaewiw vos 90 67.5 102.5 719 
RN os 5'a la e's aleve.s 6b hibit 90 67.5 102.5 719 
re 90 67.5 102.5 719 
TRUGKOVS ocncese cui 94 73.5 106.5 85 
Hassayampa ....... 94 73.5 106.5 85 
DACCHEIOIG. %:6000:0000%8 94 73.5 106.5 85 
CHBMOIC?  oicecceces 90 72.5 102.5 84 
EN hi 5.cigov cuss ere 90 72.5 102.5 84 
OP OBOO |. 4)s'0:0:0:0:6:5.0:00 90 73.5 102.5 85 
Ray Junction ...... 90 73.5 102.5 85 
reer 90 73.5 102.5 85 
Winkelman ........ 90 73.5 102.5 85 


Ties, railroad, straight carloads; rough timbers 
and mine wedges, straight or mixed carloads, round 
ee straight carloads, minimum weight 
from Portland and Willamette Valley points, ex- 
cept Tillamook and Yaquina branches, rates re- 
duced in most instances, 2.5 cents; to Buckeye, 
Hassayampa and Litchfield, 10 cents; from points 
on Tillamook and Yaquina lines reduction in most 
instances, 4.5 cents; to Buckeye, Hassayampa and 
Litchfield, 13 cents a hundred pounds, 
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MODIFIES EASTBOUND ORDER 


WASHINGTON, D. C., Sept. 25.—Upon further 
consideration of Investigation & Suspension 
Docket No. 1,535—Lumber from California to 
Minnesota and Wisconsin—and Fourth Section 
Order No. 8,240—Lumber from Points in Cali- 
fornia and Oregon—the Interstate Commerce 
Commission has modified the order entered 
July 20, which by its terms was made effective 
Sept. 27 and Nov. 1, respectively, so that it 
will become effective Jan. 1, next. 


DULUTH GETS THRU RATE 


MINNEAPOLIS, MINN., Sept. 26.—Duluth has 
been placed on a parity with the Twin Cities 
in regard to freight rates on lumber moving 
east from the Pacific coast as a result of a 
conference with railroad officials. It was claimed 
that for several years‘it has been the practice 
to grant the transfer privilege to Pacific coast 
lumber in Minneapolis and St. Paul yards on 
the payment of the usual thru rate, while lum- 
ber transferred to Duluth had to be shipped in 
and out of this city at the local rates. The 
result was that the cost of shipping lumber to 
Duluth from the Pacific coast and transferring 
it this way cost from 10 to 20 cents a hundred 
pounds more than it did to ship it to the Twin 
Cities and transfer it there. That practice was 
held to be discriminatory. 


(BREE aaae: 


REVENUE CAR LOADINGS OF WEEK 


WASHINGTON, D. C., Sept. 27.—The Associa- 
tion of Railway Executives announced today 
that more cars were loaded with all classes of 
freight during the week which ended Sept. 16 
than during any week since Oct. 22, 1921. The 
week’s total was 945,919 cars. This exceeded 
by 113,175 the number of cars loaded the pre- 
vious week, when, however, loadings were re- 
duced on account of the observance of Labor 
Day. Compared with the week ended Sept. 2, 
which was a full week, it was an increase of 
14,321 cars. Loadings for the week of Sept. 
16 were 93,367 cars in excess of the same week 
last year, but 45,247 cars less than during the 
same week of 1920. 

The loading of forest products totaled 57,- 
371 cars, which the association says was not 
only an increase of 5,465 cars over the preced- 
ing week, but an increase of 10,872 cars over 
the corresponding week of 1921. Compared 
with the same week of 1920, it was a decrease 
of 4,697 cars. 

Coal loadings for the week of Sept. 16 ag- 
gregated 172,241 cars, the largest number dur- 
ing any one week since April 1, when the min- 
ers’ strike began. It was an increase of 32,671 
cars over the preceding week, and an increase of 
6,730 cars over the corresponding week of last 
year, but a decrease of 23,862 cars below the 
same week of 1920. 


EXAMINERS REPORT ON THREE CASES 


WASHINGTON, D. C., Sept. 26.—In a tenta- 
tive report in Docket No. 13,111—Kneeland 
Bigelow Co. et al. vs. Michigan Central Railroad 
Co.—Examiner Paul O. Carter recommends that 
the Interstate Commerce Commission find that 
the rates on saw logs, in carloads, from points 
in Michigan on the Mackinaw division of the 
Michigan Central to Bay City, Mich., when 
dependent for their applicability upon the vol- 
ume of outbound movement from Bay City to 
interstate destinations via the Michigan Central 
of the products manufactured from such logs 
at Bay City, be found to be interstate rates 
when the manufactured product moves to in- 
terstate destinations via the Michigan Central, 
and further find that the rates on saw logs to 
Bay City from the points involved be found 
not to have been or to be unreasonable, un- 
justly discriminatory or unduly prejudicial. 
Mr, Carter recommends that the complaint be 
dismissed. 





In a tentative report in Docket No. 13,566— 
Central Pennsylvania Lumber Co. vs. Director 
General, as Agent Susquehanna & New York 
Railroad Co. et al.—Attorney-Examiner Wil- 
liam B, Hunter recommends that the commis- 
Sion find that the rate on lumber, intrastate, 


from Masten via Tonawanda to York, Pa., dur- 
ing Federal control be found not unreasonable 
and the complaint dismissed. 





In Docket No. 13,734—Cyrus C. Shafer Lum- 
ber Co. vs. Direetor General, as Agent Illinois 
Central Railroad Co. et al——Examiner Fred 
N. Oliver recommends that the commission find 
the complainant entitled to $83 reparation on 
account of excessive charges collected for the 
switching of six carloads of lumber at Cairo, 
Ill, during January and September, 1919. 
Complainant paid 2.5 cents and 3 cents a hun- 
dred pounds, and the examiner finds 2 cents 
would have been a reasonable rate. 


(SRE aams 


HEARING DATE FOR LUMBER CASE 


WASHINGTON, D. C., Sept. 26.—The Inter- 
state Commerce Commission has assigned for 
hearing Oct. 12 in the Merchants Association 
Rooms, 233 Broadway, New York, before Ex- 
aminer W. H. Wagner, Docket No. 13,887— 
Coastwise Lumber & Supply Co. vs. Pennsyl- 
vania Railroad Co. 


SOUTHERN PINE WAR REPORT 


WASHINGTON, D. C., Sept. 26.—In its bulletin 
covering the work of the commission during 
August, the Federal Trade Commission an- 
nounces that it has in preparation a report on 
costs, investments and profits of the southern 
pine lumber manufacturers for the war period— 
1917-1918. 


WOOD PIPE OUTLASTS IRON BANDS 


New York, Sept. 25.—That wood under cer- 
tain conditions will outlast iron was demon- 
strated conclusively the other day in Canan- 
daigua, N. Y., where a new gas system is 
being installed. In reconstructing the under- 
ground conduits it was necessary to take up 
1,800 feet of wooden trunk line pipe. The pipe 
line was installed seventy years ago. 

The engineers were amazed to discover that 
there had been no leakage from the wooden 
conduit. Altho it had been lying submerged 
in water, it appeared to be as sound as when 
laid. The inside of the pipe was as intact 
as the outside. 

Nevertheless an iron band which made a joint 
was so badly rusted that it had to be removed. 
Not only was this ancient pipe intact, but 
chips from the boring showed that there had 
been no seepage of gas, the wood fiber not even 
being impregnated with gas odor. 

This test, to which the experts bear tes- 
timony, would seem to give wood the best of 
the argument in a comparison of its durability 
with that of iron. 


PAAR EBBBEBEBAaB: 


GETTING WISE TO THE POTATO LUG 


SEATTLE, WASH., Sept. 23.—At the luncheon 
of the Seattle Lumbermen’s Club Friday, Ralph 
A. Clark, sales manager of the Bloedel Dono- 
van Lumber Mills, called across the table, 
thusly : 

‘*Say, do you know if I could place a cargo 
of lugs in California anywhere?’’ 

‘*Sure you could, if you can get anything 
like prompt shipment,’’ answered L. W. Mac- 
Donald, of MacDonald & Herrington, San 
Francisco. 

‘*Wait a minute,’’ put in Ed R. Hogg, of 
the Atlas Lumber Co., ‘‘let me disrupt this con- 
versation long enough to ask, what is a ‘lug’ 
anyhow?’’ 

‘Why, a lug,’’ answered Ralph, ‘‘is a box.’’ 
Then he continued: ‘‘I can ship them in the 
next three or four days, if that’s prompt 
enough.’’ 

‘*What are they?’’ asked Mack. 


‘*Both spruce and hemlock,’’ answered 
Ralph. 

‘*Then you are all right; better send them 
along.’’ 


In this wise business is sometimes transacted 
at the luncheons of lumbermen. Information 
also is disseminated. A ‘‘lug,’’ for example, is 
a box with handholes dadoed into the ends. A 
common form is the 65-pound potato lug, in- 


- side measurement 22x14x814, West Coast speci- 


fications. 





OREIGN 


Brokers - Agents 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 


SINGLETON, DUNN & COMPANY 
Agents for the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 


London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
B. C. 5th ta A. 1. Telecode Liebers 


Cable Codes—Scotts, A. 


WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
on, E. C. Cable Address: ‘‘Brackridge,”’ Glasgow. Cable 
Address: “‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 195 WOOD BROKERS eine. 1916 


Hamburg 27 
Cable Address: Holxmuller Hamburg 


























Leading Lumber 


EXxPorTER 


Pickrel Walnut Co. 








Manufacturers 
Walnut Logs, Lumber 
ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,” St. Louis 


HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. 8. A. 























Here’s our 


. — Mechanically 
Improved 

when you can 

get a Better AIR-COOLED BURNER 

One for Less 


Money in 
Seattle 


? 


¢ 


This Smokeless and Sparkless Burner Will Last 20 Years 
We also iu 


manufacture 
STATIONARY BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works fone Ballet SP 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 











GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 
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PITTSBURGH 











Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Gonctyend F-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, IIll., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pas 











" Lumbe 
ellow Pine im. 
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THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


acd og” PITTSBURGH, PA. 


Konnarock, Va. 
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Established 


Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 
eee 


Sorting Yards. 


Lake St., Foot of 
Spadina Avenue, 


TORONTO 








4-4 tol2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™PSp, 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors, Ranama- Pacific GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS to 7, Capacity sso Anes er enis 








Commercial Arbitration 








CONTRACT TO ARBITRATE HELD VALID 


Agreement to arbitrate all disputes arising in 
the course of trade is made a condition of mem- 
bership in many trade organizations, including 
a number of lumber associations. The penalty 
usually imposed for refusal to arbitrate is ex- 
pulsion from the organization. In some cases 
the agreement to arbitrate provides as a pen- 
alty for breach the assessment of liquidated 
damages. The 1922-23 ‘‘Mutual Arbitration 
Policy’’ of the Chicago Association of Com- 
merce binds all those who sign it to pay $25 
as liquidated damages for refusal for ten days 
to submit a controversy to arbitration. The 
arbitration bureau of the association has an 
index of all the individuals and firms that have 
signed the policy so that anyone desiring to 
have dealings with a concern may learn wheth- 
er it has signed. 


Mutual Arbitration Policy 
Text of the policy follows: 


The undersigned, contracting with each other 
and with all others, jointly and severally, that have 
heretofore contracted, do now or may hereafter 
contract by executing any other or different instru- 
ment containing the same language and bearing 
the same date (no matter when actually executed) 
as this instrument, each in consideration of $1 
and other good and valuable considerations to, him 
—her—it—them—paid, the receipt of which is 
hereby acknowledged, and in consideration of the 
mutual and several promises of each and all of the 
parties, not only to this contract but to all said 
other contracts containing the same language and 
bearing the same date, hereby agree with each 
other and with all the other parties to all said 
contracts, that if any one or more controversies 
growing out of contract, shall arise at one or suc- 
cessive times between them or any of them or any 
parties to any of said contracts, during the year 
1922 or 1923, growing out of any other contract, 
whether written, oral, express or implied, now 
existing or that may be entered into between them 
or any of said parties, or growing out of the deal- 
ings between any of said parties, the same shall be 
submitted to arbitration from time to time on de- 
mand of any such party under the arbitrations and 
awards statute of Illinois and the rules of arbitra- 
tion of the Chicago Association of Commerce, 

Any party to any such controversy or contro- 
versies refusing for the space of ten days after such 
demand, so to submit any such controversy or con- 
troversies to arbitration shall be held to have 
broken this contract, and for so doing shall pay to 
the other the sum of twenty-five dollars ($25) for 
each and every controversy so offered to be sub- 
mitted, as liquidated damages justly incurred thru 
such refusal: Provided such breach of this contract 
shall not in any way affect the rights of the parties 
other than to make the one guilty of such breach 
liable for the payment of said liquidated damages. 

It is understood that, from time to time, other 
parties will execute this and other instruments 
containing the same language. All such instru- 
ments shall together be construed as one continu- 
ing contract executed for the benefit of all. The 
names and addresses of all parties signed to any 
of said instruments may be published for the bene- 
fit of all whom it may concern. 


Witness the hands and seals of the parties here- 
to this fourteenth day of July, 1922. 


Illinois has a law providing for arbitration 
of trade disputes that is believed to be one of 
the best yet enacted. In view of this fact 
considerable importance is to be attached to a 
decision made recently by the Municipal Court 
of Chicago holding valid the foregoing con- 
tract and assessing the liquidated damages 
provided for. It can not be known until the 
Illinois Supreme Court has passed upon the 
question whether it will be finally sustained. 

Regarding the decision, J. Kent Greene, man- 
ager of the Commercial Arbitration Bureau, 
said: 

This decision is of the utmost importance to 
the principle of arbitration, and if sustained by 
the supreme court, as we confidently believe it will 
be, will give the final stamp of approval to the 
Illinois law. It is the best arbitration law in 
existence. While the New York law provides that 
parties may legally agree to submit future dis- 
putes, the Illinois law gives the alternative, which 
is often valuable to business men, either to sub- 
mit their controversies to arbitration or pay the 
liquidated damages agreed upon in the contract. 

The sustaining of our 1922-23 mutual arbitra- 
tion policy is also of the greatest consequence. The 
case just decided also holds as valid an arbitra- 
tor’s award that had been rendered declaring that 
five different parties to whom a deed of real estate 


had been given were in reality not the equitable 
owners but that they held the legal title in trust 
for the one who alone furnished the purchase 
price. 

The court also sustained an arbitrator’s award 
declaring rights of parties where no cause of action 
existed between them. Laws authorizing declara- 
tory judgments have been passed im several of the 
States, but they do not exist in Illinois. This is the 
first decision in our State sustaining the validity 
of declaratory awards of arbitrators. We pre- 
dict that if this case is sustained by the supreme 
court, the legislature will shortly be importuned to 
pass legislation authorizing the courts to exercise 
as broad a jurisdiction as that now possessed by 
arbitrators. 

The power to enter declaratory judgments is so 
important that the constitutional convention, fear- 
ful that the legislature might not grant the power 
to the courts, has provided in section 122 of the 
constitution soon to be voted on that “provision 
may be made by rule of the supreme ceurt for the 
bringing of actions, or proceedings, in which a 
merely declaratory judgment, or decree, or order, is 
sought and for authorizing the ceurt to make a 
binding declaration of right whether or not any 
consequential relief may be claimed.” 

The holding of the municipal court, in antici- 
pation of this new constitutional provision, is that 
arbitrators already have that power, altho it has 
never been conferred on any of the courts of the 
State. 


NO ACCEPTANCE OF OFFER TO BUY 


SEATTLE, WASH., Sept. 23.—A recent deci- 
sion by the Pacific Coast Shippers’ Association 
turns upon the question of identity of an ac- 
ceptance with an offer to purchase. The buyer 
ordered from the seller a transit car of No. 2 
common D&M, and the seller accepted on the 
same day in the following terms: ‘‘6-inch No. 
2 common D&M accepted provided can make 
diversion. ’’ 

Twelve days later the buyer requested can- 
celation but the seller refused because the car 
had been diverted four days previously, tho the 
buyer had received no notice of such diversion. 
The latter refused the car and the seller resold 
at a loss. 

The board of arbitration held that the sell- 
er’s acceptance, being conditioned on his abil- 
ity to divert the car, was in fact no acceptance 
of the buyer’s offer, and that no contract re- 
sulted. With no contract existing between 
them, the seller was not authorized by the 
buyer to make the diversion, and the latter is 
not liable for the loss sustained by the seller 
on resale. 


Supplying Transit on Time Order 


Another case lately decided by this associa- 
tion arose from the application of a transit 
car to an order to be shipped ‘‘ within sixty 
days,’’ and which was refused by the buyer’s 
eustomer. The board found that the seller had 
filled the buyer’s order correctly and was not 
therefore liable for the loss ineurred by the 
buyer owing to his customer’s refusal of the 
ear. The board observed, however, that when 
the seller purposes to apply a transit car on an 
order for shipment ‘‘within sixty days’’ he 
should so inform the buyer. 





BUILDING PERMITS SHOW GAIN 


Building permits issued during August ex- 
ceeded those taken out during July, according 
to official reports to the American Contractor 
from the building departments of 202 cities. 
The total number of building permits issued in 
these cities during August was 61,104 and the 
total estimated valuation was $225,543,149. Re- 
ports from 195 cities for July showed 56,332 
permits, with total valuation $212,314,292. 

Comparing August of this year with the cor- 
responding month in 1921 shows that activity 
in permit issuance this year is 38 percent in 
excess of last year. A similar comparison 
using July instead of August showed a 31 per- 
cent gain for this year. 
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THE HONEST COIN 


Youth came to Age to ask advice 
(Oh, this was years and years ago); 
Youth came to Age with fortune’s dice 
And asked him how the dice to throw 
Life’s game to win. Age answered him: 
‘*Put down the dice. It is not dim, 
Uncertain, strange, mysterious, 
This thing called Life is not a game, 
This search for fortune, quest for fame; 
They do Life wrong who call it thus. 
Success is not a thing of chance, 
Environment or circumstance, 


‘*For few shall win who gamble; yes, 
But few shall win who hope to win 

Who in the dice-cup seek success, 
Who try the wheel of life to spin, 

Who. hope to see the arrow say 

That all shall lose and only they 
Shall reap success, and only can. 

Man has a better way to find 

Success, a way more sure, more kind, 
_A way more worthy of a man: 

It is not won with gambler’s dice; 

Success is bought, and fixed the price.’’ 


Youth said to Age: ‘‘ Well, what the fee? 

What must I pay? and what the coin?’’ 
Age answered: ‘‘ Listen, now, to me: 

Put down the dice. Go forth and join 
The world of men, of men who toil; 
And, not to proud to touch the soil 

And not too meek to touch the skies, 
Give love and service, nights and days— 
The only coin that mortal pays, 

The only coin that ever buys 
Good name, good fortune, happiness— 
The honest coin, the true success.’’ 





BETWEEN FILLING STATIONS 


GIRARD, Pa.— Generator trouble at Madison, 
Ohio, so we made only fifty-six miles today, 
camping west of here tonight at a private camp 
where the camping was free, and worth it. 





MarTINSVILLE, N. Y.—Altho accomplished 
and experienced detourists, we must give the 
palm to Buffalo for the lumpiest detour in the 
lot. After negotiating it in a raimstorm, we 
ran into the 5:30 traffic jam, again being routed 
thru a maze of pedestrians, street-cars and jit- 
neys. We understand the Buffalo jitneys have 


- since been put out of business, and are happy 


to say we put one of them out of business our- 
self. 

Camped here tonight; six other cars in a pri- 
vately owned tourist camp, which was sanitary 
nevertheless, and well worth the usual half 
dollar. 


LAKE Puacip, N. Y.—We have tried, in the 
brief time at command, for one can not expect 
to do the Adirondacks in a summer, to go over 
the principal trails in this vicinity. Briefly, we 
found most interesting of all a hike of 18% 
miles starting at the site of Adirondack Lodge, 
destroyed in the great forest fire of 1903, pass- 
ing out thru Indian Pass between Wallface 
Mountain and Mt. McIntyre, then around the 
latter and fringing the Flowed Land and Lakes 
Colden and Avalanche, and ultimately back to 
Clear Lake, where the former lodge was lo- 
cated. While the distance was 1814 miles, it 
was shortened a half-mile by Ranger Clinton 
West, of the Lake Colden station, who met us at 
the head of Lake Colden and rowed us the 
length of the lake. 

The start of the hike was made at 9:15 a. m. 
and the finish at 7:15 p. m., with a delay of 35 
minutes to put out an incipient forest fire due 
to the carelessness of a hiker who had failed 
properly to extinguish his campfire of the night 
before. The elevation was never less than 
2,000 nor more than 4,000 feet and, while six 
hours of it was in a pouring rain, the hike was 
a delightful experience. The trail hits many 
abandoned logging roads and several logging 
famps that have fallen into decay. 


LAKE Puacip, N. Y.—The premier climb of 
the whole Adirondack region is Whiteface 
Mountain, at the head of Lake Plaeid. In the 
first place, there is little lost motion. It is 
up hill all the way. You can hire a boat for 
$1.50 a day and row the. five miles from the 
village of Lake Placid to the foot of the moun- 
tain in fifty minutes. The ascent from White- 
face Landing is only 5% miles and 3,000 feet, 
and can be made in 3% hours. We left the 
village at 10:15 a. m., rowed to the landing 
five miles up the lake, left the landing at 11, 
and were on top at 2:15. 

The best part of the trail is the last mile, all 
of which is practically hand over hand, much 
of it over bare rock. We found Ranger Asa 
Lawrence on duty at the observation tower, 
around which a 25-mile gale was whistling. He 
had already that day detected and reported a 
fire west of Saranac Lake. 

Whiteface is detached from the range, and 
so affords a magnificent view. To the east can 
be seen Lake Champlain, the Green Mountains 
of Vermont and the White Mountains of New 
Hampshire, to the north the St. Lawrence River, 
to the west the Saranac Lakes and Saranac 
River, and to the south and west, of course, the 
Adirondacks and uncounted lakes. 

The Wilmington route, via Wilmington, is a 
mile longer but much easier climbing. We also 
climbed Whiteface from the Wilmington side 
on the previous day, and found a good automo- 
bile road to within six miles of the summit. 





CLEAR LAKE, Nortu Esa, N. Y.—The climb 
of Marcy, the highest mountain in the State, is 
the best known and least rewarded hike in the 
Adirondacks. The shortest route is from here 
—six miles, but they are wearisome and unin- 
teresting, and, while Marcy is a few hundred 
feet higher, the view from Marcy does not com- 
pare with that from Whiteface Mountain. 
Marcy is shut in by so many other peaks and 
ranges that the sight is not impressive, altho 
there is that top-o’-the-world feeling that one 
always experiences after ascending the chief 
peak of a region. If you have only a limited 
time in the Adirondacks, we would advise omit- 
ting Marcy and sacrificing whatever prestige 
may attach to sealing the king peak in order 
to spend some time on the much more delight- 
oe equally difficult trails of the Adiron- 

acks. : 





SPEAKING OF SIGNS 


If you believe in signs you will be interest- 
ed in the following ad from the Crescent: 


+— + t—- +—: 
GETTING MARRIED? } 


Get your wedding stationery at 
“The Sign of the Ax’’ 
C. S. AXTELL & CO. 


Myrick Bldg. Springfield, Mass. 




















WE SEE B’ THE PAPERS 


Turkey seems to think that she Mustapha 
Kemal. 


Of course Constantine would look like a dif- 
ferent fellow if he had only got Turkey’s An- 
gora. 


Jim Cox’s report of his interview with the 
German Chancellor should be taken for what 
it’s Wirth. 

‘‘Tt isn’t where you start,’’ says Andy 
Gump, ‘‘it’s where you land.’’ ‘‘You’re 
right,’’ says Battling Siki. 

A Mason City (Iowa) baby is said to have 
talked five minutes after it was born. No 
(that’s the remarkable part of it), it’s a boy. 

Germany owes us $256,000,000 for our army 
of occupation, and Secretary Hughes has ar- 
ranged to have her pay us in dyes. And what’s 
worse, familiar with the secretary’s features 
and age, as we are, we fear it is hair-dyes. 








Spiral Stairway in Lounge Room of Grand Cany 
“Hotel, Yellowstone Park, finished in Birck 


Birch 


The Peer of Woods 
For Interior Finish 


is living up to its reputation for big value 
and is now generally used in the more 
pretentious public buildings as well as in 
private homes. 


Past experience has taught the compe- 
tent wood finisher that Birch is the ideal 
foundation for enamel finish and is the only 
wood to use as a base for the new and 
wonderful silver gray effect so much in use. 


The susceptibility of Birch to the various 
stains and finishes in vogue today makes it 
truly the Peer of Woods for Interior Finish 
for it can be stained to imitate the more 
expensive woods. 


With some of the most particular archi- 
tects and builders choosing Birch for use 
throughout homes and public buildings, it’s 
a pretty safe bet that 


Every Dealer Can Sell Birch 


In fact, dealers everywhere are realizing that the 
one way to hold trade at home is to be alive to 
builders’ demands and supply them with wood that 
is nationally advertised. 
Every week and month 
your customers are being 
told, through magazines 
of national circulation, 
the many advantages 
and economy offered in 
the use of Birch. Put in 
a stock of it now and get your share of the orders 
that will come from this advertising. 





Any of the firms below will be glad to 
quote you prices and send you a copy 
of their Birch Book ‘‘A’’—write them. 





MASON-DONALDSON LUMBER CO., I. STEPHENSON CO., 
Rhi er, Wis. Wells, Mich. 
SAWYER GOODMAN CO., 
Marinette, Wis. BAY DE NOQUET CO., 
OCONTO COMPANY, Nahme, Mich. 
817 Railway Exch., Chicago, il.) vee cTECER LAND & LBR. CO. 
GOODMAN LUMBER CO., Blackwell, Wis. 
Goodman, Wis. 
WORCESTER LBR. CO., Ltd. | B. HEINEMANN LUMBER CO. 
Chassell, Mich. Wausau, Wis. 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General O at 


South Bellingham, Wash. 





Our constant aim is to 
provide our customers with 
old growth Yellow Doug- 
las Fir lumber that offers 
just a little better values 
than they can get else- 
where. Try acar and con- 
vince yourself. 


We specialize in lumber for 


Retail Yards, Factories and 
Industrial Plants 














Z Ki 
CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 





Crocker Building, - : San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building,  - : - Chicago 
_W.O.W. Building, - - - Omaha 








The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber calculators on the 
market It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on ing correct estimates. 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


American fiumberman 431 South Dearborn St., 
CHICAGO 
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BUSINESS CHANGES 


ARKANSAS. Dermott—W. B. Beckwith Co. 
succeeded by Beckwith Veneer Co. 

CALIFORNIA. San Diego—Chapin & Driver 
succeeded by Edwin Driver. 

GEORGIA. Albany—West Georgia Pine Co. 
sold to Short Pine Lumber Co. 

Macon—Daugherty-McKey Co. succeeded by C. 
C. Arnett Lumber Co. 

IDAHO. St. Anthony—Garron Lumber Co. 
succeeded by Boise Payette Lumber Co. 

ILLINOIS. Evanston—C. E. Borgeson succeed- 
ed by C. E. Borgeson & Bro., incorporated; cap- 
ital, $20,000. 

INDIANA. Bedford—J. H. Barclay & Co. 
(Inc.) succeeded by J. H. Barclay. 

Delphi—Gustavel Furniture Manufacturing Co. 
sold to William H. Eikenberry. 

Schneider—Dye-Johnson Lumber Co. succeeded 
by Johnson Lumber Co. 

IOWA. Jamaica—Dalbey & Hardwick lumber 
yard sold to W. O. Sloan Lumber Co., of Des 
Moines. M. J. Evans will be local manager. 

Sheldon—Webster Potter Lumber Co. succeed- 
ed by Welsher & Conover Lumber Co. 

LOUISVILLE. Leesville—Nona Mills Co. suc- 
ceeded by Powell Lumber Co. 

MICHIGAN. New Boston—G. H. Meisner sold 
to A. Dugan. 

MISSOURI. Hale—Logan-Moore Lumber Co. 
succeeded by R. H. Browning. 

Outlook—Piper-Howe Lumber Co. sold to Out- 
look Lumber Co. 

OREGON. Bridal Veil—Bridal Veil Lumber 
Co. succeeded by Bridal Veil Timber Co., in- 
corporated. 

WEST VIRGINIA. Beckley—Bair lumber 
plant sold to R. Mankin and associates of 
Huntington and Oak Hill and will be operated 
under name of Byus-Mankin Lumber Co. 

WISCONSIN. Bear Creek—Welcome-Shiocton 
Lumber Co. removing headquarters to Appleton, 


Wis. 

Glidden—Penokee Lumber Co. sold to Schrauf- 
nagel Bros. 

WYOMING. New Castle—F. L. Hutchinson 
Lumber Co. sold to A. M. Nichols Supply Co. 


INCORPORATIONS 


CALIFORNIA. Pasadena—William J. Bettin- 
ger Lumber Co., incorporated. 

San Francisco—Reynier Lumber Co., incor- 
porated. 

FLORIDA. Jacksonville—H. G. Rembert Lum- 
ber Co., incorporated; capital, $10,000; will es- 
tablish plant for manufacture of lumber, lath 
and shingles. 

ILLINOIS. Chicago—John E. Burns Lumber 
Co., incorporated; capital, $200,000. 

Chicago—J. Dunne Lumber Co., incor- 
porated. 

Chicago—R. C. Clark Veneer Co., incorporated. 
* Chicago—Williams Picture Frame & Mould- 
ing Co., incorporated; capital, $100,000. 

Evanston—C. E. Borgeson & Bro. Co., incor- 
porated; capital, $30,000. 

Springfield—Mueller Lumber Co., of Daven- 
port, Iowa, incorporated to do business in Illi- 
nois; capital, $500,000, of which $170,950 is to 
be used in Illinois; headquarters in Rock Is- 
land; Arthur J. House in charge. 

INDIANA. Borden—Indiana Borden Cabinet 
Co., incorporated; capital, $100,000; takes over 
Borden Cabinet Co.; plant will be built. 

Vincennes—Gregg-Willmore Co., incorporated; 
capital, $50,000; to manufacture furniture. 

MARYLAND. Baltimore—Columbia Cooper- 
age Co., incorporated; capital, $50,000; to manu- 
facture and deal in barrels, casks, hogsheads, 
tanks, etc. 

MICHIGAN. Birmingham—Birmingham Lum- 
ber Co., increasing capital from $1,000 to $15,000. 

NEBRASKA. Bloomfield—Campbell Lumber 
Co., incorporated; capital, $60,000. 

Kearney—Chicago Lumber Co., incorporated; 
capital, $75,000. 

Osmond—Farmers’ Lumber Co., incorporated. 

OHIO. Deer Park—Superior Lumber & Mill 
Work Co., incorporated; capital, $25,000. 

Mentor—Mentor Lumber & Supply Co., incor- 
porated; capital, $25,000. 

OREGON. Portland—F. E. Irwin Lumber Co., 
incorporated. 

Portland—Kelso Supply & Lumber Co., incor- 
porated; capital, $5,000. 

Portland—A. E. Stevens & Co., incorporated; 
capital, $50,000; to manufacture wheels and 
spokes. 

PENNSYLVANIA. Pittsburgh—Munn Lumber 
Co., incorporated; capital, $50,000. 

VIRGINIA. Painter—A. T. Hickman Lumber 
Co., incorporated; capital, $50,000. 

WASHINGTON. Spokane—Old Dominion Lum- 
ber Co., incorporated; capital, $100,000. 

WEST VIRGINIA. West Hamlin—Lincoln 
Lumber & Supply Co., incorporated; capital, 
$50,000. . 

WISCONSIN. Superior—Spin D. Lath & Lum- 
ber Co., incorporated; capital, $10,000. 


NEW VENTURES 


ALABAMA. Tuscaloosa—Expanded 
Lath Corporation, recently began. 

ARKANSAS. Rison—England & Tate recent- 
ly began saw and planing mill. 

CALIFORNIA. Los Angeles—Grogan-Robin- 
son Lumber Co., recently began; retail. 

GEORGIA. Atlanta—Flowers Lumber Co., re- 
cently began; retail. 

Avera—Avera Lumber Co. recently began; saw 
and planing mill. 

Lagrange—R. W. Bolling Lumber Co., recent- 
ly began. 

0 Marys—Walter Lang recently began whole- 
Sale. 

Sycamore—Sycamore Lumber Co. established 
mill of 20,000 ft. daily capacity; will develop 2,300 
acre timber tract recently acquired near here. 

ILLINOIS. Ottawa—Bayne Lumber Co. open- 
ing wholesale and commission office in Ottawa. 

Springfield—Kerns & Jones, wholesale and re- 
tail lumber dealers, opening new yard at 2050 
Peoria Road. 

INDIANA. Cumberland—Conklin Lumber Co. 
recently began. 

South Bend—Hoosier Lumber Co. recently be- 
gan; commission. 

LOUISIANA. Mandeville—E. G. Poitevent re- 
cently began sawmill. 

New Orleans—Darden Lumber Co. recently 
began; purchased Excel Lumber Co. and suc- 
ceeds Smith & Darden Lumber Co. 

New Orleans—A. J. Gordon recently began 
commission lumber business. 

New Orleans—Frank N. Worley recently began 
commission lumber business. 

New Orleans—Louisiana Lumber & Demolish- 
ing Co. installed planing mill at its retail yard; 
capacity, 50,000 feet daily. 

MASSACHUSETTS. North Attleboro—A. B. 
Brais Co., recently began. 

MINNESOTA. Fisher—Bailey Lumber Co., re- 
cently began. 

MISSISSIPPI. Carpenter—H. J. Wilson re- 
cently began; manufactures boxes and veneer. 

MONTANA. ‘Troy—Sandpoint Lumber & Pole 
Co., recently began; sawmill. 

NORTH CAROLINA. Enfield—W. T. Currie 
recently began; planing mill. 

OKLAHOMA. Ardmore—Kiowa Lumber Co., 
recently began; retail. 

WASHINGTON. Stratford—Standard Lumber 
Co., recenty began; retail. 


NEW MILLS and EQUIPMENT 


ALABAMA. ‘Tuscaloosa—Chamber of Com- 
merce advises that Jones Lumber Co. is to es- 
tablish new planing mill here. . 

ARKANSAS. Arkadelphia—Stave mill of five 
saw capacity being erected southeast of Beirne 
in the Missouri bottoms; no names reported. 

Clarendon—Southern Lumber & Supply Co. of 
Warren, plans erecting of business building. 

INDIANA. Anderson—Sheds of the Winters, 
Mercer & Brannum Co. destroyed recently by 
fire, will be rebuilt immediately according to 
officials of the company. 

LOUISIANA. Columbia—W. H. Evans, of Mc- 
Gehee, Ark., is erecting saw mill at Riverton, 
three miles north of here, which will have suffi- 
cient capacity to give employment to 150 men. 
A stave factory will be operated in connection 
with the mill. 

MISSISSIPPI. Canton—Long Pine Lumber Co. 
has purchased a tract near here and will build 
a sawmill, dry kiln and planing mill. 

Heideleburg—Jasper County Lumber Co. has 
put its new sawmill into operation and is now 
planning to build a dry kiln and planing mill. 

Moselle—Bradley Lumber Co. completing small 
mill. 

NEW YORK. New York—Geo. H. Storm & 
Co. erecting lumber plant including office build- 
ing, mill building, stable and hardwood ware- 
house costing about $150,000; also docking facil- 
ities for deep sea vessels 

SOUTH CAROLINA. Cayce—Hoffman Broth- 
ers Co., of Fort Wayne, Ind., manufacturer of 
hardwoods for furniture and musical instruments, 
purchased 40 acres of land and will erect lum- 
ber mill. Will be operated under name of Hoff- 
man Lumber Co. Plans are to ship from five 
to ten carloads of raw and finished materials 
daily. 

Ridgeland—Chelsea Lumber Co., recently or- 
ganized at Petersburg, Va., will establish — 
and planing mills here with daily capacity ? 
50,000 feet. Company is incorporated for $50,000. 

WASHINGTON. Centralia—H. H.. Martin 
Lumber Co. will rebuild mill destroyed by fire; 
to have 100,000 feet daily capacity. a 

Chehalis—Arkley Bros. enlarging plant an 
adding building materials. 

witegoret. Siedinen-Lotiagaraon Lumber 
Co. building addition to yards. ‘ 

iarinette—Below Lumber Co. building dry 
kiln and installing boilers. 


Wood 
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Oshkosh—W. E. Muir and E. C. Brand have 
leased the plant of the Lomira Furniture Co. and 
will start operations Oct. 1. 


CASUALTIES 


ARKANSAS. Camden—Fooks Lumber Co., 
loss by fire, $3,500; ten kilns, about 30,000 feet 
of lumber and portion of tram road destroyed; 
reported no insurance. 

CALIFORNIA. Morgan Hill—W. H. Bone, loss 
by fire, $5,000. 

INDIANA. Mt. Vernon—Whitmore Handle 
Co., loss by fire, $25,000; partly covered by in- 
surance; plant destroyed; will be rebuilt. 

Winamac—John Bigler’s sawmill destroyed by 
fire; loss, $1,200; insured. 

NEBRASKA. Callaway—Dierks Lumber Yard 
partly destroyed by fire. 

Danbury—Beaver Valley Lumber Co., storage 
house burned; loss, $500. 

Friend—Whitten & Newcomb Lumber Co., 
small loss by fire. : 

NORTH CAROLINA. Rutherfordton—Will C. 
Hardin; loss by fire, 

OHIO. Cleveland—Sawmill and lumber yard 
of Representative Construction Co. damaged by 
fire; loss, $25,000. 

OREGON. Grande  Ronde—Grande Ronde 
lumber camp on Wallowa River destroyed by 
fire; loss, $2,000. 

TEXAS. Deweyville—Pine mill of Peavy- 
Moore Lumber Co. destroyed by fire. 


WISCONSIN. Milwaukee—August C. Beck 


Co., box manufacturer, loss by fire, $200,000; 
partly covered by insurance. Plant destroyed 
with stock and machinery. 

Oshkosh—R. McMillan Co., loss by fire, $4,000. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Punjab 
shingle mill, Lulu Island, six miles from Van- 
couver, was destroyed by fire; loss, $30,000; 
partly covered by insurance. 


TIMBER LAND SALES 


WHITESBURG, Ky., Sept. 25.—J. W. Speaks and 
others purchased hardwood timber lands along 
Beefhide Creek in Pike County and will begin de- 
veloping the first of the year. The Elkhorn Lum- 
ber Co.’s representatives have closed a deal on 500 
acres of hardwood timber on Marrowbone Creek 
along the Virginia border. The Mill Creek Lumber 
Co., of Coeburn, Va., purchased additional hard- 
wood timber lands along the Kentucky-Virginia 
border and L. F. Jackson, also of Coeburn, will 
have charge of development of the tract. The 
company will make a specialty of railroad ties and 
mining timbers. Other purchases in this region 
are made by Ira Hill et al., who have bought a tract 
of several hundred acres of hardwoods along the 
Smoot Creek in Letcher County and G. H. Hughes, 
of Knoxville, who has purchased lands on Sandlick 
Creek near Whitesburg. 


LADYSMITH, Wis., Sept. 25.—The National 
Match Co., of Joliet, Ill, has purchased 10,000 
acres of timber to be used in match manufacture. 
The timber consists largely of basswood. A camp 
has already been established on the tract. 

. 











‘Demand for all classes of millwork continues 
active, most plants having sufficient orders on file 
to keep them busy for some time to come, while 
the flow of new orders shows little if any falling 
off. Building is going forward without material 
abatement in most of the cities, and there is every 
indication that this condition will continue until 
extreme cold weather forces suspension of out of 
door operations, in sections of the country where 
that condition prevails. There is beginning to be 
a considerable demand for storm sas and doors, 
which may be expected to grow to large proportions 
during the next few weeks. 

The Minneapolis and St. Paul (Minn.), factories 
have been getting about all the business they could 
handle, and have very small accumulations of 
regular stock sizes. While city trade is slower, 
the mills have been getting an unexpected volume 
of business from outside, much of it being special 
work. Several of the plants have put on additional 
men, and are having difficulty in getting skilled 
workers. There are big possibilities in the country 
trade, tho it is not yet heavy, but compared with 
the prospects of a few weeks ago the situation 
looks good. 


Reports from Kansas City, Mo., say that white 
pine sash and doors still are advancing and that 
glazed stuff also will be further advanced to follow 
a new raise in plate glass and an expected raise in 
common glass. Some Kansas City plants still are 
running overtime, but outside plants report they 
are caught up with orders and that new business 
is decreasing in volume. ; 

Columbus, Ohio, reports that while new orders 
are not quite as brisk as formerly, there is plenty 
of work on hand to keep mills going for some 
time. Building work is going forward with un- 
abated vigor. Prices have advanced slightly. 
Scarcity_of skilled labor is still reported by a large 
majority of mill owners. Indications point to a 
fairly active fall trade. 

Sash and door factories in the Merrill (Wis.), 
district report continued excellent business. The 
greatest demand in doors is for 4-paneled doors 
and in windows for 2-, 4-, 8- and 12-light sash, 
1% inch thick, as usual. Prices have gone up but 
slightly, altho western pine has become more dif- 
ficult to obtain. 

Sash and doors and interior finish plants at 
Duluth, Minn., are all working up to capacity 
getting out materials to go into jobs slated to be 
finished this winter. 

The Baltimore (Md.) sash and door situation 
has shown no change from the encouraging aspect 
it has presented for some time. Facilities for the 
Shipment of sash and doors have improved, but the 
mills have so much work that they are still far 
behind their orders, and it does not look as if they 
would be able to catch up for some time. Under 
the circumstances it is only natural that the quota- 
tions should be firm, with some further advances 
here and there. 

Building continues on a good scale at Buffalo, 

- Y., so that the door factories and planing mills 
have a good volume of business on hand. They are 
hot looking for much letup in the near future, 
tho it is admitted that the shortage of labor may 


check building. If labor can be obtained business 
will be brisk in the building line this fall. 

San Francisco (Calif.), sash and millwork plants 
have a good volume of business, with building 
quite active in the city and surrounding territory. 
Sash and door factories in the Bay region are 
busy and have orders ahead. Finished door fac- 
tories connected with the white and sugar pine 
mills are well supplied with orders and making 
good outputs. There is a good demand for sash 
and door cut stock, 


TO INSTRUCT MILLWORK ESTIMATORS 


A series of classes in millwork estimating is 
being conducted at various points in the territory 
of the Southern Sash, Door & Millwork Manufac- 
turers’ Association, thru an arrangement made by 
that association with the Millwork Cost Bureau, 
Chicago. A class will be held at the Hotel Cecil, 
Atlanta, Ga., on Oct. 2, 3 and 4, and another at 
the Mason Hotel, Jacksonville, Fla., on Oct. 5, 6 
and 7%. H. T. Didesch, the bureau’s technical 
director, who is an authority on cost and estimat- 
ing procedure, will conduct the classes. He will 
thoroly expound the principles of plan interpreta- 
tion and quantity survey, and with the class will 
figure from a set of plans and specifications the 
millwork for a complete residence. A portion of 
one session at each of the meetings will be devoted 
to a study of the factors constituting burden, or 
overhead, and its application. 


LOCOMOTIVE ATTACHMENT FOR TRACTOR 


In logging and lumber manufacturing operations, 
as well as in other large industrial projects, loco- 
motives are used extensively for hauling purposes. 
The Adamson Motor Co., of Birmingham, Ala., has 
recently placed on the market ‘an attachment for 
the Fordson tractor which enables it to run on rails 
easily and economically. It is stated that the con- 
version of a standard Fordson tractor into the 
Adamson requires less than three hours and may 
be done by any Ford mechanic. A new tractor 
may be substituted at any time and the old one 
reconverted by simply transferring the attach- 
ment. All parts are built standard, the different 
gages being accommodated in the changes of the 
wheels, which enables the Adamson company to 
carry a complete service stock of parts. 

The following specifications are given for the 
Adamson attachment: Wheels, 33 inches high, 
with 4-inch tread; wheelbase, 74 inches; gage, 36 
to 48 inches; frames, solid steel, locomotive type, 
one piece; pedestals, jaws machined and binders 
mortised into frame; brakes, automatic type, as- 
bestos lined, operated with clutch pedal; axles, 
front and rear, one piece, same analysis steel as 
used by the Ford Motor Co., Hyatt roller bearings ; 
bumpers, cast iron front and rear, with three 
coupling link pockets; draw bar pull, rear bumper 
is attached to Fordson draw bar cap, which re- 
lieves axle housings of strain, placing the pressure 
where intended ; speeds, three forward and one re- 
verse, standard Fordson gearing; simplicity, ex- 
clusive of sand rigging, only 34 bolts are used; 
weight, 314 tons. 





PACIFIC COAST 














Spruce 


and 


Fir 


Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
ee PORTLAND, ORE. 


DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bldg. 
CHICAGO, - + + 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bidg. 
OMAHA, : er he Peters Trust Bldg. 














e 
Pine 
f Fir, Spruce and Cedar 


Redwood, Western Pine 
Idaho White Pine 
and Factory Plank. 


Pacific Coast Lumber 


W:I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 











L General Offices, QUINCY, il. 4 


LONGFIRJOISTS —.. 
avo BIG TIMBERS 


Falls, 
Wash. 
(WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 








YARDS: = «H.B.WAITE LUMBER CO. 
| Transfer MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 














Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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TACOMA 


















Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - + WASHINGTON 





Watch this space weekly 
for attractive offers. 


Until we have assur- 
ance of an adequate 
car supply, we will 
refrain from adver- 
tising our specials in 
this space. 


AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
Joseph Lean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N. D. 








YOU ARE 
OVERLOOKING j— 
THE BEST BET 


If you are not familiar with our facilities 


for cutting anything in 


Track and 

Car Material 
Timbers, Dimension, Bridge 
Material, Shiplap, Boards 











Write for latest list of big value items. 


Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 











HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything used in the lumber industry. 
—— LUMBERMAN, 481 8. Dearborn St., Chi- 
cago, . ™ 








‘NECROLOGICAL RECORD OF THE WEEK 








W. E. POLLEYS, secretary and treasurer of 
the Polleys Lumber Co., of Missoula, Mont., died 
at his home in that city on Thursday morning, 
Sept. 14. Mr. Polleys had been ill for about 
two years, but his condition had not been con- 
sidered serious until a short time before his 
death, when he suffered a stroke. He was 71 
years old and was born in Maine. His father, 
William H. Polleys, was a lumberman in Maine 
and moved to Wisconsin in the early lumber- 
ing days of that State, settling in Melrose in 
1856. He erected a sawmill in La Crosse in 1870 
and in 1883 embarked in the lumber business in 
Georgia. W. E. Polleys was educated in La 
Crosse and entered the business with his father 
in 1871 as bookkeeper. Six years later he and 
his brother, Edgar H. Polleys, succeeded the 
father in the lumber business in La Crosse and 
the firm name became Polleys Bros. They car- 
ried on the business until 1884, when they sold 
out and followed their father into the Georgia 
field. A mill was built at Bainbridge, Ga., which 
was burned a year afterward, and the brothers 
returned to La Crosse, engaging in the logging 
business on the Chippewa River. About 1903 
W. E. Polleys founded the Polleys Lumber Co. 
at Lincoln, Neb., and seven years later, with his 
brother, formed the Polleys Lumber Co., of Mis- 
soula, Mont., building a large mill at that place, 
which is still one of the big operations of that 
section. Mr. Polleys is survived by a daughter, 
Mrs. de Galler, of Los Angeles, and three 
brothers, Edgar H., head of the Polleys Lumber 
Co., and president of the Western Pine Manu- 
facturers’ Association; Abner D., who lives at 
the old home in Melrose, and Frank O. Polleys, 
now living in the West. 





CHARLES W. KIRCHNER, fourth vice presi- 
dent and general sales manager of the McPhee & 
McGinnity Co., Denver, Colo., died at his home 
in that city on Sunday night, Sept. 24, following 
an illness of three weeks from diabetes aggra- 
vated by erysipelas. Mr. Kirchner was 47 
years old and is survived by a widow and two 
young daughters. The funeral took place on 
Wednesday afternoon, the entire plant being 
shut down that day as a mark of respect to his 
memory. Mr. Kirchner was one of the most 
widely known men in the lumber fraternity in 
the Rocky Mountain region, and was of the class 
truly named “self made.’”’ He went to Denver 
from Cincinnati about a quarter of a century 
ago and entered the employ of the old Chicago 
Lumber & Coal Co. as yardman, learning the 
business from the ground up. fter several 
years with that company he became affiliated 
with the Sayer-Newton Lumber Co. which was 
subsequently absorbed by the McPhee & Mc- 
Ginnity Co. His experience covered the entire 
range of the selling side of the lumber business 
and his knowledge of conditions in the industry 
was widespread. Because of that fact he was 
much sought as a speaker at all gatherings 
having to do with the lumber industry and he 
always gave freely of his time and knowledge 
to promote the best interests of the trade. He 
was one of the organizers of the Jobbers’ Bu- 
reau of the Denver Civic & Commercial Asso- 
ciation and its vice chairman at the time of his 
death. He was also prominent in the Masonic 
fraternity and was a member of the Denver 
Athletic Club and the Denver Motor Club. 





CHARLES L. GILCREST, secretary, treasurer 
and general manager of the J. K. & W. H. Gil- 
crest Co., of Des Moines, Iowa, died in that 
city on Saturday, Sept. 2. Mr. Gilcrest was 
a leader in the lowa lumber trade and a highly 
esteemed citizen of his community. The busi- 
ness which he had guided thru many prosperous 
years, was founded in 1856 by J. K. and W. H. 
Gilcrest, whose names it has retained, and from 
the small beginning it has grown into one of 
the largest retail and wholesale concerns in the 
middle western States. Mr. Gilcrest was not 
only a successful business man but was a lovable 
and generous personality who won many friends 
in business and social circles where he will be 
deeply mourned. He had an unusually thoro 
understanding of the lumber business which 
began with his early training under the late 
W. H. Gilcrest, one of the keenest minds in the 
early lumber trade of the State, according to 
those who knew him, and enabled him thru his 
more than thirty years in the trade to steer a 
steady course toward success and prosperity. 
His passing will be noted with regret by many 
lumbermen thruout the central States. 





FREDERICK W. BALLWEG, president and 
owner of Ballweg & Co., and the Fred Dietz 
Co., of Indianapolis, Ind., died recently at his 
home there. Mr. Ballweg was 65 years old 
and had lived in Indianapolis all of his life. 
His father, Frederick Ballweg, and Fred Dietz 
organized the Fred Dietz Co., manufacturing 
wooden packing boxes and warehouse trucks. 
Mr. Ballweg was employed by the company 
as a boy, but at twenty he left its employ and 
organized a company of his own for the manu- 
facture of wooden boxes, under the name of 
Ballweg & Co. This business grew and pros- 
pered, and about eighteen years ago, after the 
death of Mr. Dietz and the retirement of his 


father from active business, Mr. Ballweg also 
acquired control of the Fred Dietz Co. A widow, 
three children, a sister and brother survive. 





THOMAS H. WELSH, of Welsh Brothers 
Lumber Co., of Memphis, Tenn., died on Thurs- 
day, Sept. 21, in that city, of heart trouble. Mr. 
Welsh had recently returned from a visit to Bat- 
tle Creek, Mich., where he had gone for treat- 
ment, and at that time showed considerable im- 
provement. Thus his sudden death was a great 
shock to his family. Mr. Welsh went to Mem- 
phis about twenty years ago and for ten years 
was in charge of the branch of the Buffalo 
Hardwood Lumber Co. there. He then became 
associated with J. W. Welsh in the Welsh 
Brothers Lumber Co., and continued as a mem- 
ber of that firm until his death. He was born 
at Genesee, N. Y., forty-five years ago. He was 
a member of the Lumbermen’s Club, of Mem- 
phis. A widow and three brothers survive. 


GEORGE H. RANDALL SR., well known re- 
tired lumberman of Detroit, Mich., was found 
dead in his bed at the Imperial Hotel in that 
city on Wednesday morning, Sept. 20. The 
coroner found that death was due to natural 
causes. Mr. Randall had not been ill and his 
death was a severe shock to his many friends in 
the Detroit lumber industry. He leaves three 
sons; George H. Randall, of Royal Oak, Mich.; 
Frank Randall, of Detroit, and Harry L. Ran- 
dall, of Bay City. 


J. J. CUMMINS, veteran inspector with the 
bureau of grades of the Northern Pine Manu- 
facturers’ Association, died last Wednesday at 
Brainerd, Minn., at the age of 63. He had been 
ill for several months. Mr. Cummins had been 
inspector for the Northern Pine Manufacturers’ 
Association for sixteen years and was highly 
regarded by men in the industry. He leaves 
three sons, John J. and Joseph A. Cummins, 
? Brainerd, and Thomas W. Cummins, of Seat- 

e. 


CHARLES E. WHEELER, for 35 years in the 
lumber business, died at his home in Lansing, 
Mich., on Sept. 18 at the age of 73. He had been 
ill several weeks. Mr. Wheeler was born in 
Centerville, Ohio, but had been a resident of 
Lansing for fifty years. He followed the con- 
tracting and building line until he became con- 
nected with the Rikerd Lumber Co. about thirty- 
five years ago. He leaves a widow, two daugh- 
ters and three sons. 


HENRY MILLER, a retired lumberman, died 
at his home in Canton, Ohio, on Sept. 20, aged 
69, after a lengthy illness. Mr. Miller was born 
in Middletown, Ohio, and had been engaged in 
the lumber business at Petersburg, Ohio, for 
twenty-five years. Two daughters survive him. 


RENSSELAER W. COX, retired head of the 
Pioneer Cooperage Co., of Chicago, died at his 
home, 1539 Astor Street, on Sept. 26. Mr. Cox 
had been active in Chicago business and club 
circles for many years, moving to this city from 
Cincinnati in his young manhood. He leaves 
a widow, one son and one sister. ope 


TROUBLE AND LITIGATION 


TacoMA, WASH., Sept. 23.—With liabilities esti- 
mated at nearly $7,000 and no assets, E..C. New- 
burg, of Skamakawa, doing business as the New- 
burg Shingle Co., filed a voluntary petition of bank- 
ruptcy in the United States district court of Ta- 
coma. 


MEMPHIS, TENN., Sept. 26.—It is announced 
that creditors of the Lamb-Fish Lumber’ Co. and 
the Lamb-Fish Hardwood Co., who held a meeting 
here yesterday, expressed themselves as thoroly 
pleased with the work done thus far under the 
receivership. Resolutions were adopted to. this ef- 
fect after the receivers had submitted a detailed 
statement showing the financial conditions of the 
companies and indicating that if plans now under 
way are carried out the companies would be able 
to pay in full. F. M. Kelley and W. E. Stone, re- 
ceivers, agreed to submit financial statements at 
90-day intervals. 


HYMENEAL 


REISER—MEIDEN. Derwood C. Reiser and 
Leone K. Meiden, both of Carleton, Mich., were 
united in marriage on Sept. 19, by Rev. Father 
Farrell of St. Patrick’s Parish, of that village. 
After a wedding trip to Cadillac, Mich., the young 
couple will reside in Carleton, where the groom 8 
father, C. H. Reiser, has been in the lumber 
business for the last 24 years. The grandfather 
of the groom was also in the lumber business, 
having conducted a yard at New Boston, Mich. 
and four uncles have been connected with the 
lumber industry for several years. 


HAMPTON—CAVIN. Lester M. Hampton, 
secretary-treasurer of the Tacoma Sash & Door 
Co., and Miss Ruth Cavin were married on Sept. 
19 at the First Baptist Church in Tacoma, the 
ceremony being performed by Rev. C. O. John- 
son, pastor of the church. Following the cere 
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mony a handsomely appointed wedding rece tion 
was held at the home of Mr. and Mrs. 5 
Cavin, parents of the bride. Mrs. Hampton 
has been a resident of Tacoma for the last four 
years, moving there with her parents from 
Montana. She is a graduate of the University 


of Montana and singe her arrival in Tacoma, 
has been actively interested in the work of the 
First Baptist Church. Mr. Hampton is also 
deeply interested in church work. The young 
couple left for a short wedding trip and on their 
return will make their home in Tacoma. 








New Fire Pump Accessory 


In codperation with engineers of the Goulds 
Manufacturing Co., Seneca Falls, N. Y., the Holt 
Manufacturing Co., Peoria, Ill., has developed and 
placed on the market a new accessory in the form 
of a rotary pump to be attached to the well known 
5-ton standard “Caterpillar” tractor. It is spe- 
cially designed for use in putting out fires in saw- 
mill operations, logging camps and even in forests, 
where a stream or well is available, since it pumps 





Close-up View of Pump Attached to “Caterpillar” 
Tractor 


a stream of water equal to that of the usual type 
fire engine. It can also be used for removing snow 
in winter time. 


The pump, compact in size, is easily attached to 
the rear of the tractor in exactly the same position 
as the power pulley attachment, and is driven di- 
rect thru the countershaft from the motor. It is 
capable of delivering 220 gallons of water per min- 
ute under working pressure of 100 pounds per 
square inch. At a normal speed of 1,000 revolu- 
tions per minute it throws a 1-inch stream of 
water 100 feet in the air and requires but 26 horse- 
power, which is only approximately two-thirds of 
the normal motor capacity of the 5-ton ‘“Cater- 
pillar.”’ There is thus a large reserve for overload- 
ing should the pump be called upon for extra heavy 
duty. This reserve capacity enables the use of a 
long hose both for intake and discharge. Where an 
ordinary length of hose is employed a very broad 
area can be quickly drenched with a very heavy 
stream. 


Because it can be quickly placed at any desired 
point it can be very practically used for pumping 
out flooded cellars, as an auxiliary for irrigation 
work, and for pumping out excavations, trenches 
and cofferdams. { 

In general design this 


pump is taken by the spur gears so that in this 
way none of the metal to metal contact comes on 
the pump blades. In addition to the ample lubri- 
cation for the drive gears, compression grease cups 
are provided for the main ball bearings. While this 
pump js built extra strong for heavy duty service, 
it is light in weight, weighing only 225 pounds. 


Designs New Light Delivery Truck 


Trucks are being utilized more and more in 
every branch of the lumber industry until it is now 
somewhat of a novelty, especially in the larger 
cities and communities, to see a horse-drawn vehi- 
cle conveying a load of lumber to a job. There are 
many makes and kinds of motor trucks on the 
market, all of which fill a particular need. Many 
live retail lumbermen make a point of telling their 
customers and prospects about the excellent service 
they can furnish by means of their motor truck 
equipment, so the fact that the Federal Motor 
Truck Co., of Detroit, Mich., has recently an- 
nounced a new “Fast Express,” designed to meet 
the requirements of the rapidly expanding light 
delivery truck market, should be of interest to the 
retailer as well as others engaged in the lumber 
industry. 


In commenting on this new. truck the Federal 
company officials state that the limit to the loads 
it will carry is the capacity of its tires and that 
it is capable of a sustained speed of at least thirty- 
five miles an hour. The new truck is equipped 
with 5-inch Royal cord tires, considerably larger 
than those found in most trucks of its capacity. 
Mechanically the “Fast Express” retains all of the 
highly specialized units that have characterized 
all previous Federals, it is stated. The engine is 
a Continental truck type of four cylinders, with 
force feed lubrication and centrifugal water pump, 
with a bore of 3% inches and a 5-inch stroke. The 
crankshaft is unusually heavy and mounted on 
three extra wide bearings. The drive is thru Tim- 
ken worm and worm wheel, the same as on all 
Federal models. Other standard units in this new 
Federal include Hisemann magneto, Zenith car- 
buretor, Long radiator core with heavy pressed 
steel shell, Borg & Beck clutch, Detroit Gear & 
Machine transmission, Peters universal joints, 
Gemmer steering gear, Stewart-Warner vacuum 
tank, Remy starter and generator, chrome vana- 
dium steel springs, Disteel wheels, Exide heavy 
truck service battery, and Alemite chassis lubrica- 
tion. 


The Federal Motor Truck Co. states that because 
of the demand for numerous bodies for light deliv- 
ery trucks, it is equipped to furnish this “Fast 
Express” in thirty-two combinations of bodies, 
seats, windshields and cabs. A number of these 
bodies and combinations of them are interchange- 
able. Production of the new “Fast Express” 
started at the Federal factory several months ago, 





pump is ‘of the rotary 
gear wheel type, with all 
working parts mounted 
in a heavy cast iron case 
which preserves perfect 
alignment. The two main 
shafts are geared together 
at the outer ends and car- 
ried in Hess-Bright anti- 
friction ball bearings. 
The gears are of special 
alloy steel, machine cut, 
ground and heat treated. 
The stuffing boxes are 
quickly accessible and 
easily repacked. A _ posi- 
tive jaw clutch connects 
and disconnects the power 
to the pump in the same 
manner as the power pul- 
ley would be controlled. 
The efficiency of the 
Pump is increased by the 
fact the pump gears are driven thru the closely 
fitted spur gears at the extreme rear. These lat- 
fer gears are enclosed in a tight case and run 
ina bath of oil. The entire driving load of the 





Rotary Pump in Operation, Throwing Heavy Stream of Water 


‘and already many orders have been received for 
this type of truck not only from dealers in the 
United States, but also from many foreign coun- 
tries. 


























: PORTLAND, ORE. 
; AND THE COLUMBIA VALLEY 
Pacific Forest 

Coast Products 
You'll Like Our Service 
Douglas Fir Western Hemlock 
Let pt Pa gg Sitka Spruce § Western Pine 
for ethos : California White Pine 
ia Red Coda 


Griswold Lumber Co. 
Gasco Building, PORTLAND, ORE. 


ray 
(~ a 
Write 

for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Biahites Lumber 
Company 
1508-9-10 Yeon Building, 
( Portland, Oregon. 


Real Service 


on orders for yard stock, struc- 
tural and car material is assured 
buyers because our mills have a 
daily capacity of over 500,000 feet. 


Fir, Spruce, Noble Fir 


AND 


WEST COAST HEMLOCK 


We’ll quote on anything you need. Try us. 
Gerlinger-Anderson 











Associate 
Manufacturers 
and Wholesalers 


San Francisco Office: 
16 California St. 















































506 Gerlinger Company 
PORTLAND, ORE. 


Associate Manufacturers and Wholesalers 


Leute Gaslingse. fe- H. J. Anderson 
. ‘ . T. Gerlinger 














KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, 8 OREGON 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn 8t., Chicago, Ill. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 








_fepory mand still being inactive. 





ALIFORNIA . 
WHITE PINE 











We invite your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 


i tonnes 
x factory 
Let us Lumber Co. / and planing 

milla 
quote General Office: Loyalton, 
you today. RENO, NEV. California 





ALIFORNIA WHITE PINE 


ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif. 





Stillwell 


PLAN BOOKS ta 


CALIFORNIA STYLE ,,A",. HOM 


—show Pictures, Floor Plans and Estimated Costs 
of Building over 200 Selected Designs. 
“*West Coast Rungalows”’ 
50 Houses-6 and 7 Rooms- $1 








“* Representative Cal. Homes” 
50 Houses—7 tol0 Rooms—$1 
“* Litt e Bungalows’’ “* The New Colonials’’ 

75 Houses—3-4-5 Rooms—$1_ 60 Houses—6tol0 Rooms—$1 
SPECIAL OFFER: Send $2.50 for any three of 

these books and get Garage Folder FREE. 
Books and Blueprints sold with Money-Back Guarantee. 


E. W. STILLWELL & CO., Architects, 692 Calif. Bldg., Los Angeles 
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Hardwood Lumber Exports Increase 


While July exports of softwoods showed a de- 
cided decline, particularly in fir lumber, which 
dropped to slightly under 44,000,000 feet, .12,000,- 
000 below the 1913 average, hardwoods continued 
their upward trend, oak lumber going above 10,- 
000,000 and gum to 5,000,000, says a report just 
issued by the lumber division of the Department 
of Commerce. The total exports of all sawn lum- 
ber amounted to 116,000,000 feet, a drop of nearly 
87,000,000 feet below those of June, which is the 
lowest point for the year. 

The Douglas fir lumber exports to Japan have 
declined to but 12,000.000 board feet, while China 
absorb: d over 14,000,000, the latter’s total for the 
year being 86,000,000 feet. 

For southern pine, the ranking board, plank and 
scantling markets for July were Argentina, Cuba, 
Mexico, and the West Indies, these four taking 68 
percent of the month’s total, and absorbing 55 per- 
cent of these exports so far this year, Argentina 
alone taking nearly 22 percent. 

The exports of cooperage, including shooks, 
staves, and heading amounted to over $605,000 in 
value, a decided increase over the year’s average. 
The chief stave markets continue to be France, 
French Africa, Canada, Portugal, and Spain. Tight 
and slack staves showed an increase in value of 
$75,000 over July, 1921, and cooperage shooks, 
$241,000. 

Over 20,000,000 square feet of veneers and ply- 
wood have been shipped abroad so far this year, 
with a declared value of $596,000. 


British Market for American Woods 


The latest monthly circular of C. Leary & Co., 
wood brokers at London, England, contains the 
following review of the August market for Amer- 
ican hardwoods: 


Walnut—Logs are seldom inquired for. The in- 
pa for all grades of lumber is limited. Values 
nch FAS are about 1 shilling per foot super, 

: Mo. 1 common at about 534d. per foot upward. 


ak artered: There is little improvement to 
Values for 
l-inech mange from 8d. per foot super for FAS, and 
4%d upward for No. 1 common. Plain: Planks 
are occasionally asked for, but the volume of busi- 
ness is small. Good northern 1-inch boards in the 
lower grades are in fair request, but there is little 
demand for FAS. Prices, according to texture, are 
about 244d. to 344d. per foot super for No. 2 com- 
mon, 8%d. upward for No. 1 common, and 614d. 
upward for FAS. 

Whitewood—Demand is not quite so active, as 
fair quantities have recently come to hand. We 
quote 744d. to 10d. per foot super for FAS and 
panel, and 314d. upward for No. 1 common. 


Gum—tThere is not much business doing and 
c. i. f. values are somewhat easier. Quotations for 
the usual specifications are about 6d. per foot super 
for 1-inch FAS red gum, 3%d. for No. 1 common 
red gum and 3d. for FAS hazel pine. 


Ash—Stocks are fairly heavy, while the con- 
sumption is by no means satisfactory. We quote 
5d. per foot super for 1-inch FAS and 3d. upward 
for No. 1 common. 


Farnworth & Jardin, Liverpool wood brokers, 
says in its circular for Sept. 1: 


United States Woods—Logs: The small import 
was sufficient for the limited demand. Lumber: 
Heavy arrivals, particularly of oak. Consump- 
tion was small and disappointing; stocks are con- 
siderably increased. Business continues very dull 
and there is ample stock of the principal kinds of 
hardwood lumber to meet the probable require- 
ments for some time. Stored parcels are difficult 
of sale. Oak—Logs: Little or no demand, stock 
is unaltered. Wagon oak (planks): Deliveries 
kept pace with the light import. Prices are fairly 
steady for strictly first quality planks of good 
specification. Cabinet planks: Demand shows no 
improvement. Boards have arrived much in excess 
of requirements. Stocks are considerably increased 
and values difficult to maintain. Consignments 
should be suspended. Quartered oak: Demand in- 
active. Chestnut—Seldom inquired for. White- 
wood—Logs: Of little interest to buyers. Lumber: 
Stocks are ample. Occasional inquiry for special 
dimensions. Satin Walnut—Logs: No demand. 
Lumber: Values are easier. Cottonwood—No ar- 
rivals or sales reported. Hickory—Logs: Ship- 
ments can not be encouraged at present. Holdings 
consist almost entirely of old wood. Lumber: A 
fair proportion of the moderate import went direct 
into consumption. Ash—Logs: Demand quiet. 
Lumber: Fair quantities arrived and a large pro- 
portion was stored by the consignees. Values are 
lower, particularly for common grades. Birch— 
Logs: A light import to Liverpool and Manches- 
ter. The consumptive demand is poor, but stocks 
are not heavy. Planks: Import moderate, which 
largely went into consumption. D mand, however, 
is not brisk and only parcels in fresh, sound con- 
dition inquired for. 


Pitch Pine--Hewn: No improvement in demand. 


Stock is increased, with an import of 3,000 cubic 
feet. Sawn: Arrivals to Liverpool and Manchester 
during August amounted to 244,000 cubic feet, 
compared with 110,000 cubic feet during the same 
period last year. <A large proportion went direct 
into consumption and the stock at both ports, altho 
large, is not excessive. Values are steady. Planks 
and Boards: Deliveries barely kept pace with the 
moderate import and holdings increased in Liver- 
pool and Manchester. Sleepers and crossings: No 
import. Stocks are substantially reduced. 

Sequoia (California Redwood)—No 
Stock is slightly reduced. 

Farnworth & Jardine quote the following prices 
as those prevailing on Sept. 1: 


import. 


Pitch pine— a 6. ¢ £ s. d. 
MUTA: gd 60-0930 0 percu.ft. 0 3 6to 0 4 0O 
EVAR 4 0. idan percu.ft. 0 2 Oto 0 38 6 
Deals and boards, 

INC 5.009 0: 600 perstd. 30 0 6 to35 0 0 
Deals, Standard. .per std. } 
Deals, merchantable, ta | 
per std. 
Deals, S. E. & S..per std. (17 10 @to2l 0 0 
RICEDOPE: 62000608 per em 
Rie Aes MODE. s. 6: 0.5-6, 6 per std. 

Whitewood— 

Logs (prime)...percu.ft. 0 8 6to @ 4 
Planks and boards, 
percu.ft. 0 4 6to 0 9 0O 

Oak— 
ere percu.ft. 0 4 O0to 0 5 O 
Wagon planks..percu.ft. 0 8 6te 0 4 6 
Coffin planks and 

DOATAE. 0.5.06.0 percu.ft. 0 6 Oto 0 7 O 
Quartered planks 

and boards...percu.ft. 0 6 6to 0 9 6 
Plain planks and 

ue eiarinetard percu.ft. 0 8 6to 0 6 6 
8 — 

Round logs.....percu.ft. 0 4 Oto 0 4 6 
Planks and boards, 
percu.ft. 0 8 Oto 0 5 

Hickory— 

—< 1OGE. os0s percu.ft. 0 8 Oto 0 4 
4im— 

Round logs..... percu.ft. 0 8 Oto 0 4 

Maple— 

Round logs..... perecu.ft. 0 38 Oto 0 4 O 
Prepared flooring.per std. 40 0 0 to45 0 0 

Cypress— 

Gs re percu.ft. 0 4 6to 0 6 6 

Satin walnut— 

BOOTOES 0.0 8s 6a percu.ft. 0 8 Oto 0 5 6 

Hazel pine— 

MSUOREE: 665550 wee percu.ft. 0 2 6to 0 38 6 
Lee PEEP PEE TET 


The Argentine Market for Lumber 


WASHINGTON, D. C., Sept. 25.—The lumber mar- 
ket and industry in the River Plate is the subject 
of a report made by Trade Commissioner George 
S. Brady to the lumber division of the Department 
of Commerce. It is a continuation of an extensive 
report, the first part of which was published in 
Commerce Reports for Sept. 4. Argentina, accord- 
ing to Mr. Brady, is the largest consumer of lum- 
ber of the River Plate countries, altho Uruguay is 
said to have a greater per capita consumption. 
The uses to which lumber is put are flooring, roof- 
ing, bridges, piling, frame sheds, cross ties, fur- 
niture, car and wagon manufacture, boats, fencing, 
box shooks, casks, handles, toys and the thousand 
minor uses. . 

American southern pine is the standard for floor- 
ing, but in general construction work the inferior 
Parana pine from Brazil is used wherever possible, 
especially in place of white pine and fir, because of 
its cheaper price. It gained a foothold in Argentina 
and Uruguay during the world war and apparently 
is still gaining favor for use where quality is not 
of first importance. At present Parana pine, how- 
ever, has the disadvantage that it is not properly 
seasoned. Douglas fir is also used in competition 
with the Brazilian pine. California white pine is 
in favor on the market. 

There seem to be no native woods in the River 
Plate countries that will replace southern pine or 
spruce, but for many uses certain native hardwoods 
have entirely replaced imported lumber. 

During the war, Mr. Brady states, there was 4 
boom in the exploitation of native forests, and 
many sawmills were installed which have since had 
to suspend operation due to contraction of the 
market and the competition of imported woods. 
During this period, however, the woodworking 
plants studied the best uses for the native woods, 
and in many cases native lumber has definitely sup- 
planted imported woods, altho there is no imme 
diate prospect that the native lumbering industry 
will become sufficiently well organized to’ affect 
seriously the American trade in Argentina and 
Uruguay. 

Mr. Brady states his conclusions as follows: 

First, that as direct a contact as possible should 
be maintained by the manufacturer with the trade, 
| tered by resident agents in Buenos Aires an 
fontevideo ; second, that the competition of Bra- 
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zilian and Auracanian pine can only be met by 
lower prices of the cheaper grades of American 
softwoods and by active campaigning on the supe- 
rior qualities of the better kinds of softwoods. 
American oak, ash and other hardwoods must 
inevitably give way to the competition of the 
native hardwoods from northern Argentine and 
Paraguay, but for possibly some years to come 
there is no likelihood of a development of the local 
lumbering industry to a point where it will oust 
the imported hardwoods from the market. In the 
meantime, as business improves, there is still op- 
portunity for an actual development of the use 
of imported American lumber. 

A list of lumber importers in Argentina and 
Uruguay may be obtained from the lumber division 
upon application. 


(MABE EBBABa: 


European Softwood Market Strong . 


WASHINGTON, D. C., Sept. 25.—According to ad- 
vices from Helsingfors, Finland, to the lumber di- 
vision of the Department of Commerce, a lively 
market, with no indications of any marked price 
fluctuations, is reported by Finnish timber export- 
ers, who predict a prosperous year as the result 
of an uninterrupted series of sales which have con- 
tinued thruout the summer. The market for spruce 
has been somewhat duller than for other woods, 
but timber exporters hope this lumber can be dis- 
posed of during the fall without lowering the 
price to any great extent. About 500,000 stand- 
ards of lumber (990,000,000 board feet) had been 
exported from Finland during the first seven 
months of this year, leaving approximately 100,- 
000 standards unsold. The latter amount is said 
to contain some unsalable woods, which leads to 
the belief that the actual quantity of timber yet 
to be sold is small. 


Furthermore, the margin created by the last drop 
of the exchange between the prices of the latter 
and the price of foreign hardwoods is rapidly 
diminishing. Thus it may perhaps not be too opti- 
mistic to expect a good business during the remain- 
ing months of the year. 


British Columbia August Exports 

VANCOUVER, B. C., Sept. 23.—Principal export 
shipments from British Columbia during August 
were: France, 19,061 feet lumber; Orient, 1,345,- 
230 feet lumber, 1,011,330 feet cedar logs and 
bolts, 6,732 bundles box shook; United Kingdom, 
1,078,117 feet lumber, 54,684 feet pine logs; New 
York, 2,293,373 feet lumber, 134,850 bundles 
shingles; Sydney, 1,926,931 feet lumber, 3,100 
bundles shingles, 6,265 bundles lath, 26 crates 
doors, 29,161 bundles box shooks, 494 bundles cot- 
tonwood, 3,691 bundles fir pickets; Los Angeles, 
99,170 feet cedar poles; Philadelphia, 28,574 
bundles shingles, 610,316 feet lumber. 


A NEW COMBINATION CRANE AND SHOVEL 


In the handling of large timbers and for other 
useful purposes in the larger lumber manufactur- 
ing operations, retail yards and industrial plants 
mechanical equipment has been the means of reduc- 
ing overhead costs by the saving in time and 
labor. Included in this class of utility machines 
is the line of locomotive cranes manufactured by 
the Orton & Steinbrenner Co., of Chicago, which 
has recently designed an improved type of crawl- 
ing tread crane-shovel. This company was one of 
the first to apply the con- 











tinuous tread principle to 
the propulsion of locomo- 
tive cranes, and has util- 
ized the experience gained 
thru successive develop- 
ments and improvements 
to the end that the pres- 
ent machine is the em- 
bodiment of all the better 
principles of design and 
construction. Two sizes 
of machines are manufac- 
tured, the %-yard and 
the 1l-yard capacity. 

It is stated that the 
machine shown in the ac- 
companying illustration 
is more than a crane— 
more than a shovel, the 
design being such that in 
a minimum amount of 
time simply by removing 
the crane boom and sub- 
stituting the shovel boom 
and dipper, the crane may 
be readily converted from 








Improved Crawling Tread Crane-Shovel 


Since this report was received the lumber di- 
vision has been advised thru private sources in 
Sweden that 70 percent of the Swedish lumber has 
been sold, the remainder being chiefly spruce. It 
is also said that 100 percent of the Finnish prod- 
uct has been disposed of. Prices are increasing 
and the exporters’ position is strong. 


Notes from the British Market 


LONDON, ENGLAND, Sept. 11.—Considering the 
uncertain international outlook arising out of the 
question of the payment of war debts, the commer- 
cial markets are comparatively active. The timber 
trade continues steady, with some quietness owing 
to the holiday season. The imports of certain 
timbers were substantial last month, but taken all 
round the arrivals were not heavy. 

A topic of much interest to the trade of London 
and Liverpool has been the mecting of creditors 
held in connection with Robert Bruce & Co., the 
principal of which concern is well and favorably 
known on both sides of the Atlantic. The state- 
ment revealed very heavy liabilities and the meet- 
ing agreed to a composition of 10/0 in the pound. 
It is satisfactory to note, however, that so great 
is the confidence of the trade in the firm’s per- 
sonnel that the construction of a new company 
was authorized to continue the business. 

American hardwood lumber arrivals during the 
month have shown an increase and consisted chiefly 
of oak, cypress, walnut and poplar against con- 
tracts. Shippers are increasingly firm in their 
idea of values and prices are steady. With an im- 
provemcnt in the cabinet trade there is prospect of 
further improvement. 

Latest advices from Germany make it obvious 
that the consumption of all kinds of hardwoods 
in that country is strong, also that the supplies 
available of European hardwoods are very small. 


a clam shell rig to a 
steam shovel; even this 
is unnecessary to convert 
it into a skimmer for 
tearing up pavement. A separate boom with skim- 
mer scoop can be connected to the crane inde- 
pendent of the main crane boom and the hoist line 
simply reeved over the scoop. The radius of the 
boom instead of being fixed at a certain degree 
may be varied to suit the conditions of the job, 
and this feature enables it to dig several feet below 
the normal operating level and also increases the 
lift. 

Motive power is supplied by only two engines, 
thus simplifying operations. The hoisting, swing- 
ing and traveling operations are performed with 
double clutches by the main nonreversing engines, 
while the crowding motion of the dipper is actuated 
by a separate reversing engine midway along the 
boom. The rotating base turns on a live ring of 
rollers on a large diameter rail circle, thus evenly 
distributing the load and requiring very little 
power to swing. ‘The car body is built up of struc- 
tural steel shapes and plates amply riveted and 
thoroly reinforced. The housing is of sheet steel 
with ample sash and doors and arranged for re- 
moval when required. The operator has a clear 
and unobstructed view of the dipper at all times. 

The crawling tread is of the flexible type, ad- 
justing itself automatically to the contour of the 
ground. The tread links are so designed that in 
passing around the sprocket all foreign materials 
adhering to them are thrown off and prevented 
from entering the spaces between. All movable 
parts are bronze bushed and lubricated with 
Alemite pressure system and sheaves and bearings 
are also bronze bushed. A feature of the machine, 
the manufacturer states, is the accessibility of its 
parts, especially those bearing the brunt of the 
wear, consequently necessary repairs can be made 
in the field with a minimum amount of time lost. 
A booklet describing this utility machine can be 
obtained, upon request, from the Orton & Stein- 
brenner Co. 
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If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The Largest Poplar Mill in the world. 




















“oak” LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Speci 





The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


















Also 
BEECH-MAPLE 


You'll find our lumber uniform in 
quality, well milled and accurately 
graded. Get our quotations. 


Monteola Hardwood Mills 


Manufacturers Glenfield, N. Y. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


Buu Oak Flooring 
- theBest Oak dloning 
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and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
_songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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Values 


That Satisfy 


The way in which our customers 
stay with us proves our lumber 
gives more than ordinary satisfac- 
tion. If you value good manufac- 
ture, proper drying, accurate grad- 
ing, you ought to try us on your 
next order. Thirty years of suc- 
cessful hardwood lumber manufac- 
ture. 


Gum, Oak, Cottonwood, Ash, Elm, 
Maple, Cypress 


Paepcke Leicht 


Lumber Company 











al MILLS: General Offices: 
Pekantite. _ 121 W.Washington St. 
Greenville, Miss. CHICAGO 
Hotel Tuller | 600 a 
Rooms 








600 
Baths 


| DETROIT, MICH. | 


$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 
Headquarters} Detroit Automobile Club 
in Detroit for) Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hote Dinner $1.50 and $1.75 
Business Men’s Lunch .75 











Cafe A La Carte Cafeteria Men’s Grille) 


DAVENPORT 
HOTEL 


Spokane, U. S. A. 
a Headquarters for 


Lumbermen of 
the Northwest, 


Reasonable Rates 
Informal 














Numerous Dining 
Rooms Including 
Coffee Shop. 


Washed 








Circulating Ice Water. 
Air Ventilation, 





















EVANSVILLE, IND. 


Sept. 25.—There has been some improvement in 
the hardwood trade and car shortage situation dur- 
ing the last week. Reports from the southern 
States indicate that the embargoes on logs are 
easing up somewhat, and it is expected that a good 
many logs will be received here between new and 
Oct. 1. Logging operations also have been active 
for the last few weeks along the Green and Barren 
rivers in western Kentucky. Retail lumber dealers 
report that the farmers are buying liberally. Wood 
consuming plants in Evansville are still being 
operated on steady time. Furniture and wagon 
manufacturers report a good run of orders. Veneer 
manufacturers say that the outlook for trade is 
better, and they expect a good fall and winter 
business. The large plow manufacturers in Evans- 
ville are looking for a rapid improvement in trade 
in the South and Southwest during the next six 
months. Box factories are enjoying a steady trade, 
and stave manufacturers who have plants in Ken- 
tucky and Tennessee report the outlook better than 
for some time. — 


COLUMBUS, OHIO 


Sept. 25.—In Columbus and central Ohio there 
is brisk buying by dealers as well as by many in- 
dustries ; prices are steady and inclined to advance. 
Some let-up in southern pine demand is reported 
in certain sections, but this is believed to be only 
temporary. 

T. A. Jones, manager of the Doddington Co., re- 
ports a good business in millwork of all kinds. All 
the four mills of the company are being operated 
on full time and there are considerable orders 
ahead. Prices of millwork, doors and sash are 
well maintained. Mr. Jones recently made a busi- 
ness trip to Ironton. 

D. S. Benbow, manager of the Sowers-Benbow 
Lumber Co., says trade in retail circles continues 
brisk, with stocks coming in better since embargoes 
have been lifted. Home building is going forward 
at a good rate and the tone is generally satisfac- 
tory. 

E. R. Clarridge, of the Columbus Lumber Ex- 
change, reports business in good shape, with deal- 
ers showing a tendency to hold off in placing 
orders until some cars in transit are received. 
Prices are fairly steady. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., says retail stocks are still badly broken, altho 
the extreme scarcity which prevailed in retail 
circles has been relieved to a certain degree. 
Transit cars are still numerous and generally find 
a ready sale. 

Assistant Salesmanager Patton, of the W. M. 
Ritter Lumber Co., says trade is holding up excep- 
tionally well, with prices steady. Shipments are 
not quite so tight as formerly, altho there is still 
considerable difficulty in getting them thru to 
northern Ohio and Michigan points... W. M. Ritter 
left recently for Washington, D. C. 

A. C. Davis, head of the A. C, Davis Lumber 
Co., reports a fairly busy wholesale trade, altho 
there is still considerable difficulty in getting ship- 
ments thru. Retail trade is fairly active. 


LOUISVILLE, KY. 


Sept. 25.—Demand for hardwoods continues very 
good. That from railroads for bill stock, including 
car material, crossing planks, cross ties etc., is 
especially good. In fact, it is claimed that the 
railroad demand is better than for some years. 
The general jobbing trade and the furniture, auto- 
mobile and woodworking industries are buying. 
Box plants are ordering sparingly. The principal 
demand appears to be for ash, which has been 
strong; poplar, plain oak and gum. Walnut has 
been bringing around $210 for FAS inch stock, 
altho some overloaded holders reduced their hold- 
ings greatly when they offered some lumber at 
$200. Hickory has been a little quiet. Beech and 
sycamore are not active. Gum is. moving well. 
Some of the manufacturers expect better fall busi- 
ness and stiffer prices if railroads can move ship- 
ments. The present market is strong. In oak, 
inch stock, quartered is quoted at $1380 to $140 for 
FAS, and $70 to $75 for common; plain oak, $110 
and $60; poplar, FAS, $115; selects, $85; com- 
mon, $55; 2 A, $35, and B, $25. Quartered red 
gum is $115 and $70; plain red, $100 and $62.50; 
sap gum, $48 and $34; 8/4, hickory, $100 and 
$60; walnut, FAS, $200 to $210; selects, $150; 
common, $100; ash, inch, $90 and $50; 6/4, $100 
and $60; 10/4, $115 and $80; 12/4, $125 and $95. 
Inch beech, log run, is quoted at $45; 6/4, $50; 
sycamore, inch, $35, and 6/4 and 8/4, $40. 

The Chess & Wymond Co., cooperage’ producer 
and barrel manufacturer, Louisville, is working 





on a complete catalog or text book of tight cooper- 
age, which will be out some time in October. The 
book will carry measures, weights, standard sizes 
etc. of all packages and stock entering them. 


MILWAUKEE, WIS. 


Sept. 27.—Volume of trade in the local market 
has decreased slightly, but the slump is seasonal. 
High grade hardwoods are moving in larger quan- 
tities. Business in lower grade woods has dropped 
off, as has that in common construction lumber. 
Fall building is contributing its share of business 
and buyers from industries, agricultural implement 
shops, railroad shops, automobile and furniture 
makers, all are supplying a fair demand. Hemlock 
stocks are low and as this wood is scarce a slight 
strengthening in price may be expected. Southern 
pine still leads in sales. West Coast fir trade is 
fair. Transportation problems are still serious. A 
scarcity of labor for logging work in the northern 
Wisconsin woods will have a tendency to cut down 
production there, it is believed. During the last 
week, 940 permits for buildings valued at $583,264 
-were issued in Milwaukee. The year to date shows 
that 25,932 permits for buildings valued at $22,- 
566,064 have been issued. 


EAU CLAIRE, WIS. 


Sept. 25.—Under a promise of a better supply of 
cement and other materials being available now 
the rail strike is ended, the outlook for build- 
ing work in the northern section of the State is 
regarded as much improved. Architects repert 
several large projects under way at the present 
time. Lumber demands are expected to be higher 
this winter than previously. One indication of a 
promising trade is the increased activity of the 
lumber manufacturing industry. Additions are be- 
ing made to the plant of the Park Falls Lumber 
Co. at Rice Lake, and increased cutting is tem- 
plated by the company in its holdings in Sawyer 
County near Draper. The New Dells Lumber Co., 
of Eau Claire, plans a year-round cut this segson, 
and a heavy cut is promised by the Kaiser Lufifber 
Co., this city. 


ANTIGO, WIS. 


Sept. 26.—The shipping department of the Lang- 
lade Lumber Co. is operating 100 percent, altho 
its sawmill is shut down at present, undergoing 
repairs, but expects to resume operations in this 
department in about thirty days. This company 
is now operating several summer camps, and plans 
to put in its regular supply of logs this winter, 
which will be considerably in excess of last year’s 
cut. 

The Mattef Woodworking Co. has completed its 
new plant and expects to have it in operation 


shortly. 
MERRILL, WIS. 


Sept. 25.—Since the cessation of the rail strike, 
the demand for grain doors has been very good. 
There is a corresponding improvement in the lower 
grades of hardwood and preparations are under 
way for next winter’s logging operations. There 
have been marked increases in the number of per- 
sons employed in logging, and also in the box in- 
dustry in Wisconsin. 

Millmen at Merrill, Wis., state that there is an 
increased desire among jobbers and contractors to 
close up logging contracts for the fall and winter 
at prices ‘which appear favorable both to jobbers 
and mill operators. 

Logging camps which will supply Fox River Val- 
ley mills will be more active than usual, and large 
numbers of men will be employed at fair wages. 
The Morgan Lumber & Cedar Co., operating a large 
mill at Foster City, plans to cut a large supply of 
logs this fall and winter, and will operate three 
camps with about forty men at each. In addition, 
several camps will be operated by jobbers in tim- 
ber purchased from small operators in the district. 
The company’s mill is now idle. The Sawyer Good- 
man Co. is also arranging for an early start in the 
woods and in addition to the company’s camps, 
many contracts will be let to jobbers. Upward of 
2,000,000 feet is being moved from the banks of 
North Bay, in Door County, Wisconsin, and placed 
in rafts for towing to Marinette. The logs con- 
sist of pine, hemlock and tamarack and among them 
are some logs of old time dimensions. Each raft: 
will consist of about 300,000 feet of logs. 

Carl Lotz, of Wausau, is preparing to operate & 
logging camp near Tomahawk, Wis., where he has 
about 1,000,000 feet of hardwood logs to cut. Log- 
ging camps are now being erected. 

The Oconto Lumber Co.; at Oconto, Wis., bas 
resumed operations after several weeks’ shutdow2 
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caused by the lack of sufficient timber due to the 
coal and rail strikes. The company has had some 
difficulty in getting enough help in the woods, but 
with highway andifarm work coming. tg 4. close this 
condition promises to change soon, 


BUFFALO, N. Y. 


Sept. 27.—The Buffalo Automobile Club held its 
annual gymkhana at the club house on Sept. 23 
with a large attendance. Many amusing contests 
were held and prizes were awarded at the close 
by President C. Walter Betts. The general chair- 
man of the day was Councilman A. W. Kreinheder 
and other officials included: Orson E. Yeager, 
chairman; James B. Wall, starter; C. Walter 
Betts, referee; Elmer J. Sturm, clerk of the 
course. The suagre included: City Treasurer I. N. 
Stewart, Harry I. Abbott, William P, Betts, Fred 
M. Sullivan and M. M. Wall. 


The War Department will hold a sale next Fri- 
day of lumber at the Curtiss air reserve depot, in 
this city, and sealed bids are to be received up to 
that time. ‘Ihe stock includes 683,868 feet of 
white ash, 323,575 feet of white oak, 6,247 feet of 
hickory, 13,978 feet of elm and 2,228 feet of Port 
Orford cedar. 


F. Fleming Sullivan has been ill of ptomaine 
poisoning during the last week, but is now able to 
be back to the management of the retail depart- 
ment of T. Sullivan & Co. again. 


H. E. and G. B. Montgomery have returned from 
attendance at the annual meeting of Montgomery 
Bres. & Co. at their southern mills, 


William ©. Bigwood, who is the Canadian mem- 
ber of Graves, Bigwood & Co., came here last 
week, in part at least to look after machinery for 
the new planing mill and box factory to replace 
the one burned at Byng Inlet. The company finds 
that it is very difficult to obtain new machinery on 
short notice. It is surprising how scarce used 
machinery of this sort is the country over. He 
finally prevailed upon a manufacturer as a special 
favor to turn out the saws for him at once. 


W. H. Sullivan, vice president of the Great 
Southern Lumber Co., Bogalusa, La., will be in 
this city during the week to visit his brothers, 
Fred M. and Frank T. Sullivan. 


MENOMINEE, MICH. 


Sept. 27.—Lack of log cars 1s seriously hamper- 
ing local sawmills and restricting output materially. 
No. 3 common maple and birch in shipping condi- 
tion have been heavily sold in this market at much 
better prices than have ruled for two years, so that 
the market is materially stronger on these pre- 
viously slow moving items, while No. 3 common 
basswood is seemingly almost impossible t- obtain, 
this also being true of No. 4 pine boards. Lumber- 
men are predicting $18 for 4/4 No. 3 common 
maple early in 1923. Maple flooring sales continue 
in heavy volume and No. 2 common and better 
maple has advanced in price. Thick maple has been 
about cleaned up, even some green stock having 
been shipped under urgent call. 


Officials of the Chicago, Milwaukee & St. Paul 
railroad met with a representation of local lumber 
manufacturers this week with a view to improve 
the efficiency of the log car manipulation and to 
establish an improved system of service for log 
transportation. The new schedule of tie prices 
offered by the Milwaukee, the Northwestern and the 
Soo does not meet with the approval of the produc- 
ers, and it is predicted that few if any ties will be 
got out this winter. Woodsmen continue scarce and 
few, if any, additions have heen made to the meager 
camp crews. 


Plans are being formulated here for a Lumber- 
men’s Exchange Club of the lumber manufacturers 
of this vicinity of Upper Michigan and nearby 
Wisconsin points, including Marinette, Oconto and 
Green Bay. The management of the Hotel Menom- 
inee has given the club an option on a splendid 
suite of rooms advantageously arranged. 


The last week has witnessed very active sales in 
both hardwoods and softwoods by the Thompson- 
Wells Lumber Co. and the J. W. Wells Lumber Co. 
The former has received a raft of logs from an up- 
per Green Bay point this week, which is the first 
arriving at Menominee for some time. The Menom- 
inee Lumber & Cedar Co. reports a very satisfactory 
demand for shingles in all grades, Posts and poles 
have been rather slow during the midsummer 
months, but are now showing more activity. 


The residence of John Coman, of the Coman In- 
8pection Agency, is being extensively remodeled and 
will be among the finest of Menominee’s resi- 
dences. The Coman inspection staff has been ex- 
ceedingly busy and unable to handle all of the 
work offered. 


effhe Crawford Box. Co. and the Menominee, Box 


& Lumber Co. have enjoyed a good run of orders 
during the last few weeks and are running close 
to capacity. 


INDIANAPOLIS, IND. 


Sept. 26.—Altho demand from both retail and 
industrial sources is falling off, prices remain firm, 
for it is next to impossible to secure delivery. 
Stocks in the various industrial plants are low, but 
some are curtailing their production because of coal 
prices and some threaten absolute suspension. Re- 
tail stocks are very low and badly broken. In- 
creased building costs are given as the causes for a 
slump in new construction; carpenters’ wages are 
10 to 15 cents above the scale. 


MEMPHIS, TENN. 


Sept. 26.—The hardwood market is in excellent 
position so far as demand is concerned. Important 
consumers appear thoroly alarmed over the trans- 
portation situation. They are placing most of their 
orders by wire and are offering premiums for 
reasonably prompt shipment. Furniture interests 
are conspicuous among those resorting to these 
measures while there is notable activity on the part 
of flooring manufacturers who are trying to secure 
enough plain oak with which to take care of their 
orders. Automobile manufacturers, as well as 
manufacturers of boxes and heavy crating, are in 
the market in a substantial way while there is a 
fairly active demand from building trade interests 
other than flooring manufacturers. There is in- 
creasing evidence that the railroads are making 
extra efforts to repair bad order equipment and 
that they are placing orders fer new cars in a 
larger way. This finds reflection in increased calls 
for low grade oak. More inquiries and orders, too, 
are coming from manufacturers of agricultural 
vehicles and implements. The tone of the market 
is excellent, with the trend of prices somewhat 
higher. Practically all hardwoods are in demand 
though gum and plain oak are among the features 
of conspicuous strength and activity. 

Export demand is holding up well, tho it is 
perhaps not quite as large as during the previous 
month, taken as a whole. J. H. Townshend, presi- 
dent of the American Overseas Forwarding Co., 
estimates that this agency will book for the current 
month approximately 8,000,000 feet compared with 
about 10,000,000 feet during August. W. M. Lynch, 
general manager of the Delta Export Lumber Cor- 
poration, which confines its efforts exclusively to 
the sale of gum lumber and veneers in the over- 
seas trade, reports a good number of both inquiries 
and orders from the Continent as well as the 
United Kingdom. 

The Delta Hardwood Co., which has recently 
completed its band mill at Rayville, La., and which 
is now installing a resaw there as a means of 
increasing its daily output, has opened offices in 
Memphis in charge of W. J. Thomas, vice president 
and general manager. 


MARINETTE, WIS. 


Sept. 25.—It is expected that the Below dry 
kilns will be ready before the end of the month. 
Work has been going on steadily for some time 
under the direction of Supt. Fred Balzer and a 
crew. When completed the kilns will be used for 
drying the Below lumber, and in addition contracts 
from outside mills will be taken for drying. 

With a daily production of 35,000 lath the big 
plant of the Northern Pine Lath Co., recently com- 
pleted near Iron River, Wis., is now in full opera- 
tion. The company has enough timber to keep the 
plant running steadily for five years. The members 
of the firm are Max Hipple, Jobn Irwin, William 
Little and John Bloomquist, all prominent business 
men of Iron Rivef. 

A. W. Quirt, of Iron River, Mich., intends to log 
a large tract, recently purchased, this winter if he 
can get help. There are about 2,500,000 feet in 
the tract, much of it fine maple. There is promise 
of much activity in the Crandon district of north- 
ern Wisconsin, one of the most important hardwood 
districts in the country. Munsert & Perkins, of 
Clintonville, alone expect to put in 3,000,000 feet. 

A. C. Wells, of the J. W. Wells Lumber Co., 
Menominee, is interested in the Lake Superior Log- 
ging Co., of Iron Mountain, that has just filed 
articles of incorporation with the proper author- 
ities. The capital stock is $80,000, divided into 
800 shares at $100 a share. The incorporators 
are W. E. Hallenbeck and J. L. Hallenbeck, Iron 
Mountain; A. C. Wells, of Menominee ; John Erick- 
son, of Channing; and James DeHut, of Plato. 
W. E. Hallenbeck is president, A. C. Wells, vice 
president, and J. L. Hallenbeck, secretary-treasurer. 
The articles declare that the company is organized 
for the purpose of “owning lands and timber, buy- 
‘ing and selling logs, land and timber and doing a 
general logging and land business in Ontonagon 
and Baraga.counties in Michigan. 


‘LARITE FLOORING” 
(SELLS RIGHT,.TOO; ) 


Its good appearance at- 
tracts the builder on first 
sight and close inspection 
convinces the most critical 
that it is a good buy. It of- 
fers the economy and long 
wear builders are seeking. 
Buy it in mixed cars with our 


Southern Pine 


YARD AND SHED STOCK 


We can supply you with 
almost anything from the 
smallest pattern in moulding 
to the largest timbers. You'll 
find our quality and milling 
right up to standard. 


Write for quotations 


Carter - Kelley 


| MEAS Lumber Co. ; 

















Were Just 1 
Around the Corner 


so to speak, from some of the 
finest lumber manufactured in ! 
Texas. That’s how we know 
where to obtain the right kind of 
stock with which to fill your , 
orders for 


Yellow Pine | 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 


Our long experience and knowl- 
edge of buyer’s needs enables us 
to render prompt, efficient and 
satisfactory service. If you are 
not now one of our customers, it 
will pay you to try us on your 
next order. Let us hear from 
you soon. 


Thos.W. Blake 


116 Carex T umber Co. 
HOUSTON, TEXAS 





MILLS AT: 
Hemphill, Warren, Cleveland and Kountze, Texas 
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Bessler Movable Stairway 





EW side lines you carry, Mr. Deal- 

er, offer you as good profits, or as 
easy sales, as the Bessler Movable 
Stairway. Let us tell you how, with- 
out investment in stock, you can make 
good profits selling Besslers. Write 
today without obligation for complete 
sales facts. 


The Bessler Movable 


AKRON, OH10 Stairway Co. 








MISSISSIPPI 


SABES CM Hmm wn eO RB EEELELAAE 





Tm he me 











Colonial Lumber Company 


Manufacturers and Wholesalers 


Yellow Pine Lumber 


JACKSON, MISS. 


~ Railroad Timbers 
Car Material 
Implement Stock 
Crating Stock 


Yard Stock 

S Shed Stock 
Timbers 
Factory Flooring 


“* Service First ”’ 

















(LONGLEAF P; 7 
HEAVY PITCH ine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

ane Point Howison TenMile Cedar Lake tay 





Daily Capacity 


400,000 Feet. 








480 Randolph Bldg. 


Frank Spangler “20 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 




















SEATTLE, WASH. 


Sept. 23.—A direct sale of stepping at $71, 
which is about $6 higher than the prevailing price, 
is not regarded as any indication of a runaway 
market; in fact, the tendency, if there has been 
any change at all, seems to be in the other direc- 
tion. Wholesalers would like to ferret out a sign 
of weakness, and some of them think they have 
found it in the fact that there is less difficulty in 
buying than was the case a short time ago. This 
applies pretty much to yard stock, which business 
in the present state of car supply has gone largely 
into the discard. When it comes to car material, 
in which several of the transcontinental lines are 
now showing an awakened interest, the market is 
getiing stronger. Purchasing agents have found 
to their grief that sills are much higher than they 
were a few months ago; that select common is 
tending upward, and that any order for siding is 
likely to command a fancy price, say $55. The car 
famine is probably worse instead of better, and 
it certainly aggravates a rather bad situation, 
which now affects mills on both sides of the inter- 
national boundary. During the present stringency, 
as an outgrowth of the shopmen’s strike, a number 
of loggers and millmen have found themselves able 
to take on a fairly satisfactory supply of rail 
equipment, by merely agreeing to make their own 
repairs to cars. It is related that one plant, 
which had recruited its force by employing a num- 
ber of striking shopmen, found this proposition an 
easy matter, for the management simply turned the 
experts loose on their accustomed work in a new 
setting. The shopmen’s strike is almost forgotten, 
but its effects are still in evidence. One transconti- 
nental line is reported to have about two thousand 
“bad order” cars, which require only a little atten- 
tion, within easy reach of Seattle, and this equip- 
ment could be thrown into commission with com- 
paratively little effort. A discerning wholesaler 
insists that repairs to locomotives are far more 
important to car supply than repairs to bad order 
cars, and he says that the situation ought to im- 
prove from now on. But the same old condition 
persists; and lumber orders to a great extent de- 
pend on ability to ship. 

A tour of the mills would quickly convince the 
discerning visitor that the car shortage is ac- 
tually worse than appears on the surface; also, 
that prices, instead of showing any tendency to 
slump, are stronger than ever thruout the list. 
Operations that ordinarily require twenty-five cars 
a day are now receiving only two or three. Mills 
located on more than one transcontinental line 
have an obvious advantage, while those on branch 
lines are in desperately bad shape. In fact, the 
situation is now getting to the point where buyers 
are bidding for lumber in process of loading. Flat 
grain uppers are bringing $10 over, and vertical 
grain $15 over Rail B list. Lath are a little weak 
at $4 to $4.50 mill base. 

Another progressive step in the evolution of the 
fir trade is found at tidewater mills, which prior 
to the spectacular development of commerce thru 
the Panama Canal with the Atlantic coast were 
accustomed to carry stocks of 50,000,000 to 80,- 
000,000 feet. That practice is being abandoned, 
and instead the mills are shipping their cut to 
the Atlantic seaboard. 

There is also to be noticed a change in the 
west Coast manufacturing policy in regard to the 
surfacing of common lumber. Mills are rapidly 
abandoning the old practice of surfacing green, 
and are now surfacing dry; and this shifting proc- 
ess is going on at such a rate that a very decided 
change is expected to take place within the next 
two years. Surfacing dry will have a tendency to 
do away with complaints which the eastern trade 
continually makes on account of scant sizes, 

Production, orders and shipments at west Coast 
mills are practically neck-and-neck, as they have 
been since the bginning of the year. During the 
thirty-seven weeks from Jan. 1 production has 
been 3,007,209,343 feet ; orders, 2,961,634,084 feet ; 
shipments, 2,923,630,588 feet. Production has ex- 
ceeded orders by only 35,565,259 feet; production 
has exceeded shipments by 73,578,755 feet; and 
orders have exceeded shipments by 38,003,496 feet. 

For the weck ended Sept. 16, 122 west Coast 
mills manufactured 89,.374.992 feet, 8 percent 
above normal; sold 70,838,097 feet, 21 percent be- 
low production; and shipped 76,365,196 feet, 8 
percent above orders. Thirty-nine percent of new 
business was for water delivery. This amounted 
to 27,278,097 feet, of which 18,689.392 feet was 
for domestic cargo delivery, and 8,588,705 feet for 
overssas shipment. New business for delivery by 
rail amounted to 1,452 cars. Thirty-eight percent 
of the week’s lumber shipments moved by water. 
This amounted to 29,205,196 feet, of which 21,- 


553,592 feet moved coastwise and intercoastal, and 
7,651,604 feet export. Rail shipments amounted 
to 1,572 cars. Unfilled domestic cargo orders total 
105,033,448 feet. Unfilled export orders, 63,245,- 
029 feet. Unfilled rail trade orders, 6,853 cars. 

Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, is marking up a 
new speed record for activity in visiting the mills 
within the circle of his broad domain. Recently 
he has been on the go practically all the time, 
having gravitated from Seattle to Grays Harbor, 
Willapa Harbor, Portland, Everett, Snoqualmie 
and other manufacturing centers, The observa- 
tion has been made humorously that the new office 
of the secretary-manager is really on wheels; that 
while the association members are emphatically op- 
posed to transit cars, they are at present strongly 
in favor of the transit privilege in so far as it 
may be applied to their able and versatile secretary- 
manager. 

Ralph C. Angell, vice president of the Babcock- 
Angell Lumber Co., with headquarters in New 
York, left Wednesday for the East, after a week’s 
visit to mills on Grays Harbor, Seattle, Everett, 
Anacortes and Bellingham. 

Cc. J. Culter, one of the owners of the Westmin- 
ster Mill Co., at New Westminster, B. C., and the 
Hammond Cedar Co., at Hammond, B. C., was in 
Seattle during the week. British Columbia shingle 
mills are nearly all running, he says, but are facing 
a great deal of trouble on account of car shortage, 
with the result that shingle stocks are accumulat- 
ing. 

W. M. Beebe, president of the Burton,Beebe 
Lumber Co., has left for Kansas City, Omaha, Chi- 
cago and New York. He will be absent a month. 

L. W. MacDonald, of MacDonald & Harrington, 
wholesale lumber dealers at 16 California Street, 
San Francisco, was a guest of the Seattle Lumber- 
men’s Club yesterday, and gave an interesting 
summary of conditions in his State. He reports 
that the demand for lumber is good in San Fran- 
cisco and the entire Bay District; and that it is 
particularly good in interior sections such as Fresno 
and Bakersfield, the general opinion being that 
there will be excellent business. Mr. MacDonald, 
accompanied by Mrs. MacDonald, motored to this 
city, visiting numerous mills and manufacturing 
districts on the way. Stocks, he says, were never 
so. low—indeed, it is a question of securing stocks, 
for customers are abundantly willing to pay for 
lumber. Mr. MacDonald is on his annual vacation, 
and will not return for three weeks. 

The Bissell Lumber Co., this city, is sending out 
announcements to the trade stating that it has 
completed and placed in operation its new elec- 
trically driven sawmill located on the Duwamish 
River, six miles from the center of Seattle. The 
plant’s equipment is of the most modern design, 
and with four transcontinental lines for rail ship- 
ments, besides deep water facilities for cargo ship- 
ments the Bissell company is in excellent position 
to render prompt service to its customers. 


BELLINGHAM, WASH. 


Sept. 23.—Log shipments to Bellingham by rail 
will be increased by twenty-five cars a day about 
Christmas by the operations of the Bloedel Donovan 
Lumber Mills at Sylvana, on the Great Northern. 
Vice President J. J. Donovan stated this week 
that the company will close its activity at Marys- 
ville, where in the last three years it has cut 70,- 
000,000 feet of timber, and will establish a camp 
near Sylvana. It is now building ten miles of 
railroad to connect with the Great Northern, which 
has agreed to put on a special train between that 
station and Bellingham as soon as the camp is 
ready to ship. The Marysville camp will cease 
operations in November. 

A night crew was put on this week by the Puget 
Sound Sawmills & Shingle Co. in its sawmill. Two 
other mill companies, the E. K. Wood Lumber Co. 
and the Bloedel Donovan Lumber Mills, are also 
running at night, the latter company cutting box 
lumber. The Puget Sound Sawmills & Shingle Co. 
was enabled to operate at night by increases in its 
log output at Concrete. 

Four vessels loaded lumber here this week. The 
steamship TJ'eran took on 600,000 feet of lumber 
and a quantity of box shooks for Hawaii, loading 
at the Bloedel Donovan Lumber Mills docks. The 
shooks were supplied by the Morrison Mill Co. At 
the E. K. Wood mill the steamship Sierra loaded 
1,250,000 feet for California. The steamship 
Cricket loaded 1,200,000 feet at the Bloedel Dono- 
van docks for California. This company is expect- 
ing the early arrival of two carriers to load for 
Hawaii and one to load for Australia. 

Upon his return from California this week 
President Fred J. Wood, of the BE. K. Wood Lum- 
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ber Co., stated that his company had bought a 
second steel] steamship, the Lake Bridge, which will 
be put into service on the Pacific coast when it 
has been converted into an oil burner. It has a 
carrying capacity of between 1,750,000 and 2,000,- 
000 feet. Regarding the California market, Mr. 
Wood said that August was his company’s great- 
est month there, about 20,000,000 feet being sold. 

The McCoy-Loggie Timber Co. is building fifteen 
bunkhouses for its loggers, each of which will ac- 
commodate ten or twelve men. They will be 
40x12x10 feet and will be equipped with steel 
bunks. J. A. Loggie, secretary, reports that the 
company is building five miles of railroad and 
within the next three months it will establish a 


hew camp. 
CENTRALIA, WASH. 


Sept. 23.—Production is about normal for this 
district, with shipments below normal on account 
of the car shortage. The mills on branch lines are 
hit the hardest by the car situation, several having 
closed down their shingle plants and using the cars 
for lumber shipments. Some manufacturers are 
shipping No. 2 vertical grain flooring in gondolas 
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My Daddys. 
Put up his 


STORM SASH 


An Illinois retailer used this sign to stimulate 








the sale of storm sash. Retailers all over the 
country are laying plans now to sell storm 
sash and storm doors and are thereby helping 
people to fight the coal shortage 





and boarding it over as a protection from rains. 
Orders are plentiful and inquiries for uppers and 
dimension are being turned down. Lath hold 
steady and shingles took another advance. The 
log supply is much better, all the logging camps 
running full force again. 

The Sacajewa Lumber & Shingle Co., of Tenino, 
set a new record for eight hours shingle cut, three 
machines cutting 175,000. 


TACOMA, WASH. 


Sept. 23.—The fight of the Tacoma lumbermen 
to secure terminal rates on westbound shipments 
for the port has apparently been successful. Cir- 
culars issued recently by several of the big steam- 
ship lines which were members of the conference 
that eliminated this city as a terminal port, now 
include Tacoma as a terminal for both east and 
west bound shipments. Tacoma, Seattle, San Fran- 
cisco, Oakland, San Pedro and Portland are named 
as Pacific coast terminal ports. The fight against 
the discrimination against this port was led by 
Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., and the city was represented 
at the conference hearings by J. A. Gabel, of the 
Pacific Mutual Door Co. 

Lumber carriers at the Tacoma docks last week 
included the following: For the Atlantic coast 
Kentuckian at Port dock and Santa Malta at 
Terminal dock; for California, John OC. Kirkpatrick 
at port dock, Rose Mahoney and Santa Rita at St. 
Paul mill: for the Orient, Amazon Maru Eldridge, 
Bessie Dollar and Kongosan Maru at port dock, 
Manila‘Maru at Milwaukee dock and Havre Maru 
at Defiance mill; for South America, West Jappa 
at Terminal dock. 


‘officers and trustees. 


. than 400.000 feet a day. 


With an absence of ceremony and with no formal- 
ities the new mill of the East Side Mill Co., 
recently completed in the tideflats district, started 
operation Sept, 18. The mill is an electrically 
equipped plant with an estimated capacity of 
65,000 feet a day. Organization of the mill com- 
pany was completed recently by the election of 
The officers are Paul H. 
Johns, president, V. H. Nash, of Terre Haute, 
Ind., vice president, Karl B. Kellogg, treasurer, 
William Ferguson, secretary and O. M. Wilkinson, 
formerly of Miles City, Mont., assistant secretary. 
These officers, with R. L. Setzer, compose the board 
of trustees. 

The Pacific States Lumber Co. will enter the 
wholesale lumber field, according to an announce- 
ment made at the firm’s headquarters in Tacoma. 
In the organization of the new wholesale depart- 
ment the sales force of the Mineral Lake Lumber 
Co. will be utilized. The Mineral Lake mill was 
destroyed by fire last summer and the trustees 
of the company decided not to rebuild the plant. 
This left a well organized selling staff unoccupied 
and resulted in the decision by the Pacific States 
company, which is closely associated with the 
Mineral Lake company, to establish a wholesale 
department. 

The Alder Creek Lumber Co., a new firm organ- 
ized by the stockholders of the Carlson Hill Lumber 
Co., has completed a small sawmill between La 
Grande and Alder and started operation recently. 
The new mill has a daily capacity of 15,000 feet 
and is cutting a tract of timber located near the 
mill site. The product will be marketed by the 
Carlson Hill company. 


SAN FRANCISCO, CALIF. 


Sept. 23.—Lumber is in good demand here, with 
the entire fleet of coastwise steam schooners carry- 
ing Douglas fir and redwood to San Francisco and 
southern California ports. Douglas fir rail ship- 
ments are slow, with mills turning down some 
business, as they do not care to take orders when 
deliveries are uncertain. Building is active, and 
retailers have done a good business. 

The export trade has held its own, so far during 
September, with some improvement in Australian 
demand. Japan is taking a little lumber, but the 
Japanese Government is opposed to speculative buy- 
ing. The east and west coasts of South America 
are doing some buying and the Douglas fir mills 
have orders ahead. The Douglas Fir Exploitation 
& Export Co., this city, sold 5,439,000 feet during 
the week, of which 4,672,000 feet goes to Australia 
and the rest to Japan. The Redwood Export Co., 
this city, has a lot of business on the books for 
shipment to Australia during the next few months. 

James D. Studley, from the Forest Products 
Laboratory, Madison, Wis., together with C. L. Hill, 
of the San Francisco office of the Forest Service, 
are at Fort Bragg, installing at the plant of the 
Union Lumber Co. the first unit of an air drying 
experiment being conducted jointly by the labora- 
tory and the California edwood Association. 
Other units will later be installed at the yards of 
the Albion and the Little River redwood companies. 

R. F. Hammatt, secretary California Redwood 
Association, has returned to San Francisco from a 
trip to member mills located in Mendocino County. 

The Standard Lumber Co. reports a strong de- 
mand for white and sugar pine. Good shipments 
are being made, there being no scarcity of cars. 
The mill at Standard has cut 38,000,000 feet this 
year, and is cutting 350,000 feet a day, about 
50 percent sugar pine. Logs are being stored for 
a winter run. Twenty new dry kilns have just 
been started up. The door factory is well supplied 
with orders and is turning out one thousand doors 
a day. The box factory is sold ahead. A contract 
has just been closed with the American Wood 
Working Machinery Co. for $50,000 worth of equip- 
ment for the new planing mill. A monorail system 
has been built to connect the planing mill and box 
factory with the dry kilns. 

The Madera Sugar Pine Co., this city, will lose 
no time in rebuilding the mill and camp at Sugar 
Pine which was destroyed by fire Sept. 9.  Ma- 
chinery is being ordered for a double band mill, 
which will have about the same capacity of about 
350.000 feet a day, with two shifts. The fire loss 
is estimated at nearly $800,000, pretty well covered 
by insurance. 

Production at the Fruit Growers’ Supply Co.’s 
Susanville white and sugar pine plant during Au- 
gust was about 10,000,000 feet, and shipments 
about 6,000,000 feet. 

The Hutchinson Lumber Co. reports a good de- 
mand. It is cutting about 100,000 feet a day. 
Fires in the woods have required a good deal of 
fighting. The output will be increased when more 
logs are available. 

The Pacific Lumber Co., Scotia, is cutting more 
There is a good eastern 
and California demand, with a general shortage of 
dry clears. Cars are sufficient for present needs. 
President J. H. Emmert is in Detroit. Donald 
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McDonald is paying a visit to the New York office 
and J. M. Leaver is at Scotia. 

The McCloud River Lumber Co., which is cutting 
about 600,000 feet a day at McCloud, is pretty 
much sold ahead on shop. Its prices on white pine 
shop were advanced $5, effective Sept. 19. 

The Yosemite Lumber Co. is rushing production 
at the rate of 325,000 feet a day at Merced Falls. 
White and sugar pine logs are being accumulated 
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Bulletin D-44 gives you benefit of our 
40 years experience in building window 
frame machines. 
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so that a late run can be made. 
have been made, altho cars are not quite so 
plentiful as they were. Good export shipments of 
common have been made this year. 

The Chiloquin Lumber Co. reports a strong de- 
mand for white pine lumber, and expects to make 
some good shipments from Chiloquin during the 
fall. The Dorris Lumber & Box Co.’s factory at 
Dorris is operating night and day with orders for 
pine shook to be filled. 

J. W. Rodgers, vice president of the Lassen Lum- 
ber & Box Co., this city, says its pine box shook 
operations have been satisfactory this season. Good 
shipments of white pine lumber have been made 
from Susanville. A cut of 250,000 feet is still 
being made. Cutting will continue as long as 
weather and logs permit. 

The Hart-Wood Lumber Co., this city, is keep- 
ing all of its steam schooners in operation with 
coastwise shipments of Douglas fir from Willapa 
Harbor and other northern ports to California. The 


Good shipmerit# 


. Quinault mill, at Raymond, is making a good cut. 


J. S. Kent, of the Germain Co.’s San Francisco 
office, who has returned from Klamath Falls, where 
he accompanied N.C. Wilkinson, of the Chicago 
office, on his way north, reports great activity in 
the mills there. The box factories were making 
about 80 percent of a normal output, and the car 
situation had improved. 

Charles R. McCormick & Co., this city, find a 
steady demand for Douglas fir in San Francisco 
and southern California. They are operating all 
of their own steam schooners and several outside 
boats on coastwise cargoes. All grades of lumber 
are being absorbed. The eastern rail demand is 
holding up well and water shipments to the Atlan- 
tic coast have furnished a good outlet for surplus 
stocks. 

The West Side Lumber Co., W. R. Thorsen presi- 
dent, is running the white and sugar pine mill at 
Tuolumne with two shifts and cutting about 
7,000,000 feet a month. About 50,000,000 feet is 
expected for the season. They are pretty well sold 
ahead and pretty close to the saw on shop. There 
has been no car shortage thus far. 

The Albion Lumber Co.’s mills at Albion and 
Navarro are running with one shift and dry stocks 
are very low. Five steam schooners are moving 
the lumber as fast as it is prepared for market. 

The Union Lumber Co.’s Fort Bragg redwood 
mill is making a normal cut, with regular ship- 
ments being made by water and rail. California 
business is holding up well and there is a fair 
eastern demand. The Mendocino Lumber Co. and 
the Glen Blair Redwood Co. are making good out- 
puts. 

R. FE, Danaher, general manager of the Michigan- 
California Lumber Co., says it has sold all the 
lumber it will be able to ship until the first of the 
year. The sawmill at Pino Grande is cutting 
195,000 feet a day, about 60 percent sugar pine. 

Among the lumbermen in the city during the 
week is A. H. Fleming, president of the Sugar Pine 
Lumber Co., which is building a larger mill near 
Fresno and making rapid progress. There has 
been no fire at this plant, altho some of the news- 
paper reports of the burning of the Madera Sugar 
Pine Co.’s mill at Sugar Pine attributed the loss to 
the Sugar Pine Lumber Co. 

Horace B. Shepard, president of the Shepard & 
Morse Lumber Co., of Boston, is here on a tour of 
the Pacific coast. 


ABERDEEN—HOQUIAM, WASH. 


Sept. 23.—Practically every shingle mill is down, 
due to a strike. Sawyers were receiving 22 and 25 
cents per thousand and packers 16 and 17 cents“a 
thousand, and struck for 2 cents increase. ne 

Great interest is being manifested in the célé- 
bration on Sept. 25 of the formal opening of the 
Grays Harbor port terminal. The McCleary Sash 
& Door Factory has furnished fir veneer to finish 
one room in the terminal’s office, the National Lum- 
ber & Manufacturing Co. is furnishing hemlock 
paneling for one room, and the Western Lumber 
Co. will be responsible for finishing one in fir. 

The first steamer to load at the terminal will be 
the Santa Malta, taking 2,500,000 feet to the 
Orient from Schafer Bros. Lumber Co., Montesano, 
and the Vance Lumber Co., Malone. The steamer 
Hahuko Maru is also at the terminal and will take 
1,500,000 feet for the Orient. The Jrene is at the 
A. J. West Lumber Co. loading for Honolulu; the 
Idaho is loading for San Pedro and the Santa Ver- 
onica is loading for the east coast at Wilson Bros. ; 
the Ella A is at the Western mill in Aberdeen load- 
ing for Australia; the Koishu Maru is taking on a 
cargo from Schafer Bros., of Montesano, at the 
Bishop dolphins. At Hoquiam, the Blue Tri- 
angle is at the Eureka Cedar Lumber & Shingle Co. 
loading for the Atlantic seaboard; the Tahoe and 
Virginia Olson are at the National loading for San 
Pedro; the Daisy Gadsby is at the Grays Harbor 
Lumber Co. loading for San Pedro; the Raymond 
is loading for Redondo at the Hoquiam Lumber & 
Shingle Co.; the Shast is loading for San Pedro, 


and the schooners Columbia and Fred J. Wood are 
loading for Honolulu at the E. K. Wood Lumber 
Co.’s plant. 

Oscar Sather, of the Sather Shingle & Lumber 
Co., Carlisle, entertained twenty business men of 
Hoquiam at his logging camp last week in order 
to interest them in the development of the country 
north of Hoquiam. 


PORTLAND, ORE. 


Sept. 23.—Indications are that India will be 
in the market for creosoted cross ties from now on 
to a greater extent than in several years, for many 
of the roads there are in need of repairs. It is 
estimated that 400,000 pieces of ties will be re- 
quired annually from the Pacific Northwest for 
some time to put the roads in condition again. 
Little repair work has been done since the war, 
it is reported here. According to Clyde W. Osborne, 
manager of the St. Helens Creosoting Co’s. plant 
at St. Helens, with offices in Portland, India is 
now in the market for several cargoes of creosoted 
ties, 5x10-9 and 414x8-6. 

R. A. Long, founder and chairman of the board 
of directors of the Long-Bell Lumber Co., and 
J. D. Tenant, arrived here this week from Kansas 
City to look over the big Long-Bell project at Long- 
view, near Kelso, Wash. Work is going ahead with 
rapid strides and a new town is to spring up where 
the two mills for which the sites are now being 
prepared are to be located. Eventually a third 
mill unit is to be added. The company is doing 
everything in a big way and it is said here that 





The First Suggestion— 
Are There Others? 


Noting your editorial on page 34, Sept. 
16, “An Emblem for the Lumber Re- 
tailer,” I am going to suggest a tree, or 
a grove of trees, as our emblem. What 
could be more appropriate? For it is to 
the forest that we go for our supply and 
as someone has said “only God can make 
a tree,” and some of the fondest recollec- 
tions of childhood and of manhood and 
our entire life cluster around a tree, or a 
grove, or in a primeval forest. 

I think your suggestion an excellent 
one. Now get busy—W. S. DicKAson, 
Dickason-Goodman Lumber Co., Kansas 
City, Mo. 











soon after the mills get under way Longview will 
have a population that will outdistance any other 
town on the Columbia River. 

George Holden, assistant sales manager for the 
McGoldrick Lumber Co., of ‘Spokane, was in Port- 
land today on his way from Bend. He says the 
car situation is very bad in his district and several 
mills have shut down because of inability to make 
shipments. In Idaho he says that pine stocks are 
below normal. The demand for No. 4 common 
boards has been very active. 

The sawmill plant of the Oregon Shiptimber Co. 
at Linnten has been purchased by the Beaver 
Creek Logging Co., of Portland, and will be placed 
in operation Oct. 1, cutting about 75,000 feet a day. 
During the war this plant was operated largely for 
cutting large and long timbers for which there was 
a big demand in connection with the emergency 
fleet construction. The Beaver Creek Logging Co. 
was organized some time ago but did not begin 
operations until this week, in the vicinity of 
Vernonia on the new Portland, Astoria & Pacific 
Railroad. This road, stretched into Vernonia about 
two weeks ago, furnishes an outlet for the timber. 
Principals of the Beaver Creek Logging Co. are 
A. F. Anderson, of Seattle, president; and P. M. 
Connacher and A. G. Peterson, of Portland. Mr. 
Connacher is general manager of the logging 
operations and Mr. Peterson is to be mill manager. 
Mr. Connacher is one of the best known logging 
operators in the Pacific Northwest having been 
connected with the Clarke County Timber Co., 
operating at Yacelt, Wash., for years. He will 
continue having charge of the logging operations of 
this company. The Beaver Creek company’s offices 
are in the Yeon Building, jointly with the Murphy 
Timber Co. The Murphy company’s timber hold- 
ing are near Banks, on the Tillamook branch of the 
Southern Pacific railroad. The company’s mill at 
Banks was destroyed by fire a couple of months 
ago and since then the logging operations have 
been at a standstill until this week when work 
was resumed. The company having decided to 
rebuild the mill, will ship the logs to the Willamette 
River for the open market. 

George B. McLeod, manager of the Oregon divi- 
sion of the Hammond Lumber Co., appreciated 
keenly the very many letters of sympathy received 
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after the news of the destruction of the company’s 
sawmill at Astoria about three weeks ago. As yet 
the matter of readjusting the insurance has occu- 
pied most of the time of the officials and a decision 
as to whether or not the big plant will be rebuilt 
has not been reached. 

Rowell, Brown & Co., successors to the Gaynor 
Hardwood Lumber Co., are doing a steadily in- 
creasing volume of business in hardwood flooring 
and have established a large selling office at 312 
East Madison Street. Principals of the company 
are M. M. Rowell and E. M. Brown. Mr. Rowell 
came to Portland a couple of years ago representing 
the Gaynor Lumber Co, and with Mr. Brown bought 
out Mr. Gaynor. The demand has been so active 
of late that Mr. Rowell says it has been a great 
problem to keep his stocks filled. 

The new price list of the Douglas Fir Exploita- 
tion & Export Co., known as list K, went into 
effect Sept. 1, according to W. J. Kuhl, manager 
of the Portland branch. The new list is on a $30 
instead of $20 base. The next meeting of the 
board of trustees will be held in Aberdeen, Wash., 
Sept. 28. Freights to Japan were reduced $1 to 
$1.50 during the week and Mr. Kuhl thinks this 
may revive the demand from that part of the 
world. 

The F. G. Kelley Lumber Co’s, mill at Warrenton, 
on the lower Columbia River, near Astoria, has 
resumed operation after a shutdown of more than 
a year, and the new mill of the Prouty Lumber 
Co. at the same place is also cutting for the market, 
altho the plant is not yet fully completed. The 
Beaver Lumber Co’s. mill at Prescott on the middle 
Columbia is being made ready for resumption of 
operation. It has been closed down since early in 
August. 


LOS ANGELES, CALIF. 


Sept. 23.—An upward trend is distinctky, notice- 
able in the loca] market, which continues its recent 
firmness. Operators are independent and are dis- 
inclined to consider commitments unless from their 
viewpoint the specifications are attractive. Fairly 
high prices are uniformly quoted on anything out 
of the common run; rough green clears, for exam- 
ple, are very strong and scarce, and lath are once 
more in demand. Shingles are the only unsatisfac- 
tory item, being regarded generally as slightly 
weak. 

Arrivals by water continue heavy; eighty in- 
bound cargoes were reported for this month to 
Sept. 19: sixty-one of these being of fir and nine- 
teen of redwood, these making an estimated total of 
78,685,000 feet, of which some went to other ports. 
An authoritative report from San Diego shows 
the receipt at that port during August of 10,- 
017,790 feet of lumber and exporting of 30,000 
feet to Mexico. 

Retail demand keeps up its rapid pace, as is evi- 
denced by the issuing of 2,648 building permits, 
with total valuation of $6,153,654, to the night of 
Sept. 19. 

’A recent small fire at the plant of the Russ Mill 
& Lumber Co., San Diego, did damage amounting 
to about $1,000. After a brief trip as far north 
as Eureka, I]. W. McLeod has returned to the office 
of the [ammond Lumber Co. Frank Curran, man- 
ager of the E. K. Wood Lumber Co., has begun a 
vacation of two weeks, going north. 


SPOKANE, WASH. 


Sept. 23.—The constant demand of lumbermen is 
for cars and more cars. Orders are piling up on 
the files because of lack of sufficient shipping facil- 
ities. 

The local demand for lumber for use in home 
construction continues unabated. For the first 
fifteen days of this month, permits were issued 
for twenty-five new houses of an average cost of 
$3,200. 

Dean F. G. Miller, of the forestry school at the 
University of Idaho, Moscow, Idaho, returned this 
week from a two months’ trip thru central 
and southern Idaho during which he visited nearly 
all of the irrigated and some of the dry farming 
districts. It is the intention of the forestry school 
to give the people advice as to the kind of trees 
best adapted to planting in various sections and 
also as to the best methods to employ in growing 
groves. Of his trip Dean Miller said in part: 
“The Government has approximately 4,000,000 
acres of forest covered watersheds in the central 
and southern districts of the State and these very 
materially affect the supply of water available to 
all the farmers who live below. Were it not for 
these forested watersheds, regions now made pro- 
ductive by irrigation would suffer greatly because 
ot the lessened supply of water.’’ 

The plant of the Dover Lumber Co. at Dover, 
Idaho, is rapidly being put in shape for the manu- 
facturing requirements of the A. C. White Lumber 
Co., by which it was recently purchased to replace 
its uwo plant destroyed by fire at Laclede last 
month. The company is adding six Moore moist 
air kilns for drving Idaho white pine and western 
yellow pine. Work is being rushed and the new 


kilns are expected to be completed about Oct. 15. 
The equipment is being furnished by the Moore Dry 
Kiln Co., of North Portland, Ore. 


VICTORIA, B. C. 


Sept. 23.—Col. James Lightbody, of the McElroy 
Lumber Co., this city, in speaking of present con- 
ditions, said that the lack of cars available for 
American trade made it almost impossible to ship 
any lumber or place any orders going to the United 
States rail trade points. The Canadian Pacific box 
cars are embargoed for all business to United States 
shipping points. 

G. H. Walton, manager of the Sidney Mills 
(Ltd.), stated that its mills, located on the Esqui- 
malt & Nanaimo railroad, found it practically im- 
possible to make shipments to the United States 
on account of the embargo on cars. 

W. D. Connor, president and general manager of 
the Canadian & Puget Sound Lumber & Timber Co. 
(Ltd.), this city, but whose home is at Marshfield, 
Wis., is spending a few weeks in Victoria. Mr. 
Connor stated that his company is shipping lumber 
to eastern Canada and the Atlantic coast States by 
vessel. One ship is loading at the company’s docks 
this week for Montreal and another is due to load 
for New York and Philadelphia next week. 

J. O. Cameron, president of the Cameron Lumber 
Co. (Ltd.), this city, one of the well known and 
important lumber operations of Vancouver Island, 
in speaking of the present lumber market situation, 
stated that his company found it very satisfactory. 
He remarked that nearly all of the British Colum- 
bia mills are catering more to the United States 
trade than ever before, and United States buyers of 
lumber are looking to British Columbia for part of 
their lumber supplies. 


WARREN, ARK. 


Sept. 25.—The demand has been good, consider- 
ing conditions, and mills have had more orders 
than they could have handled had shipments been 
normal. Some items have shown advances and the 
whole list is strong. Inquiries have been received 
in good volume from all sources. Dealers are 
buying stock in both mixed and straight cars, 
placing all orders for immediate shipment. In- 
dustrials are buying some stock. The railroads, 
buying to build new equipment, are making quite 
heavy demands for car material items. The weather 
has favored logging. Stocks are being replenished 
because shipments are restricted. Cars are very 
scarce, some mills having to curtail planing mill 
operations. The hardwood market is not very 
active, due chiefly to the car shortage. Prices are 
firm, advances being made by some mills. Stocks 
are still in bad shape, but are being built up. 


ATLANTA, GA. 


Sept. 25.—Construction work over the South- 
east, which began to slow up because of the strike 
abeut three weeks ago, is now becoming more 
active. New building has resulted in an unusually 
good demand of late for pine. Both pine and hard- 
wood prices still show an upward tendency. Mill 
orders as a whole have been dropping off consider- 
ably, as purchasers generally await some assurance 
of early delivery. Some orders already booked are 
being canceled, or shipment on them postponed, 
but last week this tendency has not been as notice- 
able as formerly. Both pine and hardwood ship- 
ments are considerably below production, and many 
large mills are holding unusually large stocks of 
finished lumber. Hardwood shipments appear to 
be more seriously affected than southern pine. The 
industry has noted still further slight improvement 
in the car situation. Mills in South Georgia and 
North Florida do not appear to be having any car 


trouble to speak of now, and most of them are ~ 


operating steadily. 


TUSCALOOSA, ALA. 


Sept. 25.—Prices are holding about the same as 
last week. Piece orders are in especial demand, 
and at slightly better prices. The eastern market 
is showing greater activity and prices in that 
section have stiffened, but are not yet quite as good 
as are obtainable in the West. Car supply shows 
no improvement. The weather is favorable and 
the labor supply at the mills is fairly good. 


MERIDIAN, MISS. 


Sept. 25.—The southern pine market has been 
very quiet. Prices are satisfactory. Manufacturers 
are. mainly interested in getting equipment to re- 
lieve their badly congested order files. Mills are 
slow in accepting new business, so buyers have 
trouble in placing mixed orders and are still offer- 
ing premiums for quick service. Most orders call 
for prompt shipment and the mills can not accept 
them. Railroad material is still in heavy demand, 
and most longleaf and shortleaf mills catering to 
this trade are heavily bookell. The car situation 
really appears worse than at any time since the 
beginning of the strike, as embargoes make it al- 
most impossible to get a car thru. 
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N.C. PINE 
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It’s from such trees that we manufacture 


Goldsboro N.C. Pine 


The lumber of universal use for homebuilders 


Telecode Used. 
Johnson & Wimsatt, *“3'e™ 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - +» + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, > - © Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., ~- Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








rYalk About Values 


You sure get your share of 
them when you buy our 






* Flooring.«>>) 
N. C, Pine = ns 
feng 2nd Yellow Pine "oust and 





Car and Cargo Shipments. 


Ellington & Guy, Inc.,""suiie” Richmond, Va. | 
Collections by Retail Lumber Dealers 4, sre 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully. 


Fifteen cents, postpaid. 
American Lumberman, Publisher 431 So, Dearborn St., Chicage 








ALEXANDRIA, LA. 


Sept. 25.—The demand for southern pine im- 
proved considerably last week, as the cabinet 
makers, furniture factories and other important 
consuming interests have exhausted their surplus 
stocks, and are now in the market insisting upon 
immcdiate shipments. Local contractors are handi- 
capped on account of their inability to secure ma- 
terial when it is needed. Retail dealers are having 
to scout around in order to get sufficient stock for 
imm.diate needs. The lower grades are now very 
much in demand, with stocks of No. 8 common and 
dimension very low, and prices are advancing rap- 
idly. A special effort is being made to increase 
preduction, which is still below normal. Car 
shortage is still an important feature. A few mills 
with ample car supply are promising immediate 
shipment on odds and ends on hand. Consumers 
will pay a premium for transit cars in order to 
secure prompt shipment, but there are very few 
offering. Some of the mills on account of their 
top-heavy order files are exerting very little effort 
to secure more business. 


SHREVEPORT, LA. 


Sept. 25.—The demand, while not heavy, is more 
than sufficient to cover the present limited output. 
Rarely is the market so stationary as it has been 
of late. Little stock is available, on account of 
the prevailing car shortage. The supply of empties 
available for lumber loading has undoubtedly de- 
creased somewhat during last week. Open cars for 
loading timbers are extremely scarce. A _ great 
many cars are delayed in reaching destinations. 
Mills are disinclined to book business, and buyers 
to place it. Order files have not increased. Hard- 
wood prices are rising considerably. Ash, oak and 
gum show advances of $2 to $5. 


JACKSON, MISS. 


Sept. 25.—The car situation is still absorbing 
the attention of mills in this section. No im- 
provement whatever is shown. The Louisville & 
Nashville and the Southern railroads are offering 
very few cars for lumber, and the Illinois Central 
is the only trunk line that is taking care of the 
shippers of lumber to any extent. The volume 
of new business booked is just about equal to 
shipments. Plenty of business is being offered at 
excellent prices, but the mills are showing no. 
inclination to book business in a larger volume 
than they can ship. All items on the list are in 


demand, with timbers becoming particularly ac- 
tive. The manufacturers look forward to a, very 
good fall business south of the Ohio River in 


the cotton sections. Cotton is moving to market 
very fast and prices are quite satisfactory to the 
producer. This business runs largely to low 
grade lumber and is active all winter. The export 
market is also active, prices being stronger. This 
week four large steamers are loading at Gulf- 
port. m 

Local manufacturers of hardwood report that 
their chief difficulty has been in obtaining flat cars 
on which to transport a log supply to mills. Many 
mills are being forced to operate short time. The 
demand is heavy and prices are advancing. The 
feature has been an increased demand for lower 
grades, especially of gum. ‘The principal demand 
is coming from box and furniture manufacturers. 
Cars for shipments were obtained in fair volume 
last week and large shipments are reported. Much 
of the consuming territory is cut off by embargoes. 

J. A. Gillespie, of the Weitzel Lumber Co., Phila- 
delphia, Pa., called on local lumbermen recently. 

J. W. Durell, of the Hillcoat-Durell Lumber Co., 
New Orleans, spent last Friday in Jackson. 


NORFOLK, VA. 


Sept. 25.—The manufacturers of North Carolina 
pine enjoyed a very good business during last week. 
Mills have plenty of business to keep them busy 
for some time. Southern wholesalers are buying 
all the North Carolina pine air dried and kiln dried 
stock they can get hold of. Cars are not as plenti- 
ful as mills would like to see them. 

The demand for 4/4 edge No. 2 and better con- 
tinues very good. No. 2 and better 4/4 stock 
widths are still very popular, rough and dressed, 
and few mills have anything to offer along this line 
for quick shipment. Edge No. 2 and better 5/4 
and thicker is still moving briskly. Most mills 
making thick sizes are oversold. Edge No. 3, 4/4, 
is moving better and a $1 advance would not be 
surprising. . No. 2 and better, 4/4, bark strips 
‘are still very scarce and some mills are asking 
higher prices. 

There has been a good demand for 4/4 edge No. 
1 box recently; many mills hold it at $23 Nor- 
folk, net. Edge No, 2 box, 4/4, is also very active; 
the price shows no change. No. 2 stock box, 4/4, 
tontinues very active and is scarce. No. 1 stock 
box, 4/4, is still a good seller, dressed, and a slight 


improvement is noticed in orders for rough. Some 
8- and 10-inch rough box can be bought for quick 
shipment, but mills are not making concessions. 
Box bark strips continue very active, with many 
mills out of market on dressed strips. Prices show 
no change but are firming up. 

There has been a very good demand for flooring, 
thin ciling, partition etc. Some mills have been 
forced to turn down further business because 
planing mills are loaded up. All widths of flooring 
and partition are moving well, with 24-inch face 
in the lead, as usual. Few mills have any 3-inch 
strips unsold. Ceiling, ~;- and %-inch, appears to 
be a little stronger. Roofer sales are light but 
mills do not wish to take on further business. 
Prices seem-to be still advancing, and: air dried 
stock is moving upward with kiln dried. There is 
still a good demand for lath and for dressed fram- 
ing, both these items being rather hard to buy for 
quick shipment. 


ORANGE, TEX. 


Sept. 25.—There has been no drop in lumber 
prices here, Car shortage is interfering to some 
extent with interior shipments, but export °°) --ck- 
ing up and the mills are able to dispose of all their 
cut. ? 

This morning the Lake Florian began taking on 
350,000 feet of lumber and 125 tons of box shooks 
for Porto Rico. She will go to Beaumont for 5v0,- 
000 feet of lumber. 


LAKE CHARLES, LA. 


Sept. 25.—There has been a slight improvement 
in rail service but millmen do not many 
material change for the better until after the crops 
are moved. Meantime there has bee. a u ee 
in production and in orders. The mills still have 
fairly heavy order files. Prices have r. mained 
steady. The retail trade has fallen away to some 
extent, as building is less active. In addition to 
his. a iarge amount of lumber is being 
moved to Texas and Louisiana parts for coastwise 


shipping. 
KANSAS CITY, MO. 


Sept. 26.—The most active demand is for west- 
ern pines and hardwoods, but actual buying is 
limited because of the difficulty in placing orders. 
Must popular hardwood items are very hard to 
gt. Shop lumber is in chief demand in western 
pines, Demand in other quarters has been slowly 
declining, not because retailers have plenty of 
stock on hand but because orders already placed 
are arriving very slowly and new orders would not 
be received before cold weather. The southern 
pine mills report that the car situation, after seem- 
ing to improve, suddenly has become worse than 
ever. Western mills appear to be in better condi- 
tion in that respect. 

lL. R. Putman was here Saturday on his way 
to Chicago from the Pacific coast and met a num- 
ber of the local wholesalers at lunchcon, In the 
afternoon he was the guest of L. V. Graham for 
golf. 

Directors of the Southwestern WLumbermen’s 
Association will mcet in the office of J. R. Moore- 
head, secretary-manager, Oct. 1, to consider plans 
for the next meeting here in January. 


DULUTH, MINN. 


Sept. 26.—Demand for lumber is active and is 
likely to continue so to the end of the outside 
building season. Carlot shipments are heavy, with 
good dispatch being given by the railroads. The 
car situation is regarded as better in this territory 
than in most parts of the country, as cars arriving 
with grain from over the Northwest are avail- 
able to load lumber. Orders are being received 
here in satisfactory volume from retail yards, with 
dealers eager to sort up stocks while shipping con- 
ditions remain favorable. Three cargoes of lumber 
were loaded out from the docks here during the 
last week, all for Tonawanda (N. Y.) delivery. 
The loads included 1,900,000 feet of box lumber and 
900,000 feet of No. 3 and better northern pine, 
all from interior mills. The continued interest in 
box lumber was regarded with satisfaction by 
millmen. Receipts of two eastern offers for round 
lots of northern pine lumber and box stuff were 
reported by jobbers, and it is expected they will 
result in business for prompt shipment. 

Millmen and timber operators are counting upon 
the busiest winter season ahead in some time in 
the cutting of sawlogs and getting out mining tim- 
bers. Higher prices are looked for in all woods 
products. It is noted that ties are quoted 50 
percent higher than their lows of last winter. Saw- 
mill operators at Cloquet, Minn., Virginia and In- 
ternational Falls, Minn., are going ahead with 
their arrangements for putting in logging camps. 
The Virginia & Rainy Lake Co. expects to have 
sixteen camps in operation. Difficulty is being ex- 
perienced in obtaining men for woods work. At 
present $35 a month and board is being offered for 
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common labor, with the scale for skilled men run- 
ning up to as high as $90 a month and board for 
grades below camp foremen. 


MINNEAPOLIS, MINN. 


Sept. 27.—Thomas A. McCann, general manager 
of the Shevlin-Carpenter-Clarke companies, is back 
from a visit to the west Coast, and reports that 
he found car shortage conditions easing up some- 
what. Low grade stocks had been well cleaned up, 
he said, by the demand for fruit boxes, and there 
is also a shortage of dry shop lumber. 

Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Co., was here last week on his return 
from the Hoo-Hoo convention and from a trip to 
eastern markets. 

Neil C. Jamison, of the Jamison Lumber & 
Shingle Co., is another west Coast visitor. He is 
here for several days, making his headquarters 
with Fred Anderson, the company’s sales manager 
for this district. 

Another western lumberman who has looked in 
on this market is B. R. Lewis, of the Clear Lake 
Lumber Co., who has been making one of his peri- 
odical calls. He dealt out optimism, predicting big 
things for 1923 in the lumber trade. 

Mark Moulton, sales manager of the Crookston 
Lumber Co., is enjoying a vacation and Homer E. 
Skinner, his assistant, is temporarily in charge. 

Employees of the Central Warehouse Lumber Co. 
have organized the Central Club, which will have 
regular social features during the winter. 


NEW YORK, N. Y. 


Sept. 25.—While there has been an inclination 
for the last few months to decrease the price of 
tonnage on vessels in the intercoastal trade, result- 
ing from a prolonged and much aggravated rate 
war, shippers of lumber complain that their rates 
have been held up to the highest possible pitch and 
that they have not benefited in the least by the 
slashing process. One the other hand, the lumbermen 
say that the rates on fir and hemlock, which with 
spruce comprise the main items in shipments from 
the Pacific coast, have gained steadily. They even 
contend that the gradual increase in prices of fir 
and hemlock has been due in no small measure to 
higher cargo costs. The tonnage on lumber which 
during the summer has been hanging around $12 
has been raised to $14 and $15 and this is taken 
as an invitation to independent lines to enter the 
intercoastal trade. Lumbermen believe that the 
advent of the independents will undoubtedly result 
in cheaper rates as well as greater cargo space 
for their products. The rates on lumber, in com- 
parison with other commodities, are considered 
unfair, to say the least, and in some instances have 
resulted in firms going out and chartering their 
own bottoms to keep things moving. 


The largest cargo of unsold lumber ever to reach 
this port arrived late last week. It shows the 
confidence which one of the leading wholesalers 
has in the absorptive powers of the market. The 
demand is strong. It seems that when the trade 
needs stock it .needs it quickly and the aggregate 
is lively business. Prices of fir and hemlock are 
stiffening, mainly because of the rise in cost of 
tonnage. Prices on other lumber are fluctuating 
widely, but the end of the week showed no ad- 
vance. There arose during the week an insistent 
demand for western pine. The call for west Coast 
shingles has passed the peak, but prices have re- 
mained stationary. The settlement of the railroad 
strike on many roads has brought about a slightly 
improved condition in arrivals, especially of south- 
ern pine. 

The building trade last week lacked the snap of 
the late summer and it’ seems higher price con- 
struction will dominate from now -until spring. 
Speculative builders have more or less changed 
their front and are saying that houses will be 
erected for prospective buyers. Builders in the 
metropolitan district have filed plans for new 
structures and alterations calling for $450,000,000 
during the first three quarters of the year. 

The Blanchard Lumber Co. has a cargo of 
6,000,000 feet of Canadian spruce lath discharging 
here and another cargo of equal size is on the way. 
A Norwegian ship, the Bjornstjerne Bjornson, ar- 
rived in this port today for the Blanchard firm 
loaded with 3,500,000 feet of Canadian fir and 
hemlock. The cargo originated in Vancouver, B. C. 
The main office of the Blanchard company is in 
Boston and it handles chiefly Pacific coast and 
eastern fir, spruce and hemlock. The firm manu- 
factures in the East and wholesales in the West. 
W. D. Kelly is the New York manager. 

Charles R. McCormick & Co. announced the loca- 
tion of the following vessels that are wholly or 
partly under their charter: The Santa Rosa ar- 
Tived in this port yesterday; the Nyanza is now, 
unloading: the Wilpolo is due to arrive Oct. 1; 
the Birmingham City and the Kennecott are load- 
ing on the Coast: the Santa Eulalia has arrived 
at Coos Bay for loading; the Santa Varonica, with 


a full cargo: for Philadelphia, is entering the Canal 
at the other end; the Chattanooga City is just out 
of the Canal; the Mobile City finished unloading 
in Philadelphia last Thursday and the Wilfaro on 
Saturday; the Steel Worker, Steel Exporter, Mu- 
nieres and West Catanace are on the way to the 
Coast for loading. W. R. Hewitt, New York man- 
ager, is enthusiastic over the great satisfaction 
given by the new method of handling shingles with 
special slings. The McCormick company lately has 
handled large quantities of car material and par- 
ticularly car siding. 


One of the biggest lumber dealers specializing 
in flooring material tried during the last few days 
to fill an important order, but inquiries of every 
lumber dealer from Plainfield to Babylon and from 
Portchester to Stapleton, Staten Island, to buy 


some of this material at seller’s price, found none: 


to be had. The biggest flooring mill has been 
forced to shut down because it has been unable to 
get cars to ship the commodity and there is none 
in transit toward the East. This condition has 
caused a heavy demand on the maple flouring mar- 
ket and the price now asked for comb grained 
southern pine flooring is $105 to $115 a thousand 
feet. This situation is affecting other pine floor- 
ing prices. 


The Rockaway Sash & Trim Co., dealer in win- 
dow frames, doors ete., has leased from the Long 
Island railroad the old Holland freight house, in- 
cluding a lot of ground 148x41 feet, adjoining 
the north side of the Rockaway Beach division at 
Ninety-eighth Street, for use as a distributing 
station. 

The Glendale Sash & Millwork Co., a newly or- 
ganized subsidiary of the White Pine Sash -Co., of 
Spokane, Wash.,-has purchased a site containing 
30,000 square feet, near the intersection of Van 
Dine and Spruce avenues, adjoining the Long Island 
railroad at Glendale Junction, where it will estab- 
lish a plant for the manufacture and distribution 
of millwork. 


The Springfield Lumber Co., recently organized, 
has met with such success in the summer months 
that it has purchased a site for a large lumber 
yard. The company caters to the trade in a fast 
growing section of Long Island. 


EK. H. Coonrod, eastern sales manager for the 
Chicago Lumber & Coal Co., St. Louis, has opened 
a sales office at 39 Cortlandt Street. The com- 
pany manufactures longleaf pine, hardwoods and 
cypress. 

The Park Lumber & Supply Co., of Ridgefield 
Park, N. J., has established a large lumber yard 
fronting on the Hackensack River. Cyrus Lozier 
is president. 

W. H. Shillito is continuing the business of 
W. G. and W. H. Shillito, the partnership having 
been recently dissolved. 


~~ BOSTON, MASS. 


Sept. 25.—The volume of lumber now being con- 
sumed in New England is fully up to normal for 
this season. Some retail dealers state they could 
increase their sales if they were able to get cer- 
tain lines, grades and sizes on which their stocks 
have run short. The transportation situation has 
become a very serious handicap. The transporta- 
tion of hardwood lumber from producing centers 
is quite as hard a problem as ever. 





There has been considerable discussion here of 
the now tariff of $1 a thousand feet on fir, spruce, 
cedar and hemlock logs, which is expected to have 
a bullish effect on prices. Lumber manufacturers 
operating mills near the Canadian line in northern 
New England are not likely to be as seriously in- 
convenienced thereby as many at first thought. 
Many believe that it would have been better if 
logs had been admitted free of duty. 


BALTIMORE, MD. 


Sept. 25.—Work on the new $50,000 2-story 
brick building being erected for the Acme Box 
Co. at 1401-1405 Fleet Street, whose plant was 
completely destroyed by fire June 23, is progress- 
ing so rapidly that there is every prospect that 
the corporation will be able to resume operation 
by Nov. 1. 


This year 2,230 dwellings have been authorized 
to the end of August. September is far ahead of 
August. 

For the present, J. H. Manken, assistant secre- 
tary of the Lumber Exchange, is in charge of the 
inspection bureau, looking after the general 
routine. 3 

O. G. Webster, who for a time represented 
several West Virginia hardwood mills in this terri- 
tory, has made a connection with the Brown- 
Bledsoe Lumber Co. to look after its business in 
Cleveland and surrounding territory. He has 
already taken up his new duties. 


(Concluded on Page 94) 
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Camp’ sis a stand- 
ard for quality 


and service. 


N.C. 
trial will convince 


Pine ™ 


Let us know your needs. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg. 
E. D. WOOD, Manager 

PITTSBURGH: Oliver Building, 

GEORGE L. CAMP, Manager 





DAILY CAPACITY 
Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 


MILLS : 
Franklin, Va. Arringdale, Va. Wallace, N.C. 








Quick Sellers 


That is what you want and what you 


get when you stock our 
It is band sawed and N. C. PINE 
carefully kiln dried. 


Rowland Lumber Co., “Yittki, 
Operating John L. Roper Lumber Co. 


= = — 


{ _ — 
North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 

















North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 




















FOR THE USE OF RETAIL LUMBERMEN 
And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 

Seventh edition. 
Bound in leather. Price $8.50 postpaid. 


AMERICAN LUMBERMAN, 
481 8. Dearborn 8t., 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
apeeey of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


& 


You'll find our prices 
right and our quality 
unexcelléd in 


o 

Y Partition, Ceiling, 
@, Moulding, Trim, 
T Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 














North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PIN Our Specialty 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 




















A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER aa 
Kiln Dried, Dressed GUM 


and Rough 


Wellington & Powellsville R. R.Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8,50 postpaid. 
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481 S. Dearborn St., Chicago, Tl. 


J. J. Adams, of Adams-Thom Co., Wausau, Wis., 
called on friends in the Chicago trade during the 
last week, 


Robert 8. Wilson, of the Robert 8S. Wilson 
Lumber Co., Seattle, Wash., paid a brief business 
visit to Chicago this week. 


The Wabash Railroad is reported to have bought 
1,000,000 white oak switch ties during the last 
week. Prices are said to have been on a low basis, 


P. S. Lindner, of Philip 8S. Lindner & Co., Sand- 
wich, IIL, was in Chicago a few days ago and 
reported good business to be prevailing in Dekalb 
County. 


Charles Jacobs, of the John Bader Lumber Co., 
and Mrs. Jacobs, this week motored to Culver, Ind., 
where a son is attending the Culver Military 
Academy. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., returned this week from Paw Taw Lake, Mich., 
bringing with him his family, which has been 
spending the summer there. 


A. H. Ruth, prominent local lumberman, accom- 
panied by Mrs. Ruth, on Thursday motored to 
Appleton, Wis., for a week’s visit among the mills 
in that section and with relatives. 


W. L. Behan, of the National Lumber & Timber 
Co., returned this week from St. Louis, Mo., where 
he had spent a few days at the office of the Hill- 
Behan Lumber Co. 


George D. Griffith, of George D. Griffith & Co., 
this week returned from Philadelphia, Pa., to 
which city he and Mrs. Griffith motored several 
weeks ago to visit their daughter and son-in-law. 


Richard Dixon, son of A. C. Dixon, of the Booth- 
Kelly Lumber Co., Eugene, Ore., passed thru Chi- 
cago late last week on his way to Boston, Mass., 
where he will study at the Massachusetts Institute 
of Technology. 

Harry Bishop, sr., president of the Thornton- 
Claney Lumber Co., has returned from a six weeks’ 
stay in Toronto and Nestorville, Ont., where he 
has extensive white pine interests, including the 
Bishop Lumber Co. 


E. E. Pantzer, of the Pantzer Lumber Co., She- 
hoygan, Wis., together with Mrs. Pantzer and 
daughter, spent a few days in Chicago this week. 
Miss Pantzer was on her way to Massachusetts, 
where she is to enter school. 


Clyde H. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., Deer Ll’ark, Wash., 
returned recently from a business trip to Minne- 
apolis, Minn., where he found business to be quite 
brisk and prospects very reassuring. 


Fred J. Voigt, of Flora, Ind., passed thru Chicago 
this week on his way to the State of Washington. 
He has recently sold his lumber business in Flora, 
and is contemplating buying some small planing 
mill on the west Coast and engaging in custom 
work, 


A. J. Barker, president of the Acme Lumber & 
Shingle Co., and H. F. Pullen, purchasing agent 
for the Alexander Lumber Co., expected to leave 
within a few days for a month’s business trip 
among the mills on the west Coast and in the 
Inland Empire. 


W. E. Farnan, formerly general sales agent for 
the Boykin Lumber Co., Houston, Tex., but now 
connected with the promotion department of the 
Southern Pine Association, New Orleans, La., 
visited Chicago this week in the interests of the 
association. 


L. J. Boykin, president of the Boykin Lumber 
Co., Houston, Tex., returned to Chicago this week, 
after having accompanied a daughter to the East, 
where she will attend school. Mrs. Boykin and 
two other daughters in the meanwhile remained in 
Chicago, visiting friends and shopping. 


J. N. Boyington, of the J. N. Boyington Lumber 
Co., Rockford, Ill., while in Chicago on a business 
visit this week stated that the furniture manu- 
facturers of that locality are busy and are buying 
lumber much more freely than recently, they 
finding their business increasing encouragingly. 


H. A. Hamlin, Chicago representative for the 
W. M. Cady Lumber Co., McNary, La., who two 
weeks ago was seized by violent illness while in his 
office in the Conway Building, this week was back 
on the job, feeling quite well. Pneumonia had a 
good start on him, but excellent medical attention 
arrested its development. 


Orin A. Ward, of Grand Rapids, Mich., trans- 


acted business in this market on Friday and Satur- , 


day of last week, and stated that the furniture 
factories in the Wolverine center are finding busi- 


ness coming in more freely, and that they therefore 
are coming on the lumber market in a larger way 
than for several months. 


Albert H. Pierson and R. K. Helphenstine, jr., 
of the Forest Service, Washington, D. C., were call- 
ers at the AMERICAN LUMBERMAN office on Satur- 
day of last week, ‘They are engaged in compiling 
data relative to the lumber industry to be em- 
bodied in a report to be published later on when 
their investigations shall have been completed. 


Al Schaller, of the Schaller & McKey Lumber 
Co., Janesville, Wis., transacted business here dur- 
ing the week. [He said that tho business has been 
quiet in Janesville during the last year—that being 
an industrial town largely dependent on general 
business—indications point to an improvement, 
which should be especially marked next spring. 


Clark Dodge, of the Clark Dodge Lumber Co., 
Monroe, Wis., while in Chicago this week reported 
that lumbermen thruout his section are enjoying 
a very good lumber business and are looking for- 
ward to its indefinite continuation. Mr. Dodge 
recently bought his father’s interest in C. 8S. Dodge 
& Son, and ts now the sole proprietor. Mr. Dodge, 
sr., has retired following a goud many years in the 
retail lumber business. 


Pr. T. Langan, of the P. T. Langan Lumber Co., 
Cairo, Ill., one of the old war horses of the IIli- 
nois Lumber Merchants’ Association, this week 
came to Chicago to attend a meeting of that organi- 
zation’s board of directors at the local headquar- 
ters. Mr. Langan, himself always a lumber mer- 





KEY RING IS FOUND 


A bunch of keys on American Lum- 
berman key ring No. 2250 has been 
found in Philadelphia, Pa. The owner 
of the key ring has not registered his 
name. The finder advises that he will 
be pleased to return the keys imme- 
diately upon receipt of the owner’s ad- 
dress. 











chant in the truest sense of the word, and an en- 
thusiastic association worker, is in large measure 
responsible for the development of the Illinois 
Lumber Merchants’ Association into the efficient 
organization which it is, and still has its interests 
so deeply at heart that he undertook a journey 
from the farthermost point in the State to attend 
this meeting under conditions that would have 
deterred most men. 


Cc. B. March, of the Empire Lumber Co., Kall- 
spell, Mont., paid this market a hurried business 
visit last Wednesday. He was convinced that next 
year would bring more or less of a boom in building 
thruout the country, and that the lumber industry 
is assured of an indefinite period of prosperity. 
He said that the mills in the Kalispell section are 
having about all the business they can care for, 
and that the market for their products—western 
pines, fir and larch—shows every indication of 
permanent strength. Production has heen curtailed 
for some time by labor and car shortages. The 
supply of labor is a little better, now that harvest- 
ing has been completed, and the mills are taking 
every opportunity to increase their output. Their 
stocks are badly broken, and they are eager to 
rebuild them as far. as possible, in preparation 
for the good business which they expect next 
spring. 


STRONG MARKET FOR WESTERN PINES 


An exceedingly strong market for western pines 
thruout the fall and winter was predicted by N. C. 
Wilkinson, Chicago representative for the Germain 
Co., Pittsburgh, Pa., on his return last Wednesday 
from an extensive trip thru the California, southern 
and eastern Oregon producing territories. He re 
ported : 


The mills are completely sold up on everything 
desirable, and are not particularly interested in 
booking orders at this time. The drying season 
is about over, and stuff cut now will not be avail- 
able for the market before next April or May. — 
files are heavy and _ will cover everything = 
reaches shipping condition for some time. In . e 
yards there is hardly any stock; and all t ; 
makes it appear as if the supply will not — 
the demand. Business in box shook is very £0 " 
and No. 4 boards are as scarce as hen’s teeth. 
White pine is. in particularly bad. supply. Prices 
are advancing, and even higher levels may 
looked for. 
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MAY RELIEVE LABOR SHORTAGE 


Building tradesmen from other. cities, where 
building has slumped greatly, are flocking to Chi- 
cago and are going to work under the Landis award, 
according to Fred W. Armstrong, general manager 
of the Citizens’ Committee to Enforce the Landis 
Award. He states that the new arrivals bid fair 
to end the labor shortage which has existed for 
some time in a number of the building trades and 
has held up much construction that has already 
been started, as well as prevented, new building 
from starting. “If the influx continues it will 
solve one of the greatest problems which has con- 
fronted the Chicago builder this year,” he said. 
“Many property owners who have signed up tenants 
for Oct. 1 occupancy of new apartments have since 
found it impossible to complete their buildings by 
that time. Work on apartments is in some cases 
three months behind schedule, due to the impossi- 
bility of securing labor.” 


‘Sa@aaeaeaeaaaani 


WHOLESALERS RETURN FROM COAST 


Prosperity reigns on the Pacific coast, in the 
lumber industry as well as generally, according to 
L. R. Putman, directing manager of the American 
Wholesale Lumber Association, who returned Sun- 
day of this week from an extensive trip thru the 
West. Mr. Putman was a member of the official 
party of the association which left Chicago about 
four weeks ago for conferences with the western 
membership and for the purpose of discussing with 
wholesalers and lumber manufacturers there vari- 
ous problems connected with lumber distribution. 
Mr. Putman reports a pleasant and a very success- 
ful trip, from every point of view. The party was 
enthusiastically received wherever it went, was 
handsomely lunched, banqueted, golfed and gen- 
erally entertained. A 


Club, held at Huntington Lake, in the heart of the 
Sierra Mountains. About forty automobiles were 
required to bring the participants to the meeting 
place, and a most novel and interesting time was 
had. A. J. Russell, of the Santa Fe Lumber Co., 
San Francisco, Calif., was in charge of the enter- 
tainment. 

R. B. McLeod, of the McLeod Lumber Co., Hat- 
tiesburg, Miss., who was a member of the Amer- 
ican Wholesale association’s party, remained in 
Portland, Ore., to spend a few days with Russell 
T. Gheen, who has charge of that company’s west- 
ern office. Mr. Woodhead remained in Los Angeles, 
Calif., to visit his brother, David Woodhead, who 
is head of the Woodhead Lumber Co., of that city, 
and one of the most prominent lumbermen in the 
State. 


‘Mae eaeaeaeaaaai 


TUNNEL CONSUMES MILLIONS OF FEET 


A veritable forest of hardwood is being buried 
in an underground tunnel four miles long which 
is being dug for the Glencoe-fvanston sewer upon 
the order of the trustees of the sanitary district 
of Cook County, and is being lined thruout with 
maple planks. Approximately 2,500,000 feet of 
lumber has already gone into this construction, 
and one of the contractors has estimated that 
3,000,000 to 3,500,000 feet of maple planks will 
have to be used to complete the job. The lumber 
is being furnished by four Chicago lumber concerns 
in the form of planks 3 inches thick by 8 inches 
wide, and the contractors are operating a complete 


‘lumber yard and sawmill in Evanston, where the 


planks are being unloaded by the carload, sawed 
to proper lengths and hauled on tram cars to the 
different shafts of the tunnel, lowered and put 
into place. A great amount of timbers is also 
being consumed for bracers. The tunnel varies in 





number of meetings were 
held in the centers vis- 
ited, where discussions 
were keenly analytical 
and constructive ; and tho 
this was not a part of any 
membership drive, as a 
result of these meetings 
the association today is 
stronger and bigger by 
several new memberships, 
secured from some of the 
best concerns on the 
Coast. 

Referring to current con- 
ditions on the Coast, Mr. 
Putman said that the 
lumbermen saw nothing 
ahead but prosperity. 
Plenty of building activ- 
ity prevails from Van- 
couver to Los Angeles, 
and its indefinite continu- 
ation is looked for. 
Prices, however, are gen- 
erally regarded as hav- 
ing reached their peak. 











A big meeting of whole- American Wholesale Lumber Association officials photographed on roof 


salers and manufacturers 
was held at_ Seattle, 
Wash., for the purpose of 
talking things over with 
the visitors. On the fol- 
lowing day a meeting of shingle manufacturers was 
held in the same city, Mr. Putman occupying a 
prominent place on the program. The leading sub- 
ject for the conference was the demoralized condi- 
tion of the shingle market, which’ is threatening 
a good many of the manufacturers with ruin. In 
this connection Mr. Putman stated: 


“In my opinion, one of the fundamental troubles 
in the wood shingle industry, as it pertains to the 
merchandising of that commodity, is that there 
are so many small units in the manufacturing 
game. Not many shingle manufacturers own their 
own timber; they must depend largely upon the 
loggers for their logs. To this fact they attribute 
the many violent fluctuations in the shingle mar- 
ket which are proving disastrous to the industry. 
The unstable shingle market makes it hard for re- 
tailers to coéperate with the shingle manufacturers 
in the sale of their product and in meeting the 
competition of prepared rvofing. There is a lot of 
antishingle legislation, and I believe that much of 
it is due to the good points of the product not be- 
ing made known to the consumers. Lack of uni- 
form grades has also hurt the business. The manu- 
facturers in the future are going to give more at- 
tention to the inspection of shingles at the mills, 
80 that shingles of a more uniform grade will 
reach the eastern markets. Efforts are being made 
to raise funds to be used for promoting the sale 
and use of the wood shingle. The suggestion was 
made that the merchandising of red cedar shingles 
Possibly could be most intelligently handled if 

laced in the hands of the American Wholesale 

umber Association. Such an arrangement would 
insure the shingle manufacturers of about 300 high 
class selling organizations.” . 


While in California, Mr. Putman and Ben S. 


"Woodhead; ‘president of the association, attended 
“@ meeting of the San Joaquin Valley Lumbermen’s 


garden of the Washington Hotel, Seattle, Wash., while on their western 
trip. Left to right: 
for the association; L. R. Putman, of Chicago, directing manager; Ben 
S. Woodhead, of Beaumont, Tex., president; Dwight Hinckley, of Cin- 
cinnati, Ohio, and R. B. McLeod, of Hattiesburg, Miss., directors 


Joseph E. Davies, of Washington, D. C., counsel 


bore from 4 feet 6 inches to 6 feet 6 inches, and 
it is estimated that the material cost in lining it 
runs from $14 per lineal foot in the latter case 
to $20 in the former. 


‘Sea aeaeaeaeaeaaa: 


THE BOARD OF TAX REVIEW 


The question of taxes and taxation is one in 


which every business man, and every owner of 
property whether engaged in business or not, is 
vitally interested. Because of the steadily rising 
rate of taxation in Chicago and Cook County dur- 
ing the last few years this question has been forced 
to the forefront in the mind of every taxpayer. 

In all the vast and complicated system of tax 
gathering as applied in Cook County there is no 
more important agency than the board of tax 
review. This body is charged with the duty of ad- 
justing inequalities in assessments. It is the tax- 
payer’s sole bulwark against injustice or unfair- 
ness of any sort, unintentional or otherwise, that 
may have been committed in the assessing of his 
property, real or personal. 

The board of review, as its name indicates, is 
purely a reviewing body, and has nothing to do 
either with making the original assessment or es- 
tablishing the rate of the tax levy, but exercises 
broad powers within the realm of equalization and 
adjustment of inequalities. It therefore ts of the 
utmost importance that it should be made up of 
men of absolute integrity, keen perception and 
sound judgment. Such a man, in the opinion of the 
AMERICAN LUMBERMAN, is Edward R. Litsinger, 
who is a candidate for reélection on the Republican 
ticket. This is not a partisan issue but simply a 


question of securing the best available man for 
this very important post. 

Mr. Litsinger is a man of broad buSiness experi- 
ence, being senior member of the law firm of Lit- 
singer, Healy & Reid: and vice president of the 
South West Trust & Savings Bank, West Side 
National Bank, United States Tent & Awning Co., 
Ford Roofings Products Co., and the Litsinger-Reeb 
Motor Co. He was born in Chicago. His public 
service includes the following: Alderman from 
the fifth ward, 1901 to 1903: trustee Industrial 
Home for the Blind, 1905 to 1910; member of the 
Cook County board of tax review, 1916 to 1922. 
He is a member of the Union League, Exmoor 
Country, Chicago Yacht, Lincoln and German 
clubs, and of the Elks and the Moose. 


DISCUSSED MARKET CONDITIONS 

“The present and the near future are going to be 
a wholesaler’s market,” said A. Fletcher Marsh, 
vice president of the Marsh & Truman Lumber Co., 
after returning this week from a trip thru the 
southern and Pacific coast producing territories. 
Coutinuing, he said: : 

“The sawmills of the country are to be congratu- 
lated on having pushed production up to prac- 
tically the highest point of the year in spite of 
even worse car troubles than have hit the steel 
industry, where production has been curtailed. 

“The car situation, instead of improving, is very 
likely to continue to get worse after must of the 
grain and coal movement is over, and this can 
hardly help but force a number of the mills to 
curtail. Both in the South and on the Coast 
mills are doing their level best to secure a well 
assorted line of stock, and have practically suc- 
ceeded in this due to their inability to ship. 

“Due to the very restricted car supply, an inter- 
esting situation has arisen for consumers, which 
permits the wholesalers to be of even more value 
to the trade than they customarily are. To suc- 
cessfully supply di mand today it is necessary for 
the seller to be in close touch with all mills so 
that on any special inquiry he will know which 
mill is best able to take care of the inquiry based 
on its particular situation. Similarly, many 
mills occasionally are in shape to take on a few 
additional orders and the wholesaler by his close 
contact with the consuming public is able to place 
that business to the best advantage.” 

Mr. Marsh reported the Japanese demand, as 
well as the Atlantic coast cargo requirements, to 
be very heavy, altho it was evident that practically 
no one had made money in the Atlantic coast busi- 
ness due to the very experimental stage that this is 
going thru. 


BULLETIN ON SAP STAIN 


WasHINGTON, D. C., Sept. 25—Prevention 
of sap stain, mold, and incipient decay in green 
wood, particularly that used for making ve- 
hicles, lies in a combination of remedial factors, 
declares the United States Department of Agri- 
culture in Department Bulletin 1,037, a pro- 
fessional paper by N. O, Howard, pathologist. 
The following factors are pointed out as being 
especially important: 

Care in the selection of green timber in order 
to obtain material free from fungus infections; 
expedition in the movement of the green wood 
from felling of logs until it becomes dry enough 
to resist attacks of fungi. ample ventilation of 
the stock that it may quickly hecome at least 
surface dried, thus making it difficult for the 
fungous spores to obtain moisture necessary for 
germination; kiln drying wherever possible and 
when the cost will permit; and in special cases 
steam treatment or the use of antiseptic dips, 
followed by proper piling to insure ventila- 
tion. 

Copies of the bulletin, which is entitled ‘‘ The 
Control of Sap Stain, Mold, and Incipient De- 
cay in Green Wood with Special Reference to 
Vehicle Stock,’’ may be obtained upon applica- 
tion to the Department of Agriculture, Wash- 
ington, D. C. 

THE FEDERAL Forest SERVICE annual con- 
tribution to the support of Oregon’s roads and 
schools was $110,015.21 this year, check for this 
amount having been received by Secretary of 
State Kozer. This amount represents 25 percent 
of revenues from rentals and sales of timber 
from the national forests in Oregon. The re- 
mittance is made each year in lieu of taxes 
of which the State is deprived by reason 
of Federal control of the areas represented by 
the national forests. The money will be pro- 
rated among the counties in proportion to the 
acreage of national forests within their boun- 


daries. : 
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| Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


There has been no change in prevailing prices during the last week and the market is very firm on a basis of the following list f.o.b. Michigan mill 
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10/4 125.00@130.00 100.00@105.00 65.00@ 70.00 38.00@40.00 .....@..... 6/4  80.00@ 85.00  60.00@ 65.00  45.00@ 60.00 29.00@31.00 16.00@18.00 
12/4 130.00@135.00 105.00@110.00 70.00@ 75.00 43.00@45.00 .....@..... 8/4  85.00@ 90.00 65.00@ 70.00  60.00@ 55.00 32.00@34.00 16.00@18.00 


16/4 140.00@145.00 115.00@120.00 80.00 
Sorr ELm— 
4/4 75.00@ 80.00 e009 65.00 465.00 


85.00 48.00@50.00 .....@..... Sen: ese eee Bathe 

4/4 $ 95.00@110.00 .. s+ $ $5.00@ 80.00 ee set Queee 
50.00 25.00@27.00 18.00@20.00 | 5/4 100.00@115.00 ...... “Qs. vone Senedeneds 
65.00 28.00@30.00 19.00@21.00 | 6/4 105.00@120.00 ......@...... 15.00@ 90.00 se as pee Leese Qeeees 
55.00 80.00@32.00 19.00@21.00 ' 8/4 120.00@135.00 ...... a 90.00@105.00 vossdpoaen. 


i 40.00 23. ~ .00 15.00@17.00 
-@.. 
--@. 


5/4 80.00@ 85.00 65.00@ 70.00 60.00 
6/4 80.00@ 85.00 65.00@ 70.00 60.00 





@ 
95.00 = 55.00 26.00@28.00 16.00@18.00 Sort MAPLE— 





WISCONSIN HARDWOODS AND HEMLOCK 


Hardwoods and hemlock are selling quite freely, but car shortage and slow movement of freight continue handicaps. Prices remain firm and un- 
changed f.o.b. Wisconsin mill points: 


HeMLOCE, No. 1, “mat FAS Selects No. 1 com. No.2com. WNo.$ com. 
8’ 14’ 16° 18-20’ AsH— 
2x 4” $32.00@ 34.00 $ 32. 006 ) 84. 00 $ 30.00@ 32.00 $32.00@34.00 $35.50@37.50 4/4 $ 95 ca HE: $ 75.00 


80.00 $ 50. pe Hy " yy 
85.00 65.0 
90.00 65. 00 60. 00 30. 00 


2x 6” 27.50@ 29.50 28.50@ 30.50 28.50@ 30.50 31.00@33.00 34.50@36.50 6/4 100.00@110.00 80.00 
115.00 85.00 


32.00  16.00@18.00 


30.00 $14.00@16.00 
32.00 16.00@18.00 


Zi BOG io HNS He Hoe wie tenga iui | Yt em 
x10” 00 . . 4.0 -50@36.50 y . . y 60. 00@38.00 16.00@18.00 
2x12” 30.00@ 32.00 31.00@ 33.00 81.00@ 33.00 33.00@35.00 35.50@37.50 | °/4 110-00@120.00 90.00@ 95.00 60.00@ $5.00 85.00@38.00 
No. 1 HwmMLock Boarps, 81S— OaK— 

8’ 10-14 16° 18-20° 8-16" 4/4 $105. 009110. 00 $ 865. 00 90. 
1x 4” $26.00@ 28.00 $ 27.00@ 29.00 $ 29.00@ 31.00 $31.50@33.50 $28.00@30.00 5/4 105.00@115.00  85.00@ 90.00 
1x 6” 28.50@ 30.50 29.50@ 31.50  31.00@ 33.00 33.50@35.50 30.00@32.00 6/4 110.00@115.00 90. 00 95.00 f 60.00 36.00 38. 00 12:00 14.00 
1x 8” 29.50@ 31.50  30.50@ 32.50 32.00@ 34.00 34.50@36.50 31.00@33.00 8/4 110.00@120.00  90.00@ 95.00  60.00@ 65.00 40.00@45.00 12.00@14.00 
1x10” 30.50@ 32.50  31.50@ 33.60  33.00@ 35.00 35.50@37.50 32.00@34.00 


1x12” 31.60@ 33.50  32.50@ 34.50  34.00@ 36.00 36.50@38.50 33.00@35.00 Rock ELM— 


From prices of No. 1 dimension or boards, for merchantable deduct $2; 4/4 $ ap 75.00 2.06. 22. he $14. ys 16.00 





00 $ 50.00@ 55.00 $28.00 oe. ro $10. pes 12.00 
, popes 60.00 30.00 12.00@14.00 











6/4 -00@ 80.00 .....-@......  45.00@ 60.0 25.00@ 27.0 17.00 
Oe. ENS OR ONE 6S SEE Oh: SCONE Oe 8/4 18.00 85.00 1.21:@.....,  45,00@ 50.00 25.00@27.00 18.00611.00 
For shiplap or flooring, add 60 cents to prices of No. 1 boards. 8/4 75.00@ 85.00 ......@......  45.00@ 50.00 25.00@27.00 15.00@17.00 
No. 3 hemlock, rough, 6’ and longer: 2x4” and wider, $16; 1x4” and | 10/4 80.00@ 90.00 ..... sees 50.00@ 55.00 30.00@35. 09 sisce NV Ses 
wider, $15.50 to $16.50. 12/4 CE.COeD SOOO ccc ct escce 55.00@ 60.00 35.00@4000 .....@..... 
St. Louis, Mo., Sept. 26.—Current quotations on southern hardwoods f.o.b. St. Louis: Cincinnati, Ohio, Sept. 25.—The following are 
—— “ 4/4 5/4 &6/4 8/4 QUARTHRED RED UaK— average prices, Cincinnati base, obtained for oak 
rd. red: i j ; : 
a -$105@110 $110 115 $110 115 -—_ conn 22758 60 $175 128 aa te flooring during the week ended Sept. 16: 
Ne 1 com.. 75 No. 2 com..... 3B8@ 41 rb 51 65@ 58 43x1%"” 4x2" 49x2%"” %x1%” %x2” 
othe 2,0 a5 35@ 38 42@ 45 isa 50 | pLain WuiITe OaK— Clr. atd. wht.8...... “begads $141.64 $103.75 $103.63 
ae are pene ts QE: POR: cctens. vecves PEERED -c6:06.8¢ 
ng tt EG i 53@ 55 $ 58@ 60 $ 60@ 62 ys cant ay - SSO @ 110 $115@125 $125@135 Sap €.4. wér. preg ct 102.85 era 78.50 
le sessile 42@ 44 45@ 48 48@ 50 sel. ........ 55@ 58 61@ 66 68@ 71 | Gir. bin. wht. 95.72 10468 10357 71.60 "71.73 
pease BE BG wee) ice fe” Hee Beh | sae at Be wa RE ie oe 
in red: o om Q % 2a el. pln. wht. 0. 87. 0. a ‘ 
ee ae 9) $110 $105 110 Sound wormy. - 382@ 34 87@ 39 39@ 41 | Sel. pin. red. 79.85 ...... 90.60 55.13 , 55.88 
No. 1 com... 62@ 65 Hees PLain Rep Oak— No. 1 com.... 51. 46 61.18 63.78 39.73 | 39.51 
No. 2 com... B06 oe 34@ 36 ie i INO) 6 COM .65 TBRE wvss2ce | EO emer eer 
Plain eap: FAS | i a ital joes @110 $113@118 $125@128 
2 rae 45@ 48 48 0 #0. com, an 
No. 1 éom:.: $2 34° S90 43 * Soa at | yeh cosees> $2@ 85 57@ 60 G3@ oN MAPLE FLOORING 
Yo. 2 com... 20@ 21 22@ 23 23@ 25 . seeee “ & ’ 
iin — @ Portan— og 03 = on maple flooring, f.0.b. Cad 
2 eo $ 44 47 $ 47@ 52 PAS .s0%% 105@110 é : a i 
No. 1 com... ig 87 87@ 40 Saps & ‘sel. an 15@ 7 7 8G 83 e8G By | _Facc— — pt Te 
No. 2 com..... 32 384 . 384@ 36 Nu. 1 com..... SU@ $3 5aq@ 57 61q@ 63 3/8 x1 & DSK $ 65.00 $50.00 $.... 
QuarRTERED WHITE Oak No. » com. A.. 32@ 34 33@ 35 383@ 385 | 13/16x1%” ......... 90.00 75.00 25.00 
Te chiesnube $125@130 $135@145 $145@150 No. 2 com. B.. 23@ 25 28@ 29 28@ 29 x2 seeeesees 90.00 80.00 83.00 
No. he com. and naw "wen Sorr MapLp— 34" Ray ppd mgd ees 
on nen f @ Oh T ae 0 We eo alavacereiee 5. 5.0 f 
meee is o _ 17/10x2 Ae _apeheieee 100.00 90.00 -~——« 40.00 
CROSS TIES advances ae 85.00 45.00 
Chicago, Sept. 27.—The following cross tie St. Louis, Mo., Sept. 26.—The following cross WEST COAST LOGS 
prices prevail, f. 0. b. Chicago: Untreatea | tie prices prevail, f.0. b. St. Louis: Seattle, Wash., Sept. 23.—Log quotations: 
; “tase white oninected | win: No. 1, $25; No. 2, $18: No. 3, $13, Firm. 
No. &, 7x9", 8°, Qnch face.....81.65 $1.05 Oak Bap Pine | ,,CEDAR: Ten percent base, $22@24. by tt 
No. 4. 7x8”, . 8-ineh face .... 1.6 No. 5, 7x9”, 8’. 9-inch face $1.43 $1.15 = no et ine ¥ to pay premiums; Canadia 
No. 8. 6x8", 8", Sinen face. 2... 140 a | eS ee. Binech fsce..... 135 ‘100 | “antoce: MoS s1é: 0 Stead 
No. 2. 6x7". 8°: Zinch face...., 1.25 "15 No. 3, 6x8” 8’. 8-inch face..... 1.15 90 iccucs? Mal Gs; tek ak: fe 
No. 1. 6x6”, 8’; 86-inch face..... 1.10 ‘65 Ne. £. Ox¥" 8°: T-lach teee. |. Lek 80 — oe $25; No. 2, $ 0 
Red oak and heart cypress ties, 10 cente less than | No. 1, 6x6”. 8’" Ginch face..... 192 "70 re 
hi 
Ea eens Sap. apeenan, BP agente: Ween thaw. wate Red oak and heart cypress ties. 10 cents less [Special telegram to AMERICAN LUMBERMAN] | 
2 Douglas fir cross ties, all sizes, $42 per thousand eens — oak; sap cypress, 20 cents less than Portland, Ore., Sept. 27.—Log quotations: 
ee Benson Bridge Bwitch Bridge CrepaR: $23. 
White ok ...+seeeeeeesseeess$4700 $45.00 Tiee = Plank | foe bie eaty OOF ant 000. 
OOK. wcccecrccccccccsesce 48M) ANON | White 00k ....cccccccccccsccccQh.00 $43.00 SPRUCE: 4, $18 and $12. 
oe a A BR Le S500 1 Red Oak oc vecscvvcccccscscccces 40,00 40.00 eos $12, $9 and $8.° 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Sept. 26.—The following are average prices, Cincinnati base, quoted on Vir- 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4€6/4 8/4 
QUARTERED WHITE OAK— 
ME ce gueeae ‘ae _ 1906 tr et 
Selects eee 
No. 1 com..... 10 33 
No. 2 com..... 43 8 au 58 
Sound wormy.. 40@ 45 


QUARTERED RED OaK— 


FAS reese oes REE . 
No. 1 com..... 
No. 2 com..... 


PLAIN WHITE AND Rep Oak— 


| fC ee i 125 $125@130 $130 
oe 0 90@ 95 9 


No. 38 com..... 20 22 25 28 28 


Sound wormy.. 45@ 47 55@ 60 55@ 60 
POPLAR— 

FAS ........-$115@120 $120@125 $122@130 
Saps and _ se 

| Tree 85@ 90 90@ 95 95@100 
mea 2 COs 6.4% 60 65 65 70 67 %2 
No. 2 com. A.. 37 40 40 45 40 45 
No. 2 Com. B.. 26 28 27 30 27 30 


Panel and wide, 
No.1,18 to 23” 155@165 175@185 180@190 


‘Boxboards, 
BS to FU”... EIGGITO ..cQncc ccc Qiics 

Basswoop— 
ee. diwedcues $ 80@ 85 $ 85@ 95 $ 95@100 
No. 1 cOm...+. 4 50 50@ 55 oe 60 
No. 2 COM... 82 34 37 40 45 





4/4 5/446 /4 8/4 


CHESTNUT— 
PAS .ccee mre a 125 $125@130 $125@130 
No. 1 com..... 75 T75@ 80 75@ 80 
No. 3 com..... i8 20@ 21 21 


Sd. wormy and 
No. 2 com... 
Sd. wormy and 
No. 1 com. 
and better... 35@ 88 42@ 44 42@ 44 


MaPLa— a 
BAe. ccscvacsy bog 80 $ 85 


30@ 32 32@ 35 35@ 38 


Ne. .1 com.....° & 55 60 


95 $ og ss 
No.2 com..... 82@ 35 35 ( 


BircH— 


BAS .ccceccce eer 120 $115@125 $120 
60@ 65 70 


No. 1 com.... 65 i0@ 75 

No. 2 com..... 35@ 40 40@ 45 42@ 45 
BrEcH— 

FAS .......-.$ 75@ 80 $ 80@ 85 $ 80@ 85 

1 OM Sr ae 40 45 45@ 50 ' 45@ 50 

No. 2 com..... 25@ 30 3830@ 35 380@ 35 
WHITB ASH— 

| Ree re $ 85@ 90 $ 95@105 $100@110 

No. 1 com..... 50 55 60@ 65 65 70 

No. 2 com..... 82 85 40@ 42 42@ 45 
Hickory— 

FAS ...cceeeee «6+-@... $110@120 $110@120 

NOG COMRvccas «xeQ@iees 70@ 80 T70@ 80 

NO: 2 CGM ccce. occGQens 35 40 35 40 
WaLnNuT— 

FAS .........$240@250 $250@260 $260@270 

ere 155@160 175@180 180@185 

No. 1 com..... 110@115 120@125 125 p130 

No. 2 com..... 50@ 55 55@ 60 60 


VALLEY HARDWOODS 


Cincinnati, Ohio, Sept. 26.—The following are 
today’s average prices on southern Mississippi 
— hardwoods f.o. b. Cincinnati: 


Gu 
Qtrd. red FAS.$130@135 $140@150 $150@160 
Qtrd. No. 1 com. 80 85@ 90 100 
115 125@135 1385 


7 

Plain red FAS, 110 

Plain red No. 1 60@ 65 ~e 80 85@ 90 
CUE ccceke 

~~ boxboards, 

Ste. 3". 


-- 55@ 60 . eer wae 
Sap vas, 6” & 
WIGEE cccccs 49@ 52 55 =—s« 60 
Sap No.l com. 382@ 35 87 38 
Sap ee 2 — 23@ 25 26 


24 

CoTToN 
FAS, ‘e” & war$ s 60 $ 6 eee ae 
No. i com..... 42 D1 46. e 
No. 2 com... 30 83 82@ 35... e 
ae 

3 to 17”... 75@ 80 v1sQeee ae 

oe te 127.... & Ge. «az 
Quansaase WHITE OaxK— 
Fa oeeeee- $1109@120 $120@125 = 180 
Selects” seeeees 90O@ 95 95@100 - 
No. 1 com..... 60 65 65 
No. 2 com..... 47 47 
QUARTERED RED OaK— 
FAS 


Toes eee «ee 
No. 1 com..... p> wee 
No. 2 com..... 33 


PLAIN WHITE AND RED head 
FAS 00@105 


aeedas wee $105@110 $110@115 
Selects ....... 75@ 80 80@ 85 85@ 90 
No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 2 com..... 832@ 36 85@ 38 37@ 40 


No. 3 com..... 20@ 22 23@ 25 25@ 28 

Sd. wormy .... 30@ 32 33@ 37 38 38 
PoPLar— 

WA ivesidud $ 90@ 95 $ 95@100 $100@105 

Saps & selects. 70 7% 75@ s80 8 85 

No. 1 com..... 50@ 55 = 55 60 60@ 65 


No. 2 com. A.. 33 36 35 
No. 2 com. B.. 22 25 25 





CYPRESS 


The following are current f. o. b. Chicago 
prices on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory 
Factory 

Tank FAS Selects Shop Box Peck 
4/4 ee - eri y 50 $ bg - $46.50 $29.50 $26.50 
5/4 . 23.5 50 58.50 32.50 28.50 
CFE vce 136. 30 14. 50 $9.50 61.50 31.50 28.50 
8/4 ... 185.25 122.25 97.25 69.25 33.25 29. ” 
10/4 «co 141.26 1228.26 206.25 76.25 cccce cove 


tf ee Ce RS a ae ee 

16/4 ... 346.25 193.26 108:25 $6.25 sccce cevce 
Boards 

No.1 No.2 No.3 

ee OO io kd viwcaciacdcaal $51.50 $36.50 $31.50 


ie hay _ Lengths 


Cir 2. D 
lx 4 to 13”. $108 00 * of 00 $90.00 $80.00 $62.00 
1% 2 to ie", 
spe. widths er Po 98.00 90.00 80.00 62.00 
TEES” cscceos : 106.00 98.00 88.00 69.00 
For 5/4, aaa 3° * above prices; for 6/4, add 
$8; for 8/4, add $16; for 6/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4...$110.00 $ 90.00 $57.00 $52.00 $37.00 
5/4... 115.00 95.00 67.00 52.00 37.00 
6/4... 115.00 95.00 67.00 52.00 37.00 
8/4... 120.00 100.00 77.00 54.00 39.00 
10/4... 130.00 90.00 80.00 54.00 39.00 
12/4... 130.00 90.00 Png 00 54.00 39.00 


Boa 
1x6. ae10" 1x12” 1” random 
No. 1 common...... $50.00 SE5:00 8s keene 
No. 2 common...... 36.50 0.00  <seces 
WOON - csecaccsteuiccansens... v8eve $29.50 
YELLOW CYPRESS— 
Factory 


No.1 No.1 No. 2 
FAS Selects shop common common 

4/4 ....$ 90.00 $7700 $4700 $34.00 $2800 
5/4 .... 100.00 84.00 59.00 36.00 30.00 
6/4 .... 100.00 84.00 59.00 37.00 30.00 
8/4 .... 105.00 90. a 70.00 35.00 40.00 


ards 
1x6” Boe” 1x10” 1x12” 1” rand. 
No. 1 common. .$39.00 $39.00 $40.00 $48.00 ..... 
No. 2 common.. 32.00 32.00 33.00 36.00 ..... 
BOG Seivicccce cadcd caenh: Meda dadde $24.00 


Cincinnati, Ohio, Sept. 26.—The following are 
average prices today f.o. b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
" Selects Shop 
ORI i iia sche ers pec --- $74.00 $44.00 
Finish—S1S or S2S 
psa 
1x4 to 12” 


ineld. S28. give. 50 $96! 50 $001 50 $78: 50 $60. 50" 


Common Grades, Rough 
: 0.1 6. 2 No. $ 
FAL” 82H... cece eee 0 $48.00 $31.00 $25.00 





YELLOW CYPRESS— 
4/4 5/446 /4 8/4 
BAS ..cccccccec$ 106 = $105 $120 


Selects .....- au 85@ 95 95@100 
OS 47 50 60@ 65 68@ 75 
Random Widths— 

NO. 1 COM..e.. & 40 42 

No. 2 com..... 25 28 30 

No. 1com. No. 2 com. 

DO Bas ccdiwddducwcaeeeas $38 $30 
BRNO GEES ccdetccrcnseceaede. ae 38 


St. Louis, Mo., Sept. 26.—The following are 
current quotations on cypress f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


re 
actory 
Tank Selects Shop Box 
ee Te $121.75 $73.75 $43.75 $26.75 
UTS MCP L Ce 126.75 83.75 55.75 29.75 
Cle oc cccnwvestaades 129.75 86.75 58.75 29.75 
MIM sta tuawaces 137.75 94.50 66.50 30.50 
RE® ckacwacwae - 142.75 104.75 Tee “eens 
LT, Bern - 142.75 104.75 rc ree 
TC Saree 147.75 109.75 Ce whee 
Peck random 4/4” Webwdeidudawdaed weene - - $23.75 


Finish, $18 or S2S 
Clear Heart A B Cc D 
1x4—10” .$106.00 $ 96.00 $ 88.00 $ Eb ye $60.00 
1x12” ,... 113.00 104.00 96.00 86.00 67.00 
1x14” .... 126.00 116.00 108.00 105,00 aedee 
1x16” .... 136.00 126.00 118.00 115.00 ..... 


Common one. Rough 


No.2 No.3 
EX4—10) ccccccciccesscc $48. 75 $33.75 $28.25 
ERED stcceciscceecsicicenae 55.75 38.75 28.25 


Flooring, Ceiling, pie Drop Siding 


A B ¢€ C&Btr. D 
1x4, 6 & 8”..$105.50 $88.50 $79.50 $84.50 $61.50 
x4 & 6” bev. 

ES 49.00 44.50 39.50 ..... 28.00 
Bungalow bev- 

eled_ siding, 

from 14x 


& 10” stock 71.75 62.75 ..... 59.00 ..... 
No. 1 Cypress Pickets 

1%x1\%” 1%x1%” 1x3” 

' al sR rr ee $25.75 $38.25 $45.50 

S? scstanwidseeeonaes 29.50 43.75 52.00 
4%" Panel Stock, 8” and Wider . 

$45.25 $53.00 $68.00 $84.75 

Lath 
Ge De Meee aici sacecaa daa kaws anadantdaa $8.95 


8/4 10/4 
FAS .....ceeee00--985 $90 $90 $100 $115 
87 92 


POGCE scswnccnaens 75 82 82 

a eee 45 60 60 70 15 

No. 1 common..... 34 35 35 35 ae 

No. 2 common..... 25 27 27 28 ae 
Boards 


ax@” 6338” (iste 1533° 
. -$40.00 $40.00 $41.00 $49.00 
-.- 28.00 31.00 32.00 Ba 


ec 
2D” GAMERS o c:etccaddadvecdidseccedsendcendeee 


No. 1 common.... 
No. 2 common..... 





REDWOOD 


The following are the prevailing redwood 
prices, f. o. b. Chicago: 


Bevel Siding, S1S2E 


—_— an A B 
3’-7’ 8/20’ 8°-1° 8/20" 8/20 


Size— 

See aagae cus $27.25 $44.25 = 25 ae = $33.25 
, ere ree re 46.25 7.25 25 38.25 
ee 28.25 45.25 36. 25 as: 25-87. 25 


Not less than 10 percent 8- to 7-foot; balance 
8-foot and longer. 
For specified lengths, add $2. 


Bungalow Siding, S1S2E 





———Clear—__, cr A i. 
3/7’ 8/20’ 3/7’ 8/20’ 


Sivze— 

AE céeews $43.25 $46.25 $41.25 $44.25 

TEE” cceéces 45.25 48.25 43.25 46.25 

ae” «eaces 60.25 53.25 48.25 51.26 

CEI” sccesse 52.25 55.25 50.25 

ee § séweaa 66.75 69.75 64.75 67.75 

EE éeneus 68.75 71.75 = 75 69.75 
SE” sénene 5 75 71.75 


70.7 73. 8.7 
For rough bungalow siding, add $2 
Finish—Rough—S2S or S4S 





r-———_Clear—___, — A B 
8/20’ 8 20’ 8/20’ “8/20° 8 20° 2/20’ 4/20° 
1" 1%-1'%2” 2” 1” 1%-1%2" 2” is 


. = 7 - os. = $80.50 $87.50 $85.50 $72.50 
82.50 89.50 87.50 174.50 





4 to 12”:722 92.50 99.50 97.50 85.50 93.50 91.50 77.50 
Short Finish—Rough—S2S or S4S 


re 


c 
(cnn, iE Rls, ais 
g°-4'6" Be SMe" BO 8°-4'6" 5’-9' 





Width— 
& 4”..$47.50 $57.50 $54. r+ $64. P+ soe. 50 $62.50 
5 & 6”.. 49.50 59.50 56. 66.5 50 
BP wcccce 54.50 64.50 at 71. 30 59.50 69.50 
Te ccceas 65.50 75.50 7250 82.50 70.50 80.50 
TZ” wcacce 67.50 77.50 74.50 84.50 72.50 82.50 


8 to 6”.. 44.50 54.50 51.50 61.50 49.50 659.50 





r A ~ 
8 & 4”.. 42.50 52.50 49.50 659.50 47.50 57.50 
ae 44.50 54.50 53.50 50 651.50 -50 
\ 44.50 5450 51.50 61.50 4950 59.50 
8” .cccce 49.50 59.50 58.50 68.50 656.50 66.50 
10” w.ccce 60.50 70.50 69.50 79.50 6750 ae | 
ED” wcsase 62.50 72.50 71.50 81.50 69.50 79. 
8 to 6”.. 89.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width and 
Length, 8 to 20’ 

Width i” 1%" (%"” 2 Ww" 3 a” = 6646" 
6” &wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
Short Stock, “A” & Better, Rough, $28 
$4S, cr T&G 

r 1” ——"t —1K% & — 

Ove Over 
wie 20-40” 42-54” 54.96" 20-40” 42-54” 54-96" 
3 & 4”....$87.50 $44.50 $54.50 $44.50 $51.50 $61.50 
5” aédéen ee 46.50 56.50 48.50 55.50 65.50 
58.50 638.50 
60.50 70.50 
71.50 81.50 


83.50 
60.50 








PT 
gs 
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SOUTHERN PINE 


Jacksonville, Fla., Sept. 25.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Sept. 23: 























Week ended— Sept. 23 Sept.16 | Week ended— Sept. 23 Sept. 16 Week ended— Sept. 23 Sept. 16 Week ended— Sept. 23 Sept. 16 
Flooring Ceiling . Partition Boards 
1x4 B&better ....$46.86 $45.11 etitied oye eee ee int ES 5 ee OO oe, | “ee 23.00 
No. 1 com.... 41.17 38.3 sae 2 tbhae ) 9.40 - ° OOP 20.8 0: a OV | £$j2LALU TIED eee ees ees ”o. eeeee 
No. § oe: 16.75 16.31 «No. 2 coms; .. 16:33 14.40 SEES TO igoeccwsiee . 24.90 22.00 
No. Poco and ei Wex3% Bkbetter .... 27.08 27.58 B&be tter— Boards 1x 3 Kiln dried 
"re 9.00 No. 1 com.... 22.57 22.70 1x 5 D4S 52.00 50.00 rough .. 23.00 eeeee 
1x3 B&better rift.. 77.00 ..... No. 2 com.... 11.72 = 11.93 1x 5 to 12 Finish... 60.00 ; 1x 3 to Fak Seasoned 
B sap rift......... 72.50 Ne. 3 com. and pes ix 6 D48 coreeres ee Eee FS soo = 
Sree ee: eee er mee ee sesee ~~ 1x 6 to 12 Finish.. 52.00 ..... st a lated 
No, 2 rift... ... -. 25.00 Siding SE 5 occche cde axons 48.00 oe oe eee 13.95 ..... 
5/4x3 B&btr. sap eg. 76.50 ..... 120” Nevettr— SA OE isivdanxe-vevas 53.00 ee ~~ Cibeaeands 17.00... 
Babtr. bt. face | B&better ..-- 0+ sg 1299 Pn ag eo ee ee inate . ion 
se cceees 5. tenes 0. 1 com........ 37.40 38.18 ) 2 Dee Oe. tenes een er ee yer 
_ sap e@.g.... 56.00 ooeve OO. 2 OOM, .s.0 cscs 22.42 22.34 5/4x 6 D48S ei wie ss EEO ewubave No. 3 common— 
omg y sap flat 58.00 ..... tx” Mevel-—- og ag Ay ead 55.00 os S £0: E20 DES. bas cose. 16.00 
o. 1 com. sap B&t 5/4x 6 to 82 DAG os ose. 6 sie 55.00 x 5 & up D4S.... 16.00 
pace pibis 6.00 on S&better ....- ee. seuss 22.00 newer 
RO a Bs97 56.30 No. 1 com........ 21.50 20.00 aa —_ oe 4x18 Shingles 
No. 1 com.... 44.80 56.00} |, 2 gh eine a 8.50 8.50 | No. 1 common— "ek No. 1 pine... ..++. —" ee 
No. 2 com. ht. x6” Square edge— ea: a No. f ht. PING... ec een ss 4.39 
EN epeliaage: 20.00 ..... B&better ........ 34.00 26.83 a) ie ae ee eee 2.00 1.70 
No. 2 com.... 17.81 17.63 Re 21.27 21.00 : i al i let a ne rates IO: OS PANO ra veces 6.085% 1.00 
1x 8 D4S 
No. 3 and cull 10.37 .....- NO: 2 COM. <. sess 9.59 — 8.50 1x10 eae pa ats 44.25 paged Prime CUDTOBB 6 6:5 ieee vewee 8.25 
1x6 No. 2 com........- 21.00 Roofers 5/2 6 to 12 D4s. iets 31.00 i ah A sage a : A : Z os : 1.00 
Ceiling . 7 5/4x 5 to wee) OOOO ea. svers andard 4’ Lath 
x6 No. 2 com.... 23.48 19.50 | No. 2 common— N 5 i 
ix4 B&better .... 44.00 46.58 No. 3 com.... 15.00 ..... ix 5 D48 ...-..... 21.00 20.00 | No.1 air dried pine... — o 
Ko, 1 com... 38.00 41.15 1x8 No. 2 com..:: 22.00 22.00 eR ox caacans 23:66 21.92 | No. 1 green pine..... 3.50 3.08 
No. B COM sc és v0 .80 No. 3 com.... 16.00. ..... 9s 8 DEF occcsccs ZOO 23.00 Green CYPPTeSB. cise e GOO ices 
The following f.o.b. mill prices are taken from sales during the week ended Sept. 23 in sections named: 
Bir- Hat- Kan Bir- Hat- Koan- Bir- Hat- Kan- 
Alex- ming- tics- 8as8 Alegw- ming- ties- sas Alex- ming- tirs- sas 
andria,ham, burg, City, andria, ham, burg, City, andria,ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Mies. Mo. La. Ala, Miss. Mo. 
Flooring Fencing, 818 Dimension, S1S1E 
1x8” EG B 70.17 74.00 78.55 | No. 2 (all Jengths)— Mo. 2. Sx 8”, 
62.00 ree. veeee penser GS98 nvses cdeos “RS 
S56 B7'G 61.11 1x6 makkeeunss vases 23,85 24.80 23.62 
SEMS neces noes PO oe ee 
FG 60.24 58.00 57.32 rer GAB ccec, seoxs, ARB? 2x10”, 
Be ee Pe ce cawnsemas 18.21 16.00 ..... 19.09 
No 17.67 21.96 26.36 
1x4” EG 61.50 aes 70.79 Boards, S18 or 82S 
FG 4815 50.41 50.98 | No.1, 1x8”, 14 and 16’. 36.04 ..... ..... 36.73 2x12”, 
Roepe ens he Other lengths ....... gineace. soem. MIRO. eC 
ceahe patos aes 1x10”, 14 and 16’.... 36.18 ..... ..... 36.89 
4175 43.55 ..... Other lengths ....... oisee wiece's: EEN eee . 
18.78 20.84 2618 1x12”, 14 and 16’.... 45.21 ..... ..... 46.50 | No. 3, 2x4% 
N —_.... .... Other lengths ....... ceeee cress 44.70 45.69 2x6” 
1x6” No. | .. 8675 12... | No. 2 (all 10 to 20’7)— 
No. 2 24.00 25.00 ..... 1x8 sbraeeetannied 26.00 99:12. ..02. Qme8 seine one 
: 5. bone! stoned ft  eawaanerecenees 5.62 25.00 ..... 26.19 
9X12” acieccccucens 27.02 25.00 24.91 28.27 Longleat * penne 
No. 3 (all lengths)— ae Sq.E&S S4S, 20’ and —s 
%x4” Babettor See eee jawed ¥ 42.50 ciceeeis 42.75 eed ,and Ge Wawasan sas eecee 19.29 e ceee Pt ee PNG a. Meee ae i a ae Bik Bs 
aS: nee cee cece. 636.75 re eT ee ee De. MR Me ats hoe, ae, Rees 7 
veal Bubba eeeeraeee sieo 836 away 2E20 119" pesevaieie dgaeds 21.00 ..... 21.00 21.06 apitcoe pao Seis, ate. dobar 36. 05 
t csesdeas : BVM. Mt ARN ose jars Site diavecones¥s 21. cas MOSS 2008s] jj eee SACS! CeSieie 
DM So pthwesonaepve 86.00 ..... ..... 87.80 | No. 4, all widths and ™ Shortleat 1 Ti 
No 2 17.75 17.00 19.20 17.20 lengths 6.00 anes 
pak ateaat oe: ee ee aE ree | RF veneration a 
ING. Bo sssiecscs0% GE ices encase boris Roofers ww ena regi aie veces cece SRGS 
i Bosmaaeren ree toes 20:50 8443 | No. 2, a6"... ..ee oe a Me Qe. 4 we SS ae 
Partition Shiplap Plaster Lath 
Ixt & 6” B&better Seeeu vues 50.00 ..... 58.72 ” , , No. 1, He, 4). e eee eeee 6.03 5. 
asanniiontee vr+++ 80.00 ..... 68.72 | No. 1, 1x8", 14 and 16’. 35.75 ..... ..... 86.15 | No. 2%") 47000200000 S12 849 B08 
~~ : 28:00 - 3 Other 16ONGERS. 6. cass secre cssss BEB . eae 2 
a eee eee wees weees 26.14 1x10”, 14 and 16’ 36.71 ..... ..... 35.25 Byrkit Lath 
Other lengths. 35.25 ’ ” . 
Bevel Siding — Go to 20° )— .s dls gee eeeee 9.20 é — me joniee we ealeneee > Space ee be 
%x6" B&better ....... wecee coves cocee 80:82 | = --—« BKB" oo nec eenes 25.6 and longer......... : pees es : 
ieee ::-- nate etens sens 80.82 =f, peace eens = pag id wate 35.65 12’ and longer......... eee _ceney § Rages. Se 
Drop Siding No. 3 teen (nie oetcentes Car Material 
§ “eee ice sveee SO Shee ae 
Ixt or 6” B&better..... 47.00 ..... 47.78 47.70 we Hane R eae ae ee sees i acligtes aes coe: ene a ee 
NO. Lessee sess es 42:00 38.00 ..... 44.55 Sean iain i RO ce seeces aces onees ME omen 
BP B eiotens cau 29.03 26.00 28.06 28.00 sd 10 and 20’ 
No. 1, 1x10”, other Igts. ..... 0 2.0... ..... 87.25 Be atte a. ok tees ee 40.00 
16’ ....seesssseceeess PEE eae conn 
Bebetter rough— Finish Dimension, S181E ine oe oe ae 
x6 to 12”2.......... Pe ” 10° : eh eet 
BE paxdeahuveabasen te eee. hae: Sade: ae Car Sills 
eR none 57.00 45.00 56.00 , * 30. ee 7 er — 
1x5 and etki: ~~ Sia teres . 16’ ...... 30.85 30.50 ..... 30.87 QE eee Bet: gt cng CA 
spend Hgee papas ila ecnae 18, & 20°, 82.71 ..... 32.00 82.40 Up to 9”, 38 to 40’. cats: Stecy” seme enn 
Hint te ia°.2 5.2: a 2x 6”, 10’ 26. ‘ 28°95 
B&better Surfaced— SON IIL TBO TLD tit, Ba | 8° © unaer, 20° & oar 3 Framing eee 86.83 
hy EEE 55.12 ..... 56.00 55.63 site an: ee Stringers 
RS re Se ane Mia : ; 28.85 ..... Bi gee- -80 ; 
a reacdence BG16 1. 6100 BOT 2, ow Be . OO | ee + 
1x5 and 10".......2:: 64.42 1...) 66.00 62.71 | ak Mpa Se ek once GE EM eH ot vere neans vine Te 
iy nel mamiatctyy 63.04 : 68.00 64.66 - 29.41 29.00 ..... 28.67 
1%x4 to 49°. 20022012 71.00 2.02... 70.44 ire co oe oe ae = 
1% and 2x4 to 12”... .... 1... 1. 76.00 18 & 20’. 32.00 28.00 32.25 32.98 | Rough heart, 14", 20°, 
1%x4 to 12”......... ee sees tess Oe ne ee ae Mee Ton Speen She one es ans, 
Pi: cosa ti 2x10”, 10° Pues 29.48 29.25 29.45 
geen RRR eer sheik 48.00 sci. as 2680: Eee CYPRES CLES LAY I H 
. cine (weeen mt. jj. "aR pecs SUAS S050. ccs 6: 
1x5 and 10”.......... Seen: Beene. aecas DOO 18 | & 20°; 83.00 ee. ee 38 s SHIN & 
* to 20’ 8400 ..... CIO iG... Cincinnati, Ohio, Sept. 26.— 
Gaston cmt tines 2x12”. 10° 30°36 A , Sept. 26.—The following are 
B&better— 10’ ...... a ; sae ee average innati: 
yo ee 64.50 ..... 65.33 62.70 a Sees 32.76 83.88 |... 3420 ee - 
jet i | penne 62.00 ..... 67.00 71.08 ig & 20. 86.88 34.88 31.75 35.89 Rules of March 18, 1922 
2 35. ssoee “ORs ocece 
Oe ee Jambs No. 2, 2x 4”, 10" patie 28.00 eek neces. A — Pri n 
_ Cr ieioemes BOMB scan © ccenis f ee mes Hoonomics 
1x4 and 6”........... veces cases 59.00 64.00 | eas O75 11. 8600 BaBS Bree ee ee eeee ence eee $5.38 $2.18 $...; 
18 & 20’. BO.91 .i. 6... 8159 | Boece eeceeeeeeeeecee 6.38 4.38 8.43 
Fencing, S1S ox gr 10, 10 20% 81.00 211.2 24.66 yn Breveteeeeeeceeeeees 6.68 4.93 3.68 
i x 6”, 10’ ...... Geese insane ca ed eou t : 
No. 1, 1x4", 16°... -.... 86.00 ..... 2... 94.77 rae 23:63 11.1. S367 3808 ee — _ 
1x6, 10" 2) BOO TLL: BEB 6 eo eee an, 
Other lengths... ..... 42.00 ..... 3609 10’ to 20° 24.94 (1)! 34/55 a ~— * aed sion $b foot He. § nies” 
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ARKANSAS SOFT PINE 


The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended Sept. 22: 


Celling and Partition 


Ea Flooring Finish—Dressed Dimension S&E io > “ Me 
ge grain— 1x3 1x4 B&better C No. 1 No. 2 
MMe eet wag 6 acid adi al ae8t * $70.00 12,14, 10,18 12,14, 10, 18, 
B&better eneenncneeme $79.50 68.00 xe "Pai ai hp ncn atie sia “ 4 vr: ae ate . sb 50 $44.50 #48660 $52. ‘00 
AB coc ccvceesccccees ** 67.50 | 1x5, 10, 12".....22222221 7000 62.50 | $29.00 $31.00 2x 4” $25.00 $27.25 | No.1...... 34.00 37.00 39.25 42.00 
FP atihhestntackune 60.00 51.00 | 14° 1%, o”x4 to 8". 172! 72.25 se | 25.25 27.25 2x 6” 23.00 25.25 | No.2...... 21.25 28.00 
Flat grain— in’ 1%, 2”x5, 10, 12”... 74.50 oe 26.25 3025 2x 8” 24.75 26.50 Lath 
cimebees 1 (5uee 28.75 30.50 2x10" 25.00 27.50 Mei mas 
No. 1 paris asal hte eet 45.25 41.00 Fencing and Boards Se ee a rT aided? 2... swadaadoxde, $6.15 $5.25 
OD We etiececscncsac 5 25.00 No.1 No.2 No.3 M—Shipl 
Gest oe Oe ee $34.50 $18.00 $14.50 S284CM—GChipiap Molding 
asing an ase Siattainaai a A eoccccccce a cane peg — Pains $22.78 S187 , ig ot under... . percent discount 
SS pcccccccce ‘ ‘ . ME wcacesocesd ’ : ‘ and over..... d 
End, 6 8... .ccrccevescccesscee a (ene. S136 «TAIG | —IOUTG | 98S cccccccccs 6.00 26. i ny 
NO ie dulcikant ielea semen ned 16.60 | Tet8 cccsccsscs 45.00 2036. S138 | 1510" ..0..00.- 37.00 26.50 20.50 **None sold. 














NORTH CAROLINA PINE 


Norfolk, Va., Sept. 25.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 





Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
Ms IRE Sate $54.50@56.50 $34.50@35.50  $23.00@24.00 $19. 50@20.50 | Lath, No.1.$ 6.40@ 6.65 Roofers, 6”.$28.00@29.00  D4S, 6”....$60.00@64.00 
SEF 58.00 @ 61.00 37.50 @ 39.50 24.00@ 25.00 — ee No. 2. 4.25@ 4.50 8”. 28.50@29.50 8”.... 62.00@66.00 
1. AE EI Piel io 61.00 @ 64.00 39.50@ 41.50 24. 4.00@ 25. 00 ..@..... | Factory, 2”. 28.00@32.00 10”. 29.50@ 31.00 10”.... 65.00@ 69.00 
of LES 64.00@67.00 43.00@45.00 i. ae .@.. Sizes, 2”.... 23.00@26.00 12”. 31.00@33.00 12”.... 69.50@74.50 

Rough 4/4— Finished width No. 2 & bett No. 

i ae RUS 60.00@62.00 38.00@40.00 28.00@29.00 24.00@25.00 ges mage Or oy ion -s —— 
| aE TERE 5 62.00@ 64.00 41. 00@ 43.00 29.00@ 30.00 25.00 @ 26.00 Flooring, a2% SOE FER. csc cccs $78.50@ 82.50 3 eee a Oe eee $. eee @. sees 
MP ance ines nace 68.00@71.00  46.00@48.00  30.00@31.00  26.00@27.00 2% and 3”.......++++- 55.00@64.00  45.00@50.00 pape tre 

Bark strips, N 1 2. CO oo ddccadaedinesnccwsés 34.75 @ 36.25 26.25 @ 27.50 15.00 

leeds pris or em Oe Wr ccsvcacciseenstasvanl 36.25@38.00 28.00@30.00 —_17.00@ 18.00 
ie | 12.00@ 12.50 WONGIRM EE os dacecwedacdecwneaeen 55.00 @ 64.00 45.00@ 50.00 23.50 @ 25.50 





NORTHERN PINE 


Duluth, Minn., Sept. 26.—Quotations on all classes of northern pine lumber are unchanged. Retail yards have been placing orders freely with 


a view to getting in ahead of any prospective advances in the market. 


ComMMOoN Boarps, Rougu— 
, 


8’ 10’ 12° 
ING. 2 SP ivwsecs $64.75 $66.75 $69.75 $69.75 
FO caicise 67.75 69.7 75.75 77.75 
| gQreenee 73.75 76.75 82.75 82.75 
ING By WP cee 49.75 51.75 54.75 56.75 
SC ae 52.75 54.75 57.75 67.75 
RE vccnses 57.75 59.75 64.75 64.75 
MOF Bo vcavees 30.75 32.75 34.75 34.75 
s 31.25 33.25 35.25 35.25 
ED scisens 32.75 33.75 35.75 35.75 
For all white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8”, $29.25; 10”, $29.25; 12”, $29.75. 


For S1 or 2S, add 75c; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $1.50. 


Shiplap and D&M, 8’ & up, add $1.25. 
No. 1 Pisce Stursr, S181E— 


6" 8’ 10’ 12° 14’ 
2x 4”....$33.50 $35.50 $37.50 $36.50 $36.50 
2x 6”.... 33.50 34.50 36.50 35.50 35.50 
2x 8”.... 33.50 35.50 37.50 38.50 38.50 
2x10”.... 34.50 35.50 38.50 38.50 38.50 
2x12”.... 35.50 36.50 39.50 39.50 39.50 
2x14”.... 41.00 42.00 44.00 44.00 44.00 


No. 2 plece stuff, $2 less than No. 1; pine rough, deduct 75c; D&M: or S4S, 


add $1. 








The following are the prevailing prices f.o. b. Duluth: 


FENCING, RouGH— 
eS $12.75 $12.78 6’ 8’ 10,12414° 16’ 18420’ 
‘ 4 OF; Weaihevasacwae ete 75 $63.75 $67.75 $69.75 $67.75 
72.75 77.75 77.75 ; he 49.7 52.75 54.75 54.75 
77.75 = 82.75 82.75 33.75 35.75 36.75 35.75 
54.75 59.75 = 61.75 58.75 62.75 68.75 68.75 
pot sacs pag 42.75 47.75 53.75 53.75 
34.75 34.78 34.75 29.75 32.25 33.25 32.25 
35.25 35.25 35.25 No. 4, 6-foot and longer, mixed lengths, 4”, $25.75; 6”, $27.75. 
35.75 35.75 35.75 5” fencing, same as @”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75c; SIS1E, add $1; S48, add $1. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
S1p1na, 4 and 6’, 4 TO 20’— 
16’ 18’ 20’ 4” 6” | 6” 
$37.50 $39.50 $39.50 Po re $55.50 . = eo - -$28.50 $28.50 
36.50 38.50 Bet ©. cscdsadwnessddadens 50.50 50.50 neuis. C&better.. 45.50 45.50 
bag 4 oes 39.50 PD wededdiavcsansadane 43.50 43.50 
38.50 aes pape Siding may contain not to exceed 20 percent of 4- and 9-foot. 
44.00 47.00 47.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 27.—The following are 
f.o. b. mill and f. 0. b. Chicago shop prices: 


No. 2 No. 3 

com. com, 
De OBO a BO is otncceceaeccucs $36.00 $19.00 
3s 1G, S* ond 10", 16 t6 10" vcucc 37.00 22.50 
SEES". 10 1601S wccen cede eseceke 86.00 23.50 
1x18” and wider, 10 to 16’........ 38.50 24.00 

No, 4 No. 5 

com, com. 
BED” GHG WIG i oi ic ccc necessads gi $ 9.00 

SELECTS— te, >a “a 

1x 4”, yd rand S”, ” bey 20°. ct ‘00 "$79. 00 $63.00 
1x 10” wuale ee - eames 88.00 83.00 72.00 
1x12 coccccscs: S400 SROD Tt.6e 
tna” and WR cos cn nae 99.00 94.00 82.00 
5/4, 6/4x4” & wdr., 10 to 20’ 97.00 92.00 8000 
8/4 and wider..... a ++. 99.00 94.00 82.00 
SHop S828, F.O.B. Cutcaco— No.1 No.2, No.8 


S44 and 0B «se ceresens ee Se ee San-e8 $47.50 


On straight orders for “No. a poe and better” 
without specification as to amount of each gees, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $3. 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 27.—The following are 
prices prevailing here today: 





PI: ERGs sion cancscnwardataon censceceuad $78.00 
Ee Na 3.6 hs 6k so hvicicdcdecncaneee 68.00 
Bevel siding, 4x6 vets tepedustennadaatee es 39.00 
PE Cree ney Cer eer 40.00 
MRED, sitiaic calcacted eC Oeneab nadie weeaeadnndas 6.00 
WROUINY GIOOB Lo cawocere spades cis eswiwede 40.00 
Re hd Nand nwa dé Ries wee aaen 44.00 
ae Oca Sea tive dS win mean wed 48.00 
DE ena s ep eben c eae eae 48.00 

ME RE a dnchid éaneade uneae 52.00 4 
Common rough dimension...............+ 25.00 
ee ee ee 17.00 
‘ i air dri 20.00 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Sept. 27.—The following prices Portiand, Ore., Sept. 27.—Fir prices today 
pm for yard items, f.o.b. mill, were reported to- f. 0. b. mill are as follows: 
ay: 
° Pre- Vertical Grain Flooring 
High Low vailing | 1x4” No, 1 clear......... sia ab ia deca eda ag 
Price Price Price We SD: Giias ceases wdecedduadcéeecoe GE 
Flooring pO a eee «aon 2 
1x4” _ : aged Ve Beseees 7 - ry $51.00 | 1x3 and 1% x4” No. 2 clear and better..... 55.50 
No. 2 and better sg a cede aes Na. 8 clear....... coccccee 42.00 
P ee ee eee 36.50 = isda Slash Grain Flooring 
1x6” No. 2 and mnie: Zi ——~—lr . ) eee 39.00 
Ste epping No. 3 clear Trrrrrrere eee eee eevee 35.00 
No. 2 and better clear..... 68.00 Gt ...:. 1n6* Na: 2 clemr am Dette s eciccceawecdcs 42.00 
Finish NaS GO pdaciccctsercidweeedes - 38.00 
DE MIO oe daivedwassnes 58.00 ere Vertical Grain euenetee 
Casing and base.......... 66.00 GEee . wands 1% and 1% No. 2 clear and better........ 65.00 
Ceiling Fintan 
” 8 
%x4 wo H pensabivimemieine “A280 7 “"""* | No. 2 clear and better........-.+++eeeee- 57.00 
1x4” No. 2 and better.. 41.00 on wades 
Ye pxeipepm eye 38.00 36.00 ..... Cotttng 
Drop Siding 5,x4” No. 2 clear and better...........-. ae 
” ee. Leerrrrrr errr rrr rrr a 
aad -d felons Tends Te. oy S ~ pppneonne? 39.00 
Boards and Shiplap, No. 1 ee. seeerrerr ere er dseduudea 35.00 
He Be IN IOP ccc ccewunccs CT Se ae Drop Siding and Rustic 
1x12” ......- ae idles rota ~ ig ag “wees inO” Nea. 3 clear am@ Betis ccccaccceses 41.00 
imens on ° PAP cece esreereseses ef ef oe . 
2x4”, 12 and 14’....... Ce ea a. 5 Sees caus 
Plank and Small Timbers Miscellaneous items 
4x 4”, 12 to 16’, S4S...... 21.50 20.50... Fir dimension— 
Suid”, 23 to. 36", Bees dcsas a ROG Or PN og ie 6 ce cece neeee Rail B list 
Timbers, 32’ ang Yaa 16- to 20-foot, QUE Mi tcaéewacsweasanne $1. 00 
CH BAR ak ccctvadviccna eee  <aaees “wanda 22-foot and longer, over list...........e.6. 2.00 
Vertical Grain mg mines Boards, off Rail B list............-- cccces BOO 
BN I ii ccccndstanye eer Small timbers ......--++++seeeseeeeees - Last 
PA oe a ee a pee yt ee ee 6x6” and larger timbers, off Rail B list.. - 3.00 
7 Dy re Pt cose” Mlvdans q Fir lath, per thousand, green........... 7 4.00 
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Because of the high quality 
of Steel and Workmanship 
contained in Simonds Saws, 
millmen in ~very part of the 
world have grown to depend 
on these saws and place con- 
fidence in their ability to give 
greater production, stand 
heavy feed and hold their 
tension and cutting edge 
longer. 


Write for catalog and prices. 


SIMONDS 


Manufacturing Co. 
“* The Saw Makers ” 
FITCHBURG, MASS. 


CHICAGO, ILL. 


RhEW ORLEANS, LA. SEATTLE, W 

ies We MONTREAL, OUE. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND 8ST. JOHN, N. B. 


PORTLAND, ORE 


SAN FRANCISCO, “CAL. 








FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Sept. 23.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended Sept. 23: 


DOUGLAS FIiR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 

C&Btr. C&Btr. C&Btr. C&Btr. 

158" 00005 $58.00 $48.00 1%x3”....$61.00 $50.00 

Ll er 54.00 47.50 +1%x4”.... 58. 00 50.00 

REG’ 60000% 55.00 49.50 1%4x6”.... 60.00 50.00 

Slash Grain Flooring 

CS eee $37.00 $34.00 1%x3”.. —- $42.50 

Le 87.00 34.00 1%4x4”.... 50.50 42.50 

TE” ivenee 40.00 38.00 1%4x6”.... 52.50 42.50 

Vertical Grain sees 

1% 196 And Bx6 00 127 viéiviccccvvcses $66.00 $53.00 

PG; BA RR BRIS oi o6.0scon0csr veces 68.00 55.00 
Finish No. 2 Clear and Better, S2S or S4S 

Eee, ae ee ee er er $55.00 $49.00 

B . sikpeuGuiges esse sO ed eeres es 56.00 50.00 

1x 5, BO BO viscsioioiuesagtesuneen 57.00 61.00 

Pe err rer er ere eee 59.00 53.00 

is. 14%6, S, POON TS" ivcceasccsus 60.00 54.00 

Ry se er er ree - 61.00 55.00 

2% pnd 8x4; BONG 18". ks ccovences’s -00 60.00 
Ceiling, C@EB and C&EV, and Partition 

AS anes $36.00 $34.00 ie $39.50 $44.50 

tr 38.00 33.00 %%x6”..... 41.50 36.50 

%x4"..... 36:50 31:50 ©46x6"..... 30.00 35.00 

IE” sce 39.00 36.00 cS ae 42.50 39.50 

Drop Siding, Rustic 
5EKC" woes $37.00 $34.50 1x6”...... $41.00 $37.50 
ee 39.00 36:00 ix6”...... 48.00 45.00 
Fir Battens 
ee | ere $ .85 Ae (OME cs 60a $ .95 
oR is sae ewaeese ee a eee 1.00 
Lath 
PUP; Gia TURIN one 65.5565 5045555455566 $ 4.50 


Common Boards and Shiplap 
No. 1 


) 





1=22, 1% xi2” 
1%4x8 and 10, 14%x12”. 
eC err ore 


NE ONT vnnaceaanersicunaensand ' 16.50 
Common Planks and Small Timbers 

CR SEES” csccnsavevesareuawsaeeee $20.50 $17.50 

ex ©, 4x 4°48 C avcucvecs re 20.00 17.00 

BRIE ME SoA sacbenaneeceadaans -- 20.560 17.50 

BRU0; SEIS; SEER” vc k.ses0se0000 sooces BEOO 18.00 
Common Dimension, S1S1E, 12’ 

No.1 No.2 No.1 No. 2 

com. com. com. com. 

2x8, 2e4”...819.50 $16.50  2x14"..... $22.00 $19.00 

2x6, 2x6”... 19:00 ‘ 16:00 2216”...... 23.00 20.00 

KIO? ian 20:00 17.00 ©~2xi8" ..34. 25.00 22.00 

2 | 20.60 17.60 2x20”..... 27.00 24.00 
Common Dimension 2x4” S1S1E 

G* ccasaee $18.50 $15.50 Be assccer $21.50 $18.50 

| ee 19.50 16.50 Be. Sanses 22.50 19.50 

| 20.50 17.50 Be besece 24.50 21.50 

Common Timbers, Rough, 32’ and Under 
No.1 =_ No. 1 Sel. 


com. com. com. 
6x 6”. ee 00 $24. "00 18x18”....$25.00 $30.00 
10x10”.... 22.00 25.00 20x20”.... 26.50 29.50 
14x14”.... 22.50 25.50 22x22”.... 28.50 31.50 
16x16”.... 25.00 28.00 24x24”.... 31.00 34.00 


Common Timbers, 12x12” 


34 to 40’. .$24.00 $27.00 72to 80’ .$52. : $55.00 
42to 50’.. 30.00 33.00 82to 90’. 62.0 65.00 
52 to 60’.. 36.00 39.00 92to100’. 72. 00 75.00 
62 to 70’.. 42.00 45.00 


Ties, Rough 
ee re Be ae ee $17.00 
WEG xcscceunnnes i. ee ee 9.00 


WESTERN HEMLOCK— 
Boards, SiS or Shiplap 


No.1 No. 2 No.1 No. 2 
co com com com 
1x2 & 3”..$17.00 $14.00 1% & 11%” 
LS ea 15.00 12.00 ee age ae 00 $16.00 
Ree scssws 15.50 12.50 x S. 17.50 13.50 
1x8 & 10”. 16.50 13.59 x 8&10" 18.50 14.50 


DRE 2” 6 scws 17.00 14.00 


RED CEDAR— 
Common Boards and Shiplap 


x10&12” 19.50 16.50 
14% x2 & 3” 20.50 17.50 


Ld yaar $17.50 $14.50 1x10”..... $19.00 $16.00 
er 15:00. 95:00 16987... 19.50 16.50 
PS svewss 19.00 16.00 

Flume Stock 
| en $21.00 $24.00 1x10”..... $23.00 $26.00 
a 22:00 26.00 «2212"....% 23.00 26.00 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 23.—Kastern prices, f.o.b. 
mill, are: 


First GRADES, STANDARD STOCK 


Per Square Per M 

4 Bunches 4 or 5 Bunches 
Bxtra. stare, 6/2... ...<% $2.63 3.30 
Mxtra eters, 6/2.....00% Hey 3.60 
TOSIOR CICBPB: ....6566ccces Oe 3.04 3.80 
WOCTOCES, B/ 2s ii.sie ce wean 3.49@3.53 4.35@4.40 
cre oe 27 4.45@4.50 
POrleCtionG@ 6.666650 000% 3.7 5.05 

First GrabEs, RireE-GRADE INSPECTED STOCK 

mxtra stare, 6/2... $2.67 $3.35 
PZUPA BOTS, 8/2.05000% 2.91 3.65 
WORtra CIOALB: ....cccssee Oras 4.10 
PEUICCUR, B/ Bo. 6aic0ceesws 3.53@3.57 4.40@4.45 
Rr 3.31 4.55 
POPTGChiONS é6.00085.0si00% 3.79 5.15 


SECOND GRADES, STANDARD STOCK 
Common stars, 6/2..... $ ae 63 $ .70@ .80 


Common stars, 5/2..... -15@ .83 -95@1.05 
Common Clears ...2.60. 1.64@1.68 2.05@2.10 
BrITISH COLUMBIA STocK, SEATTLE MARKET 

AA (Canadian)........ re, eee * ae 90 
Pre. CU): 06) 60:0 0:5.» ee 3.73 

Eurekas (U. $y siniocer sieae or 3.56 j 190 
Perfections (U. S8S.)..... 3.94 5.35 

XX 6/2, 16 a eee Pk ae 1.85@1.90 
XX 5/2 16 (U ~ acm bie i 87@1. 95 2.35@2.45 
XX eurekas (U. § Sloe alee 1.59 2.20 

XX perfections (U. S.). 1.66@1.70 2.30@2.35 


CALIFORNIA PINES 


San Francisco, Calif., Sept. 23.—The following 
are average f.o.b. mill prices on California 
pines: 


California White Pine (,.. Mixed Pines 
et & 2 clr. —_ rH Eitan’ $ 37.80 
OS Oe 
D select......... 79:50 No: Brsereress Te 
_ 3 — ceeee ig - e2aee 19.40 
nen SHOR... 9.: 1 an oe : 
No. 1 shop...... 69.71 me a 
No. 2 SHOP... ... 49.95 a 1 i. eh 24.05 
NO, 3 BROD.«...-. 29.50 
C&btr. short.... 69.75 Siding— 
SCAINIOG c.6:.0-00 0 43.20 B&btr. bev.... 44.55 
NOs ssn ees 65.40 SC REV cc nxcus 38.10 
Sugar Pine > od eres rat 
Nos. 1 & 2 clr..$167.95 = C@btr. short.. 27.15 
Dy GRIBCL. c ccsnews 120.55 Stained ne 31.40 
No. 3 clear..... 99.55 i ee 47.10 
gap 4 eae <a 4 4 eos. ; 
" POOP 0.0.0.5 9.08 - : 
a. 2 i ess 53.15 White pine....... $ 83.50 
INO. 8 BVODs 0... 29.10 Box 
TS eee Oa10 PINS caccscecuces $ 21.10 
MISC. ...c000s00- 35.30 White Fir 
Cedar 
paiiinagemeece $ 3.50 No. 3 com. and 
i DAM ccik ecards $ 36.30 
Moldings No. 4 com....... 14.15 
sete teen eee ees 00 Mixed .......... 14.40 
Battens BNO See ecccureeres 10.70 
ieee $ 29.75 No. 1 dimen.... 27.35 
Ls No. 2 dimen.... 12.60 
NMo.. 1 Ditt@ss.s:05 $ 6.45 Douglas Fir 
No. 2 pine...... - in ...... 60.30 
Mountain Pine Common ss. 650 20.80 
© crptaalalsteeaverebareane 20.00. DIMEN. cccccsrce 17.10 


For Editorial Review of Current Market Con- 
ditions See Page 38 


(SHARE aBaAaBa: 


NORTHERN PINE 


Minneapolis, Minn., Sept. 25.—Yard trade has 
fallen off somewhat, but northern pine mills are 
selling considerable low grade stuff to industries. 
Box and crating lumber and car material have 
been in good demand. Prices hold firm, as there 
is no excess of stock of any description. City 
building has slackened up somewhat, and coun- 
try buying is slow. 


Boston, Mass., Sept. 25.—Inquiry for northern 
pine has been a little more active. The present 
level is about $5 above the average in early sum- 
mer. Wholesale distributers report they are 
having considerable difficulty in getting lumber 
forward from the mills. 


Buffalo, N. Y., Sept. 25.—Wholesalers have ad- 
vanced their prices on a number of good grades 
of northern pine during the last week. Fine 
common has advanced $5 to $10 and lower grades 
are also up $1 to $5. The demand has been large 
enough to deplete yard stocks to a considerable 
extent. Scarcity of cars is interfering with ship- 
ments from across the line. 


North Tonawanda, N. Y., Sept. 26.—Retailers 
and contractors are ordering supplies of north- 
ern pine only as required. Export trade is good, 
orders for dressing being particularly active. 
Large receipts are arriving by lake. 
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EASTERN SPRUCE 


Boston, Mass., Sept. 25.—The market for east- 
ern spruce is very strong. The volume of orders 
for frames is fairly heavy and the number of 
mills able to accept additional business for 
prompt delivery is limited. Maine random is 
quite as firm as last week and Provincial is 
stiffening. Late reports from New Brunswick 
and Nova Scotia speak of scanty stocks of logs 
and reduced piles of lumber at the mills. Spruce 
boards move slowly. Quotations, dimension, rail 
shipments, 8- to 20-foot, 8-inch and under, $42; 
9-inch, $438; 10-inch, $44; 12-inch, $46. Maine 
random, 2x3 to 2x7, $32 to $34; 2x8, $38 to $40; 
10-inch, $40 to $41. Provincial, 2x3 to 2x7, $30 
to $32; 2x8, $38 to $39; 2x10, $40. Covering 
boards, S18, 5-inch and up, 8-foot and yp, are 
$31 to $33; matched, 10- to 16-foot, clipped, $35 
to $36; all 12-foot, matched, $34. 


WHITE CEDAR 


Minneapolis, Minn., Sept. 25.—There is just a 
fair run of trade in posts, the heaviest demand 
being for the large sizes, which are rather 
scarce. Retail dealers are waiting for demand 
to pick up, but farmers are slow in buying, as 
they are still busy with their crop harvest and 
threshing. Pole trade is slow. Prices hold firm. 


HARDWOODS 


Chicago, Sept. 27.—The hardwood trade re- 
mains satisfactory, and the market is strong, 
with a number of advances, especially in north- 
ern woods. All items of basswood have been ad- 
vanced $2 to $5; 8/4 and 10/4 hard maple is up 
$5, and select and better birch in all thicknesses 
is in an improved position. The flooring and in- 
terior trim business continues heavy; automobile 
manufacturers are still good buyers, and business 
from the furniture trade is increasing. 


Minneapolis, Minn., Sept. 25.—Wholesale de- 
mana icr harawoods here is rather under nor- 
mal. Sash and door factories are doing an ac- 
tive business but are pretty well stocked up 
with lumber. Other large users hold back wait- 
ing for developments. Stocks of northern hard- 
woods are small and broken, and prices hold 
firm. 


St. Louis, Mo., Sept. 26.—One furniture con- 
cern placed an order during the week for 1,000,- 
000 feet of No. 1 common mixed oak, a local 
wholesaler getting 500,000 feet of the order. 
Quartered red gum, S. N. D., is also in big de- 
mand among the furniture trade. Box and egg 
crate manufacturers are taking good quantities 
of cottonwood. 


Kansas City, Mo., Sept. 26.—Furniture fac- 
tories, retail yards and millwork plants are the 
best customers in the hardwood market, tho 
none of these buyers is having any easy time 
placing orders. There has been a good demand 
for heavy rough stock, including orders from the 
Government for large quantities of piling for 
river work. 





New Orleans, La., Sept. 25.—Despite bad trans- 
portation conditions, the hardwood demand is 
improving somewhat. Shipments are, however, 
sharply restricted by car shortage and the mills 
are being urged to load all cars to capacity. Box 
grades are in better call, while there is a brisk 
inquiry for sap gum and for certain of the upper 
grade specialties. Prices are fairly firm on the 
whole, with the tendency upward. 


Cincinnati, Ohio, Sept. 26.—The hardwood 
situation shows little improvement. Rail deliv- 
eries are still slow and uncertain and because of 
ths fact few orders are placed except for actual 
necessities. Dealers report business as below 
expectations. Prices hold to established levels. 


Columbus, Ohio, Sept. 25.—There is a good 
run of business in hardwoods from all sources, 
with retailers the best customers. Despite 
transportation difficulties some shipments are 
coming out. There is some accumulation of 
stock in the hands of millowners. The better 
grades are moving the best. Oak prices at the 
Ohio River are: 

No.1 No. 2 No. $ 


FAS com, com. com. 
Quartered ........ $150 $80 $46 
ne rere 115 75 45 $20 


New York, Sept. 25.—The demand for hard- 
woods from industrials continues fairly active. 
The week has shown no appreciable price 
changes. A larger increase in inquiries has 
come from the furniture people. Birch, beech 
and maple are in excellent call. Prices of ma- 
hogany hold at the same levels. 





. 


Buffalo, N. Y., Sept. 25.—The hardwood trade 
has been fairly active, with prices holding firm. 

















To those of our customers 
who did not read this 
advertisement last week 


Some of our fellow manufacturers, and even some members of our 
own organization, have asked ““Why does THE PACIFIC LUMBER 
COMPANY spend its good money to advertise to the trade that it 
cannot accept new business in many items—we have always thought 
the object of advertising was to increase sales, not to drive customers 
away. 

Maybe this is a very natural question, and if so we certainly want to 
explain our position, to avoid misunderstanding. First and foremost, 
we are not trying to drive business away, but when manufacturing 
and transportation conditions are such that we can no longer give 
satisfactory service to those firms who rely upon us to furnish their 
Redwood requirements, we think it’s better to “come clean” and 
state the facts, rather than blindly to continue taking orders. 

This is the situation in which we found ourselves some weeks ago, 
and we have, ever since, been obliged to decline much otherwise de- 
sirable business that was offered us. At the same time, we have tried 
to state our position frankly and fully, through the trade papers, as 
well as through correspondence and personal talks with our cus- 
tomers. 

Now we are glad to state that our position has begun to improve. 
Our total shipments for August were in excess of 12 million feet, of 
which nearly 5 million feet moved into the Middle Western and 
Eastern markets, and if we are equally fortunate in September, we 
hope to be able to advise our sales force that they may again resume 
active sales efforts. We are continuing our announced policy of 
bending every effort to make shipment of old business in the relative 
order of its acceptance, so far as our stock and facilities will permit. 
Meanwhile we ask the continued indulgence of those customers who 
have been unduly delayed and inconvenienced through causes be- 


yond our control. 


President 
The Pacific Lumber Company of Illinois 
tins 
CHICAGO NEW YORK CITY SAN FRANCISCO LOS ANGELES 
2067 McCormick Bldg. 841 No. 40 Rector St.. Bldg. 311 California St. Central Bldg., 6th & Main Sts. 


THE PACIFIC LUMBER CO. of Illinois THE PACIFIC LUMBER CO. 
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The Largest Manufacturers and Distributors of California Redwood 























Some scarcity of cars is reported, but the trouble 
is not great. Industrial plants regard the outlook 
as brighter, now that they can obtain fuel. 


Boston, Mass., Sept. 25.—Embargoes and car 
shortages make it difficult to do business in 
hardwoods. Demand is improving, but buyers 
want reasonable deliveries. Quotations show a 
rather wide range: FAS, inch; ash, white, $105 
to $110; basswood, $90 to $100; beech, $80 to $85; 
birch, red, $140 to $155; sap, $120 to $130; maple, 
$90 to $100; oak, white, plain, $120 to $135; quar- 
tered, $155 to $160; poplar, $130 to $138. Flooring 
is in good demand at firm prices. Quotations, 
}$x2%4-inch, oak, white, plain, clear, $112 to 
$117; select, $97.50 to $104; No. 1 common, scarce 
and prices uncertain; maple, clear, $103 to $104; 
birch, clear, $95 to $99.50. 





Baltimore, Md., Sept. 25.—Sentiment among 
the hardwood men here is optimistic. Most of 
them express the opinion that the trade is head- 
ing toward a real boom and that the quotations 
will go very much higher, with demand showing 
every prospect of a broad expansion, not only to 


take care of the current needs but to make up 
the deficiencies to be found in every direction. 


HEMLOCK 


Chicago, Sept. 27.—The local market for hem- 
lock remains fair, and prices are unchanged, tho 
somewhat weakened in spots due to the many 
transit cars of southern pine which are being of- 
fered. The Wisconsin market is strong and af- 
fords good prices, which, in combination with the 
scarcity of dry hemlock, prevents any large 
offerings in this territory. 





New York, Sept. 25.—The rise in tonnage rates 
has caused a slight increase in price for Pacific 
hemlock. Shipments from the Coast are heavy 
and are destined to become more so. The de- 
mand can hardly be said to have increased. The 
demand for eastern hemlock shows improve- 
ment. 


Boston, Mass., Sept. 25.—Demand for hemlock 
is quiet, but offerings are comparatively light 
and quotations are fairly well maintained. Low 
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fact that many buyers, in order to protect them- 
selves against stock shortage consequent to the 
delayed delivery of shipments, have bought four 
cars of lumber when they in réality needed only 
two, and therefore consider their requirements 
filled for the time being. However, building con- 
sumption holds up excellently, Chicago not as yet 
having felt a slump in construction activities to 
the same degree as various other cities. Prices 
remain strong, tho it is reported that a few mills 
have reduced yard items by 50 cents to $1.50. Car 
material and timbers are very strong. 











Lumber Firms Save Money 
In Motor Truck Operation 





Kansas City, Mo., Sept. 26.—The fir mills are 
getting a good volume of business, tho the de- 
mand is tapering off. Mill orders for either 
straight or mixed cars are easier to place now. 
Dimension sells at $1.50 over list; boards and 
shiplap $1 off; flooring items $12 to $15 over. 


New York, Sept. 25.—Fir prices have stiffened 
as a result of higher intercoastal rates. The 
demand holds up well. A sufficient supply is on 
hand to meet all needs and heavy shipments are 
on the way. Spruce prices are firm to strong 
and the demand is good. 


Boston, Mass., Sept. 25.—Douglas fir prices 
have continued to stiffen, while demand is really 
heavy for this time of year. While orders have 
been placed as low as $18, f.o.b. mill, it has 
been found necessary to pay as much as $22 for 
fir dimension cut to standard eastern specifica- 
tions. Western hemlock dimension is being con- 
tracted for at $21. Wholesalers have been pay- 
ing a $16 cargo rate to Boston; this means $38 
lumber. There is a moderate demand for clear 
spruce and Port Orford cedar at firm prices. 


WESTERN PINES 


Chicago, Sept. 27.—There has been a decline in 
the demand for western pines from retail yards, 
but industrial trade has increased a little, if any- 
thing. Very little of the popular items is being 
offered, on account of the low and broken mill 
stocks, and the market shows no weakness. 














Sewell Cushion Wheels deliver the re- 
quired degree of resiliency at an abso- 
lutely known and final cost—there is 
absolutely no upkeep cost to be figured. 
That required degree of resiliency is the 
result of the rubber flange construction 











The Resiliency 
is Built in the Wheel 


It is the Rubber Flange Con- 
struction of Sewell Wheels that 
DOUBLES the resiliency of the 
live rubber cushion through 
years of service. 


It is this Rubber Flange Con- 


from road jars. 








of Sewell Cushion Wheels. 
saving costs no more per truck for the 
single truck, than it does for a hundred; 
and is proportionately as great. 
gladly supply the operator of a single 
truck with the information on which 
the fleet operator buys Sewell economy 
as naturally as he buys gasoline. 


The Sewell Cushion Wheel Company 


struction that gives Sewell Detroit 

Wheels the REQUIRED DE- , 

GREE of resiliency for FULL New York, Philadelphia, 
protection of truck and tires Pittsburgh, Chicago, San Francisco 


Representatives in Leading Industrial Centers 


Sewell Cushion Wheels 


Sewell 


We 

















grade box boards are moving into the hands of 
box manufacturers about as fast as produced, 
and prices are a little stronger. Good eastern 
clipped boards are scarce and prices steady, 
altho demand is not active. There are chances 
to buy 10- to 16-foot, clipped, at $33, but there 
are some sales at $34. All 12-foot boards can be 
found for $1 less than quoted on eastern lengths. 
Dimension is very quiet. 


Buffalo, N. Y., Sept. 25.—Hemlock prices are 
firm, owing to the smaller competition with the 
southern woods, which are not coming in as well 
as dealers desire. Building is fairly active, 
in spite of railroad situation, and the chief ele- 
ment likely to curtail operations is said to be 
the growing shortage of labor. 





North Tonawanda, N. Y., Sept. 26.—Hemlock 
prices continue to show stiffer tendencies, $40 
now forming the basis on which supplies are 
being sold. Quotations are about $6 higher in all 
lengths as compared with the list which pre- 
vailed a year ago. Dealers find supplies more 
plentiful, but supplies of some lengths are short 
of the demand. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Sept. 23.—Car shortage on all 
branch lines is more acute than ever. The sup- 
ply of fir appears to be measured by rolling stock 
available. Speculators with transits on hand 
are experiencing difficulties. Wholesalers report 
that buying is a little easier but that orders are 
coming in at figures too low to be attractive. A 
representative firm reports no yard business 
whatever, but some orders in timbers. There is 
a big demand in California for clears. Inter- 
coastal and off-shore trade is about the same as 
previously reported. 


San Francisco, Calif., Sept. 23.—The fir mar- 
ket is firm, with indications of a Bood fall de- 
mand in California, and all of the coastwise 
steam schooners are bringing full loads from the 
mills in Oregon and Washington. San Francisco 
commission men and mill agents have many in- 
quiries. Special cutting orders are hard to place 
for rail shipment during the car shortage. 


Chicago, Sept. 27.—Retail demand for west 
Cvuast lumber has fallen off markedly, due to the 


Local distributers of western pines are well sat- 
isfied with the outlook. 


San Francisco, Calif., Sept. 23.—There will be 
little accumulation of dry California white and 
sugar pine during the remainder of the year, as 
there will be no air drying before spring; kiln 
drying mills are pretty generally sold ahead. 
There are many inquiries for No. 1 white pine 
shop from sash and door manufacturers for 
December delivery. Shipments have fallen off 
a little, but most mills have fair supplies of 
cars. White pine shop has been advanced by 
a number of mills. Sugar pine clears have ac- 
cumulated a little, but the demand usually starts 
in the fall. Box lumber continues scarce and 
high. 


Kansas City, Mo., Sept. 26.—Conditions ap- 
proaching a runaway market in upper grades of 
western pines are seen by some sales managers 
here. Shop and finish are in heavy demand and 
prices are steadily advancing. No. 1 has ad- 
vanced $5 to $10 in the last week and No. 2 is 
$5 higher. Recently stock has become so scarce 
that orders are being taken now subject to mill 
acceptance. Other grades of western pines show 
firmness. 


New York, Sept. 25.—Receipts of western 
pines have been a shade better in the last ten 
days. Stocks are low and the higher prices are 
maintained. There is an exceptionally good de- 
mand for Idaho white pine. 


Buffalo, N. Y., Sept. 25.—Wholesalers report a 
good demand for California lumber, but they are 
unable to get shipments. There are many cars 
in transit, which are wanted, but they -re very 
slow in coming thru. Yards are also hampered in 
getting cars to ship out their orders. 


Boston, Mass., Sept. 25.—Inquiries for the 
western pines are fairly numerous, but orders 
are not in proportion because of the inability of 
sellers to promise reasonably prompt delivery. 
Prices maintained by the independents continue 
firm: 

124 126 128 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 
1210 1@12 
i ere $79.50@80.00 $83.00@83.50 
69.00@69.50 71.50@72.00 


REDWOOD 


Kansas City, Mo., Sept. 26.—Redwood demand 
is in fairly good volume for the season, with 
siding and shop items predominating. Retail- 
ers have been buying some lumber and moldings. 
Prices here are firm. 


No. 
No. 
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New York, Sept. 25.—The demand for factory 
stock in redwood is very good. Prices are fluct- 
uating within a narrow margin. Stocks on hand 
are not large and delayed shipments are eagerly 
waited for. 


Boston, Mass., Sept. 25.—The redwood market 
is very firm and demand is fairly good. Thera 
are some complaints about delayed deliveries, 
due to the railroad situation. Reports from re- 
tail yards indicate that stocks are much re- 
duced by the excellent demand from builders 
and there is considerable business to be placed 
during the next few weeks. 


NORTH CAROLINA PINE 


New York, Sept. 25.—The demand from the 
building trades for North Carolina pine has not 
been so insistent. The placing of orders from 
other sources has easily made up the deficit. Re- 
tailers are still complaining of the difficulty of 
getting material that was ordered some time ago. 
Prices on both upper and lower grades hold very 
firm, but no advances have been noted. 


Buffalo, N. Y., Sept. 25.—The North Carolina 
pine trade is on a fair scale, tho stocks are not 
easy to procure, a number of mills being unable 
to ship at all. Prices are uncertain, with some 
grades firm and others inclined to ease off. 


Boston, Mass., Sept. 25.—Inquiry for North 
Carolina pine is quite active and buyers find it 
difficult to place orders for prompt delivery, 
largely on account of the transportation situa- 
tion. Prices are firm and show an upward tend- 
ency. Some recent business in rough edge, 4/4 
under 12-inch, has been put thru at $65 f. 0. b. 
Boston. Very desirable kiln dried lumber has 
been quoted as high as $70. Flooring and parti- 
tion are firm in price and demand is active. 
Quotations: Shortleaf flooring, 1x4, A rift, un- 
certain; B rift, $86; C rift, $72; B&better fiat, 
$61. Partition, B&better, $63. 


Baltimore, Md., Sept. 25.--The demand for 
North Carolina pine holds up in good shape, 
with quotations firm. The requirements of the 
box makers during the last week have been on 
a gratifying scale. Builders’ needs are broad, 
and the demand continues so active that the 
trend of prices is upward. 


SOUTHERN PINE 


Chicago, Sept. 27.—Trade in southern pine is 
good, tho less active than a few weeks ago. Re- 
tail yards continue to move out large quantities 
of lumber, but are slow in placing new orders, 
for the reason that they bought heavily during 
the early stages of the car shortage and have se- 
cured delivery earlier than expected. Their 
stocks as a result are said to be ample for pres- 
ent requirements. Many transit cars are being 
offered, and the price situation is a little easier 
here and there. Car material is in big demand 
and very strong. 


Kansas City, Mo., Sept. 26.—Demand for 
southern pine continues to decline in volume, 
tho prices remain quite firm. Some big mills 
accept business freely now, while others sell 
only surplus stock as it accumulates. There has 
been a fair offering of transits and good loadings 
have been easy to sell. The car situation was 
reported worse last week than any week since 
the beginning of the railroad strike. 


St. Louls, Mo., Sept. 26.—Embargoes and re- 
strictions on many southern lines, together with 
the shortage of cars are affecting shipments of 
southern pine. No. 1 common dimension is in 
better demand than No. 2 common and better. 
No. 2 common 1x6-inch and wider boards are 
weaker. There is an increasing demand for 
straight cars of 8-inch No. 2 shiplap. 


New Orleans, La., Sept. 25.—Southern pine mill 
reports for the week indicate increased bookings 
and shipments, with a slight decrease in produc- 
tion. Cut still runs considerably ahead of book- 
ings and shipments, while demand as reflected 
by actual commitments continues relatively light. 
Embargoes and car shortage are the principal 
market factors, and many mills are not disposed 
to congest their files further until the transpor- 
tation situation improves. Prices are firmly 
held, with premiums obtainable for prompt ship- 
ment of a good many items. 


New York, Sept. 25.—Retailers are enjoying an 
active business in southern pine. Large orders 
have gone out to the mills from this section in 
the last week, but shippers do not give much en- 
couragement for an early filling of the orders. 
Prices have not advanced but there is marked 
firmness. 








Lloyd Hillman Lumber Co. 


SEATTLE, WASH. 


Successors to Lumber and Shingle 
Business formerly conducted by 
Carstens & Earles, Incorporated. 


Established 1891 


Export and Domestic Shippers 


PACIFIC COAST LUMBER 
RED CEDAR SHINGLES 
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— 
Howthe Fordson 


With Our Hitch 


Will Cut Your 
Hauling Costs 


By hauling more lumber in less 
time. That is how Fordsons equipped 
with our special attachments for lum- 
ber hauling will reduce the cost of 
moving lumber at your sawmill, in 
your yard or on city streets. 


You buy the Fordson from your 
local Fordson dealer. All we sell are 
the attachments described herewith. 


“It’s All in the Hitch” 


Prices for our attachments 
F. O. B. St. Louis $2 50 00 1 Automatic hitch which enables driver 


Automatic Hitch, complete. to couple to or uncouple from load 
without moving from seat. 


Wheels and Tires, complete.. $275.00 Specifically designed wheels for indus- 
. * trial hauling. Rear, 40’’x7’’ equipped 
Radiator Protector . . . $12.50 with 7’’ Goodyear all-weather Tread lid 
Tongue Attachment . . . $ 7.50 Rubber Tires. Front, 24’"°x3%’’ plain 


solid rubber tires. 
Any garage man can put these 


attachments on in short time. Write us freely for further information. 


Industrial Tractor Equipment Co. 


Inventors and Manufacturers of Safety Devices for Fordson Tractors 


4915 Daggett Ave., ST. LOUIS, MO. 
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Before the Civil War— 


Forty Years Later—- 


Now— 


6632 WHITE BUILDING 





Three Generations of Lumbermen 


e1seeers 


Isaiah Worth, Quaker Preacher, manufactured wooden shoe-pegs in Maine, and 
was the first manufacturer of window and door frames in Philadelphia. 


his son, George Worth, was retailing lumber in lowa. 


the third generation distributes Douglas Fir across the broad United States. 


Your Fir orders will be handled as though you were on the Coast 
giving them your personal attention. 


WORTH LUMBER COMPANY 


HARRY I. WORTH, President 


SEATTLE, WASH. 


‘is strong, 











Says: 


any cost. 


question: 
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A Well-Known New York Banker 


“The place of advertising in the present economic 
system is thoroughly well established.” 


Goodwill has come to be a vital factor in the suc- 
cess of any business, and goodwill can only be cre- 
ated by right and persistent advertising. 


A manufacturer who advertises honestly the sta- 
bility and quality of his goods sets for himself a 
standard of production. He makes a treaty of faith 
with the buying public which he must uphold at 


Frequently, for the purpose of promotion, the 
manufacturer needs financial assistance. 


The time is fast approaching when bankers, 
having carefully investigated the standing of a 
manufacturer desiring a loan, will ask this leading 


“What is his advertising appropriation?” 


Published by the American Lumberman in ss ace 
with The American Association of Advertising Agencies 








Buffalo, N. Y., Sept. 25.—The activity in south- 
ern pine continues in spite of the difficulty in 
getting new stocks from the mills. Prices in 
some grades have eased off in the last week, and 
a further drop is expected within the next month. 
Retailers generally are buying lumber for their 
immediate needs. 


Boston, Mass., Sept. 25.—It is very difficult to 
get southern pine into New England territory at 
any price. Longleaf dimension, much of which 
comes in by water, is bringing firm prices. A 
recent sale of B&better sap rift, 1x4, was made 
here at $89; range is $85 to $88. A rift is almost 
impossible to find. C rift sold around $75, and 
B&better flat at $64. B&better partition is $65. 
Demand for roofers is active. Air dried No. 2 
common, 1x6, sold at $34 and up; kiln dried are 
scarce and expensive. 


Cincinnatl, Ohio, Sept. 26.—There is little 
change in the southern pine market. More cars 
are coming thru, but there are many delays and 
uncertainties in the traffic. Prices hold well. 
Transit cars are readily disposed of. Yards buy 
only for immediate requirements. 


CYPRESS 


New Orleans, La., Sept. 25.—Demand for cy- 
press has slowed down a bit, as a result of the 
unsatisfactory transportation situation, but the 
mills report a steady offering of business, mixed 
cars making up the bulk. The car shortage is 
giving trouble and embargoes persist in some 
territories, necessitating roundabout routings to 
certain destinations. Prices are very firmly held 
but unchanged. 


Chicago, Sept. 27.—A slight slowing up in the 
demand has been noted in the cypress market, 
but the situation remains strong, not much being 
offered. 


St. Louis, Mo., Sept. 25.—Gulf:coast and yel- 
low cypress prices are unchanged. The demand 
for red cypress continues heavy, and the market 
is firm. Yellow cypress remains strong as a re- 
sult of the shortage of west Coast stock affecting 
the upper grades, the advance in southern pine 
being reflected in the lower grades. 


Kansas City, Mo., Sept. 26.—The cypress mar- 
ket holds up well on the increased business re- 


ported last week. Country buyers are active 
and the factory demand is good, but city yard 
trade still is slow. Shipments are still a source 
of complaint. Prices are firm here. 


New York, Sept. 25.—Cypress stocks are badly 
broken and sizes needed do not come forth 
promptly. Inquiries are goo* and satisfactory 
orders are’ being placed. Industries are coming 
into the market more freely. Prices are station- 
ary. 


Buffalo, N. Y., Sept. 25.—The cypress market 
with a fair amount of business re- 
ported at the yards. Transportation conditions 
are unsatisfactory so far as getting in mill stocks 
is concerned, and some shortage of cars is no- 
ticeable here. Yard stocks are in good assort- 
ment. 





Baltimore, Md., Sept. 25.—Conditions in the 
cypress trade here are satisfactory as far as 
prices are concerned. Stocks are coming in 
more freely, because of the improvement in the 
transportation situation. North Carolina cypress 
is being taken in considerable volume, and calls 
for Gulf stocks are also receiving more atten- 
tion. 


Boston, Mass., Sept. 25.—Cypress demand con- 
tinues very good and prices hold firm. The 
transportation situation is a severe handicap 
and it is easier to get orders than to fill them. 
Quotations: FAS, 4/4, $103 to $108; 5/4 and 
6/4, $108 to $113; 8/4, $114 to $121; selects, 4/4, 
$85 to $91; 5/4 and 6/4, $90 to $96; 8/4, $102 to 
$107; shop, 4/4, $55 to $60; 5/4 and 6/4, $65 to 
$70; 8/4, $73 to $78. 


Cincinnati, Ohio, Sept. 26.—The cypress mar- 
ket is fairly active. There is little change in 
the rail situation. Prices are unchanged. 


SHINGLES AND LATH 


Seattle, Wash., Sept. 23.—The red cedar shin- 
gle industry is still feeling the bad effects of 
transit business, in a softening of the market. 
Prices of stars and clears have been shaded 
to some extent, in the effort to take care of 
stock near diversion points. The volume of 
transactions is not large due to the car short- 
age, which has been accentuated during the 
present week on account of an embargo placed 
by the Canadian Pacific. Probably 50 percent 
of the mills are running. There seems to be a 
weakness in cedar log prices due to lack of de- 
mand from the mills. 


Minneapolis, Minn., Sept. 25.—Transit lines 
are light but heavy offerings for shipment seem 
to have depressed the shingle market. The drop 
in prices has not stimulated buying here to any 
extent yet, as buyers seem to be waiting for 
further concessions. Quotations are off 20 to 50 
cents below recent high levels. 


Kansas City, Mo., Sept. 26.—Shingles still are 
slipping, quotations today ranging up to $3.80 
for clears and $3.30 for stars, with concessions 
easy to get. The demand for siding remains 
very good and prices generally are firm. Lath 
demand is strong and the supply is very short, 
as mills prefer to cut and ship lumber under 
present conditions. Southern pine now are 
quoted at $6.25 for No. 1 and $5.50 for No. 2. 

St. Louis, Mo., Sept. 26.—The market on stars 
has advanced to $3.20, while clears have declined 
to $3.60, Pacific coast base. 

New Orleans, La., Sept. 25.—Demand for cy- 
press shingles continues fairly brisk, notably 
from southern consuming territory, while cypress 
lath still sell about level with production. No 
change of quotations is reported on either item, 
prices ruling firm at previous figures. 


New York, Sept. 25.—There has been a notice- 
able falling off in the demand for shingles. 
Prices of west Coast shingles are held up by the 
stiffening in tonnage rates. Shipments on the 
way to this market are not nearly so large. Lath 
are enjoying a fairly strong demand. 





Buffalo, N. Y., Sept. 25.—Shingle prices have 
had an easy tendency for the last two or three 
weeks. Extra clears are now quoted at $5.54, or 
20 cents less than a week ago. With a declining 
market retailers are not disposed to lay in any 
shingles, and the trade is not as active as a 
short time ago. 


Boston, Mass., Sept. 25.—The call for shingles 
has quieted down but prices are fairly firm. 
Standard brands of white cedars sell at $6 for 
extras and $5 for clears. All rail shipments of 
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red cedars XXXXX from British Columbia are 
quoted at $6.50. Spruce lath are very strong. 
The supply in the Maritime Provinces is very 
light. It is hard to find 15-inch lath; sales 
have been made at $9.75 and $10. For 1%-inch 
lath the range is $8.75 to $9, with occasional 
large deals put thru at $8.50. Business in fur- 
ring is only fair. Full cars of 2-inch are offered 
at $32, but up to $34 is paid for mixed cars. 
Offerings of*spruce clapboards are light and the 
market is very firm at $120 for extras and $115 
for clears. 





Columbus, Ohio, Sept. 25.—Shingle trade is 
fairly active as dealers are short and are com- 
ing into the market to replenish stocks. Rural 
yards are the best customers, altho city dealers 
are also buying better. The tone is generally 
good and shipments are coming out better. Me ; 
Prices are firm, with red cedar extra clears sell- Mercury on its fourth year ° 
ing at $6.10 and stars at $5.35, Columbus. There of service for Shevlin-Hixon Lbr. Co., Bend, Ore. 
is a steady demand for lath and prices rule 


_-- BOXBOARDS The Economical Way How the Mercury 


San Francisco, Calif., Sept. 23.—Box factories Cuts Costs 


in California and the Klamath Falls district are t LI d | a b 
very busy, and are making good shipments of O a N e U I Y } e r 








Type L ‘‘Twin-3”’ 








shook. The demand has been heavy right up to To begin with Mercury 
the present week. Shippers are eager to have “Three Mercury storage battery tractors have reduced tractors cost considerably less 
plenty of shook and lug boxes on hand for grapes the cost of handling our lumber from 25% to 30% to buy than steel rails and 
= as to load every available car without loss of over horses,” writes the Boone Fork Lumber Co., cars. ©-ly one man is re- 
ime. The navel orange and dried fruit shook i : ls i wired to operate a Mercur 
season is coming on. A shortage of refrigerator Shull’s Mills, N. C. We found Mercury Tractors % P y 
‘ears for fruit shipments now prevails, which much cheaper than horses,” says Mr. Garrett, manager and one Mercury often re- 
became serious within the last few days. of the Cherokee Timber Co., Murphy, N. C. places ten to twelve men and 


several mules or horses. 


Such is the economy record of Mercury tractors in Moreover, the Mercury re- 
’ 


Boston, Mass., Sept. 25.—The consumption of handling lumber, not only for these two mills, but : 
shooks and boxboards is fairly heavy. While reece the Mereur i ane! quires no new expense for 
it is still possible to find square edge pine box- y , trailers—your present dollies 
boards, inch, at $35, more sellers want around Let us tell you how you can estimate the savings °%,trucks suffice. Get the facts 


$40 for really attractive stock. Round edge pine 
box boards, inch, now look cheap at $30. Mixed 
lots of inch are offered at $25. 


MAHOGANY Mercury Manufacturing Company 


Mercury tractors will make in your operation. without delay. 

















Boston, Mass., Sept. 25.—Demand for mahog- 
any is excellent. Common grades are particu- 4118 So. Halsted St., CHICAGO, U.S.A. 
larly active. Phonograph makers have been x 7 
buying heavily, both solid mahogany and ve- & —~4 





neers. The piano people also are again in the 
market actively, and inquiries from furniture 
interests are increasing. Good furniture veneers 
sell at 2 to 5 cents a square foot, and piano 
veneers at 2 to 10 cents. Wholesale quotations 
on plain mahogany: 


4/4 5 /4,6/448/4 10/4412 /4 


eRe kncusandecees $185 $190 $210 

No. 1 common.... 155 160 175 e 

No. 2 common.... 105 105 140 1m er 
Fancy figured mahogany: 


BAD . cicnennsamnaes 200 200 
No. 1 common.... 165 170 


No. 2 common.... 115 115 O a n & 
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TESTS OF BROWN STAIN IN PINE 


_., HSS OF BROWN STUN PHE | )~6For Lumbermen 


D. Studley, engineer with the timber physics 
section of the Forest Products Laboratory, 
Madison, Wis., recently visited the Fruit Grow- 
ers Supply Co.’s plant at Susanville. Thru 


the courtesy of 8. N. Bump, resident manager, An organization with more 


he obtained samples of yellow pine to be used 
in making tests for determining the causes and : 
possible prevention of brown stain. These than 40 years experience 


have been forwarded to: the laboratory. This > . 
stain develops only in kiln dried sapwood in in handling 
the case of the yellow pine, known commercially 


“i cee et ie were taken: First, TIMBER PROPERTIES 


sapwood from freshly felled trees; second, 
from logs decked in the woods, out of water a ° 
year or more; third, from logs under water a 
year or more in pond; fourth, kiln dried sap- 
wood boards showing different degrees of 
Pasi stain; fifth, kiln dried sapwood boards D 

clean and bright; sixth, air-seasoned sapwood 

boards from od stock. As is commonly ames e aCcey 
—— jst stain is more likely to occur in T; 
umber from logs that have been under water be C 

for some time i in freshly cut stock. By 41m r ompany 
testing samples from both classes of logs, it 








i 
& 
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j 
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may be possible to find out the changes that New York Chicago Seattle 
occur resulting in the stain. Mr. Studley states — ee 
that the laboratory staff would be glad to re- 332 S. Michigan Ave. 


ceive Suggestions from any lumbermen who 
have ideas as to the causes of the stain. 
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Gravity Conveyor. 


ARIE TP» L/ 


production costs? 








Would You Hire Him? 


If you could hire a man who would take the place 
of four ordinary men and WORK FOR NOTH- 
ING, wouldn’t you do it? 


That’s what you do when you install a Standard 


It pays for itself by the wages it eliminates; it does 
the work of an entire crew of day laborers. 


Can you afford to be without it these days when 
keen competition necessitates the lowest possible 


Write us today for full information 


STANDARD ConvEYor Co. 
NORTH SAINT PAUL, MINNESOTA 


Offices in Principal Cities. 



































News Letters Continued 


(Concluded from page 81) 
PHILADELPHIA, PA. 


Sept. 25.—The lumber business here during the 
last week has been decidedly bullish. Shipments 
are slow and uncertain, and local stocks are going 
down. Some architects have announced that the 
rising cost of construction has compelled them to 
cease advising their clients to build now. Build- 
ing work has kept up beyond expectation. 

The demand for dry hardwoods in the better 
grades is much larger than the supply and prices 
are tight. The lower grades are moving in in- 
creased volume, and prices on many items are 
tightening, but plenty is offered. Plain and quar- 
tered oak, both white and red, with all kinds of 
hardwood floorings, are in very good demand at 
firm prices, and there is also a good demand for 
gum, poplar, ash, basswood, chestnut, maple, birch, 
beech, cherry, hickory, mahogany and walnut. 
Pacific coast woods are finding a ready market here, 
with fir leading in demand, followed by white pine, 
hemlock and spruce, but shipments are uncertain 
both by rail and water. Northern and southern 
white pine are selling well, at good figures, and 


much of the local supply is coming from the Tona- 
wandas on account of shipping conditions. Spruce 
is steady in price, but the demand is moderate. 
Hemlock demand seems to be a little better and, 
with the very limited supply, prices are tightening. 
Cypress is very strong in the upper grades, with 
the lower grades more active at improved figures. 
Southern pine supply is low, shipments are very 
bad, and prices are soaring to a point that is 
serious. North Carolina pine prices are following 
those of southern pine, but more slowly, and the 
market may be said to be strong. Lath of all kinds 
and sizes are in good demand at high prices, and 
shingles are readily salable at profitable prices. 

On Thursday, Oct. 5, a dinner meeting of the 
Lumbermen’s Exchange of this city will be held 
at the Adelphia Hotel. This will be the opening of 
a campaign for greater activity and a wider field 
of usefulness for this organization. 


PITTSBURGH, PA. 


Sept. 26.—While the peak of building construc- 
tion has been passed, fine weather has enabled the 
contractors to complete many outside jobs long 
before the scheduled time, so the lumber industry 
has been exceptionally busy. This season has been 
noted for the number of dwellings erected, as well 


as for the projection of great mercantile and indyg- 
trial buildings. Working men are going more amit 
more into the idea of owning their own homes, and 
many thousands of four- to six-room houses have 
been building in Allegheny County during the last 
six months. There seems to be more activity this 
fall in the erection of industrial establishments, in 
preparation for a boom in the iron and steel in- 
dustry. No slackening in demand is reported this 
week. The hardwood market is strengthening and 
the better grades are bringing good prices. 


VANCOUVER, B. C. 


Sept. 23.—Logging camps are having an active 
session as a result of the shutdown in the summer 
months forced by the forest fires, but it will be 
six weeks yet before there is a normal supply of 
fir logs in the water. Cedar and hemlock are in 
normal quantities. Prices of fir are strong at 
$11, $17 and $25; cedar, $13, $23 and $35, while 
hemlock runs is quoted $10 to $12. 

Activity of logging camps in the vicinity of 
Cowichan Lake, on Vancouver Island, is the cause 
of another railway being proposed for that district. 
The Cameron Logging Co., Hemmingsen Logging 
Co., James Logging Co., Marsh Logging Co., and a 
number of smaller concerns are operating there. 
The Canadian Pacific railway already has a branch 
line to bring out timber, and the Cowichan Bay 
railway, a subsidiary organization of the Canadian 
National railways, proposes the second line. 

Atlantic seaboard business is keeping the mills 
going, tho the trade to the United States may be 
affected by the shortage of cars. As export trade 
is so good, manufacturers are a little slow in 
quoting on requirements for the Japanese market, 
which has been asking for baby squares. Mills are 
not taking much business for delivery after Nov. 1, 
as it is thought there may be a change in prices 
about then. 

All the golfers in local lumber and shingle circles 
have entered in the tournament at Burquitlam, 
where two handsome prizes have been donated. 
George Landers, of the Simonds Manufacturing Co., 
has presented a cup for the A flight, while the 
trophy for the B flight has been donated by George 
S. Pettapiece, of George Craddock & Co. 

J. G. Robson, president of the Timberland Lumber 
Co. which has a big mill on the south side of the 
Fraser River opposite New Westminster, is one of 
the optimistic members of the New Westminster 
board of trade. He is chairman of the Fraser 
River committee of the board and at the last 
meeting assured the members of his firm belief that 
the Dominion Government would carry out the 
scheme to develop the Fraser River as far as New 
Westminster as a deep waterway. Ships now come 
up to the Canadian Western Lumber Co. for lumber. 

Ben 8S. Woodhead, Joseph E. Davies, L. R. Put- 
man and Dwight Hinckley, all officials of the Amer- 
ican Wholesale Lumber Association, were in Van- 
couver this week to discuss lumber trade con- 
ditions with local people. The party had been 
visiting a number of cities before reaching here 
and expressed the opinion that the United States 
is entering on a 5-year period of prosperity. 

James Stanley Joyce, prominent Chicago lumber- 
man, is a visitor in Vancouver this week. Mr. Joyce 
is interested in the W. T. Joyce Co., of Chicago, 
and in a number of southern pine operations and 
other lumber and timber business. He and his asso- 
ciates are interested in some British Columbia 


timber. 
TORONTO, ONT. 


Sept. 25.—Business in lumber continues good 
and stocks are moving out freely, except in Quebec 
and New Brunswick, where many complaints are 
heard regarding the car shortage. Most sawmills 
will continue operating until the ice has formed. 
A few plants have had to close down owing to a 
shortage of logs. Manufacturers are now busily 
preparing for camp work, but there is a scarcity of 
help at most points. 

One feature of the market during the last week 
has been the increased number of inquiries for 
hardwoods of all kinds. Prices are a little steadier 
and some dealers are getting rid of their lower 
grades, which have been a drag on the market 
for a considerable time. Piano factories and high 
grade furniture establishments are buying birch, 
maple, oak and other woods in fairly large quan- 
tities. 

The building boom continues in most of the 
larger cities. Jack pine and hemlock are in active 
requisition and white pine is showing more 
strength, particularly in the lower grades. No. 2 
mill culls are now finding a fairly steady sale. 
British Columbia forest products in mixed carlots 
are in moderate demand; shingles, however, are 
rather weak and are easier in price. The lath 
market is very firm and all stocks are taken away 
as soon as sawn. 

At the annual meeting of the Associated Boards 
of Trade which was held recently in Owen Sound, 
it was suggested that greater care should be taken 
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in looking after the forests of Ontario. The 
Ontario Government will be asked to keep a closer 
eye on the sale of timber limits, and will be re- 
quested at the same time to undertake a compre- 
hensive policy of reforestation. 

Timms, Phillips & Co., of Vancouver, who for the 
last two years have had an office in Toronto, have 
withdrawn representation from the eastern field. 
R. G. Nixon returned to Vancouver recently. 


WINNIPEG, MAN. 


Sept. 25.—With the moving of one of the best 
crops in years, and wheat prices stiffening, there 
seems to be a great deal of optimism. The Cana- 
dian dollar is back to par. Unemployment has 
almost ceased to exist in Canada. Wages and 
costs of materials have been stabilized. With $71,- 
481,700 expended on new homes in Canada during 
the first eight months of the year, the demand for 
that class of structure is losing some of its keen- 
ness. In business and industrial building big de- 
velopments will begin to appear next spring. Local 
lumber dealers report their business for the last 
eight months being the best in a number of years 
and, with prospects looking even better for next 
year, they expect to be in the market early. 


NEW ORLEANS, LA. 


Sept. 25.—The Salmen Brick & Lumber Co. 
opened its new offices and showrooms on Carroll- 
ton Avenue last Sunday afternoon, receiving the 
good wishes and floral compliments of many of its 
friends and business associates, including the Na- 
tional Retail Lumber Dealers’ Association, Delta 
Lumber Co., Madison Lumber Co., J. V. Roca Lum- 
ber Co., W. A. Bowie Retail Lumber Co., Hortman 
Co., Col. W. H. Sullivan, of the Great Southern 
Lumber vo., and others. The company’s handsome 
new office building houses specially designed show 
rooms for permanent exhibits of materials. 

R. S. Manley, president of the Creosoted Mate- 
rials Co., of this city, has published a spirited de- 
nial of the suggestion that the fierceness and rapid 
spread of the recent fire at the Army Supply Base 
wharf was caused by the creosoted piling and 
timber used in its construction. Mr. Manley de- 
clares it is recognized by railway engineers and 
other experts that creosoted wood is less inflam- 
mable than untreated wood. “Asa matter of fact,” 
he continues, “a considerable percentage of the 
piles in the army supply base wharf, in spite of 
the intense heat, are still standing.” 

W. B. Harbeson, head of the company operating 
the big southern pine plant at Bagdad, Fla., is 
quoted in Pensacola dispatches as announcing the 
mill will be kept steadily in operation despite the 
accumulation of stock thru lack of rail shipping 
facilities. Arrangements have been made to ship 
lumber to Cuba from the plant direct, and for the 
movement of its product by coastwise steamers to 
Atlantic coast points. 

F. J. Thomas, manager of sales for the Louisiana 
Red Cypress Co., has returned from a fortnight’s 
business trip thru northern consuming territory. 
He visited St. Louis, Chicago, Kansas City, De- 
troit and other lumber centers. 


HATTIESBURG, MISS. 


Sept. 25.—While there has been a little im- 
provement in car supply, it is not meeting the 
current needs of the mills, and for several months 
at least the supply will be unable to catch up on 
the accumulated demand for transportation facili- 
ties to move orders that have been held up. The 
mills have been accepting orders a little more 
freely, but many, and especially orders calling for 
car material, are yet unplaced. Prices are strong 
and tend upward. 


SRBAEERBABEBBEBBEEBaAaB: 


MAKE MOVING PICTURES OF MOUNT HOOD 


PoRTLAND, ORE., Sept. 23.—For the purpose 
of taking moving pictures of Mount Hood and 
its forest fire lookout tower, two Government 
moving picture photographers, Frederick W. 
Perkins and Eugene Tucker from Washington, 
D. C.; John D. Guthrie, of the public relations 
office of the Forest Service here; C. S. Chap- 
man, secretary of the Western Forestry & Con- 
servation Association; Roy Ferguson, chief 
fire warden of Clackamas and Washington coun- 
ties; Ranger Erie Gordon and two packers, 
climbed to the summit of Mount Hood this 
week, and endured some real hardships. There 
was little or no snow on the 12,000-foot peak, 
reported Mr. Guthrie, but an abundance of ice 
and the ascent could be made only with the aid 
of ropes. The purpose of the films is to show 
the danger of and destruction caused by forest 
fires. Other films are to be made in the lower 
Columbia River district. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. - 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Fight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No ree ad except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 





WHEN YOU HAVE SCRAP IRON AND METALS 
For sale or need rail or pipe. communicate with us. 
KNIGHT IRON & METAL CO., Birmingham, Ala. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, A 












































NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





WANTED 
Experienced lumber correspondent capable writing diplo- 
matic. credit and collection letters to country firms. 
Reply very fully in detail giving previous experience, 
by whom employed, if at present employed and whether 
you have fair knowledge of commercial law. Have you 
ever travelled on road as salesman or on credit or col- 
lection matters. Position open with large established 
concern, fair remuneration to start and excellent future 
prospects. Mention age, single or married, nationality 
and any details necessary in first letter, but must 
be first-class to receive consideration. 
Address “Ww. 1,’’ care American Lumberman. 


ROR RIS 


att: Perea was fy 
Empl 





J 





WANTED—MILL FOREMAN 
Who can file, saw or fill any position around mill in 
emergencies. Band mill, 40,000 capacity, centrally lo- 
eated. Give information as to experience, age, past 
employment, “a expected, etc. 
Address ‘A. 32,’’ care American Lumberman. 


3 PINE AND HARDWOOD BUYERS 
Commission arrangement, Carolinas and Georgia, also 
Alabama and Florida, Kentucky and Tennessee—hard- 
wood—southern wholesaler. R. N. TEMPLEMAN, 
AGENT, 203 Weis Building, New Orleans. 


ESTIMATOR—SPECIAL MILLWORK 
Young man to work into responsible position in future. 
Experience in listing, detailing and estimating from 
plans and lists. Location Southwestern Michigan. 

Address ““A. 1,’ care American Lumberman. 


WANTED—COMPETENT CYPRESS INSPECTOR 
For our Cairo, Ill., yard. Prefer one familiar with 
grading dressed cypress. State age, experience and 
salary wanted; also give references. GREGERTSEN 
=a COMPANY, 1560 McCormick Bldg., Chi- 
cago, . 


WANTED—MILL SUPERINTENDENT 
For band mill cutting 35,000 feet hardwoods daily, lo- 
eated in good town. Want practical man who is expe- 
rienced operator. Give age, experience, references and 
state whether married or single. Also say how soon 
could accept employment. 
Address *“A, 33,’ care American Lumberman. 


WANTED—COMPETENT BOOKKEEPER 
Also one stenographer by Wisconsin Mill. 
Address . 6,”’ care American’ Lumberman. 


WANTED—COMPETENT MAN 
Who understands sawing and filing on 7” band resaw and 
circular carriage mill. Permanent position. Give refer- 
ences and particulars as to ability. 
Address “H. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED FOREMAN 
For Indiana Hardwood mill; sawing dimension, capacity 
12,000 Ft. daily. State age, married and references. 
Address “S$. 3,’ care American Lumberman, 


RETAIL YARD MANAGER 
Capable of handling all departments of a large retail 
——. S apneenionanss LUMBER COMPANY, Fort 
Smith, Ark. 


WANTED—BY LARGE WESTERN PINE MILL 
First class shop grader with long experience. Do not 
apply unless you can qualify. Salary $1,800 per year. 

Address “K, 26,’’ care American Lumberman. 
































WANTED—A COMPETENT 
Hardwood inspector by Wisconsin Mill. 
“Ww. 5,’’ care American Lumberman. 


Address 











WANTED—ONE FIRST CLASS MOULDER MAN 
To operate Woods moulders, also man to make sash and 
doors. Location, Virginia. 

Address “A. 27,’ care American Lumberman. 





WANTED—FIRST-CLASS BOOKKEEPER AND 
Office manager for saw mill operation in Northern Michi- 
gan. Experience in lumber industry necessary. 

L. L. DAVEY, 606 Murray Bldg., Grand Rapids, Mich. 


TRAFFIC MAN WANTED 
A reliable wholesale hardwood lumber company has 
permanent position open for young man familiar with 
lumber business and traffic work; shipments largely from 
West Virginia to central freight association and eastern 
territory. Reply in own handwriting, giving age, ex- 
perience and full particulars in first letter. 
Address “‘W. 15," care American Lumberman. 


WANTED—EXPERIENCED MANAGER 

For Retail Lumber Yard in a fast growing her Must 
be a good executive, experienced in administration, sell- 
ing, estimating, and collecting and be able to furnish Al 
references. Unless your record will bear investigation, 
do not reply. A good opportunity for the right man. 
Reply in own handwriting, giving references, experience, 
age, present employment and salary expected. 

FIVE POINTS LUMBER COMPANY, Jackson, Tenn. 


WANTED—SALES MANAGER 
Must be able to demonstrate ability from past refer- 
ences, as we want thoroughly experienced sales man- 
ager and executive, Excellent opportunity for the right 
man with salary and liberal percentage of profits. State 
age, references and full particulars in first letter, which 
will be treated confidential. 
ROBT. KAMM LUMBER CO., St. Louis, Mo. 


LUMBER YARD SUPERINTENDENT 
WANTED—EXPERIENCED LUMBERMAN 
To take entire charge of unloading and reshipping cor 
load lots of lumber and shingles in wholesale yard 
Communicate with the C. A. MAUK LUMBER CO., 
Toledo, O. 


WANTED—UNLOADING FOREMAN 
For retail lumber yard. Must be a No. 1 man as to 
count, grading and keeping yard in first class condition. 
References required. 
Address **A, 12,°? care American Lumberman. 


WANTED—TALLYMAN 
Capable of grading southern and western lumber. A 
good place for a good man. LAKESIDE LUMBER & 
MFG. CO., 6455 Ridge Blvd., Chicago, Ill. 


WANTED—FACTORY SUPERINTENDENT 
Man to take charge of special mill work factory in 
Washington, employing 15 to 25 men. In applying, 
give experience, references and age. 

4ddress “A. 9,"’ care American Lumberman. 


WANTED—BILLER AND DETAILER 
For woodworking factory at Denver, Colorado. Steady 
employment for experienced man. Address, stating 
experience, references and salary wanted. 
7 10,’’ care American Lumberman. 





























WANTED—FIRST-CLASS HARDWOOD SAWYER 
Right hand Clark mill, mountains western North Caro- 
lina, good schools, fine climate, long job. 

THE GLOUCESTER LUMBER CO., Rosman, N. C. 











WANTED—LIVE ENTERPRISING SALESMAN 


Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 
man. State age, experience, references and salary 
expected. 


Address “F, 28,"’ care American Lumberman. 


WANTED 
Experienced sash and door salesman to cover Southern 
Minnesota territory. Must be capable of estimating 
from plans and details and have a good working knowl- 
edge of Cost Book A. Give age, experience, nationality, 
if married or single and salary wanted. 
SEGELKE & KOHLHAUS MFG. CO., La Crosse, Wis. 


WANTED—COMMISSION 
Yellow Pine salesman covering Pennsylvania territory. 
Advise sections worked. Give reference. Address 
“YELLOW PINE,’’ care American Lumberman, 


WANT—MANUFACTURERS REPRESENTATIVE 


Or a commission salesman to sell machine knives in 
Chicago and vicinity, by a large, well-known manufac- 
turer of edge tools and machine knives of every descrip- 
tion. This would be on a commission basis and a splen- 
did opportunity for some one calling on woodworking 
establishments, etc., in Chicago and vicinity. 

Address “S. 23," care American Lumberman. 


HARDWOOD SALESMEN 
Division of profits, exclusive territory, southern whole- 
saler. R. N. TEMPLEMAN, AGENT, 203 Weis Build- 
ing, New Orleans. 


WANTED—BY RELIABLE PITTSBURGH 
Wholesaler salesman having established retail trade in 
Pittsburgh or Tri-State territory. Advise experience 
and salary expected. 

Address **A. 19," care American Lumberman. 


WANTED—YELLOW PINE SALESMAN 
Acquainted with trade in Western Pennsylvania and 
Eastern Ohio. State age and salary, also give reference, 

WHOLESALER, P. 0. Box 41, New Orleans, La. 
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SALES MANAGER OR ASSISTANT 
SALESMAN OR BUYER 


Am thoroughly conversant with Cypress, Southern Hard- 
woods and Yellow Pine—fair knowledge of Coast woods. 
Have represented large Southern manufacturer in Chi- 
cago for last eleven years. Accustomed to handling large 
buyers as well as small. Would consider other productive 
territory. Desirous connecting where advancement as- 
sured. Address ‘‘S. 27,’’ care American Lumberman. 


SEEKING A HIGHER ALTITUDE AND 
STEADY, EVEN CLIMATE 
On account of ill health by member in my family and 
thru advice of physician, I desire to locate in the West 
or So. West. 

I am thirty-eight years of age and married. Have 
had long years experience in the lumber business, both 
in Northern and Southern hardwoods, am an experienced 
yard foreman, inspector and salesman, am at present 
looking after sales dept. I am seeking a permanent 
connection, and am confident my services would be 
satisfactory. Can furnish A-1 reference. 

Will appreciate hearing from good reputable concerns, 
that meun business, and who desire the services of one 
that can obtain good results and is willing to pay'a 
good, fair salary for services rendered. 

Address ““‘W. 3,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of large sawmill operation. At present managing one 
medium and two large band mill plants and one seventy 
mile railroad operating passenger train. Am especially 
skilled in organizing and handling men. Understand 
cost accounting and all details of manufacturing and 
selling lumber. With present employer seven yeurs. 
Satisfactory reasons for change. References of highest 

merit. 
Address 








““A, 28,’ care American Lumberman. 








WANTED—POSITICN AS SALES MANAGER 
Or Manager and Sales Manager. With yellow pine op- 
eration in the South, have twenty-five years’ experience 
covering every branch of the yellow pine business, well 
acquainted with the trade also a thorough operator, 
know how to get the very best out of your timber with 
a minimum cost, and where and how to sell to the best 
advantage. Am now employed but desire to change 
for personal reasons. If interested could arrange inter- 
view at your convenience. 

Address “‘W. 21,’’ care American Lumberman. 


MANAGER 
Now with a large southern pine plant, in charge of op- 
erations from stump to car, wunis to make a change. 
Eighteen years’ experience in all phases of the business, 
seven years in present position. Clean, successful record. 
Good reasons for wanting to change. Nothing but a 
high-class proposition conside red. 

Address “A, 34,’’ care American _Lumberman, _ 


WANTED—POSITION COVERING ANY OF 
Following duties in lbr. field; executive covering clerical 
and financial, Dept. Mgr., Purch. Agt. for large con- 








sumer. 20 yrs. exp. stump to market, logging, mfg., 
wholesaling, Want activity. Possess financial re- 
sponsibility. Will consider working interest. What 


have you worth while? Give me an interview. Prefer 
city in Ill., Wis., Mich., Ohio or Ind., or any locality. 
Address ow, 19,”” care American Lumberman. 


WANTED—POSITION AS ACCOUNTANT AND 
Assistant office manager in some good live town on the 
Pacific Coast. 10 years’ experience. Now employed in 
retail yard. Want to change on account of limited pos- 
sibilities. Can furnish best of references. Salary to 
start not a big factor if I could be assured of future 
after making good. 

Address “‘W. 33,’’ care American Lumberman. 








A NO. 1 HARDWOOD MAN 
With 19 years’ experience will be open for position 
October 1st. Experience from woods to the car. Can 
bring full crew of hardwood men for any size opera- 
tion. Only band operation considered. Can furnish A-1 
references, also arrange for interview. 
Address “A. 30,’’ care American Lumberman. 


YOUNG MAN WANTS TO GO TO SO. AMERICA 
In connection with some lumber company preferred, 
but will go in other capacity. At present employed in 
retail lumber yard. Can furnish good references. 
ddress “A. 6,’’ care American Lumberman. 


POSITION AS LUMBER YARD MANAGER 
Five years’ experience in retail and wholesale lumber 
office with same company now working for. Desire 
change. Can keep own books and do stenographic work 
if necessary. Married. Age twenty-three. Can also in- 
vest in business. Reference. 

Address “A, 5.’ eare Ameriean Lumberman. 


LUMBERMAN EXPERIENCED IN 
North and south is open for engagement on West Coast. 
Prefers sugar pine or redwood operation, but will con- 
sider other. Thirty years in lumbering. Has built and 
operated large plant and rebuilt old plants. Three years’ 
retail experience. Good organizer. Ready to take hold 
of large operation January 1st or sooner if necessary. 
Address “A. 3,’ enre American Lumbermon. 


FOR SALE—TWO HUNDRFD P4GES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’’ by Douglas 

Malinch, the “Lumherman poet.” Tilustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 


MANAGER RETAIL YARD 
Able to handle successfully large yard in prosperous 
community with or without investment. Have had fif- 
— years’ experience managing wholesale and retail 
yard. 
Address **A, 16,’ care American Lumberman. 


LUMBERMAN—15 YEARS’ EXPERIENCE 


Sales and executive ability, both wholesale and retail. 
Better qualified for management, buying and sales with 
manufacturer; or will consider position as salesman with 
reliable concern. Preferably Ohio territory. Best of 
reference. Salary reasonable. Married. 384 years of age. 
Address ‘‘W. 27,’’ care American Lumberman. 


BAND SAWYER WITH 10 YEARS’ EXPERIENCE 
Open for position. Thoroughly experienced in pine and 
hardwood. Can come at once and good reference fur- 
nished. R. C. HARDY, No. 25 BH. Gaines St., Talla- 
hassee, Fla. 


WANTED—POSITION AS ASSISTANT TO 
Sales manager or assistant to general manager of north- 
ern saw mill operations, Young man; ten years’ ex- 
perience in Iumber business from stump to consumer. 
Best of references. 

ddress “‘W. 31,”" care American; Lumberman. 


HARDWOOD LUMBERMAN 
Thoroughly familiar with Va., West Va., Ky. and Tenn. 
wants position as Dist. Representative and Purchasing 
Agent with responsible Eastern or Northern operating 
or Wholesale Lumber Company. Several years’ ex- 
































perience handling Band Mill operation. Satisfactory 
reference, 
Address "A BE"? care American Lumberman. 








BOOKKEEPER ‘AND . STENOGRAPHER 
Position wanted competent young woman. 7 years 
executive lumber exnerience. Can take charge entire 
office routine and sell lumber. Excellent references. 

Address **A. 20,’’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMRERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If vou did not want it known 
you were advertising, we could key the advertisement, 
have the answers come in care of the AMERICAN LI'M- 
BERMAN. Replies mailed daily. No matter what vou 
want, an advertisement in the AMERICAN LUMBER- 
MAN would heln von. For quick returns advertise in the 
AMERICAN LUMRERMAN, 
431 S. Dearborn 8t., 
Chicago, Tl. 








FORESTRY SCHOOL GRADUATE 
Three years’ experience in dry kiln engineering, have 
made special study on casein glues and the utilization of 
wvood waste using glue as a binder, desires a position 
with a future, Former ex-service man. 
ddress “W. 17,’ care American Lumberman. 


WANTED—POSITION AS 
Superintendent or mill foreman. Eighteen years’ ex- 
perience, understand the manufacture of lumber thor- 
oughly; both interior and export. Best of reference. 

Address “A, 23,’’ care American Lumberman, 


HARDWOOD INSPECTOR 
And yard foreman wants position. Experienced in han- 
dling walnut. 
Address “A, 22,’? care American Lumberman, 


WANTED-—SITUATION AS SALESMAN 
On road, Chicago and vicinity or in office. 12 years 
wholesale and retail lumber experience. Married, age 
36. Address ‘A. 18," care American Lumberman. 














A NO. 1 HARDWOOD YARD SUPERINTENDENT 


Open for position on October 1st as superintendent of 
munufacture entire yard and shipping; 19 yeurs’ expe- 
rience in the hardwood game and will guarantee results 
when it comes to looking after manufacture, the care 
of lumber through the yard and the shipping of same. 


Address “A. 31, care A American Lumberman. 


POSITION | WANTED 
By hardwood lumberman as sales manager or purchasing 
agent who is experienced in sales and manufacturing 
of West Virginia, Tennessee, Kentucky and southern 
hardwoods. Past three years with one firm handling 
sales of southern hardwoods and coust-wise, export 
and domestic shipments. 
Address “S. 46,’’ care American Lumberman. 


HARDWOOD INSPECTOR AND 
Yard foreman wants change. Now employed as yard 
foreman. National experience. Would like yard or 
road. Both Northern and Southern Hardwoods under- 
stood. Want permanent position with people who rec- 
ognize ability and demand results. 18 years’ experi- 
ence. Reference. 
ddress *§.1,’’ care American Lumberman, 


ASSISTANT MANAGER 
Of large retail yard or line yard concern, Have had 
six yeurs of general operation, sales and buying expe- 
rience. References. Age 25. 
ddress “A, 29,’’ care American Lumberman. 


SALESMAN 
Of southern hardwoods is open for connection with 
manufacturer only, twenty years established trade in 
Maryland, Pennsylvania, western New York State and 
Ontario Province. Employed at present. 
ddress “P, 38,’’ care American Lumberman. 


FIRST CLASS BAND FILER 
Wants position. Thirteen years’ actual experience in 
fast feeding mills. A No. 1 good filer, capable of filing 
circulars. Reason, not presently employed, mill cut out. 
Thirty years of age. Married and have family. 
Address **R, 33,’’ care American Lumberman., 


LIVE COMMISSION SALESMAN 
Desires connection with manufacturers of Northern 
Hardwood lumber for Chicago Territory. 
Address i _ 20,” care American Lumberman. 


SAW MILL FOREMAN WANTS 
Permanent position where there is an opportunity for 
advancement. Am now employed. Best referenca 
furnished. 

Address “S. 40,’ care American Lumberman, 


LUMBER YARD MANAGER DESIRES CHANGE 
Employed as manager; 4 years’ experience as manager 
and 12 years as carpenter. A-1 references. Age 
Married. 

Address “S$, 25,"’ care American Lumberman. 





























YOUNG MAN, 24, WITH THREE YEARS 
Experience as estimator and pricing clerk in millwork 
house, wishes connection with reliable concern where 
future is assured. 

Address ““W. 25,’ care American Lumberman. 


WANTED—POSITION AS COMMISSARY OR 
General store manager; have been with present employ- 
ers ten years. Leaving now, as mill has cut out. I am 
familiar with all classes of trade. I am not afraid of 
hard work and long hours. 

Address “W. 36.’’ care American Lumberman. 


WANTED—A POSITION AS MASTER MECHANIC 
Learned trade in contract shop, finishing up in R. R. 
—- Can handle any proposition in ry. or mill equip- 
ment. 
Address **§, 44,’" care American Lumberman. 


AS SOUTHERN REPRESENTATIVE 
Experienced hardwood lumberman intends locating in the 
vicinity of Mobile, Ala., and will be in position to look 
after purchases of hardwoods and yellow pine, also 
shipments for reliable outside firms doing export, coast- 
wise and domestic business. 

Address “§. 45,’’ care American Lumberman. 


WANTED—POSITION RETAIL YARD MANAGER 
By man with six years’ experience in Chicago lumber 
yard. Would like to invest ten to fifteen thousand 
dollars. 
Address 














*“R. 81,’? care American Lumberman. 


FILER WANTS POSITION 
One who increases cut of all mills he files and can do 


same with vours or no 
New Orleans, La. 





F. B. FRENCH, 323 Bourbon 8t., 
YARD MANAGER 


Have my services to sell and some money to invest. 
Have been in charge of wholesale and retail yard sev- 
eral years and know the business. If you need a good 
yard manager, write me. 

Address “A, 15,’ care American Lumberman. 


POSITION WANTED AS BOOKKEEPER 
By young married man age 82 and experienced in the 
lumber business. Salary $150.00 per month with house 


furnished. 
Address 10. 30,°* care American Lumberman. _ 


YOUNG MAN 12 YEARS’ EXPERIENCE _ 
In retail lumber business wants situation with good 
retail yard. Married. Best references. 

Address ““W. 2,’’ care American Lumberman. 


WANTED—POSITION SALES OR MILL MANAGER 
By man forty years of age with over twenty years’ ex- 
perience in lumber operations from stump to consumer. 
Prefer West Coast or Inland Empire. Can furnish ref- 
erences. 

Address “S$. 22,’ care American Lumberman. 


POSITION WANTED—MANAGER 
Small yard or bookkeeper large yard. Experienced. 
Address ‘A, 14,’’ care American Lumberman. 


POSITION WANTED AS MANAGER 
Experienced in coal and building material; can furnish 
best of references, 

Address ““A, 17,’’ care American Lumberman. 


GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 


























BAND SAW FILER WANTS JOB 
20 years’ experience; references furnished; hard or soft 
timber. Satisfaction guaranteed. 
Address ‘“‘W. 34,’’ care American Lumberman, 


FIRST CLASS CIRCULAR SAW FILER 
And hammerer wants situation, Best references. 
Address “S$, 2,"" care American Lumberman. 


WANTED—TO ACT AS BUYER 
For company handling eastern lumber. 20 years’ expe- 
rience and references, 
Address BOX 59, Bangor, Me. 


POSITION WANTED AS MANAGER 
Retail lumber yard experienced; good references, 
Address “R. 10,’’ care American Lumberman. — 














BAND SAW FILER WANTS POSITION __ 
Can furnish reference as to ability and habits. 
“R, 26,’’ care American Lumberman. 


Address 





LUMBER STORAGE 


Our booklet covering ‘*‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution, Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 


GORDON LUMBER STORAGE CO 


Chicago—1602 Mallers Bldg., Phone Central 8176 
Yard and main office, Chicago Heights, Ill. Phone 562 





WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
8 cars strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


1 CAR OF 4x4 POPULAR SQUARES 
No. 1 common and bette 
FRANK C. SNEDAKER & CO., INC., 
9th and Tioga Streets, 
Philadelphia, Pa. 


WHITE OAK, POPLAR AND WALNUT LOGS 
of good grade ‘wanted for cash. Write CONROY- 
BUCHANAN LUMBER CO., Jamestown, N. Y. 


NOW IS THE TIME 


To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 
berlands, Farms, Electric Equipment, Sash, Doors, Boxes, 
Crates, Hose, Pipes, Chains, Belting, etc. 

AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, Dl. 























